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Memorial Amphitheater, 


“The Cardinals 
at Arlington” 








Arlington National Cemetery 




















The cardinals at Arlington 
Will greet you when you go. 


Like cheery fifes at reveille 
They call the dead below. 


But never soldier rises 
From his long, long night 
In answer to the summons 


Of these color-bearers bright. 


Th cardinals at Arlington, 
Winter and summer there, 
Safe in quiet Arlington 
Light the solemn air. 


Matching flags flying 
O'er the sacred dead, 
Their brilliant red is symbol 

Of blood for honor shed. 


—Norman C. Schlichter 
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A Good Place 
To Buy Your Lumber 
We have been supplying the lumber needs 
of exacting buyers for nearly half a century. 
This experience, combined with our immense 
manufacturing facilities, insures you a de- 
pendable source of supply. E 
Right now we have very complete assortments and ‘ 


large stocks of Cypress, Ash, Maple, Tupelo Gum, 


and Sap Gum lumber for the factory buyer; also 
North Carolina Pine yard and shed stock for the 
dealer. 


Mixed cars of Cypress, Hardwoods and Pine can 
be shipped from our two Marion, 


S. C., mills 


CAMP MANUFACTURING CO. 


FRANKLIN, VA. 
EASTERN SALES OFFICES : 


NEW YORK: 51 East 42nd St.. Vanderbilt Ave. Bldg., 
D. WOOD, Mer., Phone Vanderbilt 3071 and 3072. 
PHILADELPHIA: Otis Bldg., E. D. WOOD, Mer. 
PITTSBURGH: Oliver Bldg... GEORGE L. CAMP, Mer. 
TAMPA, FLA.: 3504 Barcelona St., B. J. WILKINS, 
Sales Rep. 








MILLS 
Franklin, Va. Marion, S. C. 
Wallace, N. C. os 

St. Stephen, S. C a. 

DAILY CAPACITY 
Saw Mills 500,000 Feet 
Planing Mills 600,000 Feet 
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AMERICAN LUMBERMAN 


Building Houses as Projects in 


Vocational 


BLIC or general interest in home 
building is the seed-bed to be 


tilized by 


fer- 


D 


materials with a view to the harvesting 
if orders. 


the retailer of building 


very new home, from the 
when excavation starts until the last 
is driven and the final touch has been 
given by painter and decorator, is a sub- 


time 
nail 


ject of intense interest to people of all 
classes. There is enough of interest in 
the building of a home to inspire the poet 
and the romancer, and there can be no 
doubt that a home under construction in- 
spires dreams and ambitions in many per- 
sons of the more common type that are 
or at may [ 
ownership. 


least become precursors Ol 


Lumbermen as individuals and as 
groups have in several sections of the 
country built so called model or demon- 


stration homes for the sole purpose ol 
arousing interest in home building and 
home ownership, and it is believed that 
such projects commonly have proved both 
effective and profitable. Demonstration 
homes also serve the admirable purpose 
of showing efficiency in arrangement. 
the best in construction and the latest in 
equipment; for they commonly embody 
the ideas of many specialists and bring 
together more excellences than normally 
would be assembled in a structure that 
was the product of a single mind. 
Methods of construction have an inter- 
est in themselves that is sufficient to hold 
the attention of the most casual of pass- 
ersby, and when new materials are used 
or old materials are used in a new way, 
interest is enhanced. It is evidently true 
that persons, perhaps most, are 
hardly capable of visualizing the utility or 


many 


the beauty of materials and methods un- 
til they see them in use and in place. This 
bit of psychology doubtless explains why 
modern merchandising consists so largely 
of demonstration, and yet it is a form of 
selling used to small extent 
in the retailing of building materials. 


only a 


Of all persons, perhaps, the young are 
most interested in and attracted by build- 
ing operations. Children not only enjoy 
watching carpenters and masons at work, 
but they are apt to engage in similar ac- 
What they 
lack in lumber, brick and stone they sup- 
ply in imagination, and where they are 
able to 


tivities on their own account. 


see extensive and complicated 
structures, adults may see only a haphaz- 
ard arrangement of 


rials. 


nondescript mate- 
But the idea of building is there, 
and that is the beginning of what may in 
later years eventuate in skyscraper or at 
least modest home. 


Education 


Building is instructive at the same time 
that it is interesting, and it is certain that 
in no other way can a real knowledge of 
building materials be gained than by actual 
handling, shaping and fitting them. In 
fact, aside from the actual information 
the educational 
value of manual training fully justifies 
itself. Though the older name, manual 
training, has been supplanted by the term, 
vocational training or instruction, the fact 
remains that the student profits greatly 
from it whether he ever pursues the vo- 
cation or not. 


gained by hand work, 


One of the finest exemplifications of 
instruction in the manual arts is afforded 
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by the boy-built home projects of the 
Deerfield-Shields Township High School, 
one of which is described and illustrated 
on other pages of this paper. Projects of 
this character have been carried through 
annually by the school for the last sevep 
years. They include, as will be learned 
on reading the article referred to, every 
phase of home making, from planning to 
furnishing. The skill artistry ex- 
hibited at every stage and in every detail 
can not but excite the admiration of any- 
body who will read the description. It is 
to the credit of the educational authorities 
as well as the lumbermen and others who 
co-operated that they have provided an 
example of good home building for their 
community at the same time that they 
have set an example in practical educa- 


and 


tion that deserves emulation on the part 
of other communities. 


The Timber Conservation Board Cate- 
chizes the Industry 


OR a considerable number of years, 
- spasmodically, and to some extent 

chronically, the lumber industry has 
been demoralized by overproduction. 
Trees have been cut and converted into 
lumber beyond the capacity, or at least 
the needs, of the public. A combination 
of circumstances, apparently, or it may 
be a new set of forces, has served to alter 
a trend with respect to timber values and 
wood consumption that had come to have 
for lumbermen the force of a law. [very- 
thing in the experience of the industry 
and of individual lumbermen apparently 
justified the belief that in the face of a 
declining supply there would not be an 
increase in production and a decline in 
demand; but both have come abort, and 
as a consequence the industry is in dis- 
tress. 

Throughout the lumber industry the 
feeling has grown that effective remedial 
must be sought from some 
agency at least sanctioned by the Federal 
Government. This belief rests upon the 
conviction that relief if it ever is to be 
found must come from unity of action 
among manufacturers of 
owners of timber. 


measures 


lumber and 
Voluntary agreement 
among lumber manufacturers to restrict 
output or maintain prices or both, if it 
were practicable where thousands of in- 
dividuals and organizations scattered 
through many States are involved, is for- 
bidden by law. Until recently the belief 
has prevailed that, given indisputable sta- 
tistical evidence of the existence of a 
surplus, lumber manufacturers would 
curtail voluntarily and persistently until 
a balance had been restored. But here 
again other considerations, such as_ the 


matter of financing and the matter of em- 
ployment of labor, intervene to impel if 
not compel operation. 

The appointment of the Timber Con- 
servation Board was made by President 
lloover in response to the request of duly 
authorized spokesmen for the industry. 
Whatever action the board may ultimately 
take or advise, its policy or its advice 
must upon a comprehensive 
knowledge and understanding of the facts 
and the forces that have brought about 
the present situation with respect to lum- 
ber supply and demand and the influences 
that operate to cause its continuance. 
’verybody who has given the matter seri- 
ous thought is aware that the situation 1s 
complicated and difficult. [Everybody 
knows also that if a way out is to be found 
it must be through some sort of unity of 
action, 


be based 


As a preliminary step toward inform- 
ing itself in the premises, the Timber 
Conservation Board has sent to associa- 
tions of lumber and pulp and paper man- 
ufacturers a questionnaire concerning the 
status of forest products industries, to be 
distributed by the associations to their 
memberships. An examination of this 
questionnaire, which is published else- 
where in this issue, will show that the 
board asks for suggestions as well as for 
Recipients of the 
questionnaire are urged to have their re- 
sponses in by June 5. The board is to 
have hearings in Washington June 10 and 
11, when representatives of the associa- 
tions, and perhaps others, already sum- 
moned will be asked to make statements 
regarding conditions in their respective 
regions. 


facts and opinions. 


—- 
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AMERICAN LUMBERMAN 


Raising Lumber Retailing to a 
Professional Plane 


T IS believed that a survey of mer- 
chandising methods in all retail lines 
would that years 
there has been a definite and consistent 


show over many 


improvement. Not only is greater care 
exercised in the purchase of goods for re- 
tail distribution, but these goods are in- 
finitely better packaged and displayed than 
formerly, and personal salesmanship has 
been developed until it is almost a pro- 
fession. No doubt, the greatest improve- 
ments in merchandising and sales meth- 
ods have been achieved in the lines that 
have offered the greatest rewards to effi- 
cient merchants. 
Improvement in merchandising, of 
course, implies changes in methods, the 
adoption of new ideas and policies; and 
merchants who become efficient become 
at the same time keener competitors for 
those who do not change, who do not im- 
prove and modernize their merchandising 
methods. Competition is not confined to 
merchants within a single field, but those 
in one field compete with those in an- 
other; both striving for the consumer's 
dollars. It follows, therefore, that if 
there is lack of enterprise or lack of effi- 
ciency in a given field as a whole, it will 
not obtain its proper share of the con- 
sumer’s dollars, which will go to those 


who offer greater inducements of 
kind or another. 

If lumber retailing has not kept pace 
with other retail lines in its methods of 
merchandising, 1f lumber is not merchan- 
dised as effectively as some other com- 
modities, the explanation may be found, 
in part at least, in the persistence of the 
belief that it does not lend itself as read- 
ily to effective merchandising, to display, 
exhibition and demonstration as do some 
other commodities. If that belief were 
sound, then lumbermen would have to 
become reconciled to an inferior place for 
their product in the public esteem; for in 
large measure the public’s opinion of 
goods and merchandise is a product of 
good salesmanship or the consequence of 
a lack of efficient salesmanship. 

In view of the success and satisfaction 
that have come to many retailers of lum- 
ber who have modernized their merchan- 
dising methods, it seems remarkable that 
a revolution has not taken place in the 
retail branch of the lumber industry. In 
substantially every issue of the AMERI- 
CAN LUMBERMAN are recorded one or 
more examples of building material mer- 
chandising that prove conclusively that 
lumber offers no handicap to enterprising 
salesmanship. Lumber and things made 


one 


23 


of wood may not, perhaps, be displayed 
in precisely the same way that some other 
goods can be exhibited, but they have 
attractions that can be availed of and in- 
trinsic merits that can be exploited by the 
skillful merchant and made effective in 
promoting sales. 


One aspect of retail building ma- 
terial merchandising that deserves 
more attention than it has some- 
times received was touched upon by 
C. Arthur Bruce, vice president of 
Kk. L. Bruce Co., of Memphis, Tenn., 


in an address before a meeting of the 
\rkansas Association of Lumber Dealers, 
reported elsewhere in this issue. “Ad- 
mit,” he said, “that you haven't for sale 
what the public wants to buy. What do 
I mean? My company manufactures oak 
flooring, but the public wants to buy oak 
floors. Oak floors are oak flooring plus 
proper laying, scraping, finishing. Your 
customer is not interested in oak flooring 
as such. This means that for the dealer 
to give the public what it wants, he must 
sell installation as well as material.” An 
obvious objection that the average re- 
tailer would raise to this proposal is that 
he does not wish to engage in contracting 
or to offend his contractor customers. Mr. 
Bruce explained that he did not propose 
contracting for the dealer, but rather that 
the dealer have contractors on whom he 
could rely for proper installation. The 
speaker discussed other aspects of retail- 
ing that deserve frequent emphasis and 
his entire address merits careful reading. 





Holds Consular Invoices 
Unnecessary 


[Special telegram to AMERICAN LUMBERMAN] 

Wasuincton, D. C., May 27.—In a ruling 
issued today, Secretary of the Treasury Mellon 
held consular invoices unnecessary on certain 
classes of imports, which chiefly affect the trade 
with Canada. 

The items include (1) forest products, crude, 
or not further manufactured than sawed into 
planks, boards, or deals, planed and tongued 
and grooved; (2) standard newsprint paper, 
and (3) pulpwood and woodpulp. 

The official statement issued by 
Mellon reads: 

After the most careful consideration § the 
secretary has modified the original decision so 
as to except from the production of consular 
invoices such of the following articles of mer- 
chandise as are free of duty or subject to a 
specific rate of duty not dependent on value. 


Secretary 


A limited list of articles follows. 

The decision referred to was issued Aug. 6, 
last, under discretionary authority bestowed 
upon the secretary of the treasury to make ex- 
ceptions to the general rule that consular in- 
voices must be presented on the entry of all im- 
portations valued at more than $100. Objection 
was made to the sweeping character of the 
Original order by the Department of Com- 
merce, the tariff commission and certain other 
Government branches. Hearings were held look- 
ing to its modification. American newspaper 
publishers were among those strongly urging 
that newsprint, pulpwood and woodpulp be not 
required to present invoices. The West Coast 
lumber interests urged that invoices be re- 


quired on imports of forest products and were 
supported by other American producers. 


Russian lumber and pulpwood are not in- 
cluded in Mr. Mellon’s ruling, being covered by 
the special regulation embracing articles pro- 
duced or manufactured in whole or in part by 
convict labor. 





Have you had your six lead pencils this 
year? That was the per capita consumption 
of lead pencils in the United States in 1929 
which totaled 843,000,000 wooden pencils, or 
more than twice as many as were produced two 
decades ago. Formerly, says the United States 
Forest Service, wooden pencils were made prin- 
cipally from eastern red cedar, but in recent 
years a part of the pencil stock has come from 
incense cedar cut in the national forest of Cali- 
fornia. 


Los Angeles Situation Shows 
Little Change 


[Special telegram to AMERICAN LUMBERMAN] 


Los ANGELES, CALIF., May 27.—Unsold lum- 
ber at Los Angeles harbor and the amount of 
cargo arrivals are little changed from those of 
the previous week as shown by the report of 24 
local firms. Unsold lumber stood at 6,465,000 
board feet and total cargo arrivals at 12,064,000 
hoard feet. Twelve cargoes of fir carried 10,- 
779,000 board feet, and two cargoes of red- 
wood 1,285,000 board feet. Forty-seven vessels 
are reported laid up and one operating off 
shore. Building permits are still slow and for 
the first twenty-three days of May show total 
valuations of $2,338,016. 





Bookings 14 Percent Below Cut 


[Special telegram to AMERICAN LUMBERMAN] 
Wasuincton, D. C., May 28.—Five hundred and eighty-four softwood mills of eight associa- 


tions for the week ended May 23 reported to the National 


Lumber Manufacturers’ Association 


production aggregating 222,440,000 feet, shipments, 217,589,000 feet, and orders 191,618,000 feet. 
The week's figures for production, shipments and orders follow: 


Softwoods— 


Western Pine Mfrs. Association............... 
Calif. White & Sugar Pine Mfrs. Assn 
Northern Pine Mfrs. Association.............. 
Northern Hemlock & Hardwood Mfrs. Assn 
North Carolina Pine Association 


TE, Ss 6-6-0 0 bcos cee eeAeeeraRseers 
Hardwoods— 
Hardwood Manufacturers’ Institute........... 
Northern Hemlock & Hardwood Mfrs. Assn.... 


Totals, RaTOWOOGE, 6c occ die ccceccvscssveneseess 


No. of 
Mills Production Shipments Orders 
: 38 35,481,000 36,435,000 33,726,000 
. 221 118,952,000 121,616,000 102,367,000 
= 90 37,240,000 31,239,000 28,873,000 
. 24 16,240,000 17,010,000 13,869,000 
‘ia 7 5,392,000 3,019,000 3,103,000 
ha 20 2,741,000 1,683,000 1,309,000 
nal 84 6,394,000 6,587,000 8,371,000 
584 222,440,000 217,589,000 191,618,000 
- 293 18,352,000 22,575,000 22,121,000 
i 20 2,105,000 1,695,000 1,374,000 
ie 243 20,457,000 24,270,000 23,495,000 
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QUERY AND COMMENT 


Trend of Home Building Costs 


We will appreciate very much receiving 
from you such price comparisons, statistics 
and information as you have available which 


will bring out as a fact that the cost of resi- 
dential building has substantially decreased. 
We will appreciate your forecast or 
opinion as to whether residential building cost 
will still further or if the present 
represents the low point.—INQuiIRY No. 2,637. 

[The foregoing request comes from an adver- 
tising agency. 
BERMAN publishes the prevailing wholesale 
prices of the different species of lumber. It 
would hardly be practicable to compile compre- 
hensive data on the retail prices of building ma- 
terials. But though it has been impracticable to 
present much specific information regarding the 
prevailing retail prices for building materials, 
there has been evidence that materials, particu- 
larly lumber, that enter into the construction of 
residential buildings have declined and are de- 
clining in price. From various sources the De- 


also 


dec rease 





BUILDING MATERIAL PRICES AND CON- 
STRUCTION COSTS 


(From Commerce Yearbook, 1930, Vol. I, 
page 323, Table 15, supplemented with later 
figures supplied by the Department of Com- 
merce.) 

(Monthly average 1923-1925—100) 
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of the year 

Sources: (1) Department of Labor; (2) Lum- 
ber, steel, cement, and rates paid common 
labor, Engineering News-Record; (3) Standard 
factory building, Aberthaw Construction Co.;: 
(4) Retail prices of building material in 60 
cities, Department of Commerce. 


Index Numbers of Wholesale Prices of Build- 
ing Material and of Union Wage Rates in 
the Building Trades, 1921 to 1930 

(From Monthly May, 1931, 
page 174, Table 190.) 


average of the four quarters 


Labor Review, 
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Each week the AMERICAN LUM- 


partment of Commerce has assembled cost data 
on building material and construction which it 
has published in the Commerce Year Book of 
1930. These data, with later figures from the 
Department of Commerce, are shown in the ac- 
companying table, covering the period from 
1913 to the end of September, 1930, 

The bureau of labor statistics of the Depart- 
ment of Labor also has published an index of 
wholesale prices of building materials and of 
union wage rates in the building trades from 
1921 to 1930, as shown by the accompanying 
table. This table is accompanied with the state- 
ment that retail prices are not available, but 
that they are thought to follow wholesale prices. 
The statement also is made that non-union labor 
prices are thought to follow the wage scales of 
the unions. 

In the AMERICAN LUMBERMAN of April 18, 
1931, pages 26-27, was published a chart show- 
ing the cost of lumber used in building a house 
each year from 1913 to 1931. This chart was 
prepared from data supplied by an Illinois lum- 
berman, and of course the prices were those 
prevailing in a single town. A reprint of the 
article referred to has been supplied to the in- 
quirer. The inquirer also has been referred to 
several other articles that have been published in 
the AMERICAN LUMBERMAN indicating a decline 
in the prices of lumber used in residential con- 
struction. 

For some time the AMERICAN LUMBERMAN 
has been publishing a monthly report of the 
average prices paid by contractors for building 
materials delivered on the job in various cities 
of the United States. The report is prepared 
by the division of building and housing of the 
bureau of standards, Department of Commerce, 
Washington, D. C. In this compilation prices 
are given on seven or eight different lumber 
items. 


With regard to the future, it may be said that 
the general downward trend in commodity 
prices may be expected to be evidenced in a cor- 
responding decline in the cost of building. [py 
fact data already published in the AMericay 
LUMBERMAN show that the cost of building or 
at least the cost of lumber used in building has 
been reduced.—FEpiror. | 


Interpreting "Square Feet" in Lum- 
ber Order 


material calling for 10,000 
square feet 1%x5%-inch yellow pine tongue- 
and-grooved roof sheathing, should we count 
board measure or surface measure ?—INQuIRy 
No. 2,640. 


On a list of 


[This inquiry is made by a Pennsylvania re- 
tail lumber dealer. Ordinarily, a person not 
familiar with the lumber business might be ex- 
pected to order lumber by the square foot, be- 
cause he would measure the area that he ex- 
pected to cover in square feet. Therefore, the 
lumbermen, if he took that view of the matter, 
would expect to supply enough lumber to cover 
an area of 10,000 square feet. If the order were 
placed by a lumberman or by a person familiar 
with the lumber business he would likely use 
the term “board feet” instead of “square feet” 
and in that case the exact amount of material 
ordered would be supplied. 

Of course, in invoicing stock of this kind, the 
nominal width is the basis for figuring the foot- 
age and the extra thickness of a quarter-inch 
is taken into consideration. 

Doubtless this question arises more or less 
frequently in the lumber business. The views 
of retailers and others on the interpretation of 
such an order will be welcome.—Enrror. ] 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 








Ninety-seven vears ago Jonas|* * * 
Shattuck, of Pepperell, Mass.,| good 
one of Benedict Arnold’s men,| they 
after losing a leg in the service,| mills 
built, in company with an older 


many 


We have been told by a 
sawmill 
would gladly 
night and day 
could find some way of light- 


kegon harbor. Most of the 
men that| lumber, valued at $3,000, was 
run their} lost. 

if they + * ® 


Life is 


brother, a mill on Squam Is- 
land, Me. The mill was a rude 
affair and had a capacity of 
500,000 feet per annum. The 
same mill is now run by Heal 
Bros., grandchildren of _ the 
original builder, and has an an- 
nual capacity of 4,000,000 feet. 
We are not aware of an older 
sawmill in existence. 

* * * 

The rapidity with which the 
electric light has advanced 
from the experimental to the 
practical stage is something re- 
markable even in the present 
wonderful age. * * * The Lum- 
BERMAN pointed out to mill 
owners some months ago the 
possibilities of electrically illu- 
minating sawmills, planing 
mills, woodworking shops, etc. 
The lack of a good light has 
been a serious obstacle in the 
way of night running. Gas and 
oil have been used and in many 
cases the result has been the 
destruction of the mill by fire. 





ing them without increasing 
the danger of fire, and in such 
a way that effective work could 


be done. 
* a. : 


The Lumperman’s corre- 
spondent at Knife Falls, Minn., 
advises that the lumbermen 
there are enjoying an excep- 
tionally good demand, espe- 
cially for long bill stuff. The 
floods in the West and North- 
west, by carrying away a good 
many bridges that will have 
to be rebuilt, have increased 
the demand for that kind of 
stock which is profitable for 
the manufacturers of lumber, 
however annoying and expen- 
sive it may be to those who are 
obliged to pay for the struc- 
tures. 

* . . 

The barge “Hilton,” with a 
load of maple lumber, struck 
the bar at Pentwater harbor, 
Mich., April 25, and was water- 
logged. She was towed to Mus- 





subject to, and we 
may say governed by, epidemic 
conditions. Health, disease, 
prosperity and adversity move 
in cycles. Thus it is that when 
an astrologer tells that such 
conditions owe their existence 
to the situation of the stars, 
we laugh at him, but cannot 
successfully refute the theory 
because we have no better rea- 
son to offer. The first strike 
of the season, and one that was 
entirely successful, was begun 
a few weeks ago by the driv- 
ers and conductors of the Chi- 
cago West Division Railway 
Co. Every act of man con- 
tains the germs of contagion, 
and the germs of this strike 
speedily grew to life size, until 
now strikes are so prevalent 
that they are one of the great 
subjects of today, and there is 
no reason to suppose that they 
will expend their force until 
their blighting effects have 
been felt in every branch of 
industry. 
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LUMBER MARKET REVIEW 


Southern Pine Orders Behind Production; Scarce Items 
Are Firmer; Inquiry Improves 


Southern pine bookings in the week ended May 23 again 
ran behind the production, by 5 percent, but shipments con- 
tinued above the production. At identical mills the output 
recently has been about one-third less than at this time last 
vear. While business must be considered dull, there are 
increasing signs of improvement. Retail yards of the 
Southeast, as well as the oil fields, are good buyers; rail- 
roads are taking more low grade stuff for grain doors and 
also a little more car material, especially for repairs; and 
there has been fair buying of crating stuff. In the East, 
trade is slow and highly competitive, but volume has been 
gaining. The yards in the middle West and North are 
doing only hand-to-mouth buying, but their stocks are low 
and they are putting out more inquiry, so it is expected 
that if crop prospects continue good they will have to do 
much more replenishment buying. Curtailment of produc- 
tion has resulted in shortages in mill stocks, and some 
scarce items have stiffened, but the list as a whole is prob- 
ably weaker, there being rumors of departures from firm 
price lists, it being said that some mills are willing to con- 
sider counter-offers. 


Northern Pine Cut Low but Stocks Being Accumulated; 
Hemlock Makes Fair Showing 


Though production of northern pine is more than 40 per- 
cent less than it was last year at identical mills, new busi- 
ness is running considerably behind it. Stocks at the mills, 
however, are light, shipments since the first of the year 
having exceeded the production by 20 percent. Order files 
are lean, as shipments have been running ahead of book- 
ings. In the cities of the Northwest, buying is largely of 
small lots for repairs and remodeling, while in recent 
weeks the farmers have been busy on field work. In the 
eastern market also the demand is for small lots, with 
competition from western pines keen, while that from 
Canadian producers has eased up because they are finding 
a better demand in their home market. Some weakness has 
been reported in low grades, but in the list as a whole there 
has been little recent change. 

Trade in northern hemlock continues slow. Production 
in the week ended May 16 was only 16 per cent below that 
of last year at identical mills, while bookings that week 
were but 7 percent below last year’s. Sales are being made 
at about $9.50 off Broughton list, but there is a good deal 
of irregularity. A new Broughton list is just coming from 
the printer, and the changes in base prices will affect chiefly 
the lower grades. 


West Coast Production Increases and Orders Decline; 
Prices Show More Stability 


West Coast reports for the week ended May 23 are un- 
favorable, but the poor showing is largely accounted for by 
low volume of exports, the result of unusual circumstances. 
Production increased from 45.5 percent of capacity the 
week before to 46.5 percent, while there was a decline of 
about 7 percent in bookings, which therefore fell to 14 per- 
cent below the production. Reports of identical mills also 
show an increase in output and decline in bookings. 

The mills are effecting a tighter organization of export 
trade, to prevent abuses and secure more reasonable prices, 
and it is apparent that buyers have not yet accepted the 
new conditions. Meanwhile, because of demand: for steam- 
ers on other trade routes, there has been a stiffening in 


ocean rates. As overseas stocks are declining, a softening 
of rates will probably revive demand. 

On the Atlantic coast, supplies are ample and trade is 
quiet, so that competition is keen. There has recently been 
more decided evidence of seasonal improvement. Stocks 
of distributers are so light that any demand on the yards 
results in mill orders with quick shipment requested. The 
California market is slow but improving, and the last report 
showed a decline in fir stocks there, shipments being held 
down. The total domestic cargo movement was much be- 
low recent averages in the week ended May 23. 


Rail trade volume keeps to the averages of the last month 
or two, and is apparently hand to mouth. Prices are show- 
ing signs of greater stability, and in the period ended May 
25 were at practically the same level as the week before. 
There is little activity in the cities, but prospects for farm 
demand in the middle West are becoming brighter. 


Demand for Western Pines Seasonally Below Output; 
Common Items Are Softer 


Although Inland Empire production in the week ended 
May 23 increased to 48 percent of capacity, compared with 
47 percent the preceding week, there was also a gain in 
orders, and they made 78 percent of the cut, compared with 
77 percent the preceding week. Retail yard business is 
reported to be light and scattering, with competition keen, 
as well between Inland Empire producers as between them 
and other manufacturers of soft pines. Sales reports for 
the period ended May 27 show weakness in Idaho pines, 
which so far have kept fairly steady. All widths of inch 
thick Nos. 2 and 3 common are off, and the 6-inch in higher 
grades, no sales of C select being reported. In inch Pon- 
dosa also the Nos. 2 and 3 have declined, and 6-inch C and 
D selects. The 8- to 12-inch widths in D Idaho and C and D 
Pondosa are somewhat stronger, as is Pondosa shop. 


California pine sales in the week ended May 23 were 14 
percent below the production, but shipments exceeded the 
production by 5 percent. 


Hardwood Mills Reducing Stocks But Prices Are Low; 
Building Consumption Increases 


Southern hardwood sales in the week ended May 23 
exceeded the production by 20 percent, but northern sales 
were 35 percent below the production. In the week ended 
May 16, the cut of identical southern mills was 59 percent, 
and that of identical northern mills 52 percent, of the cut 
for the corresponding week last year. There are reports of 
further shutdowns in the South, and the northern output 
will soon begin its seasonal tapering off. 


Overseas trade is probably the most active section of the 
market, because exporters want to get material to ship side 
before July 1, when transatlantic rates advance. The auto- 
motive industry is the leading domestic buyer, but ship- 
ments are to a greater extent on old contracts, and less new 
business is being placed. The furniture industry is taking 
only small lots, but there is a good deal of inquiry out, as 
the factories make preparations for the summer shows. 
These are expected to provide considerable stimulus to 
business, as reduced prices have been attracting the interest 
of the public. Building trades demand is undoubtedly im- 
proving. There continues to be a fair to good demand for 
flooring ; the millwork industry is taking more stock, and a 
few more small orders are coming from the retail yards. 
Although mill stocks are declining, prices show no 


strength, but are fairly steady at low levels. 


Lumber Statistics Appear on Pages 23 and 39; Market Prices and Reports on Pages 66 to 69 
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Timber Conservation Board Seeks Information 


Wasuinoton, D. C., May 25.—Ripley Bow- 
man, secretary of the Timber Conservation 
Board, is sending to regional associations of 
lumber manufacturers and the pulp and paper 
manufacturers a questionnaire designed to de- 
velop preliminary information concerning the 
present position of the forest products indus- 
tries in advance of hearings to be held by the 
board here June 10 and 11. In addition to re- 
gional associations copies of the questionnaire 
are going to a large number of persons in the 
forest products industries, the idea being to 
obtain the views of industry from every pos- 
sible source. Regional association officers 
have been requested to distribute copies of the 
questionnaire generally. 

It is the desire of the board to obtain as 
clear a cross-section as possible. Mr. Bowman 
points out that the success of the board's ef- 
forts to “have its activities result in a clear 
exposition of the present position of the for- 
est products industries, with the causes and 
possible remedies thereof, depends largely on 
the co-operation that it receives from industry 
itself.” 

It would be of great assistance, he points 
out, if he could receive by June 5 as complete 
replies as possible to the questionnaire. Such 
replies will be accepted as “preliminary state- 
ments” intended to assist members of the board 
at the hearings June 10 and 11. 

The list of questions to which replies are 
requested follows: 

1 What is your industry's 
facturing capacity and to what 


present 
extent 


manu- 
has it 


been utilized in recent years? What is the 
relation between present output of your in- 
dustry and its manufacturing capacity (ex- 
pressed in percentage)? 

2. What has been the trend in your indus- 
try’s production during recent years and what 
is the anticipated trend in the coming five 
to ten years? 

3. What are the known supplies of standing 
timber readily and economically available for 
future conversion by your industry and to 
what extent, if any, is there a prospect of a 


timber shortage? 
4. To what extent is your industry suffer- 
ing from over-production? How is over-pro- 


duction manifested? What are its principal 
causes? What effect has over-production had 
on efficient wood utilization and on reforesta- 


tion? 


5. What is the 


situation in your industry 

as to adequate utilization of wasted raw ma- 

terial? What are the principal causes of 
wasteful utilization where it occurs? 

6. To what extent does competition from 


imports affect the marketing of domestic prod- 
ucts (a) Raw materials? (b) Manufactured 
or semi-manufactured products? 

7. To what extent 
for further economies in 
in the distribution 


are there opportunities 
the production and 


of forest products, and how 


would they ke accomplished? 

8. To what extent is your industry retain- 
ing or acquiring cut-over lands for reforesta- 
tion purposes? To what extent is it under- 
taking reforestation? Where this is not be- 
ing done, what are the principal reasons? 


What the principal 
cial reforestation? 

9. To what 
tions in any of 
by the policy 
licly owned 
forests and 


are obstacles to commer- 
extent are satisfactory condi- 
the foregoing respects affected 
followed in the disposal of pub- 
timber? To what extent do public 
the their products affect 
commercial reforestation enterprises? 

10. To 
tions in 


sale of 


what 
any 
by small, or 


11. To what 
timber replacement in 
by your industry 
petition from forest products 
in other regions? 

12. What your 
for the betterment of its present 
any of the cited? 

(a) Consolidations of 
facilities, or 


extent satisfactory condi- 
of the foregoing respects affected 
portable, plant 


are 


operations? 
extent is reforestation 
the region 
retarded by 


and 
represented 
com- 
manufactured 


excessive 


does industry recommend 
conditions in 
Such as 

timber holdings, 
sales of its products. 


respec ts 


op- 
erating 


(b) Disinterested and authoritative 
yses, at regular intervals, of current stocks, 
demand, and production of forest products, 
with forecasts of desirable production to bal- 
ance supply with demand. 

(c) Greater freedom for 


anal- 


concerted action 


within the industry in such matters as bal- 
ancing production with current demand for 
its products. 

(d) Changes in the policies controlling the 
disposal of nationally owned timber. 


(e) Changes in policies in 
acquisition of forest lands. 
(f) Public forms of financing long-term for- 
est-conversion and reforestation enterprises, 


respect to public 


to make money available therefor at low 
interest rates, 

(g) Changes in form and method of State 
and local taxation of timber property. 

(h) Close utilization of raw material and 
encouragement of more efficient wood using 
practices, 

13. How can the public’s interest be best 


safeguarded if any of the suggested remedies 
are put into effect? 

14. Which if any of the remedies suggested 
above can be helped through some form of co- 
operation between public and private agencies? 
For that purpose what specific action by the 
Timber Conservation Board do you recom- 
mend? 


Authorities Requested to Appear 
Col. William B. Greeley, secretary-manager 
of the West Coast Lumbermen’s Association, 
has been requested to present a statement at the 
hearings concerning the existing economic situ- 
ation in the region covered by that association. 


Restricts Sales o 


WasHiIncton, D. C., May 25.—Following 
the suggestion of President Hoover, in a letter 
to Secretary of Agriculture Hyde, the Forest 
Service has addressed to all national forest su- 
pervisors and other officers concerned the fol- 
lowing outline of timber policy, which is to re- 
main in force during the remainder of the 
depression : 

No sales of forest timber 


national will be 


made during the present economic situation 
where the value of the timber is in excess 
of $500, except under the following three 
enumerated conditions: 

(1) To supply the needs of already exist- 
ing sawmills which are dependent upon the 
national forests for their raw material and 
where such raw material can not be ob- 
tained elsewhere. 

(2) To furnish domestic paper mills with 
raw material needed to supply the domestic 
market with newsprint and other wood pulp 
products. 

(3) To dispose of wind-thrown, fire-dam- 


aged, or fire-killed and bug-infested timber. 


From the lumbermen’s point of view the im- 
portant feature of the policy outlined above is 
that no new territory will be opened up by the 
Forest Service while conditions remain as they 
are. As a matter of fact, while several pro- 
posals are pending, the Forest Service has been 
holding them off on the ground that the situa- 
tion in the lumber industry and in the country 
generally did’ not warrant the opening of new 
timber areas. The new policy definitely closes 
the door to all proposals to open up new areas. 
Generally speaking, in the past the policy has 
been to contribute to the development of re- 
mote. and backward areas that lacked transpor- 
tation facilities by greatly reducing stumpage 
rates to assist in the building of the necessary 
connecting railroad, etc. 

Many lumbermen have urged a slowing down 
of timber sales by the Forest Service from 
time to time, and this change of policy will be 
very welcome in the national forest States. 

Officials of the Forest Service do not believe 
the change will injure ‘or considerably delay de- 


E. T. Allen, forester in charge of the West. 
ern Forestry & Conservation Association, has 
been requested to appear on behalf of that or. 
ganization. 

The California White & Sugar Pine Many. 

facturers’ Association and California Redwood 
Association have been invited to have repre. 
sentatives appear and make statements at the 
hearings. 
J. H. Townshend, executive vice president of 
the Hardwood Manufacturers’ Institute, wil] 
appear on behalf of that organization, and (, 
T. Swan, secretary-manager, for the Northerp 
Hemlock & Hardwood Manufacturers’ Assogcj- 
ation. 

An invitation has been sent H. C. Berckes. 
secretary-manager of the Southern Pine Asso- 
ciation, to appear and make a statement of the 
economic situation affecting members of that 
association. A similar invitation has gone to 
J. R. Black, secretary of the Southern Cypress 
Manufacturers’ Association. 

Pulp and paper interests invited to present 


statements include: Ossian Anderson, Puget 
Sound Pulp & Timber Co., Everett, Wash.; 
R. J. Cullen, president, Kraft Institute, South- 


ern Kraft Corporation, New York City; W. A, 
Munro, manager, Munising Paper Co., Muni- 
sing, Mich.; W. R. Brown, president, The 
Brown Co., Berlin, N. H.; George Sisson, jr, 
president, Racquette River Paper Co., Potsdam, 
N. Y.; R. C. Robertson, president, Champion 
Fiber Co., Canton, N. C.; George N. Ostrander, 
president, Finch Pruyn & Co., Glens Falls, 
N. Y. 


National Timber 


velopment in those places that will eventually 
be opened up. In fact, they feel that in view of 
present economic conditions it is just as well to 
keep this timber off the market. 

The new policy will not affect any going 
timber contracts, but where saw mills are now 
using national forest timber and _ privately 
owned timber is accessible to them new sales 
will not be made until conditions improve, ex- 
cept timber that comes under exception (3) 
wind-thrown, etc., removal of which is in the 
interest of practical conservation. 

Mills that are wholly dependent upon na- 
tional forest timber and must close down oper- 
ations and throw their employees out of work 
unless they can continue to get it will be per- 
mitted to purchase such timber as they need. 

In the opinion of some informed persons, the 
President’s action in ordering curtailment of 
timber sales in national forests is considered 
as on a par with the action of Mr. Hoover in 
stopping oil production on the public domain 
because of over-production on private holdings. 

If the condition of the Federal Treasury per- 
mitted,. the Forest Service would recommend 
going even further, and seeking to acquire 
other timber areas during the depression, such 
as the remaining portion of the timber in vari- 
ous railroad grants, and bring it under national 
forest administration and management; in other 
words, add to the Federal Timber capital 
against future demand. Another suggestion 
heard is the advisability of bringing timber still 
standing on the public domain outside national 
forests under the same management, and taking 
over Indian timber holdings at a fair valuation 
so that the latter need not be forced on the 
market from time to time as the Indian owners 
need funds. However, the economic situation 
is very largely affecting Federal revenues and 
acquisitions on any such scale at this time, no 
matter how desirable, are not at all likely to 
be authorized. On the contrary, the President 
right now is demanding of all department ofh- 
cials that they curtail expenses wherever pos- 
sible, rather than increase them. 
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Joys of Home Owning 


OMETIMES IN 
this restless, 
ever - changing 
life of ours we 
stop for a mo- 
ment to look 
with longing at 

an older, stable civilization, 

where people expect to “stay put.” We 

wish that we, too, could count on liv- 

ing in the same place for a lifetime, on 

getting thoroughly acquainted with 
one spot, at least, on the globe. 
While our country was building so 
rapidly, while there was still so much 
room to move on and on and on, there 
was some sense to this eternal flitting 
from one temporary home to another, 
from one incipient city to another. 

Families never knew when to stop and 

settle down. Always there beckoned 

the fascinating unknown; always there 
was the doubt or the hope that farther 
on there would be luck, success, for- 
tune. 

Today there is no such excuse. The 
new land is filled with cities, villages, 

[ There is no great unknown 








more 


larms. 
calling to the pioneer that lies dormant 
in all of us. But the restless spirit of 
early America lingers on in this age 
and expresses itself in the ceaseless de- 
mand for change. 

Sometimes in our mad dashing over 
the splendid new highways of modern 
America we pause for a moment in a 
byway to look with homesick eyes at 
a forgotten village with wide, brick- 
paved streets, lined with spacious, gra- 
cious homes, arched with towering, 
graceful elms. 

Sometimes we glimpse a quiet, en- 
during homestead of the older days 
still standing, serene, dignified, beauti- 
ful in the midst of its old-time garden. 

At such moments we realize poig- 
nantly a little bit of the joy we have 
missed in life—the simple, deep, last- 
ing joy of permanence—the security 
of roots! 

It is a supreme joy, well worth the 
sacrifice of many of the feverish activi- 
ties in which modern Americans think 
they must engage and which in the end 
prove non-essential and unsatisfying. 

To win that sense of permanence 
and that comfortable knowledge that 
now you are really settled down with 
every prospect of staying there for the 
rest of your life; of getting acquainted 





with your neighborhood and _ neigh- 
bors; of getting to be a personal friend 
of the big, old tree out in front, and 
at least an acquaintance of the bird 
residents therein; to know the same 
sun will strike through the same win- 
dow this day next year and the next 
and the next—all that is a boon which 
the tired wanderer from flat to flat, 
from house to house, or even from city 
to city, will appreciate with heart-felt 
sighs of relief. 
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Why Women Want Homes 
ROM 





THE beginning 


< of time it has been 

(~ q human nature to want 

ce eee 
something and _ to 


strive to possess that 
something. It is supposed woman's 
wants are greater than man’s, and I be- 
lieve above most anything else a woman 
wants her own home. 

Next to the word “Mother” the word 
“Home” should mean more than any 
other word, for it is there the founda- 
tion is laid upon which is built the future 
citizenship of our country. 

We want our homes because home 
ownership gives us a feeling of thrift 
and stability not only within ourselves 
but with the community in which we live. 

One of the greatest slogans ever put 
before the American people is “Own 
Your Own Home.” 

We want our own homes because of 
an inborn desire to give éxpression to 
our own individuality. 

We want our own homes because home 
is about the only place that we can, so to 
speak, be monarch of all we survey. 

Most people want to be a help, not only 
to their family and friends, but to their 
town or city. In owning one’s own home 
one can, little by little, improve that home 








both inside and out, thus not only making 
it a. pleasure to one’s family but a help 
to one’s town, and the good influence 
can’t help but be far-reaching. 

It is a great satisfaction, especially in 
this day, to feel this is home and that 
no greedy landlord can increase the rent 
or compel one to move. 

It seems most unnatural that any 
woman would not have an insatiable de- 
sire to buy or build a home as soon as 
financially able. 

There is that peace of mind and feeling 
of satisfaction in the possession of one’s 
own home that is worth any sacrifice one 
can make to acquire it. 

It is there one can, if so inclined, en- 
joy solitude in preference to indiscrim- 
inate association. 

s; #£ 


THE HOSPITABLE fireplace is coming 
back. And it is bringing back with it some 
of the graciousness of a more leisurely 
age. The home that boasts a friendly 
fireplace in the living room is the home 
where friends and family love to gather. 
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the mem- 
bers of the family derive from it,’ says 
Robert P. Lamont, Secretary of Com- 
merce, “depend in no small degree on 
the way they maintain the house and its 
equipment. Furthermore, care and _ re- 
pair of the house represents an item in 
every home owners’ budget that can not 
be overlooked. The family that makes 
repairs as they are needed, and that goes 
ahead with minor alterations from time 
to time, is better served by its home, and 
is on a sounder financial footing than the 
family that allows such items to accumu- 
late. Failure to make repairs promptly 
may lead to deterioration in important 
parts of the structure, and finally entail 
large expense. 
“Nationally, the physical upkeep of 
dwellings costs the American public hun- 
dreds of millions of dollars each year, an 
amount comparable to the volume of 
many great industries. Substantial eéon- 
omies appear possible through greater 
care by the consumers in using their 
time, energy and financial resources.” 


This page is written for the general public with the pur pose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. 


Show it to your editor. 


Free reprint on request. 
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REALM OF THE RETAILER 


Looking About in 
Three States - - 


A person is pleased, though not surprised, to find many attrac- 
tive lumber yards here in the Southwest. Good architectural de- 
sign, good order and clean looking paint are accepted as the only 
proper thing. These are thrifty and capable merchants out here 
in the wheat fields of Kansas and the Panhandles of Oklahoma and 
Texas. It may be added, too, that the air here is clean. 

In Chicago or Pittsburgh or any other industrial region where 
soft coal is used to excess a person may wash his hands once an 
hour and strike pay dirt every time. He may put on a white collar 
in the morning; but when he takes it off in the evening it looks 
like something that had run for city office. But here, if a man 
changes to a fresh collar every day it’s just a habit and not because 
the collar has run up the black flag of piracy. Natural gas seems 
to be the usual fuel, and the sandy soil brushes off the clothes 
without leaving a trace. 


Well Designed Offices 


No doubt this helps keep the paint looking fresh. Possibly the 
attractive designs can be credited to the number of line yards. 
These companies, operating from two or three to a hundred 
branches each, pay attention to this matter of appearance. Some- 
times they standardize on a general design and repeat it, with 
some local variations, over and over. Convenience and labor-saving 
qualities are worked out, and appearance comes in for attention, too. 
Individually owned yards conform to the general high standard. 
It’s a real pleasure to find these fine looking yards. We've seen 
plenty of frowsy looking places in other sections; yards that carry 
good stock and offer a high grade of service. But general appear- 
ance has its value, both in pleasing customers and in keeping up 
good standards of stock keeping and salesmanship. 

The Liberal Lumber Co., Liberal, Kan., is associated with the 
Anawalt-Campbell Lumber Co.; not through corporate organization 
but by having important stockholders in common. Roy O. Smith, 
manager of the Liberal company, takes no little pride in his plant. 
The wall of the warehouse, next the street, is brick. This is a 
single-alley shed, with tight storage rooms on the side away from 
the street. Mr. Smith called attention to the fact that the door 
sills of these warehouse rooms and those in the rear of the office 
building are of grade height; so it is possible to back a truck right 
through the door for loading or unloading. The cement warehouse 
floor is of truck-body height, and the space under this -floor is 
utilized for the carrying of extra long timbers. They must be 
stored somewhere, for they’re too valuable to be exposed; and this 
space would otherwise not be utilized. 


Opinions About End Storage 


Mr. Smith says that he is not much in favor of end storage, even 
for moldings. Most moldings come packaged, and the sale is not 
large enough for the rest to make a large assignment of storage 
space to them profitable. Mr. Benbow, of the Anawalt-Campbell 
Lumber Co., of Dodge City, is favorable to end storage and carries 











The shed of the Liberal Lumber Co., of Liberal, Kan., is of the single 
alley type, with tight storage rooms on the side away from the street 





A Series of Attractive Yards— 
Need for Systematized Loans — 
Town-Dwelling Agriculturalists— 
Individually Arranged Plan Books 


not only moldings but much finish in that way. His end-storage 
racks have concrete floors that slope toward the rear of the bins, 
These make possible the taking out of a long stick without having 
the lower end slip on the floor. 

Local trade, Mr. Smith says, is promising. There is a need 
here for more building loans on a better basis. The Kansas legis- 
lature it seems tinkered with the tax laws to such purpose that 
money was hastily withdrawn from the building and loan asso- 
ciations. This tinkering was then hastily untinkered. but it will 
take a little time to attract deposits again. 

“Texas dealers,” Mr. Smith said, “seem to be better merchants 
than we are. They’ve made progress in the matter of quoting com- 
plete prices and building the houses; usually by sub-letting the 
contracts. Customers don't care how much any one item of a 
house costs, any more than they want to know the cost of one 














W.D. Youtsler, of the Star Lumber Co., Guymon, Okla., has assembled 
a series of plan books which he finds very useful. His yard handles 
an extensive line of paints 


wheel of an automobile. 
ing completed prices. 

“I’ve been on both sides of the counter, because for several years 
I was in the construction business in four States, and I’ve been 
retailing for some time. As a contractor I found too many dealers 
who didn’t know any too much about their own stock; or at least 
about lumber they didn’t carry regularly. I don’t see how a man’s 
going to fill a dealer’s shoes unless he knows his stuff. 


I think we'll come to the practice of quot- 


Low-Cost Wheat Production 


“In this part of the State we’re interested in wheat. That’s the 
thing that brings cash. I think this is going to continue to be 
a wheat country for a long time to come; for conditions are such 
that it can be grown cheaply. One big producer told me that 
when the crop is a full yield per acre he can grow and market 
wheat.for 22 cents a bushel, cost. That seems pretty low; but I 
don’t think, there’s any doubt that our costs are lower than in 
most if not in all other wheat areas. Of course we'd like to see 
prices higher, but this country can make some money even with 
prices what they are. Acreage is said to be larger than last year, 
and up to the present the crop looks splendid. Some people think 
prices this fall will be as low as 35 or 40 cents; and while that 
wouldn’t be so good, still southwestern Kansas will not go broke. 

“Mechanics’ wages have not been quite so high here as in other 
places. In fact I don’t think carpenters have ever been overpaid 
in this section. I’m against the idea of cutting wages as a general 
thing. These men at best have considerable idle time through the 
year, and their cost of living hasn’t decreased much. And then it 
seems a poor way in which to face the future. Most intelligent 
people seem to be convinced that recovery is on the way, and cutting 
wages helps retard that recovery by diminishing the spending 
power of the public.” 

In the office of the Star Lumber Co. 


the Realm met Floyd 
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The Comley Lumber Co., of Guymon, Okla., which does the bulk of its 


business with the farmers, maintains a fine looking yard 


Clothier, one of the office men. This is the head office of a line. 
It is an attractive place, protected by a high Cyclone fence. Mr. 
Clothier says the office has recently been remodeled, and it includes 
a nice display and sales room. When we remarked upon the amount 
of paint carried we were told that a carload had come in a few days 
before. Farmers hereabouts are gilt-edged credit risks, it seems, 
put a better loaning system would help things along in town. This 
company makes a few loans of its own money to customers but has 
never gone into this undertaking extensively. 

We saw J. N. Maxwell, of the Paul W. Light Lumber Co. for a 
minute or two before he hurried away to keep an appointment. 
The Big Jo Lumber Co. has but recently bought out the fourth yard 
in Liberal and is operating there. 


In the Newest State 


In Guymon, Okla., located in the narrow strip of the State which 
lies between Kansas and the Texas Panhandle, the Realm met a 
genial and progressive dealer in the person of W. D. Youtsler, of 
the Star Lumber Co. This is an individually owned yard; and 
Mr. Youtsler thinks this gives him a better chance to apply indi- 
vidualized merchandising methods. This is a handsome yard, sug- 
gesting in its stucco and tiles and roof parapet the Spanish influence 
that has come up from the South. 

“I’m very much an optimist,” Mr. Youtsler said. “This year may 
not be quite as good as last year, but it’ll not be much if any short, 
and I’m sure this country has an immense future. The thing that 
bothers us right now is first-mortgage loans. I can usually take 
care of second mortgages, myself; but first mortgages tie up too 
much working capital. I’ve been writing to some finance companies 
and may be able to make useful arrangements. 


Farmers Who Live in Town 


“I think the way this section is developing we'll see most of our 
building in town. That may seem odd, since this is first and last 
a farming country. But farming here is developing along rather 
unusual lines, as compared for instance with the Corn Belt. This 
is a wheat country; and to work it efficiently there must be exten- 
sive used of power machinery, and farms must be large. So it 
happens that a farmer usually owns no horses or mules. What he 
needs in the way of buildings will be machine sheds, possibly some 
portable grain bins or perhaps an elevator and nothing more than 
a shelter for himself. He lives in town, drives out in the morning, 
starts his machinery, possibly comes back to town for lunch and 
certainly comes back at night. His farm work runs to a total of 
less than half his time through the year. So naturally our ex- 
tensive building for farmers is right here in town. Ninety per- 
cent of our farmers own their farms; and they’re financially well 
fixed as compared with an earlier day or with some other parts of 














This English gabled yard of the FoxworthGalbraith Lumber Co. at 
Dalhart, Tex., is one of about a hundred yards operated by the company 
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the country. Some of them don’t have much ready cash at the 
moment, due to the depression and the prices of grain, but their 
credit is good.” 

Mr. Youtsler showed this department a series of plan books of 
his own making. He subscribes to a good many household maga- 
zines and gets plans and building articles from other sources. He 
collects these things, and when he has enough he takes them to a 
printer and has them bound in a book. He displayed probably a 
dozen, containing house plans suited to this climate and also 
containing useful articles on building, decorating and landscaping. 
He finds them highly useful, both for his own information and for 
his customers. 

R. C. Yarberry, of the Comley Lumber Co., says that two-thirds 
of his trade is with farmers. This plant is of frame construction 
and includes picket fences as a front decoration. A fine looking 
yard. Mr. Yarberry says that the wheat industry expands every 
year, though maize and some “row crops” are being added to local 
production. There are about 20 yards in the line, and as is usually 
true down here there is a big trade in paint and building hardware. 

The Big Jo Lumber Co. has its Guymon branch just across the 
street, in charge of C. H. Cresswell. This is another good yard. 
Mr. Cresswell said the town could get along with a big yield of 
wheat at low prices, but that when both yield and price are low 
it isn’t so good. Most farmers still have last year’s crop in storage, 
and that may mean that building will be a little below normal. 


In the Biggest State 


Dalhart, over the line in Texas, considers itself part of the wheat 
belt; but somewhat to its own surprise it is developing into a great 
corn-producing area. Yields may not be so large per acre as in 
Illinois or Iowa, but in the best years they don’t fall so far below 
Corn Belt averages, and the quality is said to be good. H. L. Steele, 
of Roberts & Olver, said one farmer raised 85,000 bushels in one 
year. Last year was supposed to be a poor corn season; but at 














- J. M. Burrow, of the Burrow Lumber Co., Dalhart, Tex., is decidedly 


an optimist, saying that business conditions in his territory are dis- 
tinctly better 


that the average ran 35 bushels or a little more. Corn, like all the 
so-called “row crops,” is listed; a method well suited to semi-dry 
farming. While we were in the office a lady came in, looked over 
a statement, took out of a hand bag a roll of bills big enough to 
choke a cow and paid an account running to something over $150. 
So we’d say that some money is in circulation. In fact we’ve wit- 
nessed it circulate. 

At the Coleman-Phillips Lumber Co.’s plant we did not find 
J. Fred Phillips in. W. M. Stanton told us that trade was making 
a rather good start. This, too, is a handsome, well painted group 
of yard buildings. The company carries the usual paint and hard- 
ware. Already in Texas we've seen a few offices that carry wall 
paper as a regular part of the stock; and the Realm remembers 
from former visits to the Lone Star State that wall paper is con- 
sidered in most yards as standard as roofing. 

The Foxworth-Galbraith Lumber Co. is one of the big lines in 
the Southwest and operates something like 100 yards. The Dalhart 
plant is one of architectural distinction, with steep English gables 
and the like. C. T. Page tells us that farming is on the rapid 
increase and that the old cattle ranches are being cut up. Cattle 
grazing, while still an important part of the Panhandle industry, 
seems to be swinging over into New Mexico. The building up of 
farms is offering an immediate market for much building material. 
While the average farm isn’t likely to have an enormous invest- 
ment in buildings, the multiplication of farms does make possible 
a considerable total. 

The Burrow Lumber Co. is another individually owned yard. 
J. M. Burrow said business conditions were distinctly better. Col- 
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lections are not perfect, but they're pretty good; and credit ratings 
among farmers are so sound that banks are willing and able to 
help along. 

Mr. Burrow surprised us with one statement; at least until he 
explained to our slow comprehension just what he meant. He said 
that, like the pure-quill plainsman he is, he didn’t like thick popu- 
lation. From the vast spaces we'd seen in driving to the town it 
seemed that mankind was not so numerous thereabouts. Mr. 
Burrow added that a certain type of land promoter, in uncomfort- 
able numbers, had been attracting people to the Panhandle just 
to sell them land. The newcomers were not always of the quality 
an old-timer would select. In Mr. Burrow’s opinion, it would be 
a public service to this great area to go slow and to bring in a 
quality of men who were more than drifters. Probably the unde- 
sirables are not so numerous as yet, but a bred-in-the-bone Texas 
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plainsman has a passionate regard for his State and neighborhood, 
He likes the reliable pioneering stock that came out with a respect 
for land and a desire to build a community life as well as to make 
a fortune. 

While Dalhart is not the cattle center it once was, it still retains 
a flavor of the old ranching days. These unbelievably tall Texans— 
and they grow some of the tallest men in these parts it has ever 
been our privilege to stare at—still favor the five-gallon hat. Note 
a fashionably dressed man around the hotels; and it’s even money 
that at one end of his well pressed suit will be the canopy of 4 
cow-puncher hat and at the other will be a pair of high-heeled 
riding boots. These boots have soft tops decked out in fancy stiteh- 
ing; but when a man dresses up he pulls his pants legs down 
outside the tops. It makes a striking ensemble and one characteris- 
tic of the old cow country. 
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Sash Cord a Logical Yard Stock Item 


The AMERICAN LUMBERMAN has recently 
been conducting an investigation for the pur- 
pose of ascertaining to what extent lumber re- 
tailers stock sash cord, and especially whether 
the volume of sales for the average yard carry- 
ing this item is such as to make it a desirable 
article to handle. 

Some interesting things were discovered in 
connection with this little-discussed item of 
stock. Like certain useful but inconspicuous 
members of society, sash cord performs its 
function in an unobtrusive way, being always 
on the job and performing its task of raising 
and lowering windows. No item that enters 
into the construction and maintenance of the 
home is more essential to its comfort and con- 
venience than sash cord. Hence it is impor- 
tant that a thoroughly reliable brand of cord 
be carried in the yard, and installed in the 
home, or other building, for a broken or frayed 
cord can cause considerable annoyance. 

The investigation made leads to the conclu- 
sion that lumber dealers who are not stocking 
sash cord are overlooking a desirable and prof- 
itable item. The amount of sales and conse- 
quent profit that can be created by handling 
the item is by no means to be despised. Inas- 
much as dealers who are handling, and who 
for a long time have handled, sash cord are the 
best sources of information on the subject, a 
number of representative retailers in various 
parts of the country were asked their opinions, 
based on their experience, as to the desirability 
of sash cord as a stock item. 

“We do not see why any lumber yard which 
handles sash and windows should not carry 
sash cord as a regular stock item,” is the opin- 
ion of the Wilson & Greene Lumber Co., Syra- 
cuse, N. Y., expressed by John W. Beynon, 
secretary and treasurer of the company, who 
continues: “It is purchased at a price that will 
leave a nice item of profit, and is not sold as a 
really competitive item. Replacements do not 
cut much figure, as sash cord usually lasts the 
best part of the buyer's lifetime. Therefore, 
practically all business in this item is new 
sales. Our men all take it as a matter of 
course that the sash cord must be sold when 
we sell windows. We have not kept track of 
the exact amount sold, in preceding years, but 
it has been a good many hundred dozen.” 

That a satisfactory amount of cord is sold— 
the major portion of which goes into new con- 
struction—is the experience of L. F. Broderson, 
local manager, Long-Bell Lumber Sales Cor- 
portation, Oklahoma City, Okla., who adds that 
considerable cord also is sold for use in re- 
modeling jobs. 

“We have handled sash cord for years,” says 
Mr. Broderson, “and consider it one of our 
staple items of stock. At the present time we 
are devoting considerable effort to the promo- 
tion of the new Long-Bell Lock-Joint Airtite 
window unit. Whenever we sell this unit it 
means that we get to sell the frame, the win- 
dow, the sash cord, the sash pulleys and the 
weather strip—getting the profit of five items 
instead of one. It is our policy not only to 


try to sell the lumber that goes into the build- 
ing, but as many additional items as we can 
think of that can be used in the construction.” 

A very well known eastern concern, the J. D. 
Loizeaux Lumber Co., Plainfield, N. J., con- 
siders sash cord an item well worth while. “We 
handle a total of approximately 75 to 100 dozen 
hanks per year,” says C. L. Ricketts, purchasing 
agent, “by far the larger percentage of which 
goes out on new jobs on which we supply com- 
plete windows, including weights and cords. 
We have a hardware department which han- 
dles the Samson Spot cord, made by the Sam- 
son Cordage Works, Boston, Mass., and this 
is largely sold in broken lots for replacements. 





YOU ARE NOT 


in competition with your firm's advertising. 
You are doing teamwork with it. Now, 
wouldn't it be fine teamwork if one horse 
insisted on going east when his team mate 
was going north? To be specific, how 
closely do you read the firm's ads? When 
a customer comes in does he find you 
primed and eager to show just the items 
that.were advertised? Are you on your toes 
to remind him of the millwork mentioned in 
the recent circularizing? Or are you play- 
ing a lone hand and .just daring the adver- 
tising department to make any sales to 
your customers? 





We have never made any special display or put 
any particular sales effort behind sash cord, 
but in this section it is customary to include 
it on all millwork contracts.” 

The Gulf Manufacturing & Lumber Co., 
Seaumont, Tex., reports that it sells a good 
deal of sash cord. John D. Birdwell, secretary 
and treasurer, says: “Our business is a little 
different from the average lumber yard, as 
while we do operate a retail lumber yard, we 
have in addition a sash and door plant—manu- 
facturing and jobbing sash and doors—and in 
almost every instance where sash is sold for 
a retail purpose, we sell the sash cord also. We 
handle the Samson Spot sash cord, along with 
the cheaper grades. We are very well satis- 
fied with the sash cord sales we have been 
having, and expect to continue handling this 
item.” 

The Willingham-Tift Lumber Co., Atlanta, 
Ga., says that it has been handling sash cord 
ever since it has been in business, selling it as 
a staple article, just as it does framing or 
sheathing. On all house bills, it furnishes so 
many sets of weights and cord, and there is a 
reasonable profit in same. 

The Hampden Lumber Co., Springfield, 
Mass., reports that it sells “a_ satisfactory 
amount of cord.” This concern operates a mill 
as well as a yard, and makes windows and 


frames. Therefore the sash cord is sold prin- 
cipally on new work, where the window frames, 
windows, weights and cord are all sold. In 
quoting on residences, sash cord is usually in- 
cluded in competition with other bidders. Most 
of the cord sold goes with new work and is 
figured in with the windows at the time’ they 
are sold. 





Seek Co-operation Toward Rate 
Stabilization 


New Orveans, La., May 25.—Active co- 
operation of southern pine manufacturers in 
lining up southern industries and commercial 
organizations in support of the movement to 
bring about the stabilization of intercoastal wa- 
ter rates is needed, declared A. G. T. Moore, 
traffic manager for the Southern Pine Associa- 
tion. Mr. Moore has asked the manufacturers 
to obtain support for stabilization in the meet- 
ing of the Southern Traffic League in Atlanta, 
Ga., June 5. 

The Southern Pine Association, in its annual 
meeting, adopted a resolution pointing to the 
deplorable conditions prevailing in the inter 
coastal traffic, which has been subjected to in- 
jurious rate wars with attendant unsettlement 
of commerce using the water carriers. The 
resolution asked the extension by Congress of 
regulatory powers similar to those of the Inter- 
state Commerce Commission to the U. S. Ship- 
ping Board in order to stabilize the situation. 
Since the annual meeting, the Southern Traffic 
League adopted a resolution in line with that of 
the lumber manufacturers but opponents of the 
rate stabilization proposal are organizing for 
the June meeting to effect, if possible, a with- 
drawal of the expression and a right-about-face. 

Manufacturers, said Mr. Moore, should get 
in touch with their neighbor industries inter- 
ested in the South’s prosperity and commer- 
cial organizations of similar views in order to 
reach their representatives attending the June 
meeting. 

Normally, it is stated, the freight rates on 
intercoastal water movement range from $12 to 
$14 per 1000 feet b. m. Due to the conditions 
in the shipping trades, these rates were slashed 
last summer to as low as $8 per 1000 feet, went 
back to $11 in October, 1930, and declined to $6 
per 1000 feet by the end of March. 

At a water rate of $8 per 1000 feet to north 
Atlantic ports, it is stated, the cost of trans- 
portation of the Pacific coast fir via the Pan- 
ama Canal to Baltimore, Md., thence inland at 
present rail rates is lower to a territory north 
of the Ohio River as far west as Youngstown, 
Ohio, than the transportation cost of southern 
pine from the mills via rail lines. Handling 
charges at the ports are absorbed by the rail 
lines in their inland rates. 

In view of these facts, declared Mr. Moore, 
the necessity of rate stabilization should be ap- 
parent to every southern pine manufacturer, and 
they should promptly give their support along 
the practical lines suggested. 
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Retailers Idea Exchange 
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Letter Printed on Cotton Is 
Dealer's Novel Idea 


CAMERON, TEX., May 25.—Getting out of 

the rut and doing things in a little different 
wav is almost always good business, especially 
when it comes to getting the attention of the 
public. Therefore, it may be said to have been 
a happy thought on the part of Royal P. Jeter 
that resulted in the Jeter Lumber Co., when 
sending out a “birthday anniversary letter” to 
friends and customers recently, to have it 
printed, not on paper but on cotton cloth, so 
es _séttrreated as to give it 
s a smooth linen-like fin- 
ish. 

The surface of this 
cotton cloth takes 
printing and_ typewrit- 
ing almost as well as 
ordinary paper, while 








ROYAL P. JETER, 
Retailer Who Aims to 
“Do One Thing Right” 





the novelty of this use 
of cotton attracted 
widespread attention, 
and brought much fa- 
vorable comment to 
| Mr. Jeter from far and 
| near. A postscript to 

the letter says: “Did 
you notice that this letter is printed on cotton? 
A new use for something we are all interested 
in.” 

The occasion of the letter was to mark the 
thirty-eighth anniversary of the company, and 
to extend cordial greetings to its many custom- 
ers and friends. The firm’s slogan for this year 
is, “Thirty-eight years doing one thing right.” 
Mr. Jeter told in a jocular way of a “hot shot” 
trom another dealer in the territory, whose re- 
action to this slogan was, “If it takes ‘em 
thirty-eight years to do one thing, why don't 
they go into some other business?” This, of 
course, was said jokingly, as everyone who 
knows anything about the operation of the Jeter 
Lumber Co. knows that whatever it tackles, it 
does right. 

Royal P. Jeter is widely known throughout 
the southwestern trade territory. At the latest 
conventions of the Lumbermen’s Association of 
Texas and the Texas Line Yard Retail Lumber 
Dealers’ Association, held at San Antonio in 
\pril, he was made second vice president of 
both organizations. 

“Our company is just another retail lumber 
concern, trying to keep up with or a little ahead 
of rapidly changing merchandising methods,” 
said Mr. Jeter with commendable modesty. 
“Right at this time we are urging our friends 
to do their building now, while materials are 
down and labor is plentiful, and we believe we 
have uncovered some nice business for ourselves 
and other dealers in our territory by doing this 
—business that would have slept on if we had 
not stirred it up in this way. 

W e are trying to make our stores places of 
service to the builders by helping them to plan 
and develop their building needs, and to finance 
their building programs, which of course is 
nothing more than many other retailers are do- 
ing. 

“We have always tried, too, to play fair 





with other dealers, with our 
with our sources of supply.” 

Mr. Jeter expressed his appreciation of the 
AMERICAN LUMBERMAN, which he reads regu- 
larly with profit and enjoyment. 


customers and 


Displays That Attract 


When a visitor steps into the sales room of 
the Barr Lumber Co., in Santa Ana, Calif., 
his attention is attracted by one or more of 
the excellent displays of builders’ hardware, 
paint and other small items, ranged down the 
center of the space. Or perhaps it will be a 
display on the counter that surrounds the of- 
fice section which is first noticed. 





“We are not primarily responsible for these 
excellent displays,’ said Manager N. E. Lentz. 
“They are constructed and maintained by the 
representatives of the various houses with 
which we are doing business. We offered to 
provide the tables, a certain space on the 
counter, and the floor space, if the representa- 
tives of these firms would look after the dis- 
plays, taking merchandise from our stock to 
prepare them. 

“The wholesalers were 
The salesmen are calling around every week 
or ten days anyway, and it is part of their 
work to arrange new displays when they come. 
Thus we have fresh exhibits at regular inter- 
vals, without expenditure of time or energy, 
and perhaps we are getting better displays than 
would otherwise be possible unless we em- 
ployed a professional window trimmer to fix 
them up.” 


glad to co-operate. 


Selling Repairs and Specialties 
by Ringing Door Bells 


While the following story tells mainly of 
selling a cold-weather specialty, the method 
employed will work just as well at other sea- 
sons, or with other goods. However, it 
wouldn’t be a bad idea to clip this and file it 
ahead, in your “idea box,” as a reminder to 
try it out yourself next fall. It isn’t so much 
the profit derived from the sales of weather- 
stripping that makes this method worth while, 
as the “opening” which a seasonable specialty 
of this sort affords for talking repairs, roofs, 
painting, kitchen cabinets and a thousand-and- 
one other things. But here’s the story: 

Last fall Melbourne Romney, sales manager 
of the Romney Lumber Co., Salt Lake City, 
Utah, embarked upon a campaign to solicit 
work personally from the housewives in the 
districts of the town where he felt repairs could 
be afforded. Devoting only half-days to his 
canvassing, he saw an average of twenty-five 


women a morning. Regular contacts were 
made in the afternoon. 
He always carried with him a. factory 


weather-stripping sample case, which he placed 
on the porch at the right of the door as he 
rang the bell. The appearance of the case and 
its size and shape tended to arouse the interest 
of the housewife. 

“T am Mr. Romney, of the Romney Lumber 
Co.,” he would begin. “I am doing a little per- 
sonal house-to-house canvassing this morning. 
I am not here in the capacity of a solicitor or 
peddler, but to help you. If you have some 
slight or extensive remodeling work you are 





ners, are not very permanent. 


run. 


about 1% inch long. 


shown. 
the rigid set of the rubber. 


for this purpose. 





This Week’s 


Tacking Cardboard or Canvas Signs 


Cardboard signs, posters, or canvas “banners,” tacked at the cor- 
The swelling and drawing of the ma- 
terial due to moisture changes soon causes the tacks to cease to hold, 
the wind does its work and the sign is no more. To prevent this, take 
a strip of old auto window glass felt 
Soak off the glue, which gives 
way quite easily in warm water. 
Cut the U rubber into short pieces 
Insert a piece 
of it under the head of each tack as 
The tack draws it against 
This 
keeps a considerable area of the soft 
rubber continually pressing against 
the cardboard, and the rubber under 
the tack head keeps it from cutting. 
A cardboard sign thus put up will 
stay in good shape for a long time. 
Old felt run is easy to get and to fix 


Timely Tip 
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should be -glad 
labor and material 


contemplating having done | 
to give you estimates of 
costs while I am here.” 

In the fall of the year he found women es- 
pecially glad to let him estimate costs of 
weather-stripping for the doors and windows. 
When the subject was brought up he would 
turn to his “mysterious” small case, which in- 
variably created interest, and show samples. 

Mr. Romney is able to estimate a job almost 
exactly. “The labor and material to weather- 
strip your front door, madam,” he would tell 
the housewife, “will be approximately two 
dollars and a half. With cold weather almost 
here you will save fuel and save the health of 
our family to have it done. Weather-strip 
the windows later, if you do not care to spend 
the money just now.” 

One woman he visited asked the price of in- 
stalling another door in her house. Another 
asked about a new lock. Of course, occasion- 
ally women state that they are not interested, 
but about one in three proved to be a prospect. 

The majority of prospects thus secured ma- 
terialize into sales slowly, some not developing 
until another season, but Mr. Romney believes 
that ten percent of his efforts will result in 
sales. 

\ll prospects are turned in to the office sec- 
retary, who mails out a letter of appreciation 
for courtesies extended to the representative. 
In effect the letters read: “Our representative, 
Mr. Romney, called at your home recently and 
we want to express our appreciation for the 
kind treatment which he received. We under- 
stand that you are interested in a new cabinet 
for your kitchen (or whatever it may be). Be- 
fore our representative calls again, if you are 
interested in anything along this line or others, 
please give us a ring and we will be glad to 
serve you. 

Several other letters follow Mr. Romney's 
visit. . 

“They are not pushing, high-pressure letters,” 
said Mr. Romney, “but courteous ones which 
can't be ignored. I always leave my card at 
the home, as well as samples, if the prospect is 
interested in weather-stripping. If these become 
lost, the letters serve to recall my visit and 
we likely will secure a response eventually from 
the interested person.” : 





Buys Assets From Receiver 


ToLepo, Outlo, May 25.—The Cunningham 
Lumber Co. has recently purchased from the 
receiver the merchandise, as well as office and 
delivery equipment, of the Northwestern Lum- 
ber Co., this city. 

The Cunningham company is proceeding to 
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Redwood Pergolas Beautify 
Garages 


There is noteworthy activity in the building 
of garages and other buildings made necessary 
by the ever-increasing use of automobiles in the 
northwestern suburbs of Chicago. Some of the 
builders of garages are adopting new ideas of 
their own in adorning the back doors. For in- 
stance, it will be found, as seen in the accom- 
panying illustration, that a rear-side entrance 
has been adorned with 
a vestibule of lattice 
work, up and over 
which vines are to be 
trained. The picture 
shows two new garages 
on adjoining lots. One 
of the buildings is of 
stucco while the other 
is of wood. Redwood 
is being largely selected 
for this class of build- 
ings. Another notable 
fact in the garage build- 
ing activity is that some 
are being repaired or 
remodeled, white pine 
overhead front doors 
being substituted. 

Another class of 
building stimulated by 
the automobile traffic is 
developing along the 
highways. Dancing floors, for instance. One 
now being built is 40 by 60 feet and has a fine 
hardwood floor. 

Located at a highway intersection just out- 
side of the suburb, it is expected to attract 
drivers from many miles away. Another such 
floor, at a different location, is built of quarter- 
sawed fir. 


Chicago. 





Retail Firm Features Paint in 
Downtown Store 


SurevepoRT, La., May 25.—The Robinson- 
Slagle Lumber Co., of this city, long noted for 
its big and handsome retailing office and plant, 
has this year added a down-town store which 
features paint; though it serves also as a sales 
point for other articles. C. L. Darby, who was 
for some time in charge of the paint store which 
Robinson-Slagle ‘purchased, is in charge. 

One of the display features which the com- 
pany added was a “house” built in the rear 
of the room as shown in the accompanying illus- 
tration. This serves to give the place the atmos- 

phere of a building 











store, and it permits the 
display of both interior 
and exterior paints and 
finishes. The rooms in 
this “house within a 
house” will be used as 
settings for cabinets and 
painted furniture, and 
perhaps also for dis- 
plays of building hard- 
ware. 

Mr. Darby states that 
one of the most profit- 
able lines carried is ar- 
tists’ colors and supplies. 
This is the only store 
in Shreveport handling 
these items. Some time 
ago an artist came to 
town and negotiated 
with Mr. Darby to dis- 
play some of his pic- 
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Interior of the Robinson-Slagle Lumber Co.’s downtown store 


liquidate the stock and equipment on the 
grounds. President J. W. Cunningham states 
that the intention is to close up at that place 
as soon as everything salable has been dis- 
posed of. 


tures. These attracted 
considerable attention; 
and it occurred to Mr. 
Darby that perhaps he 
and the artist could promote local study of 
painting. The upshot of the effort was the 
organization of a large class of students. 
At the present time this class numbers 
42 student artists. Naturally their supplies 
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are purchased here. The initial outfit costs aboy 
$20, and of course additional supplies are 
needed. The class has been in existence some 
little time and seems to be growing steadily jp 
numbers and in interest. 

In addition to the artist supplies sold directly 
this contact aids in getting the attention of the 
households of which the students are members. 
While it is hardly possible, to check up on the 
amount of indirect business brought in, Mr. 
Darby believes it is considerable. 

Naturally the primary interest of the store 





Two new garages recently built on adjoining lots in a suburb of 


Note the latticed back door of one 


lies in the sale of house paints and_ building 
materials. Mr. Darby has experimented with 
various forms of advertising, and at present he 
is keeping records of cash sales; and all the 
cash sales of one day each month are refunded 
to the purchaser. The day is determined by 
lot at the end of the month. This is simply a 
way of attracting attention to the store in an 
unusual way. 





They Knew Their Business 


It happened right here in the offices of the 
AMERICAN LUMBERMAN one day last week. It 
was the end of the noon hour, and Mr. X, one 
of the editors, walked rapidly in to his sanc- 
tum. On his face was a smile of liberal 
dimensions. 

“The world,” he proclaimed, “is getting bet- 
ter.” 

Answering a mild query as to the cause of 
this outbreak he explained: 

“I went into three different business places 
this noon to make purchases, and in each in- 
stance I was waited on by a clerk or owner 
that knew his business. They actually knew 
something about what they were trying to sell. 
I was awfully surprised. 

“F’rinstance, I went out to the factory where 
they make the kind of furnace I use. You 
know, in that little suburb where I live all the 
furnace men have been willing to tell me how 
well informed they were on that particular 
type of furnace, and then they’d say enough 
more to convince me they were just bluffing. 
And bluffing doesn’t fix the furnace. But this 
guy that I saw this noon, he could tell me 
without looking at the furnace just what it 1s 
like and how it acts. And he brought out the 
parts I should buy and use to fix it. He really 
knew what he was talking about. 

“Just one other example. I stopped in at a 
cigar store, and saw a certain brand of cigars 
advertised all over the place. There was an 
open box of them, and I thought I’d try them, 
so I grabbed up a fistful. But the old guy 
that was there said, ‘Do you like a mild cigar‘ 
I said ‘Sure.’ He waved his hands and said, 
‘Put ’em down! Put ’em down!’ I just looked 
at him in wonder. He showed me _ another 
box, that proved to be just what I really 
wanted. 

“It all seemed so wonderful to me. Usually 
my luck is to find someone that doesn’t know 
his product trying to pose as an expert before 
me. Either that, or like it was when I went 
to a certain lumber yard, and instead of some 
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one of them in the office getting me what I 
asked for they made me, the customer, go on 
a hunt for the yard foreman, who may have 
been a good foreman but was a poor salesman. 
| see so much of that in business—don’t know 
or don’t care—and I always wonder how they 
can get away with it. Then they wonder why 
they don’t sell any more than they do!” 

With that out of his system, he got to work. 





A New Product Invites Atten- 
tion of Dealers 


The building material dealer of today faces 
a very real problem in determining what ones 
of the many new building products that are 
constantly coming out should be added to his 
stock. On the one hand, the alert dealer can 
not afford to overlook profit opportunities in- 
herent in meritorious new products, while on 
the other hand he must be equally careful not 
to get loaded up with slow moving or unsal- 
able stock. 

The one big question that the dealer needs 
to keep foremost in his mind when considering 
adding a new line, is “May it reasonably be 
expected to increase my profits?” That ques- 
tion is not so hard to answer, even in ad- 
vance, if the dealer will submit it to several 
“acid” tests. 

First and foremost, he must be sure that the 
new product has a broad field of use, warrant- 
ing a reasonable expectation of satisfactory 
demand. Reliable quality in the product and 
full adaptability to its intended uses are fac- 
tors not to be overlooked. That implies that 
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quality insulation products, and known through- 
out the country as that of the maker of fine 
linoleum. Thus the requirement of reputation 
and prestige is amply met. 





Lumberman's House, of Wood, 
ls Most Attractive 


DatLas, TEx., May 25.—J. M. Wilcox, of 
the local retail lumber company that bears his 
name, has recently built a handsome frame 
house on a three-acre plot on the outskirts of 
the city. The house is southern colonial, of the 
so-called Maryland type; with tall pillars across 
the front, green blinds and other details true to 
its pre-revolutionary models. Floors through- 
out are of 6- and 8-inch plank, face-nailed and 
with the edges slightly rounded. Nails are 
counter-sunk, and the nail holes have been filled 
with a plastic material colored darker than the 
wood, 

The big fireplace in the living room has a 
Dutch oven. The library, which is also used as 
a breakfast room, is paneled in vertical pine 
paneling with beaded edges, and the doors have 
every appearance of having been cut directly 
from the paneling. The garage is attached to 
the house and has, on the second floor, a maid’s 
room and a shop given over to the interests of 
the young son of the household. The side en- 
trance opens on a terrace and an old-fashioned 
flower garden. The master bédroom has a 
spacious dressing room and bath; and, indeed, 
the baths in the house are notable for their 
roominess and fine fixtures. 

Mrs. Wilcox, who has the reputation in her 
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Front view of the handsome Maryland type colonial home of Mr. and 
Mrs. J. M. Wilcox, Dallas, Tex. 


the name behind the product must be one that 
warrants full confidence. If the name is na- 
tionally known, so much the better, for that 
means reputation and prestige that make sell- 
ing the product easy. Finally, the dealer policy 
of the manufacturer is a most important factor. 

A new building insulation product which the 
AMERICAN LUMBERMAN believes completely 
meets all of the above requirements of a prod- 
uct profitable for dealers to handle has been 
recently announced to the trade. That product 
is Temlok, a brand-new insulation fabricated 
Irom the heartwood of southern pine, which is 
claimed to offer extra value at low cost. It 
is fabricated as insulating lath for use as plaster 
base, and as insulating board for use on ex- 
terior walls. 

A number of specially desirable features are 
claimed for this product—regarding which 
dealers can easily inform themselves, as the 
manutacturer, the Armstrong Cork & Insula- 
tion Co., 962 Concord Street, Lancaster, Pa., 
will be glad to send complete information and 
samples, as well as details regarding its dealer 
policy. That policy is described as “new, 
unique and interesting; moreover, it’s fair and 
its protective.” Retailers owe it to themselves 
to find out about this product and policy. 

The name Armstrong is associated with 


own right of being an excellent “lumberman” 
and an architectural expert, is furnishing the 
house with antiques. Most if not all the furni- 
ture has a long history; and many of the pieces 
go back in Mrs. Wilcox’s own family to old 
pre-Civil War days of the South. This furni- 
ture is well set off by the H and L hinges and 
other details of colonial days. 


Mr. Wilcox, a highly successful Dallas lum- 
berman, meets some good natured and really 
admiring persiflage for having had the hardi- 
hood to build a house of lumber. Masonry finish 
has made such strides in Texas that even lum- 
bermen profess to be astonished that a lumber- 
man would use his own materials in his own 
house. The beauty of the building should do 
much to remind the building public that some 
of the oldest, handsomest and most “enduring 
dwellings in the country are of wood construc- 
tion. 





A $5 Classified Ad sold 
an entire Sawmill. 
Try it! 





Side view of the J. M. 
garden, with wood picket fence 


83 
Sold Redwood for Corn Crib 


The Park Ridge Lumber Co., Park Ridge, 
Ill., near Chicago, recently sold a bill of 
2,000 feet of redwood lumber for a new pur- 
pose. It goes into a fine new corn crib that 
Emil Juhnke is building on his farm north of 
Des Plaines. Little red school houses and big 
red barns are often seen in a farming country 
but redwood corn cribs are exceedingly rare. 
Mr. Juhnke picked out this lumber himself as 
being good material to look well and to last a 
long time. It is to be used for slats outside, 
in the driveway and ends. 

This yard has received a shipment of fine 
white pine of very serviceable character from 
Idaho. It comes in various widths up to twenty 
inches. There are numerous uses for it and is 
becoming a very popular material for house- 
hold purposes, one being for wide and sub- 
stantial shelving for attic spaces. This yard 
also has a run on white pine overhead garage 
doors. 





Indiana Retail Tax Measure De- 
clared Constitutional 


INDIANAPOLIS, IND., May 25.—Steps to col- 
lect the tax on all retail establishments in In- 
diana will be taken immediately, according to 
James M. Ogden, attorney general. Under the 
decision of the United States Supreme Court 
rendered May 18, the State can collect back 
taxes from 1929, amounting to approximately 
$1,000,000 he said. 

The schedule provides for a tax of $3 on one 
store, $10 on two to five stores owned by the 
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Wilcox home, showing the old fashioned flower 


same company, $15 each for five to ten stores, 
$20 each for ten to twenty stores and $25 
each for all stores of more than twenty oper- 
ated by the same company. The measure, of 
course, is a direct blow to chain organizations. 

All kinds of mercantile establishments are 
subject to the payment of the annual license 
fees. The definition of the term “store” in 
the 1929 act is as follows: 

Sect. 8. The term 
act shall be construed to mean and include 
any store or stores or any mercantile estab- 
lishment or establishments which,are owned, 
operated, maintained or controlled by the 
same person, firm, corporation, co-partner- 
ship or association, either domestic or for- 
eign, in which goods, wares or merchandise 
of any kind are sold either at retail or 
wholesale. 


“store” as used in this 


The -act was to have become effective July 
1, 1929. Therefore, all mercantile establish- 
ments in business at the time the act was passed 
and still in operation owe license fees for the 
last half of 1929, for 1930 and for 193% An 
application fee when applying for .a license is 
50 cents in addition to the license charge. All 
licenses are made to expire Dec. 31 each year 
and must be renewed annually. 
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“Bargain Offers” Prove Trade Magnet 


Houston, Tex., May 25.—By 
emphasizing bargain features in 
their newspaper and radio adver- 
tising the West End Lumber Co., 
of Houston, and the line yards of 
Lynch Davidson & Co. in Texas 
and Oklahoma, have had extraor- 
dinary success in the sale of low- 
grade lumber since early in 1931. 

R. W. Peckham, president of the 
West End Lumber Co., reports the 
sale of 300 cars of No. 3 lumber 
since Jan. 1. Lynch Davidson, 
founder and president of the com- 
pany which bears his name, reports 
the sale of over 4,000,000 feet of 
No. 3 lumber in ten line yards 
within the last 60 days. 

Many of the sales represented in 
these totals have been the means 
of opening the way for the sale of 
standard building materials which 
ordinarily would not have been 
sold. Customers have come from a 
radius of 100 miles for the bargains 
advertised, Usually they bring with 
them the bargain price lists, clipped 
from newspaper advertisements. 

Trucks from the Rio Grande 
Valley and elsewhere have come to 
Houston, or to the cities or towns 
where the line yards are located, 
loaded with truck farm products, 
poultry or cotton, and have re- 
turned with lumber and building 
materials. 

Both the West End Lumber Co. 
and the Lynch Davison yards be- 
gan their advertising campaigns in 
January and February, in an effort 
to determine whether it were pos- 
sible to develop new business in a 
time of almost universal depression. 
Success in each instance has been 
more than expected. 

Sales methods employed have 
been somewhat the same, and the 
results have been similar. Yet 
there is a decided difference of 
opinion between the managements 
of the two concerns as to the rela- 
tive merits of the types of adver- 
tising used. 

Mr. Peckham began his advertis- 
ing through the mediums of news- 
papers and radio, but now confines 
it almost exclusively to the news- 
papers, while Mr. Davidson uses 
newspaper, radio and circular ad- 
vertising. 

“The only reason why I have 
not quit using radio advertising,” 
said Mr. Peckham, “is that I signed 
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Fleet of six trucks in the yard of the West End Lumber Co., Houston, Tex., loaded for 
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a contract for a year. I think money 
spent on radio advertising for 
lumber is virtually thrown away. 
I pin my faith to newspaper adver- 
tisements, because I can trace the 
results beyond question. Almost 
every customer that comes to my 
yard brings a clipping from a news- 
paper showing the listing of bar- 
gain prices, or if he fails to bring a 
clipping he makes some reference 
to having seen our advertisement 
in a newspaper. Nobody has yet 
mentioned hearing about us on the 
radio.” 

Mr. Davidson takes a somewhat 
opposite view. “Radio advertising 
in my opinion,” said he, “calls at- 







should not use bargain features as 
a means of bringing in new busi- 
ness, or attracting attention to the 
fact that lumber is not as high as 
commonly supposed. 

In one of the first large adver- 
tisements of the West End Lumber 
Co., published in February in the 
Houston newspapers, under the 
caption, “Good Lumber Cheap,” 
1x4’s, 1x6 flooring and 1x8 square 
edge were featured at $15 per 1,000 
feet. The following items were fea- 
tured at $17 per 1,000 feet: 2x4, 
2x6, 2x8, 2x10, 1x12 boxing. Cedar 
posts were offered at 7 cents each, 
and red picket fence at 6 cents. A 
note at the bottom of the adver- 
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Office building of the West End Lumber Co., Houston, Tex. 





Note the 


sign featuring No, 3 shiplap at $1l per 1,000 feet 


tention to and helps our newspaper 
advertising. It harmonizes and 
synchronizes beautifully. We say 
in our radio advertising, ‘Look for 
our newspaper advertising, which 
gives quotations.’ We do not feel 
there is any particular value in 
price quotations by radio, but we 
do know that the radio reminders 
have caused customers to look up 
the newspaper advertisements or to 
write us. We have had inquiries 
here at Houston from way up there 
in Amarillo and elsewhere out of 
the range of our newspaper adver- 
tisements. Those inquiries came 
undoubtedly from radio advertis- 
ing.” Some of the Davidson line 
yards likewise use circular adver- 
tising to good advantage. 

The use of price quotations in 
their advertising has brought some 
criticism to the West End Lumber 


Co. and Lynch Davidson & Co. 
from fellow lumbermen, but Mr. 
Peckham and Mr. Davidson say 
they see no reason why lumber 


yards as well as department stores 


tisement said, “Above lumber all 
grade No. 3.” 

Another West End Lumber Co. 
ad at the beginning of the campaign 
said: “We announced some time 
ago through the medium of the lo- 
cal newspapers that in order to 
stimulate building and thereby give 
employment to Houston’s own citi- 
zens, the West End Lumber Co. 
would sell lumber at prices so 
cheap that it would immediately en- 
courage a resumption of building 
activity. We told you then that 
our own contribution toward this 
end would be a sacrifice of our 
profits. We are happy to announce 
that the concerns engaged in simi- 
lar lines of business have either 
joined us or will shortly join us in 
the crusade.” Prospective custo- 
mers were urged to take immediate 
advantage of an abundance of 
cheap, competent labor and unheard 
of prices to do building or repair 


work long contemplated. “You 
are your brother’s keeper,” said 
the advertisement. “Build, mod- 


we (|: 
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ernize or make repairs—now.” 

Various dealers in building ma. 
terials co-operated to the extent of 
running page advertisements in the 
Chronicle and the Post-Dispatch op 
Sundays. Various other advertise- 
ments were run on the classified 
pages of Houston newspapers from 
time to time. The average advyer- 
tisement was two columns wide 
and about five inches deep. 

Recently the West End Lumber 
Co. has featured No. 3 shiplap at 
$11, posting a large sign board, in 
red letters, to that effect, in its yard 
on Washington Avenue, just  out- 
side the office where it is in full 
view of the passing motorists. 

Mr. Peckham operates his yard 
on the theory that the public is in- 
terested in price features rather 
than in generalities. He was a 
successful groceryman before he 
was a successful builder, and in- 
sists that sales principles work the 
same way in the grocery business 
or the lumber business. He has 
been in the lumber business only 
three and a half years. 

Asked if he used “chain store” 
methods, Mr. Peckham said, “Yes, 
but I didn’t wait for the chain store 
to show me how.” 

“Most lumbermen,” he said 
“seem to be satisfied to do business 
as they always have done it. When 
the depression came, lumbermen for 
the most part were caught with full 
stocks of No. 1 lumber. There 
has been little sale for No. 1 stocks 
since 1929, and it has been mighty 
expensive to hold it. We cleared 
out our No. 1 lumber as promptly 
as possible. 

“After rocking along for awhile 
with a little business and _ seeing 
bread lines formed in the city, and 
after being solicited continually for 
contributions to help unemployed 
workers, we concluded we would 
try featuring No. 3 lumber and 
urging the public to have their 
building and repair work done with 
the surplus labor. The response 
was quick, and we have been turn- 
ing over a great deal of Jumber 
ever since. Many men have been 
put to work. 

“We have held to the theory 
that until there is a general revival 
of business there will be only cheap 
construction work done. Why not 
cater to that class of business? Ot! 
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course, we keep No. 1 and No. 2 
lumber in our yard, but little of it 
is moving. The public will want 
better grade stuff when the situa- 
tion warrants it, but not now.” 

Mr. Peckham explained his ref- 
erence to clearing out No. 1 stocks 
when the depression came. “By 
that,” he added, “I did not mean 
that we put on a bargain sale and 
disposed of it at a sacrifice. We 
built apartment houses and duplexes 
with it.” Altogether he has built 
about 800 homes in Houston. 

Mr. Davidson has been a lumber- 
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flooring, and 1x4 S4S sheathing, 
at $1.50 per hundred feet. The 
radio referred to lumber bargains 
in general and the newspapers and 
circulars quoted prices. 

“We don’t ask you to take our 
word,” said one of the larger ad- 
vertisements published early in the 
campaign. “See for yourself. You'll 
be convinced. Buy now at a great 
saving. We'll be here tomorrow 
to back up what we say and do 
today. Buy from the firm that 
lowers its prices in keeping with 
the prices the farmers and other 


industries have to accept for their 
products. Terms strictly cash.” 

As a consequence, the Davidson 
yards have had splendid sales not 
only of No. 3 lumber but sash and 
doors, corrugated iron roofing, 
nails and other items customarily 
used in construction and _ repair 
work by city, small town and rural 
customers. 

Davidson line yards at Angleton, 
Alice, Alvin, Oden, Kingsville, 
Pharr, Mission, Rio Grande City, 
Robstown and Seguin, Tex., and 
Wellston, Okla., have featured the 
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special price inducements. The 
other Davidson yards have not been 
included in the advertising cam- 
paign. 

“One of these days,” said Mr. 
Davidson, “I believe lumbermen 
will be convinced that they should 
use the same sales methods as de- 
partment stores. If a ‘leader’ used 
by the department stores will bring 
customers to the stores, why will 
not ‘leaders’ advertised by a lum- 
berman bring customers to his 
yard? 





man virtually all of his life. Long 


“Tt isn’t a matter of fooling peo- 
ple. The public understands that 





before the business depression his 
organization became one of the 
leaders in the field in selling lum- 
ber. “Lynch Davidson's Certified 
Lumber” years ago was well ad- 
vertised throughout South Texas. 

3ut last February Mr. Davidson 
felt that something had to be done 
to create business, because there 
was no indication that buying 
would be resumed as in the years 
after the war. 

By use of radio advertising at 
Houston, Corpus Christi and Rey- 
nosa, Mexico, and newspaper ad- 
vertising in the same cities and in 


Wellston, Okla., Lynch Davidson 
& Co. featured 2x4s, 2x6s, 2x8s, 
1x12 boxing, 1x10 shiplap, 1x6 





the department stores do not make 
cuts on every item in the store. 
They like to find some real bargain 
in a featured item. When once in 
the store or in the yard, the custo- 
mer will not refuse to pay a some- 
what higher price for a standard 
item which he needs. It is a mat- 
ter of employing ordinary sales 
psychology, it seems to me.” 

The sales plans of the West End 
Lumber Co. and Lynch Davidson 
& Co. have been widely discussed 
among Houston lumbermen. The 
question at issue is, “Will not these 
bargain sales, conducted as they 








In this picture R. W. Peckham, president West End Lumber Co., Hous- 
ton, Tex., is seen standing beside the front truckload of lumber 


are, have a tendency to injure if 
not ruin the small town lumber 
yards?” 
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A big lumber manufacturer in Mississippi 
expresses the conviction in a letter that there 
must be less lumber cut until a better balance 
is secured between supply 
and demand. He says: “We 
feel that in view of the 
underconsumption due to 
the depression, less lumber 
should be produced. Even 
though production now is below normal, we 
must bear in mind that consumption has 
been, and still is, far below normal. All of 
our own sawmills will be down and not a 
foot of lumber produced in them from June 
| until Aug. 1. We have produced only 65 
percent to 70 percent of normal during the 
last eighteen months, but realize that even 
this has been too much.” This manufac- 
turer, while making no recommendations to 
others, visualizes the picture of a vastly dif- 
ferent industry next August, should it be 
possible for lumber production to cease dur- 
ing June and July. 

* * * 

An lowa dealer, writing to the AMERI- 

CAN LUMBERMAN, says he was quite in- 


Will Practice 
What He 


Preaches 


terested in the boxed editorial in a recent 

issue, on lumber leadership. 
Commends Continuing, he said: “The 
I . National Lumber Manufac- 
ndustry’s ; Seater, ka 
‘ . turers’ Association is in a fair 
Program way of helping to promote 


this leadership with the pro- 
gram in behalf of the industry outlined at 
the recent meeting. For the last: year the 
efforts of the association have been excellent, 
and | am mighty glad to see the program 
continue. We have made considerable use 
of the dealer helps the National Lumber 
Manufacturers’ Association has provided— 
advertising mats, booklets etc.—and believe 
it is on the right track. It is just a question 
of getting a larger number of lumbermen 


throughout the country to become ‘buck 
privates’ and follow the captaincy of these 
leaders. Last night I read Mr. Compton's 
talk and noted his reference to ‘lack of fol- 
lowship’ among the manufacturers. The re- 
tail dealers have lacked it too—in some 
cases for the same reasons pointed out in his 
talk."” This dealer happens to be one who 
is demonstrating his capacity for leadership 
in his branch of the industry and also a will- 
ingness to be a “‘follower’’ along any con- 
structive line. 
* * * 

A northern lumber manufacturer, in a 
letter expressing his certain belief that “‘we 
are all going to emerge from this situation 

stronger, happier, and _ bet- 


Stronger, ter,” further says: “Some one 

“ has said ‘He who wrestles 
Happier, , 

with me strengthens me—my 

Better enemies are my _ helpers.’ 


When the peoples of the 
world were hating one another and shooting 
one another up like a bunch of wild Indians, 
I felt that when we got out of the great war 
I never would complain about anything. Per- 
sonally I am trying to see the lighter side 
of life as much as possible. The present 
complication shows how finite we all are, 
how easily we get into a traffic fam, and how 
nervous we all get before we get out of the 
jam or the tail spin. Personally, I feel that 
we are going out of this panic greatly 
strengthened, working shorter hours and with 
better relative pay according to brains, abil- 
ity etc. We are all working for one another, 
and there is no reason why one man with a 
given amount of brain should pay the other 
or work for the other from 5 to 15 days to 
get him to work one. That's the real trouble 
today. As I see it, one class of labor is hold- 
ing up the other."’ This manufacturer be- 
lieves that if the retailers generally would 


announce a substantial reduction in the price 
of lumber, it would stimulate the building 
trade. 

* * * 

A large southwestern line-yard operator 
commends the logic of Alexander Legge’s 
recommendation to the lumber industry in 
his address before the Na- 
tional Lumber Manufacturers’ 
Association, and says that he 
has discussed the question 
with a number of other line- 
yard operators and suggested 
the wisdom of assisting farmer customers to 
provide farm storage for this year's crop. 
His own company is “proving its faith by its 
works,” and is arranging to finance farm 
storage up to 1,000,000 bushels of grain for 
customers who are in position legitimately 
to hold back part of their wheat for more 
orderly marketing. This dealer calls atten- 
tion in his letter to a feature of wheat 
statistics that probably is quite generally 
overlooked—that is, a duplication of figures. 
He has written to Secretary of Agriculture 
Hyde “suggesting that his department take 
every precaution to make the most accurate 
check possible of the amount of wheat being 
carried over on the farms and in the flour 
mills. We believe there is undoubtedly a 
duplication in the figures as given out and 
that the carry-over is more largely in the 
terminal elevators than ever before, which 
will mean difficulties in handling this year's 
crop if the farmers are forced to market it 
at harvest."" With elevator space at a pre- 
mium, the necessity of providing storage on 
the farm will be greater than ever. Here is 
a great opportunity for the lumber industry. 
Manufacturers and dealers should co-operate 
in working out plans whereby this farm 
storage can be provided on terms within easy 
reach of the farmers. 


Proves Its 
Faith By 
Its Works 
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This Boy Built House 
ls Talk of Town 


In Highland Park, a suburb 29 
miles north of Chicago, everybody 
knows about the “Boy Built 
House.” When the North Shore 
ticket agent there was asked ior 
directions to 158 Beverly Lane, at 
at the end of Harvard Court, he 
replied, “That’s where the Boy 
3uilt House is,” and directed the 
news representative of the AMERI- 
CAN LUMBERMAN to go a few 
blocks west to Sunset Park, across 
that little park, and then about a 
block further west, adding that one 
would immediately recognize it by 
the crowd outside. Sure enough, 
there was a steady stream of peo- 
ple trouping in. The house was 
to be open for a total of 31 hours 
during four days, and at the end 
of 23 hours about six hundred had 
already registered. 


Boys Build Seventh House 


The Boy Built House is the 
seventh to be constructed by the 
vocational training department of 
the Deerfield - Shields Township 
High School, one having been built 
each year. The director of the 
building trades department, W. E. 
Durbahn, is engaged under the 
terms of the Smith-Hughes law. 
\ story in regard to the 1930 
house appeared in the AMERICAN 
LUMBERMAN for Nov. 8 of that 
year. W. E. Griffee, of the Chi- 
cago office of the National Lumber 
Manufacturers’ Association, has 
co-operated with the school author- 
ities in regard to the selection of 
materials. Assistance in planning 
and placing the house was also 
rendered by the local committee of 
Better Homes in America. The 
unique feature of the project, how- 
ever, is the manner in which it 
has attracted an ever widening 
group, especially within the com- 
munity, and concentrated their at- 


tention on the making of fine 
homes. 

The object of the vocational 
building trades department is 


stated by Mr. Durbahn as follows: 
“The department provides a basis 
for vocational choice and training; 
it prepares the student for advan- 
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tageous entrance and_ successful 
participation in the building trades 
as a means of earning a livelihood. 
The student spends one-half of the 
school day in the classroom on 
subjects more or less related to 
the trade; namely, civics, English, 
drawing, mathematics and science. 
The other half of the day is spent 
at work erecting a building under 
conditions which the student will 
later meet in the trade. During 


termined largely by real estate 
market conditions. Each year the 
firms supplying the building ma- 
terial carry over a large part of 
their bills until the home has been 
sold. On completion, the home is 
put up for auction, with an upset 
price. Last year’s house was sold 
for $16,000, and this year’s will 
have an upset price of $9,500. The 
net proceeds realized go toward 
financing the next house, so that 








for inspection and visited by large crowds 


the first year the student acquires 
a preliminary knowledge of the 
fundamental processes of the fol- 
lowing trades: Carpentry, brick- 
laying, concrete work, plumbing, 
painting and electric housewiring. 
In the second year the course aims 
to develop an appreciation of and 
ability in production, accuracy, 
neatness and speed in the trade the 
student chooses to follow. In the 
third year the student is given an 
opportunity to participate in the 
management of the work, by tak- 
ing charge of a group and being 
responsible for a certain section of 
the building under construction.” 

The character of the home to be 
constructed and its location are de- 
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Excavation done and footings ready for the Boy Built Home 


the work is continuous. Therefore 
dollars and cents considerations 
must govern throughout; every- 
thing connected with the project is 
practical and is thus educative in 
the best sense. 

The general scheme determined, 
Mr. Durbahn then assigns to the 
drafting class the drawing of plans. 
These plans are criticized as they 
are pushed forward to completion, 
then the best is selected and per- 
haps improved by the addition of 
features from other of the plans, 
while finally the instructor himself 
may make such modifications as 
may be suggested by his wider 
contacts and experience. The boys 
are then ready to start the actual 
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It Teaches Appreciation of 
Modern Home Designing, 
Sound Construction, 


Good Materials 


building of the home. 

This year’s house is shown in 
the accompanying photograph, 
Downstairs it has living room, 
dining room, kitchen and pantry, 
and toilet. From the kitchen the 
garage may be entered. Upstairs 
there are three bedrooms. Other 
pictures show the progress of con- 
struction. Excavation was done 
by a contractor. Then the boys 
got busy on the forms for concrete, 
and carried on all the rest of the 
work, 


Art Classes Share in Work 


Meanwhile, copies of the plans 
have been turned over to the art 
appreciation classes, which are un- 
der the supervision of Miss Mar- 
garet Kerfoot, a graduate of the 
Art Institute of Chicago. Her 
classes devote periods of six weeks 
to certain of the domestic arts. As 
a project for one period the class 
takes up landscape gardening, and 
this is practically applied to the 
house under construction. The stu- 
dents prepare plans for the walks 
and plantings, and the winning one 
is selected by Mrs. Eugene Klaber, 
a professional landscape gardener, 
and this is carried out on the Boy 
Built House. The building lot for 
the 1931 house is 75 by 100 feet. 

For another period, the art ap- 
preciation classes give attention to 
the furnishings, and plan a color 
and style harmony. They also 
take a practical_part, having them- 
selves made curtains and drapes. 
They pay a good deal of attention 
to the selection of furnishings, vis- 
iting large furniture stores, and 
having selected pieces sent for a 
“try out” in their surroundings. 
All these efforts at home making 
are, of course, guided by the in- 
structor’s criticisms. 

But here another department of 
the high school is drawn into the 
project, the woodworking class, 
under the supervision of R. W. 
Schneider, making some of the fur- 
niture. This year, a living room 
set, consisting of table with draw- 
out leaves, was made in gum, and 
a set of chairs with woven seats 





Portable workshop on lot and boys busy on basement forms 
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Operating power mixer and pouring concrete for the basement 


was made in walnut. These, of 
course; were designed to fit into 
the general decorative scheme. 


Local lumber é: retailers also 
helped in the project. Material 
was bought from the Highland 


Park yards of the Edward Hines 
Lumber Co. and the Gourley Lum- 
ber Co., and from the Oak Ter- 
race Sash & Door Co., of High- 
wood, which is also in the school 
district. The business was distrib- 
uted among local merchants, as 
seems fitting in a community mat- 
ter. 


Good Materials Are Chosen 
For the framing No. 1 grade 
material was used, all trade- 
marked and grade-marked; it was 
of mixed species, including south- 
ern pine, Douglas fir and some 
hemlock. The main girder is of 
H-shaped steel, supported on a 
round center post of steel. The 
studs are 2x4's, and the joists, 
2x10's. The form lumber was 
afterward used for sheathing. The 
roof boards are 1x4-inch strips, 
spaced 11% inches apart to provide 
ventilation to the shingles. The 
underfloors are Canadian white 
spruce, bearing the stamp of the 
Winton Lumber Co. Side walls 
and sub-flooring are covered with 
Sisalkraft building paper. The 
roof is of Creo-Dipt shingles, laid 
44%, inches to the weather with 
every sixth course doubled to 
break the monotony of the roof 
surface, and the side walls are also 
covered with Creo-Dipt shingles, 
laid 8 inches to the weather and 
staggered, to give an artistically 
varied line. The house is insulated 
throughout with Balsam Wool, a 
Weyerhaeuser product, inch thick- 


ness being used in ceiling and roof, 
and half-inch in the walls. The 
oak flooring used came from the 
Memphis Hardwood Flooring Co. 
The millwork—frames, sash and 
trim—are white pine of Morgan 
manufacture, a special English Co- 
lonial design being used. The trim 
was given an Early English fin- 
ish by means of Minowax, the de- 
sign of the trim and its finish 


First floor joists are in place and subflooring is being laid 


haps the owner would wish to use 
part of it as a recreation room, 
therefore the front wall of the 
chimney is so designed that it may 
be knocked out to provide a fire- 
place there. Dr. Durbahn thought 
that this would make a delightful 
room if paneled in knotty pine. 
One of the striking features of 
the house is the generous provi- 
sion of built-in conveniences. 











Balsam Wool is being tucked in, and was used throughout the home. 
Note the provision for built-in cabinet 


arousing a good deal of favorable 
comment. The walls throughout 
are finished in plaster, but Mr. 
Durbahn is interested in the pos- 
sibilities of plywood paneling. 
The chimney construction pro- 
vides a fireplace in the living room, 
and in planning the basement the 
thought was kept in mind that per- 


Every inch of space that in most 
instances is wasted, in this Boy 
Built House has been utilized to 
add to the comfort of the owners. 
The framing and shelving of the 
built-in conveniences are the work 
of the boys, and if they had had 
sufficient time they might have at- 
tempted more. The doors and 





Sheathing first story, framing second and building chimney 


drawers of all cabinets were made 
by the Oak Terrace Sash & Door 
Co. From both first and second 
floors there is a laundry chute to 
the basement. In the passage be- 
tween dining and living rooms 
there is a built-in utility cabinet 
for brooms etc., and here also is 
a family clothes closet. The 
kitchen sink has a top of hard ma- 
ple, which will provide table space, 
and beneath it is a set of draw- 
ers, while on the side wall there is 
an open china cabinet. The pantry 
opening off the kitchen has a gen- 
erous supply of wood shelving on 
two sides. Only the bathroom 
cabinet is steel. 


Build in Many Conveniences 


The cabinet work in the bed- 
rooms is elaborate and attractive, 
and it takes full advantage of the 
space below the eaves. The mas- 
ter bedroom has two large clothes 
closets, one on either side of the 
gable window, one planned for a 
woman’s use and one for a man’s. 
Both have double doors opening 
the full width, so that all the gar- 
ments, which will hang on a pole 
running the length of the cabinet, 
may be readily accessible. At the 
bottom of each cabinet is a sloping 
board for shoes, with strip for en- 
gaging the heels. The man’s cab- 
inet has a set of trays, and the 
woman's a series of drawers. Two 
triangular spaces between the tops 
of these cabinets and the win- 
dows have been filled in with lit- 
tle cupboards. 

The second bedroom, in the 
wing, is also plentifully provided 
with built-in cabinets, and in its 
dormer window, opening to the 
In the 


rear, has an inviting seat. 





Rafters are in place. Boys are applying Sisalkraft to walls 
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Retailer Helps in Project 
Lyle Gourley, of John Gourley 


& Co., Highland Park, has taken 
a great deal of interest in the 
project, and very kindly 
came over to the Boy Built House 
to have a talk with the AMERICAN 
LUMBERMAN’S news representa- 
tive. Mr. Gourley comes of a lum- 
ber family, and has himself been 
a reader of this publication since 
1896. He believes that the exhibit 
has done a great deal to stimulate 
interest in home owning, and to 
attract the attention of the public 
to new features in construction, as 
well as to educate large groups to 
the importance of good materials 
and sound workmanship. He him- 
self has always avoided speculative 
building, partly because of its 
financial risks, and partly because 
there is danger that shoddy con- 
struction by outside concerns might 
endanger the reputation of the 
lumber yard supplying materials. 

In Highland Park recently new 
building has been of small volume, 
and Mr. Gourley has given more 
attention to repairs and remodel- 
ing. He has extended his line of 
paints, and believes he can develop 
a good trade in these. He has just 
uncrated a shipment of Nappanee 
kitchen cabinets, is pleased with 
their fine appearance, and believes 
that these will sell in his commu- 
nity. 


| 1 
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Considering Mail Campaign 


Mr. Gourley is planning to mail 
out some advertising matter which 
would specifically inquire as to 
needs of prospective customers, by 
asking them to check a list of sug- 
gestions. He is inclined to believe 
that such questionnaire would be 
more effective if accompanied by 
illustrations, because he finds that 
the average home owner is unable 
to visualize the improvements that 


AMERICAN LUMBERMAN 


might be made, the built-in fea- 
tures that could be installed, or the 
effect of garden trellis or furniture. 
Highland Park has many wealthy 
residents, and door-to-door can- 
vassing is not the thing in this 
ommunity, for a maid usually 
comes to the door, and when she 
consults her mistress about a sales 
call she usually brings back to 
the salesman the information that 
her mistress is engaged or “not 
in.” So direct mail has to be re- 
lied on. 

Models of the seven houses al- 
ready erected by the Highland 
Park school boys are to be made 
by the art appreciation classes un- 
der the direction of Miss Kerfoot, 
with the co-operation of Mr. Dur- 
bahn. Miss Kerfoot’s classes have 
already constructed a number of 


and though there was thought to 
be lack of space for storing them 
in the school while they were be- 
ing worked on, a way has been 
found around this. Mr. Gourley 
had in his window a display pre- 
pared by the Creo-Dipt people, of 
miniature shingles showing vari- 
ous patterns of laying, &nd Miss 
Kerfoot believes that with such 
miniature shingles and some mina- 
ture dimension, shiplap, flooring 
and other lumber workings, her 
classes would be able to do highly 
creditable work. Mr. Gourley, for 
his part, would be glad to co-op- 
erate by displaying well con- 
structed models. 

Thus in one way and another 
the boys’ project extends the cir- 
cle of its influence, and lumbermen, 
school authorities and students, 





Sisalkraft is used over subflooring. 


side sloped and the other vertical. 
for holding tools. 


Note the workbench at left, one 


Along the sloped side it has strip 
There is a tray below for tools also. The vice is a 


fixture. The lengthwise piece on the vertical side is movable up and 
down, into vertical series of holes provided for bolts that project from 
the movable piece, and permits the fitting, right at the job, of doors 
or sash. This idea of Mr. Durbahn’s saves a great deal of time, as it 
makes unnecessary frequent trips to the workshop bench 


models, on a small scale, pictures 
of which the AMERICAN LUMBER- 
MAN hopes to reproduce in an 
early issue. These are mostly of 
cardboard, supplemented with odds 
and ends of other materials. A 
suggestion that these be built on 
a scale of an inch to the foot was 
taken under consideration, because 
the larger size would permit the 
details to be followed more faith- 
fully. They would be at least as 
easy to construct as the small ones, 


“yt 


prospective builders and those in- 
terested in the promotion of high 
standards of home life are drawn 
into a co-operative effort. Exam- 
ples of this widening influence may 
be mentioned. The last article in 
the AMERICAN LUMBERMAN in re- 
gard to the 1930 house came to 
the attention of Popular Mechan- 
ics Magazine, and it invited Mr. 
Durbahn to contribute an article, 
which thus found wide circulation 
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among the general public. The 
little houses built in Miss Kerfoot’s 
classes are to be pictured in the 
School Arts Magazine this fall, 
and are likely to stimulate the in- 
terest of many other school ay- 
thorities throughout the country in 
similar work. 


To Build Models of Houses 


The promotion of interest in 
home owning among the coming 
citizens is of vital interest to every 
forward looking lumberman, and 
models are a big help in telling 
the story of fine home construc- 
tion, so the AMERICAN LuMper- 
MAN would be glad to hear from 
anv who would be willing to co- 
operate with schools by providing 
the miniature lumber’ workings 
that are required for construction 
of models. 

One other thought, of possible 
interest to retail lumbermen, sug- 
gests itself in connection with this 
school project. These boys, after 
their three years training, are find- 
ing the building trades not any 
too receptive to the idea of admit- 
ting them to apprenticeship, though 
a committee of all interests con- 
cerned is now being formed to ar- 
range openings for them. The 
training they have had is _ just 
about the kind that retail lumber 
executives have recommended to 
young fellows seeking employment 
with their companies, and is doubt- 
less a fine preparation for “making 
good” around a retail yard. 


Uses Approved Construction 
Methods 


The practical nature of the 
work done in Mr. Durbahn’s 
classes is attested by the fact that 
he has been induced to give in- 
struction to a class of journeymen 
carpenters in Waukegan, Ill. In 
the shop at the Deerfield-Shields 
school in Highland Park, he has 
had constructed a set of models of 
roof framing, which make clear 
the details of correct construction. 
Mr. Durbahn has used in_ his 
classes some of the publications of 
the National Lumber Manufactur- 
ers’ Association, and the Boy 
Built House is a practical object 
lesson in the application of sound 
practices in wood construction. 





Roof shingling with Creo-Dipts about completed; walls started 


Here the boys are finishing the oak flooring in living room 
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National Production, Shipments and Orders 


WasHINGTON, D. C., May 25.— 


39 


Following is the National Lumber Manufacturers’ Association report for the week ended May 16, and for 


eighteen weeks ended that date, covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of 
identical mills for the corresponding period of 1930: 


ONE WEEK 


No. of 














Percent Percent Percent 
Softwoods: Mills Production of 1930 Shipments of 1930 Orders of 1930 
Southern Pine Association.......+++seeeeeees 116 30,993,000 65 33,873,000 78 30,240,000 77 
West Coast Lumbermen’s Association....... » 195 112,471,000 67 123,795,000 76 104,506,000 61 
Western Pine Manufacturers’ Association.... 61 32,798,000 65 27,261,000 73 25,649,000 75 
California White & Sugar Pine Mfrs.’ Assn... 24 15,702,000 64 15,749,000 80 3,430,000 77 
Northern Pine Manufacturers’ Association... i 3,682,000 57 3,005,000 71 2,706,000 68 
Northern Hemlock & Hardwood Mfrs.’ Assn. 16 1,790,000 84 1,218,000 69 1,164,000 93 
North Carolina Pine Association...........- 38 4,352,000 81 3,488,000 85 3,032,000 64 
Total SOFtWOOdS .....ee eee cece ee eeeecerees 47 201,788,000 66 208,389,000 76 180,727,000 66 
ST teeta Institute....... ma 17,167,000 59 20,182,000 87 18,692,000 82 
merthert Hemlock & Hardwood Mfrs.’ Assn.. 16 2,298,000 52 1,951,000 66 1,594,000 54 
Kebkee tien eoan awematore 206 19,465,000 58 22,133,000 85 20,286,000 79 
Grand go> gelatine paenweswoan peed 647 221,253,000 66 230,522,000 77 201,013,000 67 
EKS Mills 
oe opr 
ce ee 122 667,494,000 66 723,177,000 77 722,295,000 ao 
Sout Coast Lumbermen's Assuciation........ 195 1,927,884,000 4 2,025,778,000 a 2,057,277,000 7a 
West 0 Pi += gmat ee Aasoeiation.... 61 460,975,000 64 521,017,000 78 501,276,000 77 
ern whit yo Pine Mfrs: Assn... 25, 96,987,000 75 199,996,000 82 193,975,000 73 
en Pee Manufacturers’ Association. 2% 7 44,996,000 73 53,816,000 75 52,857,000 82 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 36,852,000 64 35,925,008 o oe, Op areee 4 
North Carolina Pine Association............- 4 84,809,000 67 91,272,000 91 75,623,000 78 
Total SOftWOOdS .......cceeeerrereecereees 475 3,319,527,000 65 3,648,996,000 75 3,628,260,000 75 
Har ds: — oar es — “— 
eee Manufacturers’ Institute.......... lio 305,791,000 57 360,776,000 77 362,529,000 80 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 (0,686,000 55 7,206,000 63 46,237,000 68 
Total hardwoods ...... ao: otic am a ae Oe Oe 196 - 376, $77,000 56 407,982,000 75 408,766,000 78 
Grand totals ...... (essa teeeetecooweeeewns 650 ' 3,696,004,000 64 4,056,978,000 75 4,037,026,000 75 


*Average weekly number. {Twelve weeks. 





Relation of Unfilled Orders to Stocks 


Wasuincton, D. C., May 


25.—Following is a statement for five associations of 


the gross 


stock footage May 16, and the percentage relationship of unfilled orders to stocks: 


Association— 
Southern Pine Association............ 


Western Pine Manufacturers’ 
Northern Pine Manufacturers’ Association 
Hardwood Manufacturers’ 


West Coast Lumbermen’s Association........... 
Association....... 


Pee ee 


Orders of 

No. of Gross Unfilled Stocks— 

Mills Stocks Orders Percent 
112 785,886,000 88,956,000 11 
165 1,427,418,000 351,347,000 25 
S4 1,250,690,000 114,114,000 4 
7 264,467,000 18,422,000 7 
161 942,931,000 133,129,000 14 





Data on Walnut 


The American Walnut Manufacturers’ As- 
sociation has compiled the following data: 


April March April 

Lumber— 1931 1931 1930 
Manufact ired 1,141,200 874,900 2,653,700 
Shipments ..... 1,505,800 1,942,400 2,068,900 
Stocks, end 

RE sc cweaas 15,893,300 16,265,400 19,502,600 

Logs— 
Purchases ..... 719,200 698,800 1,820,200 


Made into lumber 


and veneer 924,600 815,800 2,010,800 


Stocks, end 


month 844,500 1,050,200 2,093,400 


California Redwood 


SAN Francisco, Catir., May 22.—The fol- 
lowing information is summarized from’ the 
reports of 12 mills to the California Redwood 
\ssociation for April: 





—Redwood— White 


Pereent of Wood 
Feet production Feet 
Production ..... 16,322,000 100 5,818,000 
Shipments 19,051,000) 6,871,000 
Plant wee ...:.. 2 051,000 § 129 551,000 
Urders 
Received 19,558,000 120 5,469,000 


On hand ..... 19,392,000 oe 6,630,000 
Detailed Distribution of Redwood 


Shipments Orders 


Northern California*..... 7,711,000 8,097,000 
Southern California*...... 4,226,000 5,178,000 
eae 306,000 451,000 
oe, ee ae 6,017,000 5,548,000 
ON 6 Sic ede ary 791,000 284,000 





19,558,000 


through 


19,051,000 
*North and south of 


line running 
Luis Obispo and 


Bakersfield. 
Nevada 
Canada. 


Washington, 
TAI] other 


Oregon, 
States 


and Arizona 


and 


West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 


SEATTLE, WaASH., May 27.—The 221 West 
Coast Lumbermen’s Association mills giving 


production, shipments and orders 
week ended May 23 reported: 
Production 
Shipments 
Orders 


during the 


118,952,000 
121,616,000 


2.24% over production 
102,367,000 


13.94% under production 
A group of 341 mills whose production re- 

ports of 1931 to date are complete, reported as 

follows: 

Average weekly operating capacity 297,979,000 

Average Weekly cut for 20 weeks— 


I ta i ati eign oe a a aia at Ss ay aoa ata 158,450,000 
Pe Oe eee covtacee Sages 


Actual cut week ended May 23... 138,448,000 


A group of 221 mills whose production for | 


the week ended May 23 was 118,952,000 feet, 
reported distribution as follows: 
Unfilled 


Shipments Orders Orders 
er 44,707,000 41,834,000 102,243,000 


Domestic 
cargo 

lxxport 

Local 


$2,150,000 
25,994,000 
S.765,000 


121 616,000 


38,426,000 
13,342,000 
8,765,000 


188,358,000 
110,157,000 


102,367,000 400,758,000 


A group of 195 mills, whose reports of pro- 
duction, shipments and orders are complete for 
1930 and 1931 to date, reported as follows: 
Week ended 
May 23, 1931 
114,963,000 
117,081,000 

99,303,000 


Average for 20 weeks 
1931 1930 
102,356,000 159,633,000 
107,643,000 148,675,000 
107,736,000 147,060,000 


Production 
Shipments 
Orders 





HARVARD Economic Society’s weekly index 
of wholesale commodity prices has dropped to 
67.1 for the week ended May 20, 1931, from 
67.8 for the week ended May 13, 1931. 


Southern Pine Report 


New OrLEANS, LA., May 25.—For the week 
ended May 16, Saturday, 133 mills of total 
capacity of 134% units (a unit representing an 
average monthly output of 1,500,000 to 2,000,000 
feet between Nov. 1, 1927, and Oct. 31, 1930), 
report as follows to the Southern Pine Asso- 


Ciation: Pet. of output 
3-year Ac- 


Production— Carst Feet Ave. tual 
Aver. 3 years. 55,606,000 Scat 
WR nk ws ... 338,825,000 60.83 pines 
Shipments* 1,769 37,149,000 66.81 109.83 


Orders 


Received* ....1,592 33,432,000 60.12 98.84 
On hand end 
WOOMS .ccwrs 4,677 98,217,000 


+Car basis is 21,000 feet. 

*Orders were 89.99 percent of shipments. 

tOrders on hand at above 133 mills showed 
a decrease of 3.78 percent, or 3,717,000 feet, 
during the week. 





Western Pine Summary 


[Special telegram to AmeRIcAN LUMBERMAN] 
PoRTLAND, OrE., May 27.—The Western Pine 
Manufacturers’ Association reports as follows 
on operations during the week ended May 23: 
Total number of mills reporting, 90 
Actual production for week..... 


Shipments 
Orders 


. 
: 
7,240,000 

EES ET ean ae ore Se UK 1,239,000 

s 


received 


Ry 3,000 


Report of 60 mills: 
Operating capacity 69,441,000 
51,959,000 


Average for 3 previous vears. 


Actual production for week... ee 33,375,000 
Report of 83 mills: 

Average production .......... 41,515,000 
Rp ee, Prerer Tere ee 106,132,000 
Stock on hand—May 23......... 1,253,528,000 


Identical mills reporting, 60: 
Production 
Operating capacity ... 
Average for 3 previous years.. 
Week ended 
May 23, 1931 





69,441,000 
51,959,000 
Week ended 
May 24, 1930 


Actual for week.. 33,375,000 52,260,000 
Shipments .....660 28,413,000 38,006,000 


Orders received..... 25,839,000 

Identical mills reporting, 81: 

Production— 
Average fo 


35,822,000 


41,123,000 
Week ended 
May 24, 1930 

132,366,000 


3 previous years.. 
Week ended 
May 23, 1931 


Unfilled orders...... 105,534,000 


Gross stocks on 
hand 


..1,236,.053.000 °60,157,000 
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Plant Is Large Producer of 
California White Pine 


KLAMATH Fa tts, Ore., May 23.—In the few 
short years since the Southern Pacific Railroad 
built its new main line—the Cascade Line 
through Klamath Falls, this city and the sur- 
rounding Klamath Basin country have wit- 
nessed a tremendous growth in the production 
of pine lumber. Indeed today there is hardly 
a well informed lumberman in the nation that 
would dispute the claim of this section to being 
the greatest producing district of Pinus pon- 
derosa in America. And, although there are 
twenty-odd mills busily engaged in converting 
the magnificent forests into commercial lumber 
products, there is still uncut in the Klamath 
Basin at least thirty billion feet of timber. 

While the lumber from this section is tech- 
nically called Pondosa pine, it has long been 
known to the trade as California white pine, 
and most users still buy it under the trade name 
of California white pine. 

One of the large producers of California white 
pine is the Shaw-Bertram Lumber Co. This 
company’s modern, electrically-operated band 
mill cuts approximately 300,000 feet daily. The 
shop and select grades of lumber are dried in a 
battery of modern North Coast blower type dry 
kilns. The common and box lumber is air 
dried. The company has a modern planing 
mill, a well equipped department for making 
moldings, a cut-up department for making di- 
mension stock, and a complete box factory. 

The company is especially proud of its abil- 
ity to furnish practically anything in Califor- 
nia white pine in either straight or mixed cars. 
From the large 
logs the mill saws 
a good proportion 
of wide lumber in 
selects, shop and 
common, It is of 
the light, soft-text- 
ured quality, so 
much desired by 
buyers. 
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Birds-eye view of the 


The Shaw-Bertram Lumber Co. has an ade- 
quate supply of timber for many years’ opera- 
tion. The company does its own logging. Two 
“75” Monarch tractors, and seven Caterpillar 
“Sixty” tractors, with three sets of Athey truss 
wheels, and two sets of Euclid truss wheels 
bring the logs to the railroad. The company 
has 12 miles of main line railroad, laid with 
60-pound steel, and 8 miles of spurs. One 90- 
ton Shay Lima locomotive, an 80-ton Heisler 
locomotive, and a 50-ton Shay Lima locomo- 


tive comprise its rolling stock. All of these 
locomotives are oil-burning. 

The mill is situated on the lower end of Lake 
Ewauna, just at the outskirts of Klamath Falls. 
When the logs come down they are dumped 
into the company’s boom at the mill. From 
the pond the logs go into the mill, where the 
electrically-driven 9-foot band saw, double edger 
and resaw turn them into commercial size lum- 
ber. The only steam used in the mill is for 
the shotgun feed, niggers and trips; in fact, 
the only steam used by the entire operation is 
in the mill and in the dry kilns. As the lum- 
ber leaves the mill it is squared up on the ends 
by a double end trimmer. It then goes on the 
green chain, where the segregation commences. 
Alongside the green chain there is a tram car 
waiting for each grade and each thickness of 
lumber; in all there are thirty-six segregations 
made on the green chain. 

When a tram car has received its load, if the 
load happens to be box or common lumber, it 
is hauled out into the air-drying yards. If on 
the other hand the load is shop and selects, it 
goes to the kiln truck loading platform, 
and is placed on a kiln truck containing only 
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S. T. Gulledge, loading foreman, is shown with 
a piece of 5/4 drain board stock, 26 inches 
wide, manufactured from California white pine 


adequate warehouse stock of standard grades 
and sizes, which enables it to give quick ship- 
ment. This stock is protected against dust or 
damage. 

The company is a large manufacturer of 
molding. The molding department contains 
one 54-inch band 
resaw and_ three 
band rip saws, one 
of which is a twin, 
and a_ battery of 
‘ latest type electric- 
: ally driven, high- 
speed molders, 
With this _ soft- 
textured stock to 
work on, these ma- 
chines turn out 








sawmill plant of the Shaw-Bertram Lumber Co. at Klamath Falls, Ore. 


that particular grade and thickness. When 
these loads of selects and shop come from the 
kiln the lumber goes on to the dry sorting 
chain, and is again graded. Selects or shop or- 
dered by eastern customers is picked up by a 
Willamette carrier and taken to the planing 
mill. After planing the carrier moves it to the 
railroad car for loading. Each end of each 
piece has again been trimmed so that the ends 
are as fresh and bright as the faces of the 
boards. The company, of course, maintains an 








— —— moldings that are 
perfectly smooth 
and true to pat- 
tern to the thou- 
sandth part of an inch. The Shaw-Ber- 
tram Lumber Co. uses a red and white 2- 
strand sisal string in tying moldings into bun- 
dles. While the company endeavors to keep 
some moldings on hand in order to make 
quick shipment when desired, large orders for 
a single pattern are loaded into the car direct 
from the molder. 

The cut-up plant, which has just been com- 
pleted, contains ten latest type individually 
motorized machines. Here shop, or other lum- 








A kiln truck of wide thick shop lumber. 


this stock 


The Shaw-Bertram operation 
is flexible enough to permit prompt handling of special orders for 











A corner of the molding department. The various sizes and patterns are 
stacked on end, but are shipped out bundled with a red and white 


2-strand sisal string 
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ber, is cut into dimension sizes required by 
different industrial plants. Such is the flex- 
ibility of the operation that orders calling for 
special cuttings are cheerfully received, and 
promptly shipped. 

The twenty-two modern machines in the box 
factory use lumber at the rate of 100,000 feet 
in an 8-hour shift. While the company makes 
specialty shooks, which are shipped east, the 
bulk of its box production is used in the citrus 
and vegetable producing sections of California. 

J. R. Shaw, president and general manager, 
js one of the original founders of the com- 
pany, which was started in 1920. He is rated 
a shrewd lumberman and successful operator. 
FE. A. Horr is sales manager. G. W. Hout is 
superintendent of the manufacturing operation, 
while King Gray is superintendent of logging 
operations. 


Purchases 24,000 Acres of Timber 
Land 


KLAMATH Fa.is, Ore., May 23.—J. R. 
Shaw, president Shaw-Bertram Lumber Co., 
has announced the purchase by his company of 
approximately 24,000 acres of timber land 
southeast of Klamath Falls, from the Pickering 
Lumber Co., of Kansas City, Mo. This tract 
contains approximately 300,000,000 feet of pine 
timber which, added to its present holdings, 


Se a ieee 


a He 
- 





AMERICAN LUMBERMAN 

















(Above) Planing mill and battery of ten North Coast blower type dry kilns which are used to 


produce the shop and select grades. 


(Below) Dimension stock department and box plant of the 


Shaw-Bertram Lumber Co. 


assures a timber supply for the Shaw-Bertram 
Lumber Co. for many years. 

This timber, known as the “Tionesta” tract, 
is part of the large holdings of the Pickering 











Some fine California white pine logs in the mill boom of the Shaw-Bertram Lumber Co. at 
Klamath Falls, Ore. 


Lumber Co. south of Klamath Falls, plans for 
the development ot which were disrupted by 
the death some time ago of W. A. Pickering, 
president of the company. This timber is lo- 
cated on the Great Northern-California exten- 
sion and is close to the Southern Pacific-Altu- 
ras line. 

Mr. Shaw announces that some logging will 
be done on this tract this season. 





Companies Elect Officers 


Fresno, CAvir., May 23.—At the annual 
meeting of the Sugar Pine Lumber Co., Pine- 
dale, and its affiliated company, the Yosemite 
Lumber Co., Merced Falls, James Clifford, gen- 
eral manager, was elected vice president. All 
other officers of the companies were re-elected, 
as follows: President, Arthur H. Fleming, 
Pasadena; vice president, R. C. Gillis, Los An- 
geles; secretary, F. E. Lee; treasurer, C. S. 
Fleming; general counsel, E..F. Hughes. These 
two companies are among the most important 
sugar pine manufacturing concerns in Califor- 
nia. 


Harmonize in Foreign Trade, Quarrel Over Domestic 


New York, May 28.—At the annual conven- 
tion of the National Foreign Trade Council to- 
day, J. J. Donovan, of Bellingham, Wash., led 
a discussion on “Co-operation in Export 
Trade.” Mr. Donovan told of the activities of 
the Douglas Fir Exploitation & Export Co., 
which was organized in 1913 and functioned for 
nearly two years before passage of the Webb- 
Pomerene Act. The articles of incorporation 
of that company quoted by Mr. Donovan are: 


To promote, manage and carry on a con- 
tinuous, systematic and comprehensive plan 
for the development and increase of the 
foreign trade in and the use and consump- 
tion of Douglas fir and other Pacific coast 
forest products by the establishment and 
maintenance in foreign countries of selling 
agencies, the installation and maintenance of 
lumber exhibits, the distribution of circulars 
and other printed matter, advertising, lec- 
tures, demonstrations and other methods of 
familiarizing the dealers in and consumers of 
lumber and lumber products in foreign coun- 
tries with the advantages of the use of the 
Pacific coast lumber products. 

To carry on a general lumber export busi- 
ness by the purchase and sale either out- 
right or on commission of any and all kinds 
of lumber (in extensive detail) in any and 
all countries outside of the United States of 
America. 


On Nov. 1, 1916, functioning smoothly under 


its original articles, the company changed to 
the Webb-Pomerene law and’ continues to op- 
erate under that law. Mr. Donovan said: 

During all this time it has done much more 
business than all'its rivals combined and has 
within three months consolidated with three 
other Webb-Pomerene companies until it 
now comprises 96 percent of the entire ex- 
port capacity of Oregon, Washington and 
British Columbia. This capacity is much 
more than the world demand and export tim- 
ber has been sold below cost for some time. 
The advantage of the present organization 
is that cut-throat competition is avoided. 
Lumber will be put on the market at a fair 
price and each mill will have its fair share 
in any business obtained on a quota basis. 
This has been accomplished by rating each 
mill according to capacity and then placing 
orders equitably. Prices are determined by 
the manager under direction of the directors. 

The speaker then referred to the fact that 
this company was the only lumber concern in 
the world that had capacity and power sufh- 
cient to meet the demands of the Japanese gov- 
ernment following the great earthquake and 
fire that destroyed Tokio and Yokohama in 
1923. Believing that a plan that works satis- 
factorily in the export trade could do the same 
in the domestic market, Mr. Donovan said: 

If some means within the law could be 
found to apply similar common-sense rules 


to the domestic lumber market, it would save 
a bad situation and benefit all concerned— 
the workmen, owner and the general public. 
Meanwhile, in the domestic lumber trade, dis- 
astrous competition is going on. Only two 
months ago the tariff commission gave two 
days to what in effect was a contest over the 
tariff between lumbermen of Canada and the 
United States. These men have just agreed 
to work on equality in foreign trade under 
the Douglas Fir Exploitation & Export Co., 
but quarrel over domestic trade. 


Twenty years ago two statesmen, William 
H. Taft, President of the United States, and 
Wilfrid Laurier, Premier of Canada, agreed 
on certain principles of reciprocity. They 
were not sustained at the election. Both 
retired from the field of politics and the two 
nations have magnified differences to the 
betterment of neither. 


A special, non-partisan business commis- 
sion of lumbermen of both nations could set- 
tle their differences along the lines of reci- 
procity. 

This may be too much to expect. At pres- 
ent each nation seems to make trade difficult 
and to live independently. It can’t be done 
permanently. Last May at Los Angeles, I 
had much to say regarding fair play in the 
Pacific. Some gain has been made and there 
is better understanding of the part frank 
conferences like this have to do with com- 
merce, friendship and world peace. 
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Sawmill Engineers Confer at Lewiston 


Direct Aim at Users' Needs Advocated to Make Selling Easier — Plans to Make Personnel More 
Efficient Discussed as Means of Lowering Costs — President Re-elected 


Lewiston, IpAHO, May 23.—The third an- 
nual Sawmill Engineering Conference ended 
today at the Lewis-Clark Hotel after three 
davs of well attended sessions. One hundred 
and twenty-five delegates, coming from all of 
the lumber-producing regions of the western 
States, were present. 

Everett, Wash., was chosen as the next meet- 
ing place. 

W. G. Collins, of the Union Lumber Co., 
Fort Bragg, Calif., was re-elected president 
for the ensuing year. 

The keynote of the meeting was the evident 
and oft-expressed desire by speakers to give 
the lumber buyer a more uniform and satis- 
factory product; to consider first the needs 
of the user of the lumber, and then to develop 
means to exactly supply it. It indicated a 
desire to work closer with the sales depart- 
ment by turning out lumber that will make 
selling easier. 

There was an intense interest displayed in 
personnel training, safety work, and allied sub- 
jects, the objective of which is to promote 
competency, efficiency, and interdepartmental 
co-operation, to the end that better lumber be 
produced and at less cost. President Collins 
succinctly remarked that “by such work you 
can lower your costs, and without increasing 
your investment.” 

A tricky golf course added to the enjoyment 
of some early-morning golfers among the dele- 
gates, as well as the wives of delegates who 
played during the day. 


THURSDAY MORNING 


Mayor Braddock welcomed the delegates and 
offered them the freedom of the city. He com- 
plimented the millmen on the installation of 
safety devices which, have made mill accidents 
rare. 

J. P. Weyerhaevser, jr., said his company, 
Clearwater Timber Co., was proud to have the 
gathering here in its home city, and would 
extend every effort to make the members glad 
they came. He extended a cordial invitation 
to visit the mill and inspect its equipment. 

President Collins, in responding, thanked 
Messrs. Braddock and Weyerhaeuser for their 
welcome, in behalf of the conference, and said 
he felt the exchange of ideas at these meetings 
made better and more efficient operations pos- 
sible. 

“Edger Design and Operation” was the first 
subject taken up. FE. H. Percy, Union Lum- 
ber Co., Fort Bragg, Calif., said the present 
type of edger running 400 feet a minute takes 
a bite of %-inch with each tooth and that the 
saw gullets would not take care of so much 
kerf. The result is that the saw is crowded 
and does not do smooth work. He suggested 
a change which would permit the lumber to 
be fed below the arbor, instead of above, which 
would result in the saw cutting with the grain 
of the wood, which would cut out ribbons of 
wood, instead of chunks as at present. Several 
other operators agreed it looked like a good 
idea, and that it should require less power and 
would give smoother cuts. 

H. J. Leaf, Coos Bay Lumber Co., Marsh- 
field, Ore., said his company has a horizontal 
bend edger which makes smooth cuts. Only 
one- and 2-inch lumber is cut, and it is fed 
to the machine in slots at the rate of 45 to 50 
boards a minute. It is easy to keep in re- 
pair, and takes only %-inch kerf. It doesn't 
work well on raw edge lumber, but is fine 
for remanufacturing. President Collins inter- 
jected that “the sales department is calling 
for better lumber all the time, and there is 





certainly objection to rough edge lumber from 
circular saw edgers.”’ 


Sawmill Power Plants 


E. H. Percy opened discussion on “Sawmill 
Power Plants—Their Design, Maintenance and 
Fuel Handling.” He said the best arrangement 
for fuel handling seemed to be to have con- 
veyors take to the fuel bin storage only such 
fuel as was in oversupply, rather than to take 
the entire supply to the bin and have other 
conveyors feed the boilers from the fuel bin. 
In this manner only the finer fuel goes to the 
bin; the coarser material that would be likely 
to pack and be hard to break down in the 
fuel bin goes directly to the boilers from the 
mill conveyor. 

Mr. Percy said 6- or 8-inch wood crib walls 
are satisfactory for fuel bins, boiler and tur- 
bine rooms, and should be used in place of 
stee! or concrete, brick or corrugated iron. 

The speaker also said that, in his opinion, 
lower smokestacks for the power plants, with 
induced drafts, would serve the purpose better, 
and be cheaper to install than the tall brick or 
cement smokestacks. He mentioned as an ex- 
ample the installation at the plant of the Pa- 
cific Lumber Co., Scotia, Calif., which he said 
works admirably. T. E. Griffiths, Stimson 
Mill Co., Seattle, said his company has been 
using induced draft for 15 years. The fans 
are driven by a steam engine. He said his ob- 


jections to the system were that a hot bear- 
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ing on that engine would require the closing 
of the entire plant, and, also, that if only one 
boiler was being operated, it was still neces- 
sary to operate the engine to get sufficient 
draft. Mr. Percy said about 4 percent of the 
initial power was consumed in operating an 
induced draft svstem. 

Discussion of this subject became general, 
and the following points were brought out: 
To much draft causes sparks and cinders to 
be thrown out; that if the plant had sufficient 
boiler capacity it would not be necessary to 
have so much draft; that a thicker hed of 
fire gave better combustion and more com- 
pletely burned the material, and with a normal 
draft, would not cause sparks and cinders to 
be thrown out. It was generally agreed that 
unless the boilers had to be forced because 
they were inadequate when run at a normal 


rate, most mills would not have trouble with 
sparks and cinders. 


Relative Merits of High Pressure Boilers 


President Collins brought up for discussion 
the relative merits of high pressure boilers— 
350 pounds—and low pressure types—150 to 
200 pounds. R. T. Bowling, Clearwater Tim- 
ber Co., Lewiston, Idaho, said he thought high 
pressure, dry steam the most economical to 
use, because it offered less resistance in the 
turbines or engine cylinders, but that to use 
it all the various steam-using machines in the 
mill would have to be equipped to stand its 
pressure, and that it was not practical to use 
in dry kilns. He said that while saw mill 
waste for fuel is so cheap. The high pres- 
sure boilers will probably not become popular. 
He thought that at this time boilers that would 
deliver 150 to 200-pound pressures of dry steam 
at 100 degrees superheat were advisable. The 
committee reporting on this subject agreed that 
the medium pressure system—150 to 200 
pounds—is best in sawmill operations. 

N. Kirkpatrick, Boise Payette Lumber Co., 
Emmett, Idaho, said the upkeep of the brick- 
work in boiler firebox linings is lessened by 
use of a spray gun employing high temperature 
cement to plug the holes in the brickwork and 
buiid up weak spots in the lining. He said: 
“Shoot the holes full first, then gradually build 
it up, but don’t give it too much at a time. 
We sprayed the linings of one set of boilers 
and they operated a month on dry fuel, which 
burns them out much faster than green waste. 
The recommendation is that dry fuel should be 
sprayed with water before it is burned, as it 
wili not burn out your brickwork so fast if 
this is done.” 

E. H. Percy said: 

One of the greatest bugbears in boiler 
room maintenance has been the furnace and 
combustion chamber side walls. The ten- 
dency of these walls is to bulge in the center 
until the fire brick lining falls into the fur- 
nace. One solution for this trouble which 
has been found practical in several power 
houses is to build all internal furnace walls 
on a batter of 12 inches to 10 feet in height. 
This will eliminate the necessity of tying the 
outer course of fire brick to the wall di- 
rectly behind it, as the force of gravity will 
tend to keep the exposed brick in place. It 
is best to lay this exposed wall with the ends 
of the brick toward the fire, making a wall 
9 inches thick, not tied in any way to the ad- 
joining brickwork. We have found that, in 
installing a new furnace wall of high grade 
fire brick, and particularly on the last course 
exposed to the fire, it is good practice to use 
a high temperature cement as a bond, rather 
than fire clay, as this cement withstands the 
high temperature better and protects the 
bricks in their most vulnerable spots—around 
the edges. 


R. T. Bowling said the most economical re- 
sults were secured from boilers when they are 
not used in excess of 175 percent of their 
ratings; that when this figure is exceeded the 
maintenance rate mounts steadily higher. 

H. J. Leaf said’ his company uses water 
cooled grates equipped with brass pipes, and 
has no trouble with burned grate bars. Mr. 
3owling said his company uses a 14-inch grate 
bar and thinks it superior, as it does not 
buckle like longer ones. He felt tha. where 
there is sufficient boiler capacity so boilers are 
not being forced there is no need for water 
cooled grates. * 

N. Kirkpatrick said: “Clean grate bars 
don’t burn up; we keep ours clean. We have 
an electrically driven device which cieans all 
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the slag from the grate bars when the boiler 
is down.” 

One delegate said: “Our company spends 
$1,000 a year for grate bars” and another re- 
torted “That's twice what we spend, but we 
keep ours clean.” 


THURSDAY AFTERNOON 


“Sawmill Trimmer Design and Operation” 
was the first subject taken up at this session. 
Gerry Horstkotte, mechanical superintendent of 
the Shevlin-Hixon Co., Bend, Ore., and Mc- 
Cloud River Lumber Co., McCloud, Calif., led 
4 discussion on how to overcome “whiskers” 
on trimmed ends. It was cenceded that dry 
lumber trimmed smoothly fairly easily, but 
sreen lumber trimming presented a problem. 
R. E. Irwin, Potlatch Lumber Co., Potlatch, 
Idaho, said his company gets good results by 
using saws with four teeth cutting on the long 
side of the board to one tooth on the short side. 
Mr. Horstkotte said he had heard of one plant 
that is trimming with re-ground shingle saws 
that gets good results. D. M. Fisher, Sno- 
qualmie Falls Lumber Co., Snoqualmie Falls, 
Wash., uses 10-gauge, 28-inch saws with 144 
tecth, with a rim speed of 18,000 and they do 
a smooth work on all iumber up to 8x12. By 
temporarily slowing down the feed chain the 
company cuts the larger sizes with these 
trimmer saws. Mr. Horstkotte commented 
that he had found that the closer the power 
was to the saw the better were results. Di- 
rect connected motors are best, because of the 
lesser vibration, and that saws running at high 
speeds cut smoother. Smooth cuts are made 
at his company mills with a speed of 45 lugs 
a minute on the trimmer feed chains, though 
he says the chains are not always full. 

Discussion ensued as to whether it is best 
to trim lumber when it comes from the saw- 
mill, as a means of preventing end checks from 
increasing in length, or to trim it after it has 
been dried. The conclusion reached was that 
it made little difference, so far as end check- 
ing is concerned. 


Conveyor Chain Design 


In bringing up the next subject for discus- 
sion—that of conveyor chain design—President 
Collins said that one large operator told him 
his plant showed more lost time because of 
trouble with the conveyors than from any 
other cause. 

H. }. Leaf said his company used box link 
chain—nearly two miles of it in its large plant 
at Marshfield, Ore—and that the large waste 
conveyor was four of these chains wide. Mr. 
Leaf said there were no delays due to trouble 
with the conveyors. 

E. H. Percy said that in the Fort Bragg 
plant the return conveyor chain is dragged 
through a tank of water and refuse oil, which 
cleans and lubricates the chain and doubles 
its life. 

Belt conveyors for handling hog fuel were 
discussed. Some thought they are satisfactory 
and others did not. D. M. Fisher said the 
plant at Snoqualmie Falls has three, and they 
worked O. K. 

In one mill, in order to prevent dust arising 
when hog fuel drops from one conveyor to 
another the ends of the conveyors are cov- 
ered with steel plates, and live steam is ad- 
mitted to the covered portion. The amount of 
steam is controlled so no lumps of fuel are 
formed because of the moisture. 


Saw Filing and Fitting 


A. E. Proctor, of the Bloedel Donovan Lum- 
ber Mills, Bellingham, Wash., led a discussion 
on saw filing and fitting. He said in his con- 
cern’s mills the trimmer saws, with two teeth 
to the inch, will trim smoothly 4x12 or smaller 
lumber at the rate of 24 to 30 pieces a min- 
ute He said there is a wide variance in fil- 
ing practices, but that, in a measure, they 
could be standardized. Mr. Proctor said band 
saws are being run twice as fast today as they 
were ten years ago, and that the limit of speed 
has been reached. He said the teeth on band 
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saws should be made as large as the strength 
of the steel will permit, with gullets large 
enough to take away the sawdust. 

He told of. installing band saw guides that 
hold the saw 3-inch out of line, but which en- 
tirely overcome the tendency of the saw to 
“pile up” and cut crooked lumber, which tend- 
ency, he said, comes from the “overthrow” of 
the top band wheel. He thinks a top band 
wheel of lighter weight than the bottom driv- 
ing band wheel would help avoid “overthrow” 
on a band mill. 

M. T. MecNichols, Clearwater Timber Co., 
Lewiston, Idaho, said the greatest improve- 
ment in the filing room in recent years is 
the saw welding equipment. He said he re- 
cently put fifteen teeth in a saw and had it 
ready in time to take its regular turn cn the 
head rig. Without the welder he said the 


saw would have been out of service for a day 
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or more. He said welds are much better than 
brazes. His firm has been butt-welding saws 
satisfactorily for more than a year. 

G. E. Proctor, Puget Sound Pulp & Paper 
Co., Clear Lake, Wash., said there is need for 
better welding wire than is available. He felt 
improvement in welding wire would come 
about through co-operation with manufactur- 
ers who, working closely with welders, will 
find by experiment what qualities are needed 
that can be added. 


FRIDAY MORNING 


Charles S. Clapp, Clearwater Timber Co., 
Lewiston, Idaho, opened the discussions on per- 
sonnel training, safety work, piece work, and 
wage incentive plans. He pointed out that the 
lumber industry is far behind other industries 
in the matter of personnel training, but is fast 
adopting it as its cash value is realized. Such 
work in his plant starts with meetings of the 
foremen who pass it on to the men. Most of 
the mills replying to the questionnaire sent out 
wrote that they held such meetings, but did so 
irregularly, and on the employees’ time, and 
that the meetings are well attended. The ma- 
jority of concerns invite the key men of the 
mill to the meetings, in addition to the fore- 
men. Subjects discussed include operating 
plans, costs, improvements in manufacturing, 
shipping; in fact nearly every detail of the en- 
tire plant’s operation is at some time talked 
over. The majority of the mills conduct 
classes in grading and find them popular, while 
dry kiln instruction and electrical construction 
rank second and third in order of popularity. 

President Collins said: ‘Personnel training 
is a hobby of mine. I think it is very import- 
ant. It provides operating economies without 
increasing your investment.” 

Mr. Clapp reported that a few mills or their 
foremen had subscribed to a foremen’s training 
course issued by a business training institution. 
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Most felt there had been some benefit from 
these courses in the way of teaching the fore- 
men fundamental principles underlying all busi- 
ness, but said there was still a need for speci- 
fic training by officers of the company to meet 
the needs of the particular operation. Some 
operators make it a practice to send their su- 
perintendent, planing mill foremen, sawmill 
foreman, construction foreman, etc., to visit 
other mills at least once a year. Such a trip 
usually consumes a week, and expenses are 
borne by the company, and all of the opera- 
tors using this system said they made a good 
profit on the money spent in this way. Presi- 
dent Collins said his company has made this a 
practice for several years, and that his crew ac- 
cumulated enough knowledge in this way to 
enable it to change the entire mill over from a 
steam type to a modern electrically operated 
mill without outside help. 


Discussion on Safety Work 


H. J. Leaf said safety work must be kept 
before the men all the time. Three key men 
compose a committee which goes over the 
entire plant of his company monthly looking 
for unsafe devices or practices. There are no 
strings on these reports—there is no censure 
of anyone—and the plan works fine. The com- 
mittee is changed at regular intervals, so there 
is no slackening in interest. 

C. S. Clapp said the lumber industry ranks 
third in the United States in accident rate per 
million hours of exposure, and that this rate 
could be decreased by safety work just as the 
railroads decreased their accident rate by such 
method. He said good first aid work is indis- 
pensable in an industrial plant, and that there 
should be men educated in first aid methods 
in practically every department. 

Millmen reported five methods of furthering 
safety work, as follows: (1) safety posters 
on bulletin boards, or accident score cards 
posted in the different departments, resulting in 
competition to reduce the accidents to zero; 
(2) through foremen’s meetings; (3) through 
first aid schools; (4) through personal con- 
tact with foremen and men, or through plant 
newspaper; (5) through instructions at the 
employment office when men are hired. 

In discussing piece work and wage incentive 
plans, it was the consensus that not all jobs, 
nor departments, would lend themselves well to 
a piece work basis; that while most of the 
other departments could be so handled to a con- 
siderable degree, the sawmill still was an un- 
settled problem, due to the fact that it is neces- 
sary to cut logs for quality, rather than to get 
the greatest footage possible through the mill 
in a given time. 

J. J. Tallman, Union Lumber Co., Fort 
Bragg, Calif., reported on lubrication problems 
of the sawmill, which, he said, covered a lot 
of different kinds of bearings, from the large, 
sleeve bearing on slow moving machines, to the 
small, high-speed, anti-friction types. A chart 
covering his committee’s recommendations has 
been issued. Mr. Tallman demonstrated by 
blackboard drawings how a shaft turning in a 
sleeve bearing produces a pressure of oil at 
one point and a vacuum at another. This in- 
formation is important in determining the 
proper place to apply oil to the bearing. He 
showed that the proper place to admit oil to 
the bearing is about 90 degrees ahead of the 
direction of belt pull on the bearing. 


FRIDAY AFTERNOON 


Instead of an afternoon session at the hotel, 
the delegates were divided into groups accord- 
ing to the departments they most wanted to 
visit, and spent the afternoon at the huge plant 
of the Cleatwater Timber Co., each group be- 
ing in charge of an official, or other competent 
employee of the firm. Particular features in- 
teresting a majority of the delegates were: 
Demonstration of butt-welding of band saws in 
the filing room; operation of the Bowling unit 
lumber package piler which places on top of 
each other twelve unit packages of lumber— 
each package containing 4,000 feet, the steam 
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tank in which monorail package loads of dry 
lumber are steamed just prior to being put 
through the planer. 

[he reader can gain an idea of the immensity 
of this null by considering the fact that the 
dry sheds alone have a capacity of 40,- 
000,000 feet of lumber, and that 1,200 electric 
motors are used in the mill. 


SATURDAY MORNING 


Paul H. Tobin, Clearwater Timber Co., 
hairman of the committee on car loading and 
water shipping. reported. He said results of 
t] to manufacturers showed 
learly that all are taking increased care to 
see that their lumber gets to destination in good 


rough 


ne questionnaire 


nost cases railroad switch crews are re- 
as spotting empty cars at proper loca- 
for loading. Some mills refuse cars that 
e not clean; other mills clean the cars. 
Most mills strip the cars before loading; 
using 1x2 edgings on the sidewalls and floor. 
Some mills spread clean shavings or sawdust 
on the car floor. Three mills reported using 
a paper tent which, suspended from the roof of 
the car, covers and protects the lumber from 
damage by dirt or cinders. 

In loading cars care is taken to keep each 
item separate, so each is easy to check out on 
arrival at destination. Most mills bulkhead, 
or brace, lumber in the car to prevent shifting, 
though some do not except on request of the 
customer. A number of mills tilt the lumber 
by placing boards (ranging in thickness from 
one to 4 inches) across the car on the floor, so 
the ends of the boards nearest the car door will 
be higher than in the ends of the car, which 
helps keep lumber from shifting. 

\fter loading is finished most mills have it 
inspected either by the shipping clerk or head 
checker, after which the doors are closed, 
sealed and papered. 

A manifest is put in the car by some mills, 
and one mill reported it required the checker 
to sign the manifest, and found it made him 
careful to be sure the car was properly loaded. 
It also had a good effect on the customer, for, 
when he unloaded the car, he made sure the 
stock was actually not all there before he made 
a complaint of shortage, as he had the signed 
manifest in front of him certifying that the 
checker was sure it was loaded into the car. 
If there was an actual shortage the customer 
then looked for evidence of pilferage so a 
claim could be made against the railroad. 
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Dry Kiln Design and Operation 


“Dry Kiln Design and Operation” was the 
subject assigned to Albert Hermann, Western 
Pine Manufacturers’ Association, Portland, and 
A. C. Knauss, Oregon-American Lumber Co., 
Vernonia, Ore. Mr. Hermann said it is hard 
to make a fair comparison of the results of 
one kiln with the results of another at a differ- 
ent mill. Perhaps the green chain grader in 
one mill will anticipate degrades in the kiln 
and eliminate such lumber from the truck as 
would degrade in kiln drying, while the green 
chain grader at the other mill would put in all 
boards that were line grade boards and which 
would probably degrade in kiln drying. 

He said the present tendency of kiln opera- 
tors is to use lower temperatures and more 
circulation. 

He stressed the need for a device that would 
accurately measure the average moisture con- 
tent of an entire board moving across the de- 
vice endwise, and said much study should be 
made to perfect such a device. Mr. Hermann 
said the operators were trying to give users of 
lumber a product that would best meet their 
needs so far as moisture content is concerned. 
This, he said, is a problem for the National 
association to solve. 

E. S. Brownfield, St. Paul & Tacoma 
Lumber Co., Tacoma, Wash., told of the two 
dryers used by that company. one of which 
holds 470,000 feet, and the other 420,000 feet 
of lumber, and from which the company is get- 
ting common fir lumber dried down to 12 
percent moisture content. 
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Mr. Knauss said he agreed with Mr. Her- 
mann that a better moisture content measuring 
device is needed. 

Reporting on the subject of “Planing Mill 
Practices,” W. B. Wakeman, Potlatch Lumber 
Co., Potlatch, Idaho, said best results were ob- 
tained when planer knives were sufficient in 
number and cut the lumber instead of scraping 
it. He said that electrically driven machines 
should have variable speed motors, as different 
loads of lumber do not dress alike at the same 
speed. Frequently, better work will be done by 
changing the speed. 

President Collins asked how many mills were 
mill-priming their lumber, and none reported 
doing so. 

Everett, Wash., was chosen as the next meet- 


ing place. 
Election of Officers 


Officers were elected as follows: 

President—W. G. Collins, Union 
Co., Fort Brageg, Calif. (re-elected). 

Vice president—R. E. Irwin, Potlatch Lum- 
ber Co., Potlatch, Idaho. 

Secretary-treasurer—G. F. 
land, Ore. 

District Advisory Council—British Colum- 
bia, E. P. Demens, Great Central Sawmills, 
Great Central, B. €.; Washington, E. 5S. 
Brownfield, St. Paul & Tacoma Lumber Co., 
Tacoma, Wash.; Oregon, H. J. Leaf, Coos Bay 
Lumber Co., Marshfield, Ore.; Inland Empire, 
Cc. S. Clapp, Clearwater Timber Co., Lewis- 
ton, Idaho; California Pine, G. A. Horstkotte, 
Shevlin-Hixon Co., Bend, Ore., and McCloud 
River Lumber Co., McCloud, Calif.; Redwood, 
J. J. Krohn, California Barrel Co., Arcata, 
Calif. 


Lumber 


Cornwall, Port- 


Resolutions Adopted 


Before reporting as chairman of the resolu- 
tions committee, W. C. Geddes. Craig Moun- 
tain Lumber Co., Winchester, Idaho, said: 

I am much impressed with the work the 
conference is doing. Certainly the operators 
need all the help you can give them, as they 
are concerned both with the manufacturing 
and selling of lumber; and every time you 
better the product you make it easier to sell. 

President Collins has certainly a lot of 
commendation due him for the splendid pro- 
gram and his ability to get so much out of 
these technical men as he has. Four mem- 
bers of our staff came here with me and I 
can tell from talking to them that this meet- 
ing is going to be worth much more to the 
company than it will cost them. 

Resolutions were adopted expressing appre- 
ciation for co-operation in conducting the con- 
ference afforded by the mayor of Lewiston, 
Dr. E. G. Braddock, by the Lewiston Chamber 
of Commerce, by J. P. Weyerhaeuser, jr., and 
the staff of the Clearwater Lumber Co., by the 
management of the Lewis-Clark Hotel, and by 
the president, secretary and the members of the 
various committees. 

The conference officially recognized the im- 
portant part which the forestry schools of 
Idaho, Washington, Oregon, California, Colo- 
rado and British Columbia play in the training 
of young men for the lumber industry, and em- 
phasized the need of the industry for young 
blood equipped with a broad fundamental train- 
ing. The conference's best efforts were pledged to 
secure additional appropriations from the vari- 
ous legislative bodies -to carry forward the 
forming of enlarged courses in sawmill engi- 
neering. 

Recommendation was made that regional fil- 
ing group conferences be held in the coming 
year to disseminate advanced knowledge of all 
branches of the art of saw filing, particularly 
that of welding. Suggestion was also offered 
that the officers and directors of the conference 
consider holding regional meetings during each 
year as a regular educational extension activ- 
ity, with section leaders to carry out the idea. 

Acknowledgment was made of the helpful 
presentation of the aims and purposes of the 
conference during the year by the lumber 


trade journals, and of the valuable publicity 

afforded by the Lewiston Tribune in its re- 

ports of the deliberations of the conference. 
The inability of A. M. Hagen, of the Bridal 
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Veil Timber Co., Bridal Veil, Ore., to be pres. 
ent was regretted in a resolution commending 
Mr. Hagen for his services while serving a; 
president during the first two sessions. 

An important resolution in connection with 
Snake and Columbia river transportation was 
recorded as follows: 


WHEREAS, Recognizing the imperative need 
and benefits which would accrue to the pro. 
ducers of lumber and primary products in the 
Inland Empire through the operation of barge 
transportation on the Snake and Columbia 
rivers to tidewater, thus providing broader 
and vitally essential domestic and foreign 
markets, 

Therefore, the Sawmill Engineering Con- 
ference representing the lumber industry of 
the Pacific Greater West heartily endorses 
the efforts which are now being made to ge. 
cure barge transportation facilities on the 
Snake and Columbia rivers, and urges liberal] 
congressional appropriations for such jm- 
provements as may be found necessary to 
facilitate such barge operations. 


ANNUAL BANQUET 


The annual banquet was held Friday evening 
at the Lewis-Clark Hotel, where good food 
and entertainment added to the enjoyment of 
the delegates. C. L. Billings was toastmaster 
and he introduced a series of speakers from 
the audience each of whom told a few stories 
and sat down. Tom Shields again won the 
crown as the prize story teller of the confer- 
ence. George M. Cornwall told of his experi- 
ences while touring Europe recently, and said 
that Russia is gradually increasing lumber pro- 
duction and that within five years that country 
should be exporting at the rate of four and a 
halt billion feet of lumber annually. 


SOME REACTIONS 


President Collins said: 


Two of the most important reactions from 
the conference this year are found in the 
pronounced interest manifested in personnel 
training, problems of organization, safety 
work, and other ideas in line with trends 
long accepted in other industries as funda- 
mental; and in a further realization that the 
problem of merchandising and those of pro- 
duction are common and_ interdependent. 
Many have been of the opinion that the Saw- 
mill Engineering Conference is concerned 
primarily with quantity production and tech- 
nical engineering. While the importance of 
these questions can not be overlooked as a 
matter of costs, nevertheless it is obvious 
from the intensive discussions of means of 
attaining better edging, better trimming and 
better kiln drying that the operators recog- 
nize that their job is to produce an attrac- 
tive product that will conform to the most 
exacting demands of the trade, and lend the 
greatest possible assistance to the merchan- 
dising efforts of the sales departments. It is 
planned at next year's conference to feature 
this idea even more prominently, probably by 
inviting some well known representative of 
the merchandising end to lead one of the 
discussions on the program. 





Extending Sheds and Store 


Rooms 


ALBUQUERQUE, N. M., May 27.—The Ange 
Builders Supply Co., which began business in 
Albuquerque last October, continues the con- 
struction of buildings and its plant eventually 
will occupy the entire half block. The lumber 
sheds are to be extended 110 feet and a building 
25x75 feet will be constructed on the corner. 
Concrete paving then will be extended over all 
vacant space to facilitate not only deliveries but 
the unloading of lumber and other material 
from cars on adjoining railroad trackage. 
Upon the completion of the new buildings a 
stock of electrical and plumbing fixtures, gen- 
eral hardware and paints will be added. J. F. 
Ange and his son, Lyman, are from Orlando, 
Fla. J. F. Ange, jr., now located in New 
Orleans, will join them in the business here 
next fall. 
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ypress Manufacturers Hold Annual 


Report Way Paved for Good Cypress Business in Future—To Continue 
Advertising and Promotion Work—Preliminary Report on Paint Tests 


JacKSONVILLE, F'Lta., May 25.—The twenty- 
sixth annual meeting of the Southern Cypress 
Manufacturers’ Association (brief telegraphic 
report of which appeared on page 23 of the 
May 23 issue of the AMERICAN LUMBERMAN— 
Epitor) was held here last Wednesday at the 
Mayflower Hotel. In the absence of President 
G. V. Patterson of Pensacola, Fla., as well as 
either of the vice-presidents, E. C. Glenn of 
Varnville, S. C., was made chairman. Presi- 
dent Patterson was not well enough to make 
the trip. Incidentally the association wired its 
regrets at his absence. 


Report of Secretary Optimistic 


In his report Secretary J. R. Black said that 
a review of the last year’s work of the associa- 
tion had convinced him that “the way is being 
well paved for good cypress business in the not 
far distant future.” He cited, as indications of 
good missionary work done, the number and 
variety of inquiries received regarding uses and 
intended uses of cypress. Literature of various 
kinds had been furnished dealers to help them 
sell cypress. The “long discussed” technical 
book, written by Dr. Hermann von Schrenk is 
now on the press and will be distributed 
shortly. 

Secretary Black stated that Axel H. Oxholm, 
director of the National Committee on Wood 
Utilization, had agreed to get out a cypress 
book for the association, which proposal was 
to be given the advertising committee for its 
approval. The secretary also mentioned the 
benefits which had accrued from the cypress 
room exhibit at the Builders’ Arts exposition in 
Cleveland. 

The most important development of the year, 
the secretary believed, was the favorable con- 
sideration given cypress by the Government— 
that the time is not far distant when the va- 
rious Government departments will specify 
cypress where service conditions make it ad- 
visable. 

The secretary closed his report with a ref- 
erence to the work of State legislature on work- 
men’s compensation and reciprocal insurance, 
stating that these matters had been watched 
carefully, but that nothing inimical to the asso- 
ciation had been enacted into law. 

The financial report was made by D. G. Coit 
and there was interested discussion, showing 
noticeably that the organization is strongly in- 
clined to carry on all advertising and promo- 
tion work, and determined to do that, with such 
limitations as the income of the association will 
justify. It was the decision of the meeting that 
a special committee be appointed to look into 
the entire situation, and that this committee 
have power to take such action as might be 
necessary. 

Rules Committee Proposal Carried Over 

A feature of the meeting that was discussed 
most generally was the rules committee report. 
At the 1930 semiannual meeting, certain changes 
in rules were recommended for final adoption 
at the annual meeting. These changes have been 
used more or less by all the manufacturers, and 
included in price quotations as well. It was 
thought by some that it was opportune to adopt 
the changes and get them printed in the rule 
book. Others thought it was of such importance 
that the entire lumber industry, or such as 
might be interested in these changes, should be 
given more time to become familiar with them. 
The strength of the meeting seemed to be 
divided upon this question, with the result that 
it was decided to carry the proposition over to 
the November, 1931, meeting. In the mean- 
time, however, it was decided that any manu- 


facturer who wanted to continue the promotion 
of the suggested changes could do so. 


Railroad and Transportation Committee 


The report of the railroad and transportation 
committee, of which M. L. Fleishel, of Jackson- 
ville, is chairman, was made by J. M. True, 
traffic manager, and covered the number and 
amount of claim collections made during the 
year; the re-issuance of the eastern edition rate 
book; and the various rate cases in which 
action had been taken before the Interstate 
Commerce Commission. These included lumber 
from the Pacific coast and from southern ter- 
ritory to Central Freight Association territory, 
and lumber from southern points to Central 
l‘reight Association territory, among others. 


Advertising Work to Be Continued 


The report of the advertising committee was 
made by E. C. Glenn. This work is being 
carried on in so far as the financial ability of 
the association will permit. The revenue has 
been somewhat less than 
in 1930 by reason of 
mills discontinuing, but 
it is not the intention 
to curtail this feature 
in any way that can be 
avoided. The results 
obtained in the years 





J. R. BLACK, 


Jacksonville, Fla.; 





Secretary 





past have more than 
made a fair return; in 
fact, the distribution of 
cypress would not have 
been extended so widely 
if it had not been for 
the attention that has 
been directed to it. 

The report of the committee on national 
policies, legislation, and taxation, was made by 
C. R. Macpherson, of Palatka, Fla., chairman. 
The membership listened to this report with 
much interest, and there was some discussion, 
particularly by the Florida members. The re- 
port touched upon State legislative matters in- 
cluding the proposed workmen’s compensation 
act, reciprocal insurance, and a tax on electric 
current. The National Lumber Manufacturers’ 
Association was given due credit for its alert- 
ness and assistance in national legislation tend- 
ing to prohibit or make hard the importations 
of lumber from Russia. 

Mr. Macpherson’s report also detailed at 
considerable length the formation of the Tim- 
ber Conservation Board and outlined its various 
projects, which, when carried out should be 
beneficial to the lumber industry, and which 
have been described in various articles from 
time to time in the AMERICAN LUMBERMAN, It 
was stated that a meeting of the board is to be 
held on June 10 and 11 and the committee sug- 
gested that the cypress association should have 
a representative present at the hearings. 

D. G. Coit, of Jacksonville, in reporting for 
the statistical committee made a short address 
regarding this subject, the main point being 
that there was less interest in statistics than the 
organization had previously shown. It was 








admitted that during depressed market condi- 
tions the lumbermen did not seem to think it 
necessary to make reports to the association, 
when as a matter of fact, it was during a period 


of slow buying that such information was the 
more needed. There was no indication that the 
association would discontinue its _ statistical 
work, but it was urged that more attention be 
given to sending in reports. 


Reports of Traveling Representatives 
The talks made by B. R. Ellis and L. W. 


Smith, consulting representatives of the associa- 
tion, were particularly interesting. Both are on 
the go all the time, meeting architects, retailers, 
contractors, promoting the use of cypress, and 
it was very evident that they are getting re- 
sults. One of the features of their work is 
carried on by dinners to which are invited 
those who will aid in recommending the use 
of cypress, and the results have been most 
favorable. It is the intention of the association 
to continue these regional dinners during the 
coming fiscal year. Both Mr. Ellis and Mr. 
Smith called attention to the small stocks of 
cypress and other woods that are being carried 
by the retailers. Practically all yards have less 
than 50 percent of what they had twelve months 
ago, and normal stocks have not been carried 
in more than a year. 

A report was made of the paint tests that are 
being carried on by the Forest Products Lab- 
oratory, but results of which are not ready for 
publication. It is expected that when pub- 
lished it will show cypress to be among the 
preferred woods. As a matter of fact, the 
cypress manufacturers are not waiting for any 
report on how well cypress will take paint; 
they are already representing that it is difficult 
to find a wood that takes paint as well. 

One feature of the discussion concerned 
termites and what resistance cypress would be 
to this pest. It was stated that the United 
States Department of Agriculture would make 
tests in the Panama Canal Zone, using different 
woods to develop a knowledge of this condi- 
tion. It was the sense of the meeting that the 
advertising committee should take such steps in 
this matter as were deemed necessary. 


Tells of Trade Extension Work 


The feature address of the meeting was that 
of W. F. Shaw, trade extension manager, of 
the National Lumber Manufacturers’ Associa- 
tion. Mr. Shaw spoke extemporaneously and 
impressed the meeting with the importance of 
working harder on the use of wood right now 
than had ever been done before. He gave illus- 
trations of what the National had accomplished 
in keeping vicious and unnecessary building 
codes from carrying unreasonable qualifications 
and restrictions, and instances of where it had 
been possible to keep such recommendations 
from adoption that would work serious hard- 
ship, not only on the lumber industry itself, but 
upon the home builder as well. He presented a 
number of pamphlets which the National sends 
out, all of which were valuable in promoting 
the continued and increased use of wood. 

The selection of officers for the coming year 
was made by a nominating committee, who pre- 
sented the following, who were unanimously 
elected : 

President — Cc. R. 
Cypress Co., PalatKa, 

Vice presidents—A. G. Cummer, Jackson- 
ville, Fla., and L. W. Gilbert, Donner, La. 

Treasurer—E. G. Swartz, New Orleans, La. 


Maepherson, Wilson 


———ESESEEEEE=E= 
LEATHER ILOORING is being developed by a 
leading chemist of the leather industry, Dr. 
J. A. Wilson, of Milwaukee, who states that 
the possible market “is the brightest ray of hope 
that sole leather tanners now have.” 
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Arkansas Dealers Discuss Their Problems ”” 


Sell Installations, Not Material, Boost Home Products, Demand Their 
Rights, Learn What People Want, Then Supply It, Is Advice of Speakers 


Litre Rock, ArK., May 25.—At. the twenty- 
seventh annual convention of the Arkansas As- 
sociation of Lumber Dealers, which met at the 
Hotel Marion here May 19 and 20, orderly dis- 
tribution, co-ordination of the various interests 
engaged in the building trade industry, service 
to the public, and an elevation of lumber retail- 
ing to a higher plane as a profession, were the 
fundamentals advocated by all the speakers. 
While recognizing the fact that business condi- 
tions are not favorable at present it was the 
consensus that there must come a definite im- 
provement although it may be delayed. The 
speakers were for the most part optimistic as 
to the future of the industry, although realizing 
that there are many serious problems to be met. 

Leonard P. Biggs, who was enthusiastically 
re-elected, reported that there are 190 yards in 
the State, of which there are 138 members of 
the association. Mr. Biggs presided during the 
meeting in the absence of E. C. Conrad, of Hot 
Springs, who was elected president a year ago, 
but who resigned soon afterward on account of 


ill health. 
Officers Elected 


The committee on nominations consisting of 
Andrew Smith, J. W. Wilson and R. H. Sut- 
ton, submitted the following nominations and 
those named were unanimously elected: 

President—W. C. Chamberlin, Arkmo Lum- 
ber Co., Little Rock, Ark. 

Vice president—Oran J. 


Vaughan, Smith- 


Vaughan Mercantile Co., Searcy, Ark. 
Managing director—L. P. 3iggs, Little 
tock, Ark. 
Treasurer—R,. J. Williams, Planters Lum- 


ber Co., North Liitle tock, Ark. 


Directors—J. W. Wilson, Superior Lumber 
Co., El Dorado, Ark.; T. J. Reynolds, Valley 
Lumber & Supply Co., Hot Springs, Ark.; 
J. F. Heinz, Dierks Lumber Co., DeQueen, 
Ark.; C. R. Black, J. W. Black Lumber Co., 
Corning, Ark.; J. L. Leslie, Leslie Lumber 
Co., Pine Bluff, Ark.; Gazzola Vaccaro, Vac- 
caro-Grobmyer Lumber Co., Forrest City, 
Ark.; J. C. Robbins, J. I. Porter Lumber Co., 


Stuttgart, Ark.; W. M. Wilbourn, West End 


Lumber & Material Co., Little Rock, Ark.; 
Jack W. Rich, Wallin-Dickey & Rich Lum- 
ber Co., Earle, Ark.; John M. McLeod, South- 


ern Lumber & Supply Co., Cotton Plant, Ark.; 


Cc, C, Curl, C. C. Curl Lumber Co., Helena, 
Ark.; J. J. Hiegel, Hiegel Lumber Co., Con- 
way, Ark. 

Executive committee—E. C. Barton, Bar- 
ton-Mansfield Co., Jonesboro, Ark.: Frank 
Dyke, Dyke Bros., Ft. Smith, Ark.; J. W. 


Trieschman, East-Arkansas 
tle Rock, Ark. 

The report of the resolutions committee as 
submitted by Frank Dyke, chairman, thanked 
the speakers and others who had a part in mak- 
ing the convention a success. 


Lumber Co., Lit- 


Open Forum Session 


“Get all the pessimism out of your system, 
then go home and forget that times are hard, 
business slow, and get down to cases and make 
things better,” was the advice offered by Sec- 
retary Biggs in a satirical “open forum” on the 
following subjects: 

1. Is business 

2 If so, why? 

3 If not, why not? 

4 If business is rotten 
to make it worse? 

5. If business is 
make it rotten? 

6. Can you think of any reason why busi- 
should improve? If so, apologize. 

7. Is it not your best judgment that this 
country is going to the dogs? If not, can you 
prove the contrary? 


rotten? 


what can we do 


good, what can we do to 


ness 
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8. Do you think it would be 
lumber yards to close at once or 
wait for the sheriff? 

% Do you know of any way to cut ex- 
penses other than to fire the second man in 
the yard? 

10. Do you know of 
money except by cutting 
of merchandise? 

11. This is the hoo-doo number. 
length and 


wise for all 
should they 


make 
cost 


any 
prices 


way to 
below 


Speak at 


freely on this number. If you 
have attended any funerals lately, give your 
re-action. If you have any bad news give 


us the benefit of all of it. Do not withhold 
anything that may be depressing. We want 
all the grief. The more melancholy the news, 
the better we feel. Weep and grow fat and 
let's grieve together, is our motto, 


Feature Address on Oak Floors 


One of the interesting features was the ad- 
dress by Ralph E. Hill, manager of the South- 
ern Oak Flooring Industries, of Little Rock, 
whose subject was “Oak Floors.” Mr. Hill 
has been a resident of Little Rock only two 
months, but the tribute he paid the State was 
one that might have come from a native. He 
spoke of the successful work of Mr. Hite, re- 
search architect for the Southern Oak Flooring 
Industries, especially in connection with the 
architects who are designing the Rockefeller 
“Radio City” in New York and with Govern- 
ment architects in Washington, who have re- 
affirmed their faith in oak flooring. Continu- 
ing, he said: 

This comes not as a result of high pressure 
work, inside pull, and political in- 
fluence, but rather as a result of the fact 
that oak flooring has always “stayed in there 


sales 


and pitched’’—it has always “delivered the 
goods.” Were that not a fact the United 
States would not have used five billion feet 
of it in the last twenty-five years—that 


means 200,000 carloads 
The retail lumberman did the selling, but 


strange as it may seem, the bulk of it was 
done by the dealers in the North, East and 
West. As a man is not without honor save 


in his own country, so oak flooring is not 


without a good selling except in its native 
bailiwick. The southern States proportion- 
ately year after year have failed to appre- 


ciate the beauty, the service and the friendli- 
ness of oak as a flooring material, a product 
made possible by the ideal conditions with 
which nature has blessed this balmy South. 
It is only natural that this should be so, but 
as building material merchants are we not 
inseparably linked with the construction of 
the American home and, realizing that the 
home is the rock on which our nation stands 
or falls, do we not have a real responsibility 
for seeing that the materials from which it 
is made are the things that will endure, that 
will make for happy memories and high 
ambitions in the youth that goes forth from 
the homes in which we have been privileged 


to play some small part? 
We are preaching the gospel of the best 
oak flooring that man, machines and _ the 


finest of timber can produce and endeavoring 
to do it in a way that desire for 
an oak flooring in every home. We cannot, 
however, go beyond the printed page with- 
out infringing upon a provinee that is all 
yours—so in a large measure the 
that attends the distribution of oak 
with the vigorous, intelli- 
continuous effort you put forth 
your respective territories. Do 
your customers know that there is a grade 
of oak flooring that will fit every pocket- 
book? Do they know that oak flooring lasts 
forever—do they Know that today it can be 
finished in yellow, tomorrow in brown, then in 
blue ete., to fit the changing color schemes 
that come and go with the eternal feminine 
we love so much, but who inevitably dictates 
the thines that shall be in her home? 


creates a 


success 
flooring 
is commensurate 
gent and 
upon it in 
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a: ee rae Se method 
wax finishes are available that permit 
patching of the worn spots as against th heaval, 
old system of having to refinish the who and m 
floor to correct one bare spot? When yoy change 
get a lead on oak flooring do you tell then) Jarizins 
the flooring will cost so much per thousay general 
feet, tell them the difference between boar meet tl 
measure and floor space and quote the eos le 
of the carpenter, the floor layer and thf dealer, 
painter? Surely this lumber method is po lumber 
in your sales picture. manulé 
Let's get into the front ranks—go out anj tioned 
sell completely finished floors in old home special 
with an absolute guaranty of no _ inconye. coming 
nience to the occupants and let’s sell with said, ‘ 
that a maintenance for one year which wil) mand. 
not only teach the home owner how to ear 5 
for a beautiful oak floor, but as well wi out mi 
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fuses to get in step with these changin 4 ped 
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oak flooring does not depend on new work Mr 
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man out equipped to talk in terms of a fin> phe r 
ished job and let him ring door bells for a} with 
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Business Is What You Make It I ber & 
' most 
Our business has always been largely what} study 
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in your respective districts who are live pros-) jing ¢: 
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tors and carpenters. Stop letting them be - 
the purchasing agents in your community. culty 
Use your own talents by going out and sell-| ©O™! 
ing security, comfort and pleasure in _ the Dress 
form of better homes and better stores What 
Make it easy for your friends and neighbors) Will 1 
to buy the completed floor or the completed Thi 
home. the r 
Arkansas is rich in natural resources, pel-— My ce 


haps richer than any State in the Union) the | 


Your census reveals that under normal con-f floors 
ditions 63 percent of the people are employed’ scrap 
by the lumber industry, and 57 cents of ever) inter 
payroll dollar comes from that industry. The) mear 
great yellow pine forests of Arkansas what 
through selective cutting and reforestation’ well 
are permanently one of the dominating fac-) pract 


tors of industry in this State. Your last! do t 
census reports 25 billion feet of hardwood into 
timber in Arkansas. It might not be amiss sary 
since in this hardwood there abounds the you | 
very finest texture of oak from which floors) have 
of mavelous beauty and service are made linol 
to consider using more of this product’ sells 
within our State than ever before—that we her. 
may nurture an industry that in a great woot 
measure has cared for us, to say nothing of sash 
getting the most for our flooring material | have 
dollar. i bette 
The population of Connecticut and Arkatf solu 
sas is almost the same, yet we find Com?) buik 
necticut consuming five times as much oak Fi 
flooring as is used in Arkansas. thin 
The lumberman must put the right mate: gan! 
rials where they are needed. This doesnt trae 
mean an oak floor in every structure, but it | “ . 
does mean in Arkansas ten oak floors where | stuf 
. . o to s 

today we have one in the home and in the 
store building. Beyond that it means rgd to s 
the selection of the best oak floor and 4f ‘ary 
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it is used. 
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profit and pride and rightly add brilliancy to 
this page of Arkansas’ history. 


The Industry Has Been Asleep 


An optimistic note for the future of the build- 
ing trade industry was sounded by C. Arthur 
Bruce, vice president of the E. L. Bruce Co., of 
Memphis and Little Rock, whose address was 
well received by the association. 

The lumber industry has been asleep, Mr. 
Bruce said. The only changes that have been 
made have been in methods of production. Sales 
methods are antiquated. “This is an age of up- 
heaval,” he said. “Something must be done 
and most lumbermen are willing to concede a 
change is necessary.” The consumer is particu- 
larizing, he said, while the lumber industry is 
generalizing. Industries that have changed to 
meet this demand have succeeded. The lumber 
dealer, he said, can not specialize unless he has 
lumber specialties, and for this the lumber 
manufacturer is responsible. Mr. Bruce men- 
tioned that his own business is now becoming 
specialized; that his general salesmen are be- 
coming specialty salesmen. “You dealers,” he 
said, “are on the firing line of consumer de- 
mand. * * * You have slept with your worn 
out merchandising methods. In fact, you were 
not a merchandiser—you continued to be merely 
a peddler.” Specialties have been brought 
about through research and there are plenty of 
opportunities in wood, he said. 


Mr. Bruce then outlined ten suggestions for 
a retailer to improve his business, as follows: 

First, make your business a 
The retailer stands in a fiduciary capacity 
with reference to the public. The public 
thinks the retailer knows materials and their 
uses and expects him to know them. But 
you and I, frankly speaking, know that the 
study of specialties and the qualities of lum- 
ber generally, is a “pain in the neck” for 
most retailers. 3ut if you will make this 
study and put your business on a plane 
where any old peckerwood that knows the 
difference between a 2x4 and a piece of @id- 
ing can not successfully stake a yard across 
the street from you, you will reach that pro- 
fessional plane of which I speak. You can 
then render the service expected of you and 
the most successful business is that business 
which serves the best. 

My second suggestion is to give your place 
of business a professional atmosphere. The 
man or woman intending to build has diffi- 
culty in visualizing a wonderful new home 
coming out of a tumble-down yard or office. 
Dress your part, but know your part first. 
What is your best source of education? I 
will touch on that later. 


Third, admit that you haven’t for sale what 
the public wants to buy. What do I mean? 
My company manufactures oak flooring, but 
the public wants to buy oak floors. Oak 
floors are oak flooring plus proper laying, 
scraping and finishing. Your customer is not 
interested in oak flooring as such. This 
means that for the dealer to give the public 
what it wants, he must sell installation as 
well as material. You should, wherever it is 
practical, quote a unit installed price. To 
do this it is not necessary for you to go 
into the contracting business, but it is neces- 
sary for you to have contractors upon whom 
you can depend for proper installation. Why 
have you lost hardwood floor covering to 
linoleum? 3ecause the department. store 
sells a woman linoleum and applies it for 
her. The same thing has been true in the 
wood sash business you have lost to the steel 
Sash people. And wood sash should never 
have lost out, because they are cheaper and 
better and recent surveys show they are ab- 
Ssolutely no fire hazard in any type of 
building. 

Fourth, 
things, 
fanizing, 


profession. 


do 
Your 
to 


your in the scheme of 
part to develop your or- 
eontact the architect, the con- 
tractor and owner with men who know their 
Stuff. Make it easy for the manufacturer 
to supply you the necessary education and 
to supply your contractors with the neces- 


part 
is 


Sary application education. In some _ spe- 
Cialties proper application is 50 percent of 
their success. Do not be suspicious that the 


manufacturer is trying to invade your field 
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when he is merely seeking to give proper 
education on application. 


Use Young Men to Carry Your Message 

Fifth, use young men to carry your new 
message to the public. Only part of our in- 
dustry will survive the present difficulties. 
Many, but not ali, of our older men are too 


set in their ways to change. Young men 
are a product of the times and are a part 
of the times. 


Sixth, select your specialties from a profit 
standpoint, naturally, but as the next five 
years will probably show more promise in 
the modernizing of buildings now standing, 
your specialty should be one that can be used 
for modernizing. 

Seventh, take advantage of your credit po- 
sition. Your bid installed will get the busi- 
ness quicker than most of your contractors. 
Find ways and means to finance short term 
loans in the nature of installment selling 
for modernizing. Business is largely done 
on credit today. 

Eighth, sell your specialties—don’t barter 
them. Quality specialty products are worth 
the money and properly equipped with the 
sales arguments you can get your price and 
your legitimate 
profit. Plan your 
specialty services. 
Remember to service 
a job after it is in- 
stalled. Your best ad 
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Ww. C. CHAMBERLIN, 
Little Rock, Ark.; 
President 
is ‘a satisfied cus- 
tomer. Calls you 
may make on such a 
customer often lead 
to the most valuable 
new business you 

can get. 

Ninth, work with the manufacturer to per- 
fect his products, and do not expect a per- 
fect article from an industry new in research. 
The possibilities of development of new 
products are tremendous because there has 
been so little done. But the possibility of 
making mistakes is also present, and you, 
as the retailer, with your contact with the 
consumer, can help the manufacturer make 
his product 100 percent. 

Tenth, outside of the knowledge you can 
get from the manufacturer about his spe- 
cialty, require your association, this asso- 





L. P. BIGGS, 
Little Rock, Ark.; 
Managing Director 


ciation, to investigate for you. There are 
many other avenues open for information 
from such organizations as the National 


Lumber Manufacturers’ Association, the mer- 
chandise counsel of the National Retail Lum- 
ber Dealers’ Association, the Southern Pine 
Association, the Hardwood Manufacturers’ 
Institute, and many others. 


"Monuments and Tombstones" 


G. H. Zimmerman, vice president of William 
Cameron & Co., Waco, Tex., spoke on the 
subject, “Monuments and Tombstones.” He 
brought to Arkansas the greetings of the Texas 
association. He said that he had no panacea 
to offer for hard times, but that he had confi- 
dence in the future of the industry. He de- 
clared every man engaged in an industry is 
erecting either a tombstone or a monument. 
The tombstone indicates lack of life; on the 
other hand the monument need not necessarily 
be of marble or granite since it is an emblem of 
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life and ambition. It should not be the pur- 
pose of those engaged in industry only to get 
what they can out of it, but to place it upon 
a higher plane of community service. He de- 
clared that it is time for the retail lumber 
industry to get down to business, not to be 
afraid to speak up and demand its rights and 
to combat the snipers wherever they appear. 

The speaker devoted considerable time to a 
discussion of the unfair competition of the 
truck business. He said that the Texas legis- 
lature has endeavored to regulate the business 
but still it constitutes a menace to orderly dis- 
tribution. The new laws limit loads in hauling 
but these must be followed up with a more 
complete service by the lumber dealers them- 
selves. With reference to the problem of hand- 
ling cement, one of the biggest in the building 
trades industry today, he said there was only 
one definite policy to be adopted and that is 
that cement must be sold by the retail dealer 
and not around the retail dealer, who is cer- 
tainly entitled to a reasonable commission for 
the service. He also declared that the sawmill 
is a problem for the retail dealer to consider 
since it is encroaching in many instances upon 
the business of the merchant. 

Mr. Zimmerman said that it is an error ta 
speak of standard building materials as substi- 
tutes for lumber, but that such materials should 
be kept in their place as supplementary to lum- 
ber, so that they may not be confused in the 
minds of the consumer. 

“Our industry can be built upon a monu- 
mental plane, and not have tombstones erected 
all along the way, but we must not have tape 
worms for backbones if we are to succeed,” 
said he. He further advocated a more effective 
credit plan to enable the retail merchant to 
sell his paper “without recourse.” The speaker 
then predicted that the country is entering 
upon a new era of building, that the representa- 
tives of all industries are becoming more men- 
tally alert and that they are prepared to fight 
for business as never before. He said he could 
see little prospect for improvement for 1931 
but advised everybody to go home, work hard 
and finally the country would “snap out of it.” 
Resources must be conserved, luxuries must 
come last and a fighting spirit of professional 
ideals and genuine service must be builded as 
a monument of respect in the hearts of the 
people. 


Make It Easier for the Home Owner 


L. R. Putman, of Chicago, representing the 
Southern Pine Association, and a former Ar- 
kansan, said that the present situation is the 
worst that has ever confronted the building 
trades industry, and yet it is full of promise for 
the future. There is coming about a period 
of readjustment that will be helpful. The trade 
must regain the confidence of the people and 
their faith in building. More attention must be 
given to rehabilitation rather than to new con- 
struction. In this connection it is wise to co- 
operate more closely with the building and loan 
agencies. The present system of taxation is one 
of the greatest handicaps. Conditions must be 
made easier for the home owner. More people 
want to own their homes now than ever be- 
fore, but it is the business of the retail building 
material merchant to sell the finished product 
rather than the various items entering into con- 
struction. “Find out what the people want and 
then supply it,” the slogan of some of the great 
department store enterprises, must be adopted 
by the building trade merchant. 


A Look Into the Future 


“A Look Into the Future,” was the subject 
discussed by J. Z. Hollman, representing the 
Celotex Co., of Chicago. He said that this 
country is passing through a merchandising era 
such as it has never before experienced. He 


advised a closer co-operation of the retail lum- 
ber business with the architect and the contrac- 
tor and declared that the secret of successful 
salesmanship is the sale of completed units. An- 
other thing necessary is that the lumber business 


(Continued on Page 71) 


48 


AMERICAN LUMBERMAN 


May 30, 1931 


Arizona Dealers Discuss Conditions, Hear Merchan- 
dising Talks and Demand a Tariff on Copper 





PHoENIX, Ariz., May 23.—Retail lumber- 
men of Arizona, wholesalers and manutactur- 
ers of Arizona and California listened to ad- 


dresses by business leaders of the West, dis- 
carried out routine or- 
ters and seasoned the whole with 


blems, 





dash of entertainment at the fourteenth an- 
onvention of the Lumbermen’s Club of 
rizona held here May 15, 16 and 17. 
The convention was featured by addresses by 
4. C. Horner, West Coast manager of the Na- 


tional Lumber Manufacturers’ Association, and 
Otto Hartwig, trade extension department of 
the West Coast Lumbermen’s Association. 
Jack Dionne, scheduled to appear at the gath- 
ering, wired his regrets. 

The all-pervading sentiment of the conven- 
tion—the theme was present business condi- 
tions—was that in the United States in general 
and Arizona particular the lumber business 
is at a standstill, with the inevitable recovery 
somewhere in the offing. Lumbering reflects 
the same conditions found in other fields, the 
delegates agreed. 

The 

} 








situation in Arizona is particularly af- 
fected by the local problem facing the mining 
industry. Realization that the slump in the 
price of copper due to the unrestrained “dump- 
ing” of cheap foreign metal into this country 
caused the Arizona lumbermen to go on record, 
through the unanimous adoption of a resolution, 
as favoring a tariff on copper. This resolu- 
tion was perhaps the most important of the 
general convention accomplishments. 

The stabilization of the mining industry in 
\rizona was looked upon as the principal solu- 
tion to present business inactivity. Increased 
prosperity with its attendant benefit to the lum- 
berman as well as the direct benefit of sale of 
timber to mining companies was seen as the 
probable outgrowth of mining revival which 
would be brought about through a protective 


tariff. 
; OPENING SESSION 


The convention was opened Friday morning 
with a general session in which George Todd, 
city manager of Phoenix, welcomed the dele- 
gates. 

Mr. Horner delivered his principal address 
at the opening session with a survey of the 
lumber business throughout the country and of 
the activities of the association in various sec- 
tions. 

“There are perhaps half a dozen bright spots 
in the nation where the retail lumberman is do- 
ing good business,” Mr. Horner declared. These 
districts where the lumberman is making money 
included Oklahoma City, east Texas, Salt Lake 
City and San Francisco. 
Oklahoma City because of the activity of the 
oil fields. The lumber merchant is not getting 
his full share of the business there, however, 
because of lack of co-operation and a planned 
merchandising policy, Mr. Horner said. 

East Texas, the newest of the oil fields, also 
is using a quantity of lumber. The principal 
difficulty there is that it is in a timber country 
and the well drillers and oil companies often 
cut and manufacture their own timber. 

Salt Lake City, Utah, was viewed as a com- 
pact unit, with business good, principally as re- 
sult of a well planned and executed radio ad- 
vertising campaign by lumber merchants. The 
advertising was directed toward the use of lum- 
ber in modernizing the home. It is bringing 
excellent results, Mr. Horner reported. 

Conditions have improved in the San Fran- 
cisco bay region because of the recent organi- 
zation of lumber dealers. They are now con- 
ducting their business in an orderly and profit- 
able manner. Although there is no boom in 
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Business is good in 


progress there, conditions are comparatively 
good. 

Mr. Horner also briefly touched upon the 
activities of the National association in Chi- 
cago, Philadelphia, Buffalo and Los Angeles, 
explaining that various factors had caused the 
strengthening of the organization in those cities 
with resultant betterment to the merchant. 

In a general survey of conditions Mr. Horner 
foresaw a favorable sign in the decrease in in- 
ventories and resultant pick-up in orders. 
Orders and production are nearly equal now, 
he said. 

“There is no immediate prospect of improve- 
ment over the country except in a few spots,” 
Mr. Horner said in summary. “We are in the 
inevitable re-adjustment period when  over- 
production must be worked off.” He con- 
cluded by predicting that when conditions re- 
turn to normal the present situation will not 
he regarded as being as serious as it now Is 
considered. 

Tells How Business Is Increased 

Mr. Hartwig, the principal speaker of the 
second day’s session, told of the methods of in- 
creasing business being carried on by the lum- 
bermen of Eugene, Ore., and recently adopted 
in several other localities in the United States. 
“The Eugene experiment,’ Mr. Hartwig de- 





IF OAK GREW 


as fast as sunflowers its wood might be 
worth no more than sunflower stalks. Some 
of your experiences of yesterday and today 
may be trying and difficult; tomorrow you 
may be thanking your lucky stars that you 
had them, for they may show you the way 
to avoid future difficulties; they may give 
you heart and courage to face circum- 
stances; they may give you strength and 
wisdom, and thus be among the greatest 
assets that make for your success. The fa- 
vored plant may grow rapidly for a season, 
but die with the storms of winter. And the 
sheltered career may not withstand adver- 
sity. 





clared, “has proved that there is plenty of po- 
tential business in the country. All that is nec- 
essary is for the retailer to go out and get it.” 

The Eugene experiment, Mr. Hartwig ex- 
plained, consisted of sending a salesman out 
into the field and contacting every possible cus- 
tomer, no matter how trivial his order might 
be. The increased business recorded by the 
company that instituted the plan proved that 
a market can be made in dull times. 

“The lumber industry is on a business side- 
track,’ Mr. Hartwig said. He advocated a 
vigorous organization policy as the solution to 
the problem. 

Included among the visiting speakers was FE. 
U. Wheelock, Los Angeles wholesaler, who 
discussed the handling and use of treated lum- 
ber as a _ solution to the termite problem. 
“Treated lumber,” he said, “offers an attractive 
proposition to the retailer as it must eventually 
come into general demand as there is no spot 
in the country free from the menace of the 
termite. The retailer must inform himself 


upon the advantages and use of treated lumber 
so that he may be prepared to sell it,’ Mr. 
Wheelock added. 

Frank Kearns, Los Angeles, told of the prog- 
ress being made in that city in the adoption of 
being 


grade-marked — lumber. Pressure is 


brought to bear from building and loan agencies 
that is requiring the general adoption of grade- 
marked lumber, he said. Mr. Kearns predicted 
the spread of this practice throughout the 
country. 


Report on Arizona Conditions 


An important feature of the convention was 
reports from the floor by representative lumber 
dealers of Arizona cities. A report for the 
border district was made by Albert Stacy, 
Douglas, who said that prices were good and 
that business was fair in that section. 

Southern Arizona was included in a report 
by W. A. Lampey, Tucson, who said because 
of building activity Tucson and southern Ari- 
zona business was good. 

The situation in Phoenix and central Arizona 
was outlined by Joe Tardy, Phoenix, president 
of the club, who presided at the opening of the 
convention. He said that business in the dis- 
trict was as good as could be expected, but 
that in Phoenix the lumber dealers had suffered 
from bitter rivalry between the sash and door 
manufacturing firms. This friction was being 
ironed out, he explained, by the organization 
and he looked forward to more profitable busi- 
ness, 

President Tardy decried the lack of co-oper- 
ation among the dealers in the small towns, 
saying that the cut-throat competition was in- 
juring their business. He saw as the solution 
adherence to the policies of the organization. 
This also, he declared, would save the small 
dealer from the unbeatable competition that the 
large dealer could provide if not restrained by 
the association. 

In line with the discussion on Phoenix con- 
ditions, Mr. Horner told the Phoenix delegates 
they should immediately concern themselves 
with the new building code being prepared by 
the city government. It is based on data at 
least two years old, he said, and will, if passed 
in its present form, be detrimental in many 
respects to the dealer. 

A seasonable upturn was predicted by dele- 
gates from northern Arizona because of the in- 
flux of many summer visitors. 

F. M. Pool, Superior, reporting for eastern 
Arizona and the mining districts of that section, 
declared that the revival of the metal market 
was essential to the upturn of business. 

This mining revival, it was felt, would aid 
the entire State and it was with this in view 
that the club went on record as advocating the 
tariff on copper. 


Election of Officers 


Other convention business included the elec- 
tion of officers for next year, as follows: 
President—John C. Light, president 
man-Light Lumber Co., Miami, Ariz. 
Vice president—W. F. Edens, Cottonwood 
Lumber Co., Cottonwood, Ariz. (re-elected). 
Secretary—E. H. Wheat, Phoenix, Ariz. (rTe- 


Nor- 


elected). 

Directors—Frank Tutt, Jerome Lumber Co., 
Jerome; A. F. Radamacher, Yuma, Alfalfa 
Seed & Lumber Co.; W. A. Lampey, Pima 
Lumber Co., Tucson; R. E. Webster, Doug- 


Douglas; I. M. Hamman, 
Phoenix. 

Convention festivities included a Hoo-Hoo 
concatenation, a stag dinner followed by a dance 
the opening day; a dinner dance Saturday eve- 
ning; and the annual golf tournament at the 
Phoenix Country Club Sunday. Officials: still 
are tabulating the scores of the golf tourna- 
ment. 

Special entertainment features included a 
luncheon for the ladies at the home of Presi- 
dent Tardy with Mrs. Tardy as hostess and a 
luncheon Saturday at the country club. 


las Lumber Co., 
Hammon-MeFarlane Lumber Co., 
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Hardwood Wholesalers 
in Quarterly 


A feature of the quarterly meeting of the 
Northern Wholesale Hardwood Lumber Asso- 
ciation, held at the Hamilton Club in Chicago 
on May 22, was an address by L. R. Putman, 
merchandising counsel of the Southern Pine As- 
sociation. This was a joint meeting of the 
Northern association with the Chicago Whole- 
sale Lumber Association, and there was a good 
attendance of wholesalers from Wisconsin, 
Michigan and Chicago. 

Better merchandising was the theme of Mr. 
Putman’s talk, and he stressed the fact that in 
this new order of things being developed by the 
general business depression and change in meth- 
ods, that person or that organization only could 
hope to survive that was in position and willing 
to render a real service. He said there is a 
place in the lumber industry for the wholesaler, 
but he must prove his service and his ability if 
he expects to maintain that place. The manu- 
facturer as a rule has not realized the im- 
portance of the wholesaler. Perhaps one rea- 
son is the fact that the wholesaler has not 
placed the proper value upon his own service. 
The world generally accepts the value that a 
man places on himself. That is particularly 
true in this industry. Investigation has proved 
that it costs a wholesaler about 8 percent to do 
business and his compensation from the manu- 
facturer should be no less than that where the 
proper service is rendered. 

The speaker stressed the point that there 
should be more real knowledge of wood among 
those who are endeavoring to secure its more 
general use. There are many facts available 
about wood that have not been placed in the 
hands of salesmen, and as a result they are 
working in the dark. There is a distinct trend 
among architects, contractors and_ specifiers 
generally toward a return to the use of wood 
because of its beauty, its utility, its ease of 
handling and its great versatility. To profit 
from this trend, every branch of the industry 
must see that the real facts are made available 
and that the proper wood is sold for the par- 
ticular use for which it is intended. 

Mr. Putman described conditions in the 
South, both among the softwood and hardwood 
producers, as he had found them on a recent 
extensive visit in that territory. determined 
effort is being made in the South to bring pro- 
duction within the limits of demand and hold 
it there, with a view to bringing about a more 
stable market—a matter in which every lum- 
berman is tremendously interested. The retail 
lealers and the wood using industries are in- 
terested in seeing more stable conditions, 

The speaker also discussed briefly the in- 
creasing influence of the small mill on the mar- 
ket, both in softwoods and hardwoods, and the 
necessity for a better system of merchandising 
the product of these mills. 

Mr. Putman’s address was heard with much 
interest and the chairman assured him that the 
organization had never heard a more helpful 
talk 

G. A. Vangsness, of Chicago, 
the association, presided, with J. I. Hayden, of 
Minneapolis, secretary, efficiently performing 
the duties of that office. In a brief report, Sec- 
retary Hayden explained the proposed change 
in the er ading rules of the National Hardwood 
Lumber Association, which is to come up for 
discussion at the annual convention of that or- 
ganization in September. After a brief discus- 
sion, it was decided that the wholesalers would 
make no recommendation at this time; but a 
committee comprised of William Kelley, Mil- 
waukee, A. H. Ruth and A. R. Copeland, Chi- 
cago, was appointed to make a thorough inves- 
tigation and report at the midsummer meeting, 
at which time some definite action = be taken. 

The report of the treasurer, R. Maislein, 
showed all bills paid and $516.77 in r* bank. 

For the membership committee, A. H. Ruth 
Presented the names of a number of manufac- 


president of 
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turers who had applied for associate member- 
ship, and these were unanimously elected. 

William Kelley, of Milwaukee, chairman of 
the trade relations committee, reported that 
only one important matter had come before it, 
this involving the question of ethics between a 
wholesaler and a manufacturer. 

The meeting voted unanimously to recom- 
mend T. T. Jones, of Fa sence oe for election 
asa famas of the National Hardwood Lum- 
ber Association at the coming annual conven- 
tion. 

R. G. Maislein extended a cordial invitation 
for the summer meeting to be held at Sheboy- 
gan, Wis., and by unanimous vote this invita- 
tion was accepted. This meeting will be held 
some time in August, the definite date to be 
fixed later. 


Hardwood Club Hears 
Stock Reports 


Pine Biurr, ArkK., May 27- 
of the West Side Hardwood 
Wednesday at the Hotel Pines, with G. R. 
McSwine, vice president, acting as chairman 
in the absence of ——. A. G. Wheeler, 
statistics compiled by O. Robinson, secretary, 
were presented showing jee of hardwood re- 
ported by twenty-five mills. 

The reports showed 1,715,000 feet green oak 
flooring stock, 3,260,000 feet dry stock, with 
orders booked for 235,000 feet. Orders in 
hand for other woods were 5,400,000 feet, logs 
3,100,000 feet. Total stocks both green and 
dry were 62,394,000 feet. A comparison be- 
tween these and last month's figures shows a 
slight gain in green oak flooring stock, with a 
decrease of 900,000 feet of dry. Oak orders 
were about the same, but other orders dropped 
760,000 feet. The log supply went down 1,400,- 
000 feet, and total stocks showed a decrease of 
nearly 2,000,000 feet. 

Statistics compiled by the Hardwood Manu- 
facturers’ Institute were read covering the per- 
centage of decrease of plain red oak between 
Oct. 1, 1930, and April 1, 1931. These were: 
4/4 FAS 38.6 percent, No. 1 common and se- 
lects 42.2 percent, No. 2 common 32.4 percent, 
sound wormy 24 percent. It was believed that 
sound wormy oak has decreased still further 
since April 1, as the body factories have been 
using this item in large quantities. This also 
applies to the No. 1 common grade, as one of 
the body plants is using No. 1 common and 
sound wormy. Flooring plants have been buy- 
ing more stock lately, it was reported, and 
more flooring oak has been absorbed than is 
thought in some quarters. Sound wormy is 
selling at $18 Pine Bluff, No. 1 red at $26, 
FAS at $45. Both red and white oak seem to 
be in a much stronger position than heretofore. 

Not much optimism was displaved by those 
at the meeting. Opinion agreed that the turn- 
ing point was at hand, and while a boom was 
by no means expected, it was felt that there 
would be a gradual picking up all along the 





-At a meeting 
Club held last 


line. Some thought that by fall, after crops 
start moving, a decided improvement will have 
set in, while others declare it will be 1932 be- 


fore any marked upturn appears. 

It was pointed out that Arkansas is preparing 
for a healthy building program. Five agricul- 
tural colleges will make additions this year; 
the University of Arkansas is making additions 
at Fayetteville and starting a new medical 
building at Little Rock; the Arkansas State 
Deaf Mute Institute is making a large addi- 
tion; four or five armories will be built, and 
the $3,000,000 State Hospital for Nervous Dis- 
eases will soon be started. In addition to these 
projects, the postal authorities are planning to 
commence work on a new $1,000,000 post office 
at Little Rock, and an addition to the post office 
at Pine Bluff which is estimated to cost about 
$75,000. All of this work is either under way, 
or will be started by July. 

Next meeting of the club 
Pine Bluff June 17. 


will be held at 
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Roofer Club Considers 
Freight Rates 


Co_tumsus, Ga., May 26.—That one of the 
gravest problems now facing the lumber indus- 
try of the Southeast and threatening its de- 
struction is that of freight rates, which are 
held to be out of proportion in view of prevail- 
ing conditions in the business, was the consensus 
of expression of various speakers who addressed 
the meeting here today of the Roofer Manu- 
facturers’ Club at the Ralston Hotel. 

Plea of the railroads for a 10 percent in- 
crease in rates on commodities in the South was 
vigorously protested and the president and sec- 
retary of the club were designated as a com- 
mittee to draft pointedly positive resolutions to 
be sent to the southeastern carriers praying for 
such reduction in rates as will permit lumber 
producers of this section better to compete with 
western lumber that is being delivered to east- 
ern and middle western markets on water rates. 

Under present rates it was maintained that 
mills in this section can not successfully com- 
pete with western lumber. A number of rep- 
resentatives of the railroads were present at the 
meeting and heard the discussions and appeal of 
the lumbermen for reduced freight charges, 
characterized as vitally necessary to survival of 
the industry. 

Most of the time of the session was taken 
up with discussions of rates, and conditions in 
the industry. A canvass of the membership 
present showed that mills are operating at 
about 60 percent of their capacity, in view of 
prevailing low prices and lax demand. 

The question of adopting a standard grade 
inspection service was discussed at some length, 
but without definite action. A better .demand 
for roofers is not expected until there is a 
pick-up in the building industry. 

“Old Man Rates, You're Not What You're 
Gonna Be Six Months From Now”, was sung 
with vigor at the luncheon session that followed 
the regular business meeting. Hugh Thurston, 
Dixon Smith and J. H. Stedman and others 
amused the diners with numerous late jokes. 

At the luncheon session an invitation ex- 
tended by Dixon Smith, Columbus Rotarian, on 
behalf of the local club, for the Roofer Club 
members to be Rotary’s guests at the next meet- 
ing, which had previously been fixed on Tues- 


day, July 7, but was changed to the date of 
the Rotary meeting, Wednesday, July 8, was 
accepted. 


Attending the session were President H. R. 
Garrett, of Faceville, Ga.: W. R. Melton, sec- 
retary, of Cuthbert, and the following members 
and visitors: 

Hugh K. Thurston, of 
H. E. Hammock, Turman 
Alexander, Alexander Bros. 
Hitchcock, Alexander & 
H. Dixon Smith, of H. Dixon Smith (Inc.); 
B. T. Slade, Whittle & Slade; G. B. Saunders, 
Alexander Lumber Co.; L. P. Ellington 
and J. H. Stedman, Stedman Lumber Co.; A. 


King & Thurston; 
Lumber Co.; A. C. 

Lumber Co.: Mr. 
Bland; I. M. Teel and 


Bros. 


O. Belk, Belk Lumber Co.; W. C. King and 
Cc. B. King, King Lumber Co.: H. E. Sullivan, 
A. C. Alexander Lumber Co.: E. A. Gragg, 
Gragg Lumber Co.;: M. P. Wall, D. G. Bland 
Lumber Co.: B. E. Moore, Winston-Salem 
Southbound Railroad: T. M. Faulkner, Nash- 
ville, Chattanooga & St. Louis Railway: C. F. 


Printup and Ed. 
Lines: EK. F. Stone, 


Hare, New York Central 
Norfolk & Western Rail- 
way: E. P. Bass, Georgia-Florida tailway; 
W. P. Hammond, Pennsylvania Railroad: J. W. 
Reeves, Mixer & Co.: C. H. Rawson, Frost & 
Davis Lumber Co.; Wm. T. Divers, Norfolk & 
Western Railway: R. D. Stripling, Pennsyl- 
vania Railroad; M. A. Calhoun and R. L. Ma- 
gruder, Seaboard Air Lines; Charles W. 
Young, Baltimore & Ohio Railway; A. H. Wat- 
son, Manhattan Rubber Co.: W. W. Dell, 
Chespeake & Ohio Railway: H. V. Herndon, 
Reading Lines; R. S. Dozier, Norfolk Southern 
Railway: Thomas Griffin, Colonial Lumber Co. 





“This fellow is i ays straddling.” 


“He was elected on a split ticket.” 
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Southern. Pine Association Holds Series of 


Miss., May 26.—Because of eco- 
-onditions and the necessity for frank in- 

xpressions from the lumbermen, the 
Pin e Association thought best to hold 

ings throughout the South. A meet- 
ing held here today is the first of a series, and 
another is to be held in Montgomery, Ala., 
May 28. These meetings are open not only to 

ibscribers, but to non-subscribers and to large 
mills and small mills alike. 

The meeting today was conducted by H. C. 
Berckes, secretary-manager of the Southern 
Pine Association, who had with him A. G. T. 
Moore, traffic manager, and L. R. Putman, 
merchandising counsel. 





rroun 


grouy meet 


2 


Mr. Beckes read extracts from a speech by 
President James A. Farrell, of the United 
States Steel Corporation, given before the semi- 
annual meeting of the Armierican Iron & Steel 
Institute. The conditions applying in the steel 
industry are so similar to those applying to the 
lumber industry that Mr. Berckes thought Mr. 
Farrell's advice very timely. From his speech, 
he quoted the following : 


We are wasting millions of tons of raw ma- 
terial and getting no returns. We are no 
longer selling steel, but are accepting the 


prices the consumers are willing to pay. 

against this 
to ruin our 
price cutting 


the big chiefs in the 


We have to set up resistance 
move on the part of the buyer 
You can’t blame this 
salesmen. It is 


business 


on the 


Group Meetings 


organization who are doing the cutting. When 


you get a $10 a ton slash in pipe you can’t 
blame that on the salesman. You have to 


blame the comrades (steel men listening to 
his address) for this and they are sitting here 
in the front row. 

It is not honest for us to sell our steel 
below cost and knock off something from our 
dividend and reduce wages. 

Mr. Berckes explained the statistical situa- 
tion of the industry, showing the current pro- 
duction, stocks and order files. One point 
brought out by him was that stocks on hand 
May 1 at the large mills are practically the 
same as they were last year on the same date. 
There was, however, a decrease of 37 percent 
in order files. For the first time, accurate in- 
formation was submitted showing the statistical 
position among the small mills. The Southern 
Pine Association has gathered from its asso- 
ciate subscribers, as well as other small mills, 
statistics showing that the smaller operators are 
running about 25 percent of normal. At these 
small mills stocks have decreased about 35 per- 
cent under what they were a year ago. These 
figures indicate a considerable decrease in stocks 
of lumber on hand at southern pine mills. This 
decrease in addition to the shortage of stocks in 
the retail yards, marks an extremely low point 
for the available supplies of southern pine. This 
is the first time that the large and small mill 
operators have met together for a discussion of 
the vital problems affecting the industry. 


Southern Pine Production and Stocks Comparative Data for 127 Mills in 8 States With 
Number of Mills Shut Down and the Percentage of Total Normal Production 


Down. 





Presented at Meeting of Manufacturers, Laurel, Miss., May 26 











———_——_ Stocks ——_—_—_—__, Shut Down Statistics 
——Monthly Production. No.of Normal 
NORMAL CURRENT May 1, Mayi1, Pct.of Mills Monthly Pet. 
No Pet. of 1930 1931 Reduc- Shut Production Total 
State Mills Ft. (B.M.) Ft. (B.M.) Normal Ft.(B.M.) Ft. (B.M.) tion Down Ft. (B.M.) Normal 
Be. cue Be 40,285,000 15,061,000 155,970,000 111,372,000 28 1 11,175,000 28 
Ark. i 1,315,000 787,000 60 3,908,000 2,603,000 ae eee 
Ila. 7 6.800.000 2,925,000 43 21,615,000 17,165,000 22 1 800,000 12 
Se 1 1,000,000 400,000 40 6,200,000 2,900,000 53 is:  ‘tumlaelee 
ion ... 9s 7,570,000 1,552,000 20 30,870,000 20,468,000 34 9 4,970,000 66 
Miss. . 11 26,995,000 6,709,000 25 83,771,000 57,606,000 31 20 7,820,000 29 
Okla. .. 2 350,000 215,000 9 9,561,000 6,547,000 31 1 1,500,000 64 
Texas 3 1 "750, 000 725,000 42 5,191,000 5,155,000 1 ee oe «e 
Total. 127 88,065, 000 28,374, 000 32 317,086,000 223,816,000 30 42 26,265,000 3 


A. G. T. Moore, traffic manager, outlined 
the critical freight rate situation and the steps 
that are being taken by the association to pre- 
serve the relationship in freight rates that would 
allow an orderly and economical distribution of 
southern pine. The seriousness of this freight 
situation is one of the many outstanding bases 
upon which the large and small operators could 
co-operate and in which they have a mutual 
interest. 

L. R. Putman, merchandising counsel, told 
of some of the changes taking place in the dis- 
tribution of building materials, and the steps 
which the southern pine industry would have to 
take to keep in step with these progressive 
movements. Mr. Putman discussed the re- 
actions that have followed the annual meeting 
of the association in New Orleans, when the 
retail lumber dealers from all sections of the 
country presented their thoughts and recom- 
mendations for better co-operation between 
manufacturers and distributers of southern pine. 

Secretary-Manager Berckes, in closing, out- 
lined the plans for the mid-summer meeting 
of the Southern Pine Association which will 
be held July 8 and 9 at Columbus, Ohio. This 
is the first time that any large meeting of lum- 
ber manufacturers has been held outside of the 
producing territory and in co-operation with the 
dealers. The meeting is being held jointly with 
the Ohio association, the Columbus lumber 
dealers and the Columbus Lumbermen’s Club. 
Much good is expected from this unique and 
epoch-making meeting. 





ALL LAWS of nature and forestry are defied by 
a freak tree on land now used as a blueberry 
farm by A. J. Bird, of Rockland, Me. The 
tree was a beech when its started from the soil 
but within a few: feet from the ground it car- 
ries two healthy fir limbs, one of which is 4 
feet in length. The beech tree itself is now 25 
feet tall. A fir tree growing about three feet 
away appears to have flirted with the beech 
so violently that two of its limbs were trans- 
ferred. Anyhow the fir limbs project directly 
from the trunk of the beech. 





Navy Calls for Lumber Bids 


WASHINGTON, D. C., May 25.—The bureau 
of construction and repair, Navy Department, 
is calling for bids on lumber under Schedule 
No. 5814, bids to be opened June 9, and under 
Schedule No. 5815, bids to be opened June 23. 
The following lumber shall be graded in ac- 
cordance with the latest rules of the associa- 
tion involved and shall be accompanied by an 
association certificate of inspection, unless oth- 
erwise specified. Bids will also be accepted on 
lumber bearing the association grade-mark, the 
manufacturer’s identification mark, and _ the 
National “Tree”-mark. 

SCHEDULE No. 
1356—200,000 ft. b.m. of white 
domestic, rough, sawn timber, any 
seasoning, 14” thick, 14” wide, in 
lengths, 12 ft. and up long. 


5814 
Class oak, 
stage of 

random 


To be in strict accordance with “Specifica- 
tions 39-0-5e,” issued by the Navy Depart- 
ment, June 1, 1928, 

SCHEDULE No. 5815 
Class 1357—50,000 ft. of stage planking, 


rough, air or kiln dry, 2” thick, 12” wide, 
16 ft. long 

To be Douglas fir grade “C,” or eastern, 
Engelmann or Sitka spruce, grade “C” and/or 
grade “C select.” 

Class 1357%—32,000 ft. b.m. of stage plank- 
ing, rough, any stage of seasoning, 3” thick, 


12” 


lengths of 26 to 
28 ft. 


wide, in 
ing at least 


30 ft., averag- 


To be Douglas fir, grade “C,” or 
Engelmann or Sitka spruce, 
“C select.” 

Prospective bidders can secure copies of 
the above schedules and the necessary con- 
tract forms from the Bureau of Supplies and 


eastern, 
grade “C” and/or 


Accounts, Navy Department, Washington, 
D. C., the Navy Purchasing Office at New 
York or San Francisco, or any Navy Yard. 





Shingle Grading and Packing 
Rules Adopted 


SEATTLE, WASH., May. 23.—Grading and 
packing rules for red cedar shingles have been 
approved and accepted by the Washington & 
Oregon Shingle Association, this city, and the 
British Columbia Lumber & Shingle Manufac- 
turers’ Association, of Vancouver, B. C., and 
adopted and copyrighted by the Red Cedar 
Shingle Bureau, Seattle. The rules will be- 
come effective July 1, 1931. They meet all 
requirements of the United States commercial 
standard now being issued by the United States 
Department of Commerce and accepted by man- 
ufacturers, users, and distributers. 

Except for a few minor changes it 
pected the rules will stand. 


is €Xx- 
Their adoption is 


believed to be one of the most significant for- 
ward steps in the history of the shingle indus- 
try. 


Resumes Operation; Is Installing 
New Kiln Equipment 


HEPPNER, OrE., May 25.—Under new mat- 
agement the Harrison & Fisher mill, 17 miles 
from here, has resumed production. Built about 
5 years ago, this mill has been taken over by 
R. F. and George R. Barker and will be oper- 
ated as the Heppner Log -& Lumber Co., with 
George R. Barker as manager and Frank Doty, 
formerly with the William Hulbert Mill Co. 
Everett, Wash., superintendent. It is planned 
to kiln dry 25,000 feet of lumber daily. To in- 
sure the highest possible quality of seasoning, 
the latest type of reversible, cross circulation 
dry kiln is being installed by the Moore Dry 
Kiln Co., North Portland, Ore. Fan equipment 
in this kiln will be steam driven and the exhaust 
will be employed for heating. The kiln build- 
ing will be of the new type of economical 
wood construction. Economical stacking of the 
lumber will be secured through down stacking 
from an elevated platform. In unstacking, the 
kiln dried lumber will be piled in packages, 
which may be readily moved on to trucks for 
hauling to the company’s planing mill alongside 
the Union Pacific railroad tracks at Heppner. 

George R. Barker, who will handle the sales, 
previously was connected with the Duncan Lum- 
ber Co., and later, with the Barker-Beach Lum- 
ber Co., of Portland. 
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Associations’ Plans and Activities 


-American Ferestry Association, 
Asheville, N. C. Annual, 


- | , 
June 3-5 Grove 


Park Inn, 


June 12 Millwork Institute of California, Alexan- 
dria Hotel, Los Angeles, Calif. 

June 13—Southwest Missouri Retail Lumber Deal- 
ers’ Association, Connors Hotel, Joplin, Mo. 
Annual] 

June 17—-West Side Hardwood Club, Pine Bluff, 
Ark. 

June 17-18—National Association of Wooden’ Box 
Manufacturers, Pacific Coast Division, Hotel 
Sir Francis Drake, San Francisco, Calif, Tri- 


annual meeting. 
June 20—Louisiana Retail Lumber & Building Ma- 


terial Dealers’ Association, Hotel Bentley, 
Alexandria, La. Quarterly meeting. 

June 23—Lumbermen's Golf Association of Chi- 
cago, Olympia Fields Country Club, Chicago. 


Annual tournament, 

July 8-9—Southern Pine Association, Deshler and 
Wallick Hotels, Columbus, Ohio. Summer 
meeting. 

July 16-17—Carolina Retail Lumber & Building 
Supply Dealers’ Association, Asheville, N. C. 
Summer convention. 





Louisiana Retailers’ Quarterly 

New Or-eans, La., May 26.—The quarterly 
meeting of the Louisiana Retail Lumber & 
Building Material Dealers’ Association will be 
held at the Hotel Bentley, Alexandria, La., 
on June 20. F. A. Terzia, of Monroe, La., 
association president, expects to have an inter- 
esting program devoted to practical matters in 
the lumber trade. 


Industrial Institute Group Meetings 

New York, May 27.—Leaders of industry in 
every line will be interested in the announce- 
ment of the Industrial Institute, concerning a 
meeting of four special industrial groups to be 
held at Silver Bay, N. Y. between Aug. 10 and 
Aug. 25. The three groups on industrial super- 
vision plant training and personnel principles 
and methods in small and larger plants will 
meet simultaneously Aug. 15 to 25. There will 
be a special conference of smaller industries, on 
successful management methods, Aug. 10 to 15. 
At the close of the Industrial Institute, the 
annual conferences on industrial relations will 
be held, with a strong program, from Aug. 26 
to 30. 





Loyal Legion for Continuation of 
Basic Wage Scales 


PortLAND, OrE., May 23.—Many matters of 
importance to the industry were discussed at 
the twenty-fifth semiannual meeting here May 
18 of the board of directors of the Loyal 
Legion of Loggers & Lumbermen, popularly 
known. as the 4L. Foremost perhaps was the 
question of continuation of the basic wage, 
which is $3 for unskilled labor, skilled and semi- 
skilled men being paid proportionately higher. 

In his report President W. C. Ruegnitz after 
giving a review of the establishment and de- 
velopment of the organization, which originally 
Sprang up in 1917 as a war measure, expressed 
It as his opinion that careful study and con- 
sideration of problems of wages, hours of work 
and employment are even more necessary now 
than at any time since the 4L was organized. 
He said that careful consideration had been 
given the 4L minimum wage scales by locals 
and at district board meetings during the last 
six weeks with the result that recommendations 
had been made for maintainance of the estab- 
lished base. Motion to this effect was carried 
by unanimous vote. 

George Pearson, general chairman of the 
Employees Wood Promotion Committee, whose 
activity is now in its fourth year, reported that 
three large shows had been held since No- 
vember, 1930; one in Portland, one in Seattle 
and one in Eugene, and that they were visited 
by more than 37,000 persons. The cost of 
these shows he reported as approximately 5 
cents a person, which he considered less than 


the cost of the average sales letter. He said 
that work of the Tacoma committee had been 
outstanding in point of accomplishment. Be- 
ginning with the political campaign last fall, 
when a questionnaire was sent to city and 
county office candidates to promote interest in 
wood construction for public works, and fol- 
lowed by meetings with engineers and archi- 
tects, the work, he said, has proven decidedly 
worth while. He said that employees are will- 
ing to redouble their efforts if given reasonable 
encouragement. 

The report was followed by a vote of the 
board to continue this work which has shown 
good results in home modernizing, farm build- 
ing repairs and in getting more lumber used in 
public works, particularly bridges. 





Credit Congress of Industry 


New York, May 25.—A credit conclave of 
the representatives of the building and build- 
ing materials industries, including cement, lum- 
ber, brick and structural steel lines, numbering 
about 100 credit executives, will be one of the 
twenty-two credit group conferences which will 
feature the credit congress of industry of the 
thirty-sixth annual convention of the National 
Association of Credit Men at Boston, Mass., 
June 22-27, according to announcement made by 
Elliot Balestier, jr., credit group director of the 
association. 

Building and building materials lines, under 
the chairmanship of E. B. Odenkirk, credit 
manager of the Medusa Portland Cement Co., 
of Cleveland, along with the other industry 
groups, will meet Friday and Saturday, June 
26 and 27. Alvan T. Simonds, president Si- 
monds Saw & Steel Co., Fitchburg, Mass., will 
be one of the principal speakers. 

—_____ 


Appalachian Firms Join Trade Exten- 
sion Drive 


CINCINNATI, OHIO, May 25.—By enrolling 
the names of thirty firms, which collectively 
represent 75 percent of the production em- 
braced in the organization, the Appalachian 
Hardwood Club has just concluded a success- 
ful drive for participants in its 1931 trade ex- 
tension program. Notwithstanding the policy 
of financial retrenchment, the Appalachian 
club’s 1931 trade extension subscribers have 
joined on an assessment basis that represents a 
400 percent increase over the 1930 rate. The 
decision to expand the program at this time not 
only carries with it strong endorsement of the 
work that has been carried forward for the last 
two years under the direction of David G. 
White, trade extension manager, but is also 
recognition of the value of such activities as a 
means for extending markets. 

Firms enrolled as trade extension members 
of the club for the current year are as follows 

American Forest Products Co., New York 
City; Appalachian Lumber Co., Lexington, 
Ky.; Belle Point Lumber Co., Heidelberg, 
Ky.; Blue Jay Lumber Co., Blue Jay, W. Va.; 
J. B. Belcher, Bluefie!d, W. Va.; Bringardner 
Lumber Co., Lexington, Ky.; Conasauga River 
Lumber Co., Conasauga, Tenn; Croft Lumber 
Co., Suncrest, W. Va.; Dawkins Lumber Co., 
Ashland, Ky.; Gennett Lumber Co., Asheville, 
N. C.; Kenova Sawmill Co., Kenova, W. Va.; 
Howard Lumber Co., Cowen, W. Va.; Hutton 
& Bourbannais Co., Hickory, N. C.; Kitchen 
Lumber Co., Ashland, Ky.; McCorkle Lumber 


Corporation, Stonega, Va.; Meadow River 
Lumber Co., Rainelle, W. Va.; Morse Bros. 
Lumber Co., Rochester, N. Y.; Mowbray & 
tobinson Lumber Co., Cincinnati, Ohio; 


Northeast Lumber Co., Huntington, W. 
Oakland Lumber Co., Lexington, Ky.; 
tona Lumber Co., Huntington, W. Va.; Ritter- 
Burns Lumber Co., Huntington, W. Va.; W. M. 
Ritter Lumber Co., Columbus, Ohio; D. M. 
Rose & Co., Knoxville, Tenn.; Stearns Coal & 
Lumber Co., Stearns, Ky.; Talbert Lumber & 


va. 
Pey- 


Veneer Co., Cincinnati, Ohio; Tennessee East- 
man Corporation, Kingsport, Tenn.; Virginia 
Hardwood Lumber Co., Tazewell, Va.; Wil- 
derness Lumber Co., Nallen, W. Va.; Williams 
& Pifer Lumber Co., Marlinton, W. Va. 








Georgia Foresters Seek Experimental 
Laboratory for State 


ALBANY, GA., May 25.—The Georgia For- 
estry Association held a two-day session here 
last week, discussing various problems con- 
fronting that body and finally went on record 
as endorsing projects for the establishment of 
an experimental pulp wood mill and a Federal 
naval stores experiment station in the State. 

The pulp wood idea was brought to the for- 
esters by Dr. Charles H. Herty, noted New 
York industrial chemist and former Georgian, 
who declared that such a plan would be not 
only practicable but profitable. He urged the 
establishment of a division of the Forest Prod- 
ucts Laboratory in Georgia. In fact, he said, 
every one of ‘the southeastern States should 
have one. 

“There are 25,000,000 acres of land awaiting 
reforestation in Georgia,” the chemist declared, 
“and their proper development will help to 
bring prosperity to the State and the Southeast 
if the business interests and the forestry peo- 
ple couple this development with the establish- 
ment of a pulp mill within the State.” Such a 
mill, he said, would be an answer to the com- 
plaint so often heard against forest fires. “Farm- 
ers with a ready market awaiting every 4-inch 
pine on their places are going to see to it that 
forest fires do not wipe out this income,” Dr. 
Herty said. 

W. T. Anderson, of Macon, in sounding the 
keynote of the meeting, said that “Georgia 
would be a revolutionized and amazingly im- 
proved commonwealth today if her citizens in 
the past had realized the stupendous value of 
her forests and protected them from the need- 
less depredations that have all but exterminated 
them.” 

Both Senators W. J. Harris and Walter F. 
George spoke, as did B. M. Lufburrow, State 
forester, and many others interested in re- 
forestation. 

Rome was selected as the next meeting place 
in 1932. Officers were elected as follows: 
President—T. G. Woodford, Atlanta 

elected). 

First vice president—Mrs. 
ton, Ga. 

Treasurer—Joseph A. McCord, Atlanta. 

Secretary—Bonnell H. Stone, Blairsville. 

Chairman of the executive committee—C. 
B. Harman, Atlanta. 


(re- 


M. E. Judd, Dal- 





| Wisconsin Clubs Elect 


JANESVILLE, Wis., May 25.—H. W. Chad- 
wick, of the Monroe Lumber & Fuel Co., was 
elected president of the Southern Wisconsin 
Lumbermen’s Club at a meeting held at the 
Monterey Hotel here last Thursday evening. 
He succeeds F. S. Wilford of the Wilford 
Lumber & Fuel Co., Beloit. Fred A. Young, 
of the Schaller-Young Lumber Co., of Edger- 
ton, was elected secretary and treasurer, suc- 
ceeding Robert Connor, of C. C. Collins & 
Son (Inc.), Madison. 

Don S. Montgomery, secretary of the Wis- 
consin Retail Lumbermen’s Association, and 
Harold S. Crosby, sales engineer of the Na- 
tional Lumber Manufacturers’ Association, were 
in attendance, Mr. Crosby giving the prin- 
cipal address. 


Oconomowoc, WISs., 
eastern Wisconsin 


May 26.—The south- 
Lumbermen’s Club, at its 


meeting here last Friday evening, at the Ma- 
Hoffman, of 


jestic Hotel, elected Harry W. 
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Hoffman Lumber Co., Fort Atkinson, pres- 
ident, to succeed L. W. Hutson, of the Hutson- 
Braun Lumber Co., of Watertown. Thomas 
E. Brady, of the Brittingham & Hixon Lum- 
her Co. at Eagle, was elected secretary-treas- 
urer, succeeding George C. Chase. The club 
heard Harold S. Crosby, of the N. L. M. A., 
i means of improving lumber sales, par- 
ticularly through development of the rural field. 


Discuss Trade Conditions 


ER, Pa., May 25.—An_ interesting 
meeting of the Northern Cambria County Lum- 
bermen’s Association was held here last 
Wednesday, with all members of the organiza- 
tion being represented. President H. B. Daugh- 
erty, Vice President West, Treasurer Textor, 
Field Secretary Dickey, Auditor Dague and 
Secretary McCrea of the Retail Lumber Deal- 
ers’ Association of Western Pennsylvania, also 
were in attendance. After a dinner at 6 
o'clock, attended by all the members, visitors 
and their ladies, a general discussion of busi- 
ness conditions ensued. The jprincipal ad- 
dresses of the evening were made by President 
Daugherty and Vice President West of the 
State association. The former spoke exten- 
sively on the value of organized effort, while 
the latter gave a fine address on merchandising 
methods. 


qaiscuss 





SPANGI 





Appoints General Sales Man- 
ager and Assistant 


Otympia, WasH., May 23.—E. E. Westman, 
president of the Washington Veneer Co., has 
announced the appointment of Robert S. Osgood 
as general sales manager for that company, with 
headquarters at Olympia. Mr. Osgood for the 
last nine years has been vice president and 
manager of the Wheeler, Osgood Co. of Cali- 
fornia, at Los Angeles. At the same time that 
Mr. Westman announced the appointment of 
Mr. Osgood as general sales manager, he stated 
that Mr. Osgood will have as his assistant R. 


- — = 











ROBERT 8S 


Olympia, 


OSGOOD 
Wash.; 
General 
Manager 


m W. 


Olympia, 


ANDERSON 
Wash.; 
General 
Manager 


Assistant 
Sales 


Appointed 


Sales 


W. Anderson, who for a number of years has 
handled panel sales for the Wheeler, Osgood 
Co., of Tacoma, Wash., and in this capacity 
gained a wide acquaintance and friendship 
among the plywood trade all over the United 
States. 

The Washington Veneer Co. is a manufac- 
turer of fir and spruce plywood, Douglas fir 
lumber, finish and molding, and it is expected 
that the addition to the official personnel of 
Mr. Osgood as general sales manager and Mr. 
Anderson as his assistant will result in greatly 
extending the trade influence of this outstanding 
concern, 
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ls Booster for Tri-State Fair 


ALBUQUERQUE, N. M., May 25.—The special 
train which visited Mexico City via Laredo, 
returning via El Paso, boosting for the Tri- 
State Fair held each year in September at 
Amarillo, Tex., spent Saturday morning in 
Albuquerque. Aboard was Dwight Newby, of 
the Amarillo Lumber Co., whose invitations 
were particularly persuasive with lumbermen 
who enjoyed so well the thirty-eighth annual 
Hoo-Hoo International of 1929, when he was 
general chairman of convention committees. 
Other lumbermen were H. C. Coleman, of the 
Coleman-Phillips Lumber Co., Dalhart, Tex., 
and C. R. Burrow, of the Burrow Lumber Co., 
Canyon, Tex., with other yards at Happy, Day- 
ton, Dalhart, and Perryton, Tex., and Beaver, 
Okla., who were accompanied by Mrs. Coleman 
and Mrs. Burrow. Mr. Burrow settled at Ros- 
well 33 years ago, and is a firm friend of State 
Senator J. H. Mullis, manager of the Pecos 
Valley Lumber Co., whom he found a depend- 
able competitor; and K. C. Childers, now man- 
ager of the Star Lumber & Supply Co., for- 
merly his neighbor lumberman at Clovis, N. 


Mex. 





Commends Firm for Its Develop- 
ment of Trade in Wood 
Products 


Omak, WASH., May 25.—‘The entire United 
States lumber industry could come out here and 
take a lesson from the Biles-Coleman Lumber 
Co. in Omak,” said George FE. Griffith, of 
Portland, Ore., with the public relations de- 
partment of the Federal Forest Service, who 
addressed the Omak Commercial Club last 
Wednesday during the regular noon meeting. 

“I congratulate the firm upon the manner in 
which it has worked out and developed a trade 
in wood products, and particularly do I com- 
pliment its salesmanship in marketing the prod- 
ucts,” he said. Mr. Griffith extended the com- 
pliment during the course of a statement con- 
cerning the scientific use and conservation of 
the valuable forests of the State. 

“Green Gold” was the title of Mr. Griffith's 
address. He pointed out that 65 percent of the 
industrial income of the State depended upon 
the forests and that unless these were scien- 
tifically conserved and used, Washington would 
some time face the loss of the industry and 
would see towns and sections bankrupt. 

At present, 
a sufficient 
the gap 
scientific 
millions of 
nothing except 

The national 
they are cut. 
scientific basis 


continued, there is almost 
of virgin timber to bridge 
the original stand and 
of a wood crop. There are 
acres of land in the State worth 
to grow timber on. 
forests will be reforested 
The service is working out a 
for the cutting of timber and 
replanting that the supply will con- 
tinuous, Privately owned timber lands are 
another question You can not make a man 
stay in the lumber industry any more than 
you can force one to stay in the grocery 
business if he is not making money. 
Whenever the proposition of scientific 
forestation is put on an attractive 
basis private owners will follow the plan. The 


he 

stand 
between 

growing 


as 


so 


be 


re- 
business 


reforestation tax law passed during the last 
session of the Washington legislature will 
have a profound effect for good on the lum- 
ber industry of this State. 

Discussing the uncertain market, Mr. Grif- 
fith said that while the forests must be con- 


served, at the same time the only way to sta- 
bilize the market was to make as many different 
products as possible from lumber scientifically 
cut and work up an extensive market for them. 
It was at this point that he paused to compli 
ment the local lumber firm which he stated was 
setting a good,example to others in the indus- 
try. 

Mr. Griffith prefaced his talk by saying that 
the Northwest had the greatest opportunity for 
development, in point of resources, climate and 
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other means, of any part of the United States 
He urged the different cities and districts to ¢o. 
operate and gave California as an example of 
how a coordinated campaign would advertig 
one State and put it ahead of others. ‘Califor. 
nia never had the resources on which to build 
that Washington has,” he said. “That State 
was built upon yellow gold, which is exhaug. 
ible. Washington should be built upon gree 
gold, the forests, which can be made inexhayst. 
ible.” 


Given Advanced Position 


Kansas City, Mo., May 25.—The Long-Belj 
Lumber Sales Corporation announces the elec. 
tion of A. B. Everitt to the office of vice presi. 
dent of the company, and his appointment as 
general manager of the retail department. My. 
Everitt succeeds the late J. H. Foresman, who 
was general manager of the retail department 
for 28 years and vice president for 17 years, 

Mr. Everitt’s career 
with Long-Bell began 
in 1898 in the com- 
pany’s Enid  (Okla.) 
retail lumber yard, 
where his work merited 
his being given man- 
agement of the yard at 








A. B. EVERITT, 
Kansas City, Mo.; 
Elected Vice President 
Long-Bell 








Okeene, Okla., in 1903. 
In 1905 he was made 
manager of the yard at 
Stroud, Okla., whence 
he was transferred tw 








vears later to Enid, 
Okla., to take the 
management of that 
plant. He established the sash and door 
house there. From 1911 to 1923 he acted 


as division manager of the western division of 
the retail department with headquarters in Enid 
Okla. His next position was as assistant gen- 
eral manager of the retail department at Kan- 
sas City under J. H, Foresman. 

Mr. Everitt was born at Coal Valley, Ill 
May 14, , and moved to Oklahoma with his 
family in 1893, when the territory was opened 


1877 





New Equipment for Manufac- 


ture of Tupelo and Red Cypres | 


MerMENTAU, La., May 25.—For _ severa 
years the Bass Harless Lumber Co. (Inc.) has 
operated here a circular rig and band resaw 
manufacturing tupelo and red cypress exclt- 
sively, the tupelo being produced for the Texas 
company. It is now planned to produce get 
uine tidewater tupelo and tidewater red cypress 
for the open market, and in order to insure 
well manufactured, high class stock, the circulat 
rig is being taken out and in its place an 8-fo0t 
band mill is being installed, which will be 1 
operation within the next 30 days. This wi 


give the concern a capacity of approximately | 


50,000 feet a day, 90 percent of which will be 
tupelo, the balance genuine Louisiana reé 
cypress. All of this timber will come from th 
swamps along the Mermentau River. This 
virgin timber of high quality, and there is 4 
sufficient supply to insure continuous operatio! 
of the plant for a number of years. 

J. J. Hamersly, formerly with the Keith Lun- 
ber Co., Beaumont, Tex., recently has joined 
the Bass Harless organization as sales mat 
ager. Each department of the operation wil 
be under the supervision of experienced amt 
capable men, and due care will be taken 
insure the product reaching the market in tt 
best possible condition. 


Pree 
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Current Market 


Resistance to current profitless prices now 
being offered by the trade was developing this 
week in some of the sawmill regions. Reports 
were general in the Chicago wholesale mar- 
ket that the millmen were refusing to accept 
orders at buyers’ own figures, and were hold- 
ing their lumber for prices that will leave them 
some margin of profit over and above stump- 
age and production costs. 

“This firmer stand for a price was most no- 
ticeable in the pine regions of the South, and 
the hardwood districts of the North. The fe- 
port here was that some of the large southern 
pine manufacturers have adopted a firm price 
policy, and are holding for figures quoted in 
their lists. In the North, some of the mills 
were closing down, and were virtually out of 
the market until such time as prices take an 
upward trend. 


Southern Pine Mill Stocks Low 


Shippers reported that their volume of short- 
leaf southern pine dimension sales was the best 
in two months, and that the orders were from 
buyers throughout a wide range of territory. 
It was evident that, because of the curtail- 
ment in the southern pine regions, mill stocks 
of some of the standard items are becoming 
broken. Wholesalers returning from the mill 
regions report that there is less lumber in pile 
at the Mississippi and Alahama mills than at 
any time since the turn of the year, with many 
small plants down. 

The week developed no definite upward trend 
in the wholesale southern pine market, yet 
there was no further weakness. Sellers here 
say that prices were more stable, and there 
was a feeling that the millmen are in the 
strongest position they have occupied in some 
time. The demand for southern pine short- 
leaf dimension is mostly for filling-in purposes, 
but there were indications that, because of the 
opening up of the summer season, the yards 
were moving more lumber to the trade, and 
were being forced into the mill shipment mar- 
ket to replenish skeleton stocks. 

Sales of 2x4-, 2x6- and 2x8-inch, No. 1 com- 
mon shortleaf southern pine dimension were 
reported made in this market last week at $25 
a thousand, delivered on a Chicago rate. The 
wholesale market for 2x10-inch, same grade, 
was reported around $28, delivered, and sell- 
ers were asking $31, delivered, for the No. 1 
common shortleaf dimension, random lengths, 
for mill shipment. The wholesale market for 
No. 2 and better shortleaf southern pine di- 
mension was from $2 to $2.50 a thousand feet 
less than the higher grade. Southern pine 
dimension shippers reported the best demand 
last week was from the Wisconsin, Michigan 
and Ohio dealers. 


Railroads Seeking Low Grades 

Railroads in the Chicago district were in 
the market for their low grade requirements. 
All the grain-carrying roads were reported 
negotiating with the sellers for grain doors 
and grain door lumber, in preparation for a 
heavy crop movement. It was estimated that 
the inquiry in the market last week for south- 
ern pine and mixed hardwoods, in the grades 
used for grain doors, aggregated 10,000,000 
leet. The meat packers were still in the mar- 
ket for rack lumber and other low-grade items, 
but the wooden box manufacturers were not 
buying in volume. Sellers report that the box 
Shops still have considerable lumber on hand. 


Some Car Material Being Bought 

The Atchison, Topeka & Santa Fe Railway 
has three inquiries in the market requesting 
Prices on approximately 1,250,000 feet of south- 
em pine dimension, timbers, lining and deck- 
ing. The bids will close early in June, and 
It is expected that this business will be placed 
lor third quarter shipment. There were other 
Inquiries in the market from the railroads for 
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dimension and car material, which indicated 
they contemplate purchasing third quarter re- 
quirements. 

The Chicago & North Western Railroad is 
reported to have placed orders last week for 
2,000,000 feet of Douglas fir bridge lumber and 
car material, the business being divided among 
various West Coast shippers. This was the 
largest purchase of Douglas fir railroad items 
in the Chicago district for some time, and 
it was largely bridge material, such as string- 
ers, caps, guard rails and other miscellaneous 
items. The same railroad also put out an in- 
quiry last week for some maple bridge plank. 
Sellers reported that there was nothing defi- 
nite regarding any large freight car buying 
programs being planned by the railroads. 


Most Buying Is Hand to Mouth 


In all divisions of the industry the buyers 
have adopted a policy of buying only for cur- 
rent needs, and in small lots for prompt ship- 
ment. This policy has developed a demand for 
badly mixed cars. It is putting the millmen 
in a position of having to carry the stocks. 





SAY WHEN 


There is an almost forgotten phrase, which 
heads this paragraph. In pre-Volstead days 
it was the custom of dispensers of liquid 
refreshments to ask a guest to indicate the 
quantity of stimulation he desired by utter- 
ing this quaint phrase. But nowadays it is 
sometimes difficult to get a customer to say 
"when" in the case of the display of mer- 
chandise. There are customers who have to 
see every piece of molding in the racks, 
every door, every stick of lumber in the 
pile. The more they see the harder it is for 
them to choose. !f we show too little there 
is a lack of service and a possibility of dis- 
satisfaction—if too much, a difficulty of 
choice. It is a problem of balance to "say 
when" for a customer. A good plan is to 
withdraw from sight quickly items which are 
in any way disapproved, so that the choice 
may more easily be made from those re- 
maining. 





The buyers are riding the mills for car num- 
bers almost as soon as the orders are placed, 
which practice indicates retail yards and in- 
dustrial consumers have low stocks. In this 
selling territory, the expected heavier demand 
from the country retail yards has failed to de- 
velop, and it has been a week of spotty demand 
for pine, fir, cypress, fir, hemlock and red- 
wood from that source. 


Competition Severe in Hardwoods 


Inquiry continues scattering in the wholesale 
hardwood trade. It is from all the wood-using 
industries and for all species, grades and sizes, 
but there was no volume in the business of- 
fered, and in most instances the orders de- 
veloping from the inquiries were placed with 
the sellers quoting the lowest prices. 

In the Chicago district there is very little 
straight-car buying in the hardwood trade. The 
large industrial consumers who formerly bought 
straight cars are now in the market for one, 
two or three cars of mixed items. The whole- 
sale market for oak, gum, magnolia, birch, ma- 
ple, basswood, and in fact all hardwoods, lacks 
snap, and there is a wide variation in prices 
quoted by the mills. 


Furniture and Radio Shows Scheduled 


The fifteenth major furniture market and 
style show opens next Monday at the Amer- 
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Chicago District 


ican Furniture Mart, and will continue for two 
weeks. William H. Wilson, vice president, 
says that buyers from all parts of the country 
will be in attendance, and that seven hundred 
exhibitors will have their displays ready for 
the opening day. Mr. Wilson says that up to 
the middle of the week 7,350 passes have been 
issued to buyers, indicating a large attendance. 
The national radio trade show also will be 
held during the first two weeks of June. These 
shows will give the trade an opportunity to 
see the newest creations in both the furniture 
and radio fields. The lumbermen are confident 
that the furniture and radio exhibitions will 
stimulate demand for the hardwoods used in 
those industries. 


Millwork Plants Consider Wages 


It is expected that there will be a show 
down as to the wages paid to union inside 
carpenters employed in the millwork factories 
in the Chicago district the first of the month. 
The union has demanded a renewal of the old 
scale of $1.20 an hour, and the employers are 
reported to have made an offer of 70 cents an 
hour, although late this week no agreement 
had been reached. The employers contend that 
millwork is coming into the market from dis- 
tricts where wages ranging from 25 cents to 
75 cents an hour are paid. In consequence, 
with this competition and the slack in building, 
many of the plants are either down or operat- 
ing on greatly reduced schedules. A _predic- 
tion was made that open shop may be declared 
should no agreement be reached regarding a 
new wage scale. 


Walnut Demand Is Improving 


The statistical report of the American Wal- 
nut Manvfacturers’ Association shows there has 
been a big increase in walnut business ever 
since the first of the year. During the last 30 
days and during the first half of this year there 
has been a definite trend toward better business 
than in 1930; particularly in the demand for 
walnut lumber. The demand for veneer has 
been more or less spotty, and prices have fluctu- 
ated considerably during the second quarter. 
The manufacturers of veneer, however, expect 
a much better demand after the close of the 
furniture show. Many new exhibits of walnut 
furniture will be on display. 

The excessive inventories of veneers have 
been reduced several million feet in the last 
two months. Many of the veneer mills have 
been down, and they have been shipping from 
stocks on hand. Walnut lumber stocks are not 
in excess of those of 1930. There is very lit- 
tle demand for walnut logs. No appreciable 
change in the log situation is expected for an- 
other thirty days. The wholesale market for 
walnut lumber in No. 1 common grade is from 
$5 to $7 a thousand feet higher than at any 
time in the last four months. The market for 
No. 2 common grade has strengthened slightly, 
and prices for the FAS and selects have been 
stable for some time. 

The wholesale market for walnut was stimu- 
lated by the fact that walnut interior trim was 
used in four large buildings being erected 
throughout the middle west, including the 35- 
story Fidelity Bank Building in Kansas City 
and also the new court house in Milwaukee, 
Wis. 





MASSACHUSETTS is planting 2,000,000 young 
pine trees this spring, grown at nurseries op- 
erated by the forestry division of the State de- 
partment of conservation, and expected within 
the next half century or less to become trees 
of commercial size in the various State, city 
and town forests and on reservations and public 
grounds. An additional large quantity of young 
trees has been dug, bundled and shinned to nu- 
merous private land owners who _ purchased 


them at a nominal price from the State. - 
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ardwood Demand Slightly Better 


More Plants Closing Down 


Mempuis, TENN., May 25.—Southern hard- 
wood production has declined about 2 percent, 
as plants that had been operating part time 
have shut down until there is a definite upward 
trend to the market. Further decline in pro- 
duction is expected during the summer. The 
demand is running more than 10 percent above 
production, so surplus stocks are gradually be- 
ing absorbed. 

Last week the demand, coming primarily 
from automobile and flooring manufacturers, 
showed a slight increase, for the first time in 
many weeks. Demand from automobile manu- 
facturers continues active, although it is not as 
large as in former years. Many orders for floor- 
ing oak continue to come from flooring factories, 
which are reporting the best business in months. 
Sales of flooring are good for this year. The 
retail dealers are also in the market for small 


amounts. 3ox and crate manufacturers are 
again placing a small volume of business. 
There is slightly better demand from manu- 


facturers of sash and doors and also interior 
trim. Export continues the bright spot. <A 
large number of orders have been received dur- 
ing the last week or ten days, placed because 
of the advance in ocean rates announced for 
July 1. Exporters are trying to get all hard- 
wood shipside in June. Prices of export stocks 
are low. 

An effort is being made by the Southern 
Hardwood Traffic Association to ascertain the 
need for further extension of the time in which 
to re-ship lumber moving under the present 
transit arrangements. An extension of the time 
limit has been granted twice, because of market 
depression, and it is possible that an additional 
extension will be obtained. 

Frank B. Robertson, sales manager Missis- 


sippi Valley Hardwood Co., accompanied by 
Mrs. Robertson, will sail for Europe early in 
June. Mr. Robertson will combine business and 


pleasure. 


Building Demand Improved 


Lovisvitte, Ky., May 26—The improved 
demand from planing mill operators has been 
discussed more than most anything else in the 
local hardwood trade over the last few days. 
Most concerns have received better business 
from such buyers. Poplar siding has been 
more active. There is also some railroad 
business reported. Some low grade gum has 
been moving to box plants, and some low 
grades to the Government on revetment work, 
largely on old orders. Flooring trade has not 
been as good as it was. Automobile demand 
is very spotted, and shipments are largely on 
old orders. Furniture and radio business is 
quite scarce, and not many export orders are 
being reported. Shipments continue to exceed 


orders. May shipments as a whole will total 
up very well, but May orders will probably 
run behind. 


Gumi business as a whole has been dull, in 
the top grades, although low grades have been 
moving very well. Some new inquiries have 
been reported for willow, ash and inch com- 
mon red oak. 

Production continues light and is generally 
reported to be below shipments, with the re- 
sult that stocks are gradually declining. 

Asking prices are about as they have been 
on inch stock f. b. Louisville: Poplar, FAS, 
southern, $70; Pee Tosa $80; saps and se- 
lects, southern, $45; Appalachian, $50@52; 
No. 1 southern, $32@35; Appalachian, $42; 
No. 2-A, southern, $25@27; Appalachian, 
$30@32; No. 2-B, $20@21. Walnut, FAS, 
$210; selects, $135; No. 1, $65; No. 2, $30. 
Sap gum, FAS, $35@37; common, $25@27; 
quartered, FAS, $48@50; common, $32@34. 


Red gum, plain, FAS, $72@75; common, $41. 
Ash, FAS, $65; common, $37. Cottonwood, 
FAS, $34@37; common, $26. Southern plain 
red oak, FAS, $55; common, $36; plain white, 
southern, FAS, $72@75; common, $38; Ap- 
palachian plain red oak, FAS, $65; common, 
$42; Appalachian plain white oak, FAS, $80; 
common, $45; Appalachian quartered white, 
FAS, $125; common, $65@70; southern quar- 
tered white oak, FAS, $110; common, $62@ 
65; southern quartered red oak, FAS, $85; 
common, $52.50; sound wormy oak, $25. 

W. E. Hedges, chief land examiner for the 
Department of Agriculture, is in Jackson 
County, Kentucky, where he is working on 
details of a program for the Government to 
acquire 500,000 acres of land, eventually to 
become a national forest. 

W. E. Jackson, State forester of Kentucky, 
reports that 41,000 trees were planted in the 
fiscal year just ended, on the Kentenia forest 
preserve in Harlan County. 


News of Baltimore Trade 


3ALTIMORE, Mp., May 25.—Max Pease, of 
Galloway-Pease Lumber Co., Sumter, S. C., was 
a visitor here in the course of an extended 
trip over eastern territory. He called on some 
of the hardwood distributers here and com- 
mented that numerous sawmills which had 





IT 1S A DULL 


season when you can't ‘phone up a sale. 
All right, dig up, if you like it better. A 
building material merchant heard a drug- 
gist call up a buyer of a movie camera and 
offer to make sure that he operated it cor- 
rectly, with a resulting big purchase of film, 
and the sale of accessories. The building 
material man took the thought to heart and 
began to check up recent purchases from 
his company which seemed to offer possi- 
bilities for some extra service or inspection 
—and the sale of some additionals and 
accessories. He found a number and se- 
cured a nice little volume of extra business. 
What has a lumber yard to "service"? 
Think it over. 





closed down would not resume until condi- 
tions appeared more favorable. He proceeded 
from here to Philadelphia and New York. 

Another caller was S. C. Major, of S. C. 
Major & Co., of Memphis, who likewise went 
on to the northern markets. He said that 
the demand for hardwoods remained rather 
restricted. 

H. A. Crane, Baltimore representative of 
the Krauss Bros. Lumber Co., of Seattle, 
Wash., says business seems to be a little bet- 
ter, with the inquiry showing signs of greater 
activity, and with the quotations more stable 
than they have been of late. The ocean 
freight rates are unchanged, with tonnage 
quite scarce. The distributers of fir are find- 
ing the competition of southern pine stocks 
very keen, with some very low figures being 
named for shortleaf. 

The Maryland charter obtained by the Serv- 
ice Lumber Co. (Inc.), incorporated on May 
7? last, confers the broadest possible powers. 
Its main office is to be at 17 East Saratoga 
Street, Baltimore, and August W. Schnepfe, 
one of the incorporators, is named as resident 
agent. The capital is fixed at $100,000. 


Inquiries and Orders Encouraging 


CincINNATI, On10, May 25.—Lumbermen 
handling Appalachian "stocks are encouraged by 
steady repeat orders. Inquiries have broadened 
out, though they are still rather hard to turn 
into orders. Stocks of buyers are known to 
be low, and hardwood sellers have reduced their 
price lists and are not inclined to go further 
along that line. Industrial inquiry is still far 
from brisk, but there are still a few hand-to- 
mouth orders in circulation from furniture fac- 
tories, the panel trade, interior trim plants and 
body builders, which cover the general list, 
Among exporters there is also a larger inquiry, 
with prices in some instances somewhat more 
satisfactory, though the business is highly com- 
petitive. 

Many contractors here are figuring residen- 
tial work. The building associations are plan- 
ning advertising campaigns to increase the num- 
ber of their depositors, so as_ to get more 
money to loan for building. There is con- 
siderably more remodeling of stores and other 
business buildings to get them ready for the 
fall or late summer rental season. Softwoods 
are moving somewhat better. Cypress is softer, 
Southern pine is looking up. Some inquiries 
are developing for Pacific coast woods, such 
as fir and redwood. 

W. W. Schupner, of New York City, sec- 
retary - manager of the National - American 
Wholesale Lumber Association, was in the city 
the early part of this week and held a confer- 
ence with wholesalers at the Cincinnati Club. 
He was the guest of Dwight Hinckley, former 
president of the National-American. It is un- 
derstood that he told wholesalers here that the 
outlook was more encouraging and 
looked for a gradual gain throughout the 
summer. 

Announcement was made this week that the 
annual outing of the lumber trade would be 
held at Miami Boat Club on June 23. Ed H. 
Ward, the newly elected president of the Cin- 
cinnati Lumbermen’s Club, is to preside and he 
promises to have an interesting program. 
There will be the annual baseball game be- 
tween the Yellow Piners and the Hardwooders 
and pitching of horseshoes and quoits. An 
old-fashioned southern chicken dinner will wind 
up the list of attractions. 

Plans are by way of maturing for the sum- 
mer outing of the Hoo-Hoo Club, which will 
probably be a combination concatenation, and 
picnic of wood-users of the Cincinnati district. 
The date and the program are not yet ready for 


that he | 


announcement. Ross C. Kuhlman, Vicegerent 
Snark of the Cincinnati district, will be in | 
charge. 





Preparing for Furniture Show 


Burrato, N. Y., May 26.—The spring show 
of the Jamestown (N. Y.) Furniture Market 
Association opened this week with a fine ex- 
hibit of various lines produced by over fifty 
manufacturers. An ample showing of new col- 
orings and new types of furniture will greet 
the large number of buyers who will attend. 
A banquet is to be held this evening at the 
Hotel Jamestown, at which manufacturers, 
salesmen and buyers will be present, and nota- 
ble speakers will be on the program. 

Members of the Buffalo Lumber Exchange 
were given an address on “Bankruptcy” by 
James W. Persons, referee in bankruptcy, at 
the weekly luncheon of May 22. He outlined 
the work of the referee, and described some 
needed changes in the handling of bankruptcy 
matters. 

The Western New York Production Club 
has been formed for the promotion of the 1- 
terests of concerns engaged in the manufacture 
and distribution of paint, shingles and other 


For Current Market Prices on Hardwoods See Pages 67 and 68 
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materials. S. R. Kiehel, of the Creo-Dipt Co., 
North Tonawanda, is president. 

~ Members of the Buffalo Automobile Club 
opened the clubhouse at Clarence on May 21 
for the season, with a program of music and 
dancing and a dinner. On the reception com- 
mittee were two lumbermen directors of the 
club, John McLeod and L. N. Whissel. Re- 
tiring President Thomas H. Hanrahan, of the 
Buffalo Chamber of Commerce, gave a dinner 
on May 20 to officers and directors and past 
presidents of the «club. Orson E. Yeager was 
a guest as one of the past presidents. 

Marcus A. Abbott, president of the Abbott 
Lumber Co., who has been spending several 
weeks in Europe, visiting Italy, France and 
England, has been looking over the lumber 
situation incidentally, and has sent home some 
orders for hardwoods for export. 

C. W. Goodyear, vice president and treas- 
urer of the Great Southern Lumber Co., will 
be one of the judges at the Buffalo Country 
Club’s annual horse show, to be held at the 
clubhouse in Williamsville on June 26 and 27. 

E. W. Conkling, president of Mixer & Co., 
left for New York last week to meet his wife, 
who was returning from a trip to Europe. 

Arthur E. McLean, Little Rock, Ark., presi- 
dent of the Hugh McLean Lumber Co., visited 
the company’s office here this week. 

F, L. Taylor, representative of the Shevlin 
Pine interests here, and L. J. Lewis, president 
of Palburn (Inc.), leave this week for a trip 
to the Shevlin pine mill at Blind River, Ont. 

John Posey, of if .. Posey & Son, Port- 
land, Ore., was a visitor here last week. 


Trade Quiet; Prices Soft 

Boston, Mass., May 26.—Energetic hard 
wood wholesalers in a position to furnish fot 
prompt shipment almost anything asked for, 
are booking some new business all the time, 
but the volume is unsatisfactory. The hard- 
wood market in this territory has been excep- 
tionally quiet the last week. There are no 
really large orders reported pending, and small 
transactions are far from numerous. The fur- 
niture trade is especially dull. Every now and 
then a sale is reported at figures that indicate 
intense eagerness on the part of the seller. 
Demand for flooring is unsatisfactory, and the 
urgency of sellers results in some very low 
quotations. For clear plain white oak flooring, 
$70 is now shaded, and the top price remains 
$78.50. Select is $50@52.50, and No. 1 com- 
mon $31@33. Clear birch flooring is now 
offered at $60@65, and clear maple at $65@ 
68.50. 


Prices Soft; Output Declining 


Warren, ArK., May 25.—Demand for hard- 
wood has been rather spotty the last two weeks, 
say the large mills in this district. Flooring 
orders have been fairly plentiful, but prices 
are anything but satisfactory. Some of the 
larger sawmills have further reduced produc- 
tion, as they can buy rough lumber at less 
than their own cost. There is no disposition 
to build up stocks. Orders from automotive 
and furniture concerns continue on a hand to 
mouth basis. While planing mills are fairly 
busy, production is not in excess of shipping 


orders. The mixed-car trade continues to take 
lair quantities of oak and gum trim. Prices 
are rather soft, especially on gum trim. Pro- 


duction by small mills is possibly 60 percent 
below that of a year ago, with little prospect 
of the small mills becoming very active before 
late summer or early fall. They are still try- 
ing to dispose of dry stock on hand. 


Furniture Plants Inquiring 

Lavuret, Miss., May 25.—The number of in- 
quiries being received from furniture factories 
IS encouraging to hardwood producers. Dur- 
ing the past several months the demand from 
this industry has been rather light. While lit- 
tle business has developed so far, it is felt 
that stocks at furniture factories are small, and 
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that such inquiries indicate that replenishments 
are necessary. Many furniture makers doubt- 
less feel that the hardwood market has touched 
bottom. The export demand has also picked 
up, and there is some demand from the auto 
body manufacturers. Local mills are shipping 
more than they are cutting, thereby reducing 
stocks. There is practically no demand from 
the flooring and box factories. 

The local pine mills report that sales to 
the retail yards have increased materially. 
Prices are rather low. There has been little 
change in the export market. 





Urged by Southern Pine 


Association 


New Or.eans, La., May 25.—Marking of 
timbers and lumber with special marks to show 
species and grade is being urged upon subscriber 
mills by the Southern Pine Association. For 
use on timbers, the. association is providing 
mills with large stencils containing the requisite 
data, while for yard stock rubber stamps of 
similar design are being supplied. 

The special marks, two of which are repro- 
duced herewith, carry the official grade mark 
of the association, and in the case of structural 


S)STR.S.E.& SD. 
eS 
(~) LONG LEAF 
— —aEE 
BENDING STRESS 
1600 LB. 


timbers the mark for each grade shows the 
bending stress of that particular piece. Separate 
marks are used for longleaf and shortleaf south- 
ern pine. 

It is felt that general adoption of these 
grade- and species marks will lessen the prac- 
tice of substitution of inferior qualities, and 
will inform architects, engineers and construc- 
tors of the bending stress of any given piece of 
structural timber. Only timbers to which stress 


S, SEL. STRUGT. 


1 


‘2 LONG LEAF 


—— 
BENDING STRESS 
2000 LB. 


values have been assigned will carry bending 
stress information, and since recent revision of 
the structural grading rules in southern pine 
has brought each of the association’s grades 
into perfect conformity with American Lumber 
Standards basic provisions, architects and en- 
gineers may design with assurance that lumber 
supplied will have definite standardized charac- 
teristics, and will be exactly as represented. The 
Southern Pine Association is urging architects, 
engineers and purchasing agents to look for and 
insist upon this official combination of grade- 
and species mark, 





A FLAGPOLE 180 feet high will be erected by 
the Hill Military school of Portland, Ore. The 
spar was secured in the logging operations of 
the Crown-Willamette camp on the lower Co- 
lumbia River and prepared under direction of 
C. W. Spiering, camp superintendent. It meas- 


ures 18 inches in diameter at the base and 8 
inches at the top, is perfectly straight and is 
supposed to be among the tallest one-piece poles 
in existence. 
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We Can 
SHIP 


Straight Cars— Mixed Cars or L.C. L. 

of the following woods: — 
ASH-BASSWOOD 
BIRCH-SOFT ELM 

HARD MAPLE -OAK-SPRUCE 
WISCONSIN HEMLOCK. 

“Sure Fit” MAPLE AND 
BiRCH FLOORING 

WHITE CEDAR PRODUCTS 


Foster- Latimer 


Mais ~=—)M Lumber Co. 


Try 
Us 








We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


We also invite orders for Northern Pine, Spruce, 
cory Ftemlock, Cedar Posts and Poles, Lath, Shingles, and 
“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 








Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W. Critten, 516 Lumber Exchange 














“Superior Brand’ 
DIMENSION LUMBER 


ND 
HARD MAPLE FLOORING 


Brown Dimension Co. 
(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 











17 17 


VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 


Manufacturers of 17 different species 
of Northern Hardwoods 
17 17 


Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 
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SPRUCE LADDERS 
VNT-W-)-11 4-9 ae 
STRENGTH IN 
MATERIAL 





Ladders for Every Purpose 
STRONG - LIGHT- SAFE 
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WRITE FOR 
OUR LATEST BOOKLET 


AND PRICE SHEET 


W.W. BABCOCK CO. 
BATH, N.Y. 





AMERICAN LUMBERMAN 


May 30, 193) 








THE LUMBERMAN POET 











Man, the Builder 


When man, the destroyer of Eden, becometh the 


When beasts shall be safe in their forest and birds shall be safe on their wings, old 
When there is less talking of nations and more of the oneness of all, 
When there is less marking of borders and less of dividing of Gaul, 
When there is an ending of murder by either the mortal or state, 
When wealth is no longer a measure, and only the good are the great 


When man, the destroyer of virtue, becomes the protector instead, o 
When there is no daub on a maiden and there is no doubt of the wed, 

When there is much reason for laughter and small the occasion to grieve, 
When there is one God in the heavens and only 


When bright is the shine of the ploughshare, the 


When man, the destroyer of beauty, becometh the planter of seed, 

When every house has a garden, each household a house for its need, 
When home is the dearest of havens, to age and the footsteps of youth, 
When love is a thing everlasting, and friendship a beautiful truth, 

and this is the promise it brings 
When man, the destroyer of Eden, becometh the 


\h, then what a world we shall live in! 


About the only thing that seems to be going 
up is taxes. 

When a fellow is hard up, he finds some- 
thing to go without. 

When a government is 
something else to tax. 


hard up, it finds 

In baseball it isn’t the pitcher who goes to 
the well who is broken. 

There are about a thousand rumors afloat 
in Wall street, all told. 

What we would like to see is about a 90 
percent cut in movie wages. 

Suggestion for a cigarette ad: the Madonna 
with a cigarette in her mouth. 

The Indiana legislature’s idea of 
the poor man is to. tax his food. 


helping 


We wish that stocks would follow the ex- 
ample of pants and turn up at the bottom. 

The income tax may be raised next year, 
but, as we shall have no income, we should 
worry. 

Hack Wilson is on the bench, and we bet 
he'll do a lot better job than a lot of the 
judges do. 

Passing a bad bill and getting away with it 
depends on whether you are a counterfeiter 
or a legislator. 

One trouble with this country is that the 
bad official is not recalled and the good one is 
not remembered. 

Another thing that puzzles us is how you can 
call a cavalryman sitting on a horse a part 
of the standing army 

A Taylorville man was shot for running his 
radio after 11 p. m. Well, at least now he 
won't have to listen to the advertising. 

A Chicago banker says that floor trading is 
like shooting craps. True enough, except that 
in craps sometimes the dice aren't loaded. 

It is said that the American people spend 
an average of 66 cents a day for booze. Well, 
there must be some fellow spending $1.32. 

Two other well known manufacturing con- 
cerns that seem to be running about 50 per- 
cent this year are Hack Wilson and Babe 
Ruth. 

People like to stick to principles. For ex- 
ample, a lot of fellows, rather than work for 
less than their price, are taking some .other’s 
job at half his price. 

The postoffice department expects to save 
$28,000,000 this year. If it would leave that 
edge off the stamps it would also save about 
$28,000,000 worth of our personal tirfte. 


; sabre is red with its rust, 
When joy is the lot of the living and rest is the lot of the just— 


Wheat prices are 
down farther yet 
but cheer up: the 
mortgage re. 
mains about the 
same, 


builder of things, 


A lot of country 
bankers ought to 
take up the study 
music: they 
don’t seem to 
know one note 
from another, 

The automobile 
business may not 
be getting much 
better, but neither 
is the old car. 


one creed to believe, 


One man we 
would like to see 
at the end of his 
rope is the gun- 


builder of things. man. 


Between Trains 


New Lonpon, Wis.—Among the Rotarians 
who gathered in New London tonight was 
Frank S. Durham, of Neenah, who later drove 
us over to his home town so that we might 
catch a train to Superior. Trank is carrying 
on the best traditions of his famous father, and 
has one of the model lumber vards of the United 
States. He is just installing at his office a 
feature that may afford a suggestion to other 
retail lumbermen elsewhere. It is a neatly fur- 
nished and commodious room in which the con- 
tractor may consult with his customer, or vice 
versa, with no lumberman standing around to 
listen to the conversation, but close at hand to 
extend any information that is asked for. The 
three factors in the building of a home, the 
owner, the contractor and the dealer, are thus 
able to work together; and if the owner, and 
Mrs. Owner, want to see what a certain sort 
of shingle or a Philippine door looks like, it 
is only a few steps away, not merely in a bin 
but in practical use. 


The Sounds of Peace 


The sounds of war have long been sung 

By bards too old to boys too young, 

As though a war, though wise men doubt t 
Had something glorious about it. 

Yes, orators have made it good 

Who should have better understood 

The plans of God, the hopes of heaven, 

The hearts of wives and mothers even. 





The sounds of peace have had no bards 
To sing their splendors afterwards, 
And yet there is more honest glory 
In some small hamlet’s simple story, 
Where babes are born and houses built, 
Where brothers’ blood was never spilt, 
Than in a thousand fields of battle, 
The cannon’s roar, the rifle’s rattle. 


We need new signs and need new songs, 
More talk of rights, less talk of wrongs, 
We need new orators to lead us, 

New covenants of peace to read us, 

We need the sound of hammers, not 

The cannon’s roar and rifle’s shot— 

A little while the gunners cease, 

Now let us hear the sounds of peace. 


Now let it be the saws that sing, 

Not bullets women widowing, 

Now let it be the axes falling, 

The music of a better calling, 

Now let it be the hammer’s blows, 
Building new houses in new rows— 
The sounds of war are deathly dirges, 
The sounds of peace are heavenly urges. 
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April 25, 





Cornwell Lumber Co. 
Saginaw, Mich. 





Attention = Mr. Finkbiner 








Gentlemen: 


Since recent visit with you, I have been wondering whether we stressed 
certain points with reference to ourselves and our manner of making 
shingles, and the product itself, strong enough so that it made the 
proper impression upon you. 


First, as explained to you when there, we are the largest manufactur- 
ers of high-grade Edge Grain shingles in the World. Our plant is lo- 
cated right in Vancouver on the North Arm of the Fraser River. Prac- 
tically all of our Cedar Logs come from what is known as the Lower 
Mainland where the finest old-growth Red Cedar grows. We manufacture 
nothing but Red Cedar Shingles, putting the whole product of the log 
into shingles. 80% or more of our product is #1 EDGE GRAIN SHINGLES, 
100% CLEAR, 100% HEART and 100% EDGE GRAIN. This is what we call our 
300% shingles. 


In manufacturing these shingles we run our machines at very slow speed 
in order to make them as near perfect as possible. Then all shingles 
are graded, first by the sawyer as they come from the saw; then they 
go to the packer who grades them a second time; and on top of all this 
we keep an inspector on the job who is watching them all the time. 






















About 15 to 20% of our product naturally consists of #2 shingles and 
in making our #2 Shingles we make them just a little better than is 
necessary. Our second grade XXXXX we sell under a trade name called 
BOSTONS. These are 10" Clear and Better, with the Clears left in. 
They are the finest second grade 16" shingle on the market. Our second 
grade 18" PERFECTIONS we sell under the trade name of TEXANS. They are 
12" Clear and Better, with the Clears left in. They are packed by the 
Square and personally I consider them the best second grade shingle 


Shipped from the Coast. 
Our shingles are all dried under our own new scientific method, which 
produces the very best results, drying out the excess moisture without 
in any way damaging the shingles. 

We make a few 16" Extra Clear Shingles, just to help take care of mix- 
ed cars. We do not want orders for straight cars of Extra Clears, 

but we can handle anything in the line of a mixture for you that you 
want, furnishing you anything in a natural shingle, together with 
stained shingles of all kinds. 


















Yours very truly, 
HUNTTING MERRITT LUMBER COMPANY LIMITED 


Ex 


E. L. Connor, Sales Manager 
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FcotpsBoro 
N. C. PINE 


Our “Jiffy Service", by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 


Let us prove it on your next order. 


JOHNSON & WIMSATT 


WASHINGTON, D. C. 




















CY PRESS 
We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
Lumber, Lath 
and Shingles 


Also Tapio t Lumber, and have Complete 
laning Mill Facilities. 


Dibert, Stark & Brows Cypress Co. Ltd. 


Manufacturers DONNER, LOUISIANA 














North Carolina Pine and 
West Virginia Hardwood 














Kiln Dried, Well Manu- CASING, 
fectused, High Grade. BASE AND 
Capacity, 250,000feet MOULDINGS 
A. Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











2 ——————- 
5B IXONLUMG ER 5 a COMPANY 





Manufacturers 


Short Leaf Pine and Hardwoods 








Yellow Pine 


Timbers, Lumber 


Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 























WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pacne GRAND PRIZE 
a 


international Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS 135 2p ocity ssou axes 4 Tools 
O TIMBER ESTIMATORS 0 
JAMES W. SEWALL 


Consulting Forestry 


JAMES W.SEWALL PHILLIPS & BENNER 
Old Town, Ruttan Block, 
Maine Port Arthur, Ontario 


Logging Ralph C. Bryant 


Have you a problem to solve in n logging 
transportation or harvesting tan Y a 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 


for superintendents, timber 
for login f' spas nten — owners, 
American Lumberman “ 25 Dente & 
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News Notes from Am 


San Francisco, Calif. 


May 23.—G. B. manager sales depart- 
ment, Fruit Growers Supply Co., San Fran- 
cisco., is busy with plans for the annual in- 
spection tour of the company’s operating 
board, made up of prominent southern Cali- 
fornia citrus fruit growers. A week's in- 
spection trip will be made by auto to company 
mills at Susanville and Hilt, Calif. The oper- 
ating board chairman, W. K. Beattie, is con- 
sidering ways and means of prolonging the 
working period at the company’s two pine 
mills. Winter shutdown occurs from Novem- 
ber to February, but present cutting schedules 
may result in earlier shutdown, with conse- 
quent hardship to mill employees. Therefore, 
early this year working hours at the mills 
were cut from 10 to 9. However, practically 
as much lumber continued to be cut. By re- 
ducing working hours to 8, beginning June 1, 
Mr. Beattie hopes to be able to prolong the 
mill working schedule into November as in 
normal times. 

The California white pine 
ing up slowly, and two large producers ship- 
ping to the East report an encouraging in- 
crease in shipments during the last ten days. 

C. H. Griffin, jr., secretary Homer T. Hay- 
ward Lumber Co., Salinas, was visiting in the 
Bay region and central California last week. 
Mr. Griffin reports that the seven retail yards 
of his company in the Coast counties area are 
moving a fair lumber volume in suburban 
and country districts. 

J. J. Farley, assistant western sales man- 
ager Pacific Lumber Co. and president of San 
Francisco Hoo-Hoo Club, announces an annual 
concatenation for central California clubs for 
Monday evening, June 8, at Livermore. Clubs 
from San Francisco, Oakland, Stockton, San 
Jose and Monterey are joining in the festivi- 


a Tacoma, Wash. 


May 23.—Plans for a special meeting of the 
Tacoma Lumbermen’s Club, to which city of- 
ficials are to be invited, and at which the case 
in favor of wood pipe will be presented, were 
worked out at yesterday’s meeting of the or- 
ganization. The special meeting was set for 
next Monday. The club’s presentation of the 
case will be supported by the West Coast 
Lumbermen’s Association and the wood pro- 
motion committee of the Loyal Legion of Log- 
gers & Lumbermen. The club’s meeting was 
devoted entirely to the wood pipe question. 
Specifications for the replacement of a large 
portion of the city’s water pipe system will 
be out this month, and the contract will be 
awarded by the end of June. The lumbermen 
are determined the city officials shall give 
wood a fair hearing, and the entire club mem- 
bership will take part in the work. 

Cargo shipments of lumber from ‘Tacoma 
during April totaled 47,158,279 feet, of which 
34,764,523 feet went to domestic markets, and 
12,393,756 feet to foreign countries. The lum- 
ber shipments were 1,000,000 feet below the 
March figures. 

The senior class students at the University 
of Montana’s school of forestry, accompanied 
by several of the professors, visited Tacoma 
this week on a tour of inspection of the Pa- 
cific coast States. The purpose of the tour 
is to give the students a chance for first-hand 
inspection of the principal lumber producing 
districts. The party visited the St. Paul & 
Tacoma Lumber Co.’s mill and camps, and 
several of the local pulp mills and veneer and 
door factories. 

John Buffelen, Tacoma lumberman and 
capitalist, who retired from active business 
for the second time recently, has again put 
on the harness, having purchased the City 
Millwork Co. plant on the tideflats. The 
plant has been in the hands of a trustee, and 
will be enlarged by Mr. Buffelen. He will 
manufacture ironing boards, ladders and other 
wood products of general utility. 

George J. Osgood has resigned as president 
of the Wheeler, Osgood Co. after practically 
a lifetime of service with the organization. 
Harry T. Nicolai, of Portland, was elected to 
the office by the board of trustees. The reor- 


Cone, 


market is pick- 
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ganization of the company was 
yesterday by Mr. Nicolai. E. J. 
continue as vice president and 
the president. The board of 


announced 
Calloway wil] 
assistant to 
directors now 


consists of F. E. Jeffries, Ralph H. Shaffer, 
Fr. W. Lilly, H. Arthur Rust and Frank J. 
Walsh, all of Tacoma, and W. D. Clarke, of 


Salem, Ore. Mr. 
nection with the company. 

The Northwest Chair Co. has begun the 
construction of a new unit at the plant on 
South Tacoma Way, which will be 132 by 135 


Osgood will retain his con- 


feet in size and two stories high. It will 
be of mill construction, with concrete walls, 
and will cost $20,000. 
Spokane, Wash. 
May 25.—Some of the Inland Empire ship- 


ping departments, but not many, are reported 
to ke on full time. In those localities where 
production is anywhere near normal, inven- 
tories are being built up. In fact the volume 
of business is so small that, even in cases 
where production is held down, stocks on hand 
are slowly increasing. A few items are sgell- 
ing better than others. Pondosa pine con- 
tinues to lag a little behind Idaho white. 

An important event of the week is the visit 
of Franklin A. Hofheins, Snark of the Uni- 
verse and president of the Weatherbest 
Stained Shingle Co., of North Tonawanda, 
N. Y. Mr. Hofheins is visiting Hoo-Hoo chap- 
ters on the Pacific coast. He was entertained 
at luncheon by Spokane Hoo-Hoo at the Man- 
ito Golf Club, where the Hoo-Hoo held their 
annual golf tournament today. Tonight Mr. 
Hofheins was entertained at dinner at the 
Davenport Hotel. 

One of the largest timber deals in northern 
Idaho in years was announced recently by the 


Forest Service, when contracts were closed 
conveying to the Ohio Match Co. 40,000,000 
feet of white pine and spruce now standing 


in the Little North Fork district near Kellogg, 
Idaho. The sale price was reported at $4 a 
thousand for the white pine, and $1.50 for 
the spruce. The Ohio company operates mills 
on the Spokane River, a few miles west of 
Coeur d’Alene, Idaho. It is understood the 
company will extend its rail lines into this 
belt of white pine immediately, and open log- 
ging camps for spring and summer operation. 

The Landreth Bros. mill at Wenatchee last 
Tuesday received a raft of:more than 100,000 
feet which had been floated down the Colum- 
bia, from the Emerson Mill at the mouth of 
the Spokane River, a distance of 180 miles, in 
two days. No more shipments will be handled 
in this way until the river reaches a lower 
level. 

Two camps of the Humbird Lumber Co., of 
Sandpoint, closed since March, were opened 
last week and three hundred men were put 
back to work. Company officials have not in- 
dicated how long the camps will remain open. 

The E. O. Thomas mill, at White Salmon, 
Wash., has contracted to cut 1,500,000 feet of 
pine for the Klickitat Pine Box Co. The 
Nordby Lumber & Box Co., of White Salmon, 
will cut a large amount of pine for the Klicki- 
tat Pine Box Co. 

Frank Garske, of Ione, Idaho, 
the building of a new camp for the Panhandle 
Lumber Co. on the middle fork of LeClere 
Creek, about ten miles from Ruby. 

The E. C. Trost Planing Mill, at Goldendale, 


is completing 


Wash., has been leased to the Blake & Davis 
Lumber Co., of Portland, who will operate the 
plant and do a general transit business for 


the Henry D. Davis Lumber Co., of Portland. 
Lumber will be shipped in from southern Ore- 
gon points, planed and then reloaded for east- 
ern destinations. 

The Van Lumber Co., of Goldendale, Wash., 
has started operation of a new mill, which 
will use machinery from two mills formerly 
operated near Goldendale. The capacity of 
the new plant is 25,000 feet daily. 

The W. G. Dewey sawmill and planer at 
Polson, Mont., started recently for the sum- 
mer’s run, and will give employment to sev- 
enty-five men. 

The Tunk Valley Sawmill near Omak, W ash., 
recently spent $8,000 for new equipment, I 
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cluding a new saw and boiler, and operations 
have been started. 

Operations have been started on a new 
sawmill, erected by Clyde Newlan near Koo- 
skia, Idaho, where he has extensive timber 
jnterests. 

Thomas I. Huffey, of the Huffey, Williams 
Lumber Co., of Glendale, N. Y., was visiting 
Spokane lumbermen this week. 

The Kellogg Lumber Co., recently incorpo- 
rated at Kellogg, Idaho, has taken over the 
Smith & MeIntosh retail business at Kellogg. 
The new company also operates the Wallace 
Lumber Co., at Wallace, Idaho. 

E. R. Porter, manager Potlatch Lumber Co. 
pranch at Waitsburg, Wash., recently reported 
he had received a good number of inquiries 
in regard to building finance plans recently 
announced, 

w. Cc. Derring, of Tacoma, general manager 
John Dower Lumber Co., is spending several 
days in the Yakima Valley with managers of 


branches. 
Seattle, Wash. 


May 23.—The intercoastal and other mar- 
kets have softened during the week. Even 
the most optimistic of those interviewed last 
week could find no indications of improvement. 
Production continues on a low level. 

Depredations of the hemlock louper greatly 
exceed the original estimate. It is now be- 
lieved that the area affected in Pacific County 
will aggregate five thousand to six thousand 
acres. Airplane photographs are being taken 
to determine the boundaries of the affected 
area, and it will probably be sprayed from 
the air with calcium arsenate. 

A trust fund of $227,000 for the benefit of 
the University of Washington is set up by 
the will of Maud Walker Ames, wife of E. G. 
Ames, manager of the Puget Mill Co., as a 
memorial to her family. A memorial in 
Skowhegan, Me., her birthplace, will perpetu- 
ate the memory of her parents, William and 
Emma Walker, pioneers in the lumber indus- 
try of this State. The trust fund and the 
library in the Ames home will be given the 
university upon the death of Mr. Ames. 
Stock in the Walker-Ames Co. constitutes the 
principal part of the estate. 

Max Wyman, of the Wyman Lumber Co., 
has returned from a business trip throughout 
the Atlantic coast and middlewestern States. 

J. M. Crawford, of Walla Walla, Wash., 
president of the Tum-A-Lum Lumber Co., a 
line-yard concern, Was a visitor to Seattle 
during the week. 


St. Louis, Mo. 


May 25.—Southern pine salesmen who have 
been working under firm price instructions, 
now state that they are permitted to submit 
offers at less than their published price list 
for consideration by the general office sales 
manager. Southern pine prices continue at a 
low level, particularly those on items in sur- 
plus. Badly mixed cars are still commanding 
some premium, due to stocks at the mills be- 
ing broken. Southern pine No. 2 boards, 8- 
and 10-inch, are $20@21; 2x4-inch No. 1 di- 
mension, random lengths, $21.50; 2x4-inch, 8-, 
§- and 10-foot, $18@18.50; 1x4-inch B&better 
flat grain flooring, from $31.50 on straight 
cars from small mills, to $35 for mixed cars 
from larger shippers. Douglas fir prices con- 
tinue weak; drop siding in B&better grades, 
Standard patterns, sells as low as $30.50; 
s&better slash grain fir flooring, $30; No. 1 
Douglas fir dimension, air dried, $11.50 off 
Rail B list, with kiln-dried stock bringing 
$2.50 premium. No. 2 Pondosa and California 
White pines, random lengths, are $38, with $1 
additional for specified lengths. Oak flooring 
prices have not changed during the last two 
weeks. Mills report that stocks of high grades 
are running low. Hardwood prices remain 
unchanged; 4/4 No. 2 sap gum is $19.50. No. 
“ yellow cypress, 4/4, is $21.50, with mills of- 
fering surfacing or re-sawing service without 
extra charge. All above prices are f. o. b. 
St. Louis. 

L. R, Putman, 


; merchandising 
Southern Pine 


Association, 


counselor, 
addressed the 


ericas Lumber Centers 


members and invited guests of the Mississippi 
Valley Lumber Institute at a dinner meeting 
on the subject of the renewals of contracts for 
association grading and trade marking at local 
yards. 

H. W. Hintze has been appointed St. Louis 
representative of the Wood Conversion Co., 
Chicago, to replace J. G. Schewermann, who 
has been granted indefinite leave of absence 
because of ill health. 

Louis Negrotto, sales manager Tremont 
Lumber Co., Rochelle, La., spent Monday in 
St. Louis. 


Vancouver, B. C. 


May 23.—The United Lumber Export Asso- 
ciation, comprising practically 95 percent of 
the export production of the mills of Wash- 
ington, Oregon and British Columbia, has been 
formed in an endeavor to stabilize prices and 
correct some of the existing evils which have 
crept into the lumber industry in the past. 
The lumbermen have high hopes that this or- 
ganization will be able to improve* present 
conditions, and are enthusiastically giving it 
their full support. 

Loren L. Brown was selected by the mem- 
bers of the British Columbia Lumber & Shin- 
gle Manufacturers’ Association here on May 19 
as a special lumber sales agent to go to Lon- 
don, England. This appointment was accepted 
by the Hon. N. S. Lougheed, minister of lands, 
on behalf of the British Columbia Government, 
which is contributing half of the expenses in- 
curred in sending a commissioner to Great 
Britain in the interests of British Columbia 
lumber. Mr. Brown is well known as a lum- 
ber expert, and has for some years been con- 
nected with the H. R. MacMillan Export Co., 
in charge of its British and Continental sales 
department. ‘Previous to that he served as 
Government lumber commissioner in eastern 
Canada and in London, where he spent two 
years at the Wembley Exhibition, doing much 
good work in introducing British Columbia 
lumber to British buyers. It is expected that 
Mr. Brown will leave to take up his new duties 
in Great Britain some time in July. 


Minneapolis, Minn. 


May 27.—A good volume of business in 
northern white cedar items has featured the 
lumber market during the last week. The 
chief demand has been for small posts and 
short poles, together with large posts for 
highway guard rail purposes. The latter, 
however, are in short supply. There is little 
demand for large poles. Up to recently, in- 
quiries had been out of proportion to orders, 
but dealers here report that during the last 
two weeks the ratio has been more satisfac- 
tory. 

The northern pine market is not satisfac- 
tory. Most of the orders are from dealers 
who are filling in, and who order only when 
necessity demands. As a result, mixed ship- 
ments are the rule, quick shipment being 
asked. Industrial demand is light. 

A large number of inquiries are being re- 
ceived by sash and door plants, and in a satis- 
factory number of instances these are fol- 
lowed by orders. Considerable new building 
is going on in the Twin Cities, together with 
quite a bit of modernizing work. Much of the 
residential construction is of a type that re- 
quires special millwork of high quality. Most 
construction work is confined to the larger 
cities, but favorable crop reports lead mill 
men to look for increased business in the 
rural sections. 

Meredith G. Jensen has been appointed as- 
sistant sales manager of the Insulite Co., of 
Minneapolis, it is announced by Tom V. Saw- 
yer, sales manager. 

Arthur Lampland, of the Lampland Lumber 
Co., St. Paul, is recovering from injuries suf- 
fered when he fell from a pile of lumber. Mr. 
Lampland’s leg was broken. 

N. E. Boucher, secretary of the Northern 
White Cedar Association, announces that non- 
members may now obtain cedar inspection 


service. The charge for members is $7.50 a day, 
and that for non-members, $10 a day. Copies 
of the rules governing official inspections are 


AMERICAN LUMBERMAN 59 


CI CALIFORNIA Coo 








Sugar Pine 
California White Pine (77%) 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 




















California Sugar 
and White Pine 
California Redwood 


WENDLING - NATHAN CO. 


Established 1914 
Lumbermen’s Bldg., 110 Market St., 
SAN FRANCISCO, CALIF. 








“The Heart Content’’ 


Have you delayed giving your wife this new book 
by ‘‘the lumberman poet’’? Let us send it to you 
—take it home to her—how it will cheer her up! 
$1.25 postpaid. 


Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 














A New Book 


HOLT’S RAPID 
ESTIMATOR 


A REAL price-list covering houses be- 
cause of its size, its convenient indexing 
of the great mass of information which 
places at your finger tips and, of great- 
est importance, the ease and simplicity 
of keeping it up-to-date with constantly 
fluctuating prices and changing methods 
of construction. 


Every effort has been exerted to make 
this little book measure up to YOUR 
IDBDAL of what is needed, every imag- 
inable precaution has been taken to in- 
sure the highest degree of accuracy in 
copying these tabulations from its par- 
ent book, “Automatic Building Costs,” 
so that these “cost-rates” will be just 
es accurate as those in that book proved 
to be in the two years it has been in use 
in every state in the U.S. A. and in 
Canada. 


While this book is only a small part of 
the “ABC System of Estimating,” it con- 
tains the most-used tables and gives 
simple rules for deriving other informa- 
tion contained in the enlarged works so 
that practically any house can be figured 
anytime and anywhere. 


This pook will enable you to build up a 
reputation of being the “‘Building-Costs” 
expert in your community. Bound in 
semt-flexible red leather. 128 pages, 
2%”"x5%”, vest pocket size. 


$3.00 Postpaid 


AMERICAN LUMBERMAN o 
431 So. Dearborn St. | CHICAGO, ILL 


























60 


available at Mr. Boucher's office in the Lum- 
ber Exchange Building. 
Secretary Ormie C. Lance is on the pro- 


gram of a meeting of the Duluth Builder’s Ex- 
change at Duluth May 29. His subject is 
“Closer Co-eperation in the Building Field.” 

E. W. Dobson, of the J. F. Anderson Lum- 
ber Co., Minneapolis, was re-elected president 
of the Northwest Coal Association at its meet- 
ing in Minneapolis last week. L. E. Streater, 
L. E. Streater L Minneapolis, was 
elected treasurer. lumbermen attended 


the sessions 


imber Co., 
Many 


Boston, Mass. 


May 26 Costs and centralized 

selling were disc ussed by 
or William Lueas, of the 

work Bureau, at the 

foston Lumber School. 

J. C. Venter, of the 


production 
Managing Di- 
Mill- 


session of the 


and 
rect FMastern 
recent 


DeForest & Hotchkiss 


Co., New Haven, Conn., has been appointed 
to the important committee of the North- 
eastern Retail Lumbermen’s Association 


studying the reserve supply company project. 
R. C. Pepper, of Rice & Lockwood Lumber 
Springfield, Mass., wholesaler, is an 
ardent opponent of commission splitting. He 
says that the practice is not especially preva- 
lent hereabout, but that to efficient and satis- 
factory business it is a menace against which 
the trede should be constantly on guard. 
The Meriden Lumber Co., Meriden, Conn., 
established in 1859 as Lyman & Clark, is cele- 
brating its seventy-second anniversary. The 
present manager, in charge since 1922, is 
W. F. Terrel 
Charles E, 


Co., 


Vollshart, of Bridgeport, Conn., 


and John E. Mullaney, of Springfield, Mass., 
were recently elected directors of the J. A. 


Mahlstedt Lumber & 
dealer, with executive offices at 

Since the first of the month, 
Kenna, formerly manager of the Hardware 
City Lumber Co., New Britain, Conn., which 
recently discontinued business, has been 


(I PACIFIC COAST C3 
CHIEF CHINOOK 


announces this com- 
pany’s adoption of the 
Firm Price Policy! 


Our officers believe 
the retailers, as well 
as the mills and the 
wholesalers ultimately 
profit most from a sta- 
ble price on a reliable 
product. Price-cutters 
are, quite often, qual- 
ity-cutters. 


CHIEF CHINOOK re-states the pledges of 
this Company “to ship only 


QUALITY PONDOSA PINE 


and products made from that good wood, in the 
manner, and at the time, specified by the buyer 
—to the end that the ultimate consumer will be 
well satisfied with the QUALITY, and be willing 
to allow a profit, and an added prestige, to both 
the retailer and ourselves.” 


CHINOOK LUMBER & 
MANUFACTURING CO. 


SPOKANE, WASH. 


Capacity—frames 1200 per shift—lumber 150 
M per shift—box shook 1 car per shift—mould- 
ings 1 car a week. 

Prompt shipment guaranteed ! 
tinental railroads to serve you. 


Coal Co., New York 
New Rochelle. 
Hugh 8S. Mc- 











All transcon- 








YES SIR! 
Right at Your Service 


I'll do your buying from GOOD mills. My experi- 
ence includes lumber retailing, manufacturing 
and wholesaling. | know where to get what you 


want. Let's get together for mutual profit. 


FRANK W. SMITH 


L154 Stuart Building Seattle, Wash. 
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sales manager of the New Britain Lumber Co. 


Ralph Berg, for the last ten years asso- 
ciated with the Burnham & Davis Lumber 
Co., Lowell, Mass., has joined the Russell 
Lumber Co., retail distributor in the same 
city. 

Macon, Ga. 
May 25.—Roofer manufacturers say that 


production is at a 
prices are at 
tom.” 


lower mark than ever, and 
what is considered ‘“‘rock bot- 
Manufacturers have trying their 
best to create a with little suc- 


been 
market, but 
cess. 

While longleaf manufacturers in southern 
Georgia are doing some business, they are dis- 
appointed with the volume. Railroads and 
other buyers are not taking the amount that 
they Were expected to take. Cars are going 
out occasionally to other sections of the coun- 
try, but most of the stock is being consumed 
in the Southeast. Production is just sufficient 
to meet the demand. 

The hardwood movement is not up to expec- 
tations, and manufacturers now believe that 
there is little chance for any marked improve- 
ment for some time. The wood in most de- 
mand is gum. Considerable hardwood logs 
are being used by the veneer and plywood 
mills of this territory. 


. Detroit, Mich. 


May 25.— Business volume is reduced 
sharply in Detroit as compared with previous 
periods. Stocks are adequate for all demand 
that is now in prospect. With dealers at- 
tempting to liquidate their inventories, prices 
for lumber at retail have been subnormal. 

Detroit lumber concerns have had a special 
committee working on a revision of the build- 
ing code. Their coming report is the subject 
of much discussion in the building field. The 
final report of the committee will probably be 
submitted to the council in the not distant 
future. 

Considerable interest was noted in bidding 
on new construction recently awarded by the 
Government to Selfridge Field. Twelve local 
and six out of town contracting companies 
have submitted bids. It is expected that for- 
mal announcement as to the successful bidders 
will be made soon. In connection with the 
erection of officers’ quarters, it is regretted by 
the lumber industry that steel casement win- 
dows have been substituted for the wood sash 
and frames called for in the original plans 
and specifications. The houses are Colonial in 
design. 

L. H. Clemett, vice president of the F. E. 
Robinson Lumber Co., of Detroit, has recently 
returned from a short fishing trip in northern 


Michigan. 
New York, N. Y. 

May 26.—New York retailers 
salers agree that the “market is definitely a 
little better than it has been.” Inquiries 
were made in the city proper and in the 
suburbs, and everywhere the news was that 
things had picked up to a certain degree. 
One of the leading retailers said he believed 
the market would at least hold where it is 
for the present, and added: “There may be 
further improvement.” The price situation 
today, however, was not quite as satisfac- 
tory as it was a week ago. Pondosa and 
Idaho however, were reported today 
to be steady. In North Carolina and south- 
ern pine items there was a slight weakness, 
and the same held true of spruce. Fir was 
just about where it was a week ago, with 
prices holding fairly well, and incoming 
shipments curtailed. 

The May tournament of the Material Deal- 
ers’ Golf Club of Central New Jersey was 
held last Wednesday at the Rumson Country 
Club. George H. Conover, of the Conover 
Lumber Keyport, was the host. The 
club was organized this spring and has a 
membership of thirty-nine. E. H. Christy, 
of Freehold, is secretary. 

R. E. McKee, of the Long-Bell 
Sales Corporation, has moved his 
Room 5735, Grand Central 

Charles J. Harris, 


and whole- 


pines, 


Ca... 


Lumber 
office to 
Terminal. 
eastern representative 


of the Winton Lumber Company, recently 
removed his office to 50 East Forty-second 
Street. 


Charles, Hill, general sales manager South- 
ern Pine Sales Corporation, is still confined 
to his home at Montclair, N. J., where he has 
been ill for several months. His condition 
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was described as “‘not quite so satisfactory,” 
at his office in the Woolworth Building today 

H. Jacobson, of the Westport Lumber Co, 
Portland, Ore., was a recent New York 
visitor. 

T. Preston, of the Silver Falls Lumber Co 
Silverton, Ore., has been in the East recently 
on business. 

Elmer Blauvelt, of the Comfort 
ber Co., Hackensack, N. 
a director of the Hackensack Water Co, 

Walter Neils, of the J. Neils Lumber Co 
Libby, Mont., recently visited the company’s 
eastern sales office here. Mr. Neils is presi. 
dent of the Western Pine Manufacturers’ As. 


sociation, 
Warren, Ark. 


May 25.—Orders booked this week by large 
Arkansas pine mills have been subnormal, 
though shipments have run close to produe. 
tion. Order files are possibly as low as they 
have been in many months. The increased 
number of inquiries received from the retail 
trade is encouraging; these inquiries run 
largely to mixed cars of flat and edge grain 
flooring, finish, casing, and mouldings, 
with limited amounts of wrapped trim. The 
mills are particularly interested in this class 
of business, and are able to make prompt 
shipment of most cars. Several inquiries for 
special 


Coal-Lum. 
J., has been elected 


base 


cut-to-length Arkansas stock have 
been received. The mills are quoting on 
sizes they can furnish to good advantage, 


but inquiries for some special sizes are being 
passed up, quicker shipment is re- 
quired than can be given on special sizes to 
be cut green and kiln dried. Practically 100 
percent of all placed are for 


because 


orders 


imme- 
diate loading. Most mills have their stor- 
age space filled close to capacity, and the 
chances are that sawmill production will be 


further curtailed, 
provement in the 


unless demand 
immediate 


shows im- 
future. 


Aberdeen-Hoquiam, Wash. 


May 23.—A full cargo of 4,500,000 feet was 
loaded at local mills for shipment to 
Shanghai and other Chinese ports on a vessel 
chartered by the Grays Harbor 
Co., of Aberdeen, which cleared 
port May 20. 

The Oriental Lumber Co., at Copalis 
owned and operated by A. L. Davenport and 
T. W. Tebb, of the Pacific Lumber Agency, 
will resume operations on May 26. This mill 
cuts spruce, and specializes on _ airplane 
spruce and material for refrigerating plants 
The mill has been idle for some time. 

M. 8S. Makodsub, New York, vice president 
of the Amtorg Trading Corporation, 
visitor on Grays Harbor last 
Makodsub stated that Russian Lumber is 
primarily spruce and pine, and exports are 
of spruce only, which he states is similar to 
Canadian spruce. He further stated that 
Russian lumber on the eastern must 
command a higher price than Canadian or 
western United States lumber. 

It is baseball season again on Grays Har- 
bor, and the Anderson & Middleton Lumbet 
Co., the Harbor Plywood Co., Bay City Lum- 


Iexportation 
from. this 


seach 


Was a 


week. Mr 


Coast 


ber Co., and Saginaw Timber Co. all have 
teams in the Sunset League. The Anderso! 
& Middleton team is in the lead, with three 


games to its credit. 


Norfolk, Va. 


May 25.—Some of the 


North Carolina pine 
mills, 


wholesalers and retailers, 
have reported better business during the last 
week, Buying interest has covered more 
items, and individual orders have been large! 
Some cargo orders were booked for shipment 
when accumulated. Prices showed up ver 
well, but today they are weak and a little 
lower than they were thirty days ago. 
There has little better demand for 
4/4 edge B&better bandsawn, although sales 
are still light. Prices show quite a variation, 
with the low prices lower than they were 
several weeks ago. Good circular sawn stock 
has not been moving so well. Several mills 
have been fortunate in booking large orders 
for 4/4x3- and 6-inch Bé&better at 
prices. These sales will relieve the market 
of a lot of unsold surplus. There has also 
been a little better demand for 4/4 B&hetter 
stock widths, rough and dressed, and 
have not showa any further weakness. The 


(Continued on Page 64) 
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good 


prices 
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Must Create Better Market, 
Speaker Says 


MINNEAPOLIS, MINN., May 25.—“The retail 
jumberman’s problem today is to create a bet- 
ter market for lumber,” B. F. Springer, for- 
mer president of the Wisconsin Retail Lumber- 
men’s Association, told members of the Twin 
Cities Hoo-Hoo Club at their final meeting 
of the season last week. 

“We must pay closer attention to wood from 
the standpoint of the service it will give,” Mr. 
Springer continued. “Failure of wood to give 
satisfactory service sometimes in the past has 
been due to ruthless competition and the re- 
sultant sale of material that was below stand- 
ard. Leaders of the steel industry never stop 
studying their product. Through research they 
improve its quality and find ways of extending 
its use. Likewise we lumbermen must find 
new uses for wood, and apply scientific study 
to fabrication, anti-decay treatment and insect 
problems.” 

Captain Templeton Guy, who preceded Mr. 
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whereupon it was necessary to refer matters to 

the doctor. The medico did not hesitate for a 

split second. His directions were succinct. 
“Show her a double.” 





Certain That Improvement in 
Building Activities Is Near 


SuREVEPoRT, La., May 25.—B. Hudson Bolin- 
ger, vice president of S. H. Bolinger & Co., this 
city, is quite certain that a marked and perma- 
nent improvement of building volume is near. 
While he was not willing to set the day or the 
week, he is convinced that it is near and certain. 

I don’t take the pessimistic pre- 
dictions that a return of building activities is 
to be indefinitely delayed he said. These pre- 
dictions are just the old mistakes of two 
years ago, turned in reverse. These same peo- 
ple then thought that prosperity would con- 
tinue’ indefinitely. If business men have 
learned anything in the last fifty years it is 
that trade moves in cycles; and if it is 
checked for a time, the turn of the cycle will 


seriously 





BOYS A DOLLAR 
WILL WORK FOR 
YEH JES’ AS MARD 
: AS YOu worRK 
; FOR A DOLLAR, 
iy AN. NO MORE. 
By CHANEY: 















as inevitably bring it back. 
For about two 
7 years no income-pro- 


ducing 
such as 


properties, 
apartments, 
rent houses and busi- 
ness blocks, have 
built except 
that were al- 
projected and 
started before the re- 
cession came. There 
is no question in my 
mind but that such 
properties are needed. 
Old buildings are 
wearing out, and 
more could be used. 
Banks are full of 
money, looking for 
sound loans, 

In the long run, 
the real basis of 
wealth in this coun- 
try is land and real 
estate properties. 
That is the reason 
that the building in- 
dustry is usually 
taken as an index of 
prosperity; and it is 
the reason that build- 
ing will be one of the 
first major industries 
to reflect the return 
of prosperity this 
vear. But people have 
forgotten these old 
facts; and during the 
latter part of the 
cycle, ended by the 
drop of 1929, inves- 
tors were looking for 
so-called gilt - edged 


been 
those 
ready 





securities. But fun- 
damentally these se- 
curities depend _ for 


their continuing value 








From the Cleveland Plain Dealer. 


teprinted from Aug, 21, 


1920, 


“Ain't It So!” 


issue of American Lumberman., 


upon the values of 
real estate. 

The drop in 
was sudden and 
expected. I am sure 
the return will also 


1929 
un- 





Springer, spoke briefly on the military train- 
ing camp which will open July 30 at Fort 
Snelling. President William Wattson, T. M. 
Partridge Lumber Co., then turned the meeting 
over to Fred Peschau, chairman of the program 
committee. He in turn introduced Ormie 
Lance, secretary of the Northwestern Lum- 
bermen’s Association, who introduced Mr. 
Springer. The meeting was the best attended 
ot the year. 





FrixinG It 
_The movie star’s new baby was rather frac- 
tious. Nothing seemed to pacify the young- 
ster. The proud mother wanted to see the in- 
lant constantly, and for a time this wish was 
duly gratified. But the nurse thought it was 
having a bad effect, and ordered the visits cur- 
tailed. At this the mother became fretful, 


be quite as sudden. 
additional buildings plus the 
pressure of money for sound investment, is 
certain to start the upward climb; and I for 
will not be at all surprised to wake up 


The need for 


one 


some morning this summer and find that the 
market has suddenly stiffened. 

Retail stocks have been cut to the bone. 
Mill stocks, contrary to some belief, are at 


low figures. It will be unfortunate all around 
if the sudden return starts a scramble for 
stocks and a seller’s auction market. It will 
be as unfortunate for the mills as for the 
retailers and for the public. A vast amount 
of readjustment has gone on quietly, and 


every day sees the whole fabric of commerce 
strengthening its foundations. Unless all the 
business wisdom of recent decades is wrong, 
which I do not believe, this strengthening of 
foundations has gone far enough to make 
inevitable a rather quick emergency of the 
upward swing of the cycle. I have every con- 


fidence that we are going to see it soon, 
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KLAMATH 
California White Pine 


ms, Have You Ever Stopped 
= ce bes To TAink 
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That through the 
Southern Pacific and 
Great Northern Rail- 
ways and their connec- 
tions we can ship to 
any part of the United 
States? 


Notice the map 
on the left 
will see the 
railread facilities we 
have at our command. 
cere. That's why we can al- 
ways make quick ship- 
ments of all orders. 


shown 
and you 
excellent 


” temember, our rnills 

are supplied from one 

$f of the finest bodies of 
+ 





California White Pine 
timber in the United 
States. We can furnish 
anything you need in 


SELECTS and 


74 ines To Los pmmeue tan “POeO % 


WESTERN OREGON COMMON 
NGOTHERN S4S or ROUGH 

MAINLINE RAILROADS Write for 

SERVING Quotations 


Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 








This Is 
“Dunc” Duncan! 


He was once our keenest 
competitor, but is now a 
prominent member of our 
staff. 














Dunc is always hustling to 
get your order shipped 
properly, and promptly. When Dunc tells you 
"shipment Thursday," he means Thursday, and when 
your order says “old growth yellow fir, kiln dried 
he sees that you get it. 


W. A. DUNCAN 


We specialize in— 


STRAIGHT CARS 


Soft Old Growth 
Yellow Fir Uppers 


MIXED CARS 
“Everything from Soup to Nuts” in 


DRY Old Growth Yellow Fir Common 
—Uppers—Mouldings—Bevel Siding— 
Shingles, etc., etc. 


Ask this Specialist for his Special List 
of Ready-to-ship lum ! 


M. A. Wyman Lumber Co. 
908-9 White Bldg. Seattle, Wash. 
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114,000,000 Feet 
National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT.—AIl the mer- 
chantable dead timber standing or down 
and all the live timber marked or desig- 
nated for cutting on an area embracing 
about 10,300 acres in T. 23 N., 12 E., 
> 2h. & 3S Be Be OS ee De oe 
and T. 24 N., R. 13 E., M. D. M., Upper 
Crizzly Valley Unit, Plumas National For- 
est, California, estimated to be 114,000,000 
feet B. M., more or less of western yellow 
pine, sugar pine, white and red firs and 
incense cedar timber, approximately 74% 
pine. In addition there is upon the adver- 
tised area certain lodgepole pine, the re- 
moval of which will be optional with the 
purchaser; further, there are stands of 
western yellow pine, sugar pine, white and 
red firs, incense cedar and lodgepole pine 
estimated to have a total possible cut of 
about 62,000,000 feet, 26% pine, upon cer- 
tain lands which are a portion of the ad- 
vertised area, the cutting of which stands 
will be optional with the purchaser, 

STUMPAGE RATES.—The lowest rates con- 
sidered, $3.75 per M for western yellow 
pine, $4.00 per M for sugar pine and $0.60 
per M for white fir, red fir, incense cedar 
and lodgepole pine and for material, to 
be cut and removed at the option of the 
purchaser unmerchantable because of size 
under the terms of the agreement; 
these rates to apply also to any or all 
material unmerchantable because of de- 
fects if taken and if charged for. Rates 
to be adjusted every 3 years. 

DEPOSIT.—$6,000.00 must be deposited with 
each bid, to be applied on the purchase 
price, refunded, or retained in part as 
liquidated damages, according to condi- 
tions of sale. 

‘INAL DATE FOR BIDS.—Sealed bids will 
be received by the Regional Forester, San 
Francisco, up to and including June 20, 
1931. 

The right to reject any and all bids is 
reserved 
Before bids are submitted, full informa- 
tion concerning the character of the tim- 
ber, conditions of sale, deposits and sub- 
mission of bids should be obtained from 
the Regional Forester, San Francisco, 
California, or the Forest Supervisor, 
Quincy, California. 


WEEDS need not 


cause fires....destroy 
them this easy way!!! 


Simply dilute 1 gallon of Wilson’s Weed Killer to 46 
gallons of water and just sprinkle around your lumbe: 
piles and buildings. . . at the mills or in your yards. One 
good application a year is sufficient. This is cheap fire 
insurance! Send in a trial order today! 1 Gallon $2.00; 
5 Gallons $8.00; 10 Gallons $15.00; 25 Gallons $30.00; 
50 gallons $50.00; freight allowed on § gallons or over 
East of the Mississippi River. 


Booklet mailed on reauest. 
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NEW JERSETF 





Established1847 


Foreign Forwar- 
ders, Customs 
Brokers. We 


Ocean Freight Brokers ofcargo and at- 
and Contractors rolce 
Special department handling export lumber shipments 


INSURANCE 


1 With That Mutual 
AssociATED 


Interest 


MUTUALS 


Richard Shipping Corp. 


44 Beaver Street. NEW YORK 














Specialized Protection for 
the Lumber Industry, with 
a Cost-Reducing Dividend 
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YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 








One of those in this week’s crop of visitors 
to Chicago yards and offices is R. D. Walker, 
of the R. D. Walker Lumber Co., Mobile, Ala. 


John W. Watzek, jr., of Crossett-Watzek- 
Gates Chicago office left the city on Tuesday 
to pay a short visit to the company’s plant at 
Crossett, Ark. 


Announcement has recently been sent out to 
the trade, advising that the Gram Willis Lum- 
ber Co. has moved its office to 1791 Howard 
Street, Rogers Park Station. 


H. V. Newell, sales manager, Sawyer Good- 
man Co., at Marinette, Wis., was in the Chi- 
cago office of the company Wednesday for a 
short one day visit on company business. 


J. H. Flack, of the C. M. Gooch Lumber 
Co., Memphis, Tenn., was in Chicago for a 
few days this week to call on friends in the 
trade here. His company manufactures hard- 
woods. 


Chicago lumber offices are being visited this 
week by a well known buyer, John M. Simp- 
son, of the W. M. Simpson Lumber Co., Paris, 
Ill. The company operates a chain of yards 
in central Illinois and vicinity. 


Ralph Hines, vice president of the Edward 
Hines Western Pine Co., returned Thursday 
from a visit to the plant at Burns, Ore., where 
he spent several days conferring with General 
Manager T. S. Whitten and other officials of 
the company. 


A. G. Wilson, president Wilson Lumber Co. 
of Florida, Perry, Fla., has announced that 
Donald C. Wilson, vice president, has assumed 
the additional duties of general manager. 
Either he or the president will spend a large 
part of their time at Perry, giving their per- 
sonal attention to the affairs of the company. 


Enos A. Halle, well known hardwood sales- 
man, has recently joined the Gideon-Anderson 
Co., St. Louis, Mo., as sales representative in 
Chicago and the Central States territory. He 
has operated in the district for a number of 
years, and hopes to do his share in keeping the 
company’s large mill at Gideon, Mo., busy. 


Members of the Lumbermen’s Golf Associa- 
tion of Chicago and other interested lumber- 
men have received notices from Secretary J. L. 
Strong that the 1931 tournament will be held 
at Olympia Fields Country Club on Tuesday, 
June 23. This will be the twenty-fifth anni- 
versary tournament of this association and an 
unusually large attendance is expected. 


An interesting visitor from the West, F. E. 
Jewett, of the State Lumber Co., Columbia 
Falls, Mont., is in Chicago meeting new and 
old friends in local yards and offices. With 
vacation time in sight, lumbermen are asking 
Mr. Jewett about the glories of Glacier Na- 
tional Park, which is enly a few miles from his 
city. 

L. G. Negrotto. sales manager, Tremont 
Lumber Co., Rochelle, La., looking very fit and 
well, was in Chicago this week in conference 
with R. C. Clark, manager of the company’s 
Chicago office. He is making the trip north to 
look over general business conditions, and left 
Chicago Thursday for the East, where he will 
call upon business associates and friends bhe- 
fore returning home. 


Herbert Klass, assistant general sales man- 
ager of the Pacific Lumber Co., with head- 
quarters at the general office in San Francisco, 
has been in Chicago this week, looking over 
the situation and conferring with Frank R. 
Adams, vice president and sales manager of the 
Pacific Lumber Co. of Illinois. Mr. Klass ex- 


pects to spend some time in eastern territory, 
getting first hand information as to conditions, 
present and prospective, and in pursuance of 
this object will leave the latter part of the week 
for New York and other eastern distributing 
centers. 


D. C. Gates, manager, and Ben Mayhew, as- 
sistant manager of the Fordyce Lumber Co, 
Fordyce, Ark., spent Monday and Tuesday with 
A. Trieschmann of Crossett-Watzek-Gates in 
Chicago, discussing general business. The 
Fordyce Lumber Co., they reported, expects to 
construct new storage sheds for kiln dried lum- 
ber soon after their return, and at an early date 
will begin installation of new sawmill equip- 
ment at Fordyce. 


Frank J. Ward, general manager of the 
Eclipse Lumber Co. with headquarters at Clin- 
ton, lowa, was in Chicago the first of the week, 
attending an important conference with repre- 
sentatives of the National Lumber Manufac- 
turers’ Association. At this conference there 
were representatives of lumber manufacturers 
and retailers, banking interests and others, 
among these being Alexander Legge, president 
of the International Harvester Co. 


J. J. Donovan, vice president Bloedel Dono- 
van Lumber Mills, Bellingham, Wash., was in 
Chicago for a short time Monday and Tues- 
day, en route to New York, where he expected 
to attend the annual convention of the Na- 
tional Foreign Trade Council. Mr. Donovan 
was on the program to lead a discussion on 
“Co-operation in Export Trade,” in connection 
with which he expected to discuss the organ- 
ization and activities of the Douglas Fir Ex- 
ploitation & Export Co. 


Edward Hines, president of the Edward 
Hines Lumber Co., and Mrs. Hines left 
Wednesday for Dayton, Ohio, to spend a few 
days visiting their daughter, Mrs. Howell 
Howard, and her family in that city. The many 
friends of Mr. Hines are delighted to know 
that his physical condition is greatly improved 
and he received a hearty welcome from the en- 
tire force when he took his place at his desk 
in the general office this week for the first 
time in several months. 


Floyd B. Quigg, Yard, Mill and Office news- 
gatherer for the AMERICAN LUMBERMAN, 1s 
away from Chicago at present on a combination 
honeymoon and convalescent trip. Mr. Quigg 
had an unfortunate attack of intestinal influenza 
just before the happy day, but is recovering 
nicely under the care of the best of nurses, and 
expects to be back by the middle of June. His 
place is being taken temporarily by H. L. 
Bartram, a newcomer to the lumber industry 
who joined the editorial staff last Monday. 


H. J. Fuller, assistant secretary, National 
Hardwood Lumber Association, is back at his 
desk this week after being confined to bed 
since May 18 with an attack of pneumonia. 
The original chest infection has been killed, but 
soreness continues, and Mr. Fuller has only 
been able to work for a few hours in the after- 
noons. His many friends in the industry are 
hoping that the warm summer weather Chi- 
cago is having will assist in a speedy total 
recovery. Mr. Fuller is a veteran in the serv- 
ice of the organization, having first started 
with it in 1910. 

A. J. Montgomery, general manager, Wins- 


low Lumber Co. at Orin, Wash., has been visit- 
ing in the Lake States. He was in Oshkosh, 


Wis., May 15, 16 and 17, conferring with the 
officials of his company’s plant there, and spent 
a few days last week in the Chicago office. The 
Winslow company is one of the oldest estab- 
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fished mills cutting Pondosa pine, having oper- 
ated on this product 38 years, and still main- 
tains its position as being one of the largest 
producers. Mr. Montgomery stated that .the 
company is going to continue to operate on the 
same schedule as last year. 


Nelson J. Ludington, softwoods operative of 
Chicago, is on his way home after a vacation 
trip to Florida and the South with Mrs. Lud- 
ington. He expects to be in Chicago about 
june 5. M. E. Botts, Mr. Ludington’s asso- 
ciate, received a card last Tuesday from 
Tampa which reported “weather fine—-roads 
good.” Incidentally, Mr. Ludington must be 
having a good time and forgetting details of 
business, for although he and Mr. Botts have 
known each other for fourteen years and oc- 
cupy adjoining offices, the card was addressed 
with the wrong initials. Mr. Botts might re- 
taliate by addressing his friend on his return 
as “Loodington.” 


S. R. Whitney, who was for a number of 
vears with the Hammond Lumber Co. and with 
Sator Bros. & Bacon, has joined the sales staff 
of the Robt. K. Eaton Lumber Co., and started 
to call on the trade in the North Chicago terri- 
tory last week. He has just returned from a 
tour of the Pacific Coast, where in order to 
acquaint himself with the grades, operating 
methods and personnel of the mills he will rep- 
resent, he spent a month at the Klamath Cas- 
cade Lumber Co. at Yakima, Wash., a menth 
at the Brooks-Scanlon Lumber Co.’s plant at 
Bend, Ore., and two weeks at the Klamath 
Falls plant. Mr. Whitney regarded his trip 
as a wonderful experience, and would have 
liked to have stayed out in “that glorious 
country’ much longer. He is R. K. Eaton’s 
son-in-law, and has resided in Chicago since 
coming out of college five years ago. 


J. W. Ball, sales agent for the Gulf Red 
Cypress Co. on behalf of the Chicago Lumber 
Sales Co., left Chicago early this week on a 
sales trip through Missouri and down south as 
far as St. Louis. He expects to return at the 
end of next week with several orders, as an 
encouraging number of inquiries from this dis- 
trict have been received recently by the com- 
pany, attributed to an increase in building ac- 
tivities there and plans for considerable green- 
house construction. Mr. Ball is well known as 
a sales representative of the plugging, fighting 
type, who practices the preachment that when 
business is dull, it just means that sales have 
to be worked harder for, not assumed to be un- 
attainable. He reported after a recent success- 
ful business trip in Iowa territory that yard- 
men had told him they had not even seen any 
cypress salesmen for several months, which 
seems to bear out the old maxim “them as don’t 
ask, don’t get.” 





Wisconsin Lumbermen in Chicago 


A number of Wisconsin hardwood whole- 
salers, in Chicago for a meeting of the North- 
ern Wholesale Hardwood Lumber Association, 
have been calling at local lumber offices. Among 
the visitors were: V. I. Ruhmer, of the Na- 
tional Lumber & Cedar Co., Park Falls; J. H. 
Johannes, of the West Lumber Co., Lugerville; 
William Kelly, of the Kelly-Omelia Lumber 
Co., Milwaukee: R. G. Maislein, of the Mais- 
lein Lumber Co., Sheboygan; and W. D. 
Wheeler, of Marshfield. 





Maybe There's a Moral 

Noah felt lonesome soon after the flood had 
subsided and the animals had scattered, so de- 
cided to get the gang together again at a big 
banquet. 

All the birds, beasts, reptiles and insects 
gathered round the familiar table, and all but 
one sat down. This was the ostrich, who 
begged to be allowed to eat off the mantel- 
piece. When asked why, he sheepishly replied : 
“Well you see boys, I’ve been hiding out from 
a creditor for three days, and I—I guess I’m 
kind of sunburnt.” 


AMERICAN LUMBERMAN 


Commends Better Business Bureau 


Julius Seidel, president Julius Seidel Lumber 
Co., St. Louis, “Mo., accompanied by Claude 
L. Dann, of his sales organization, was in Chi- 
cago last Saturday conferring with manufac- 
turers of some of the well known building ma- 
terials. Mr. Seidel reports that like practically 
every other section, St. Louis territory is in 
the throes of a marked business depression and 
building is much below normal. This situa- 
tion, however, has only inspired his organiza- 
tion to redoubled efforts and no stone is be- 
ing left unturned to maintain contacts with 
prospective builders and keep something mov- 
ing out of the yard all the time. Mr. Seidel 
expressed gratification at the satisfactory way 
in which the construction division of the Bet- 
ter Business Bureau of St. Louis is function- 
ing. Architects, contractors and builders, as 
well as property owners, are coming to rely 
upon the impartial, unbiased inspections of rep- 
resentatives of this bureau when their services 
are needed in connection with any question con- 
cerning grades and quality of lumber and build- 
ing materials. 


Golfing Chicagoan Plans Trip to 
Boyhood Home 


Everett A. Thornton, president of the E. 
A. Thornton Lumber Co., of Chicago, left on 
Thursday with Mrs. Thornton and his sister 
and nephew on a motoring vacation trip East 
that has as its focal point a stay in his home 
town of Canton, N. Y. There he will attend 
the commencement exercises of his alma mater 
and participate in a long-arranged golf match 
in which he says he and his former classmate, 
Charles S. Brewer will “hammer the life out 
of’ Owen D. Young and Judge Charles Ap- 
pleton, prominent in the affairs of the Gen- 
eral Electric Co. His opponents are also 
alumni of St. Lawrence University, from which 
Mr. Thornton graduated in 1891 with the de- 
gree of B.Sc. 

After an overnight stop on Thursday at 
Mansfield, Ohio, the party will proceed to 
Hollidaysburg, Pa., where Mr. Thornton has 
a neice, Miss Margaret Brown. Two or three 
days will be spent in New York City visiting 
friends and relatives, before looking up old 
friends in East Hampton, L. I., where Mr. 
Thornton taught school for two years before 
coming to Chicago. The itinerary then will be 
through Sag Harbor, New Haven, Albany, Sara- 
toga, and over the Adirondacks to Canton, 
N. Y. Mr. Thornton’s father lives in Canton, 
and although in his 99th year is still healthy 
and active. He is the only survivor of those 
attending the laying of the cornerstone of 
Richardson Hall, St. Lawrence University 75 
years ago. All his five children are still alive, of 
whom Everett Thornton is the youngest at 
the age of 62. 

The return trip will be by way of Ogdens- 
burg, N. Y.; Ottawa, Canada; Sudbury, On- 
tario, and back to Marquette, Mich. Mr. 
Thornton expects to arrive in Chicago by June 
16. Asked whether he was going to include 
any business visits in his tour, he said: “Busi- 


ness? Not a bit—just plumb forget it.” 


Tour Forests 


DuLutH, MINN., May 25.—Some of the lead- 
ing lumbermen of Minnesota, Michigan and 
Wisconsin are on a six day tour of the Chip- 
pewa and Superior national forest to study 
methods of continuous production. The tour 
began May 21. FE. W. Tinker, Milwaukee, dis- 
trict Federal forest supervisor of the Lake 
States, is in charge. Among the lumbermen 
making the trip are H. C. Hornby, president 
Cloquet Lumber Co.; J. D. Mylrea and M. 
R. Jeffris, Rhinelander, Wis.; J. S. Weidman, 
Trout Creek, Mich.; M. J. Fox, Iron Moun- 
tain, Mich,; and William E. Kenety and Frank 
Kelly, of Cloquet. Frank J. Russel, newspa- 
per editor of Marquette and Iron Mountain, 
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IT PAYS 
TO DEAL 


That’s the way to get better 
values and quicker shipments. 
Take advantage of our mix- 
ed car service on orders for 
Cypress. 

Special attention givento LCL 
orders and shipments. 

Write now for prices. 


Gregertsen Brothers Co. 


332 So. Michigan Ave., CHICAGO 
Yards and Planing Mills, CAIRO, ILL. 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Phone ‘Randolph 1069 
Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 
Red r, Northern and Western Hemlock, Pondosa 
and California Pine, Yellow Pine, White Cedar Posts. 
Exclusive agents for Redwood Manufacturers Co., and 
“Soo Brand’’ Maple and Birch Flooring. 





_X}in Dried . ENGLEMANN SPRUCE 


We own and t ional quality stocks i 
Engelmann Spruce, Sitka Spruce and Wemern Pine. 
We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 

LUMBER 
General Offices: 308 W. Washington St., CHICAGO 











Hundreds of New Lumber Buyers 


are listed in the March 
Edjition of the Red Book 
—now available. 

This book may be had on 
trial for 30 days—With- 
out Cost or Ob- 
ligation — by 











any responsible 
concern. Red 
Book credit rat- 
ings and re- 
ports are almost 
universally rec- 
Ognized as the 
most reliable. 
Ask for Pam- 
phiet No. 49-S 
and details of 
FREE trial 
offer. 

The Collection 
Department has had long 
experience in collecting 
lumber accounts, and the 
cost is reasonable. t 


LUMBERMEN’S CREDIT ASSOCIATION 


Exec utive Offices, 608 South Dearborn St., Chicago, 111 
East. Headquarters, 35 S. William St., New York City 

















Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. LaSalle St., CHICAGO 


A rating guide to the contracting trade of 
Sook: Conahy and Geek Coaue Weatos 


Telephone Randolph 4893 Collection and Mechanics Liens 











LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 


31 NORTH CLARK ST. CHICAGO 














LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 


HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Iil. 
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ET your prospect to let you take a kodak pic- 

ture or photograph of his home growing old. 
Send it to us and let our Service Department send 
you a sketch showing how the appearance can be 
changed at the lowest possible cost. It will help 
you sell extra building material. 


WEATHERBEST STAINED SHINGLE CO., Inc. 
North Tonawanda, N. Y. 


‘Plants: North Tonawanda—Cleveland—St. Paul 
‘Distributing Warehouses in Leading Centers 
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News Letters 


(Continued from page 60) 
southern yards and planing mills are buying 
little. Very little mention is made of No, ; 
common or No. 3, for good B&better air dries 
can be bought about as cheaply as No, ; 
common kiln dried. ; 

The box makers continue to cut up quit. 
a bit of lumber but they have sufficiey 
bought to keep them well covered for som 
weeks more. Very few gum and poplar ship. 
ments have been made recently. Cousumers 
are allowing the mills to ship out a litt, 
more pine. One or two large cargo sales of 
1/4 edge No. 1 box kiln dried rough wer, 
made at attractive mill prices. The pries 








of edge box, air dried or kiln dried, remains 


about the same. There is very little deman 
for dressed and resawn box, either edge o,; 
stock widths. There has been a better ga 
for 4/4 box bark strips and B&better bark 
strips rough, these going forward by wate; 
A lot of dunnage is used in handling truck 
and garden crops from this section, and de. 
mand should soon pick up. 

Planing mill operators have been getting 
in a few more orders for a wide variety oj 
items. Competition from other woods is ver 
keen. B&better 13/16-inch flat grain flooring 
is selling at $32 to $35 f. o. b. cars, Norfolk 
rate, while B&better rift flooring is bring. 
ing around $60, because it is hard to get jy 
any quantity. Kiln dried and air dried 
roofers continue to move very slowly, but the 
mills appear better able to maintain prices 


Jacksonville, Fla. 


May 25.—Southern pine prices are weaken- 
ing every few days, as demand continues t 
fall off. Mills are forced to accept orders 
at very low prices, and for items for white 
their timber is not at all suitable. Mos 
orders placed are for large sizes and mi 





TAKE A TRIP 


around the world without leaving the yard. 
Window designs from Europe of the middle 
ages, a bit of mahogany veneer from the 
tropics, a pergola vent that is surely Chinese 
to anyone's eyes, and so on, in a long list. 
Wouldn't it be a lot of satisfaction to have 
some stories to tell the boss's boy the next 
time he comes to the yard, and wouldn't 
it be a lot easier to sell some of the mate- 
rials if there were little descriptive stories 
to pass on to a potential buyer who seemed 
interested? Retailing can be as fascinating 
as travel if a smart and ardent salesman will 
get for himself the rich background of the 
goods he has to sell. 





stocks of framing are growing larger and 
larger. The mills report that they can not 
move their scantling sizes at any price, ane 
low grades are not in demand. Some pro- 
ducers say they are forced to close their 
mills for several days at a time, because ft 
orders are booked. About the only orders 
being placed in this territory are from yards 
in the East. All are for immediate ship- 
ment of difficult assortments, some yards 
sending out inquiries for pine and cypress t 
be shipped in the same ear. As very few 
mills manufacture both pine and cypress 
orders of this kind are most unsatisfactor) 

The pine people have about decided thi 
until demand increases sufficiently to give 4 
the mills plenty of orders, prices will con- 
tinue to be low. If the present demand holds 


t 


about the only solution for the mills is t 


reduce production costs. Some mills are re | 


ducing their forces and cutting expenses ! 
every department. 2 

Most of the cypress people report a sma! 
increase in inquiries, and from buyers that 
have not bought cypress for quite a while 
Cypress siding is in better demand than It 
has been for months, probably because 0 
the reduction of prices on this item, as all 
mills have reduced prices as much as % 
Orders for pecky cypress are also showing 4 
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substantial increase, and it brings a fair 
price. The cypress dealers are pushing their 
stocks more now than they have for years, 
and are advertising quite extensively. 

The Jacksonville Wholesale Lumbermen’s 
Association, and hardwood dealers, made 
such a vigorous protest against what they 
term as excessive handling charges by the 
Municipal Docks & Terminals, that the city 
commission called a special meeting May 22 
for a full discussion of the subject with the 
lumbermen, who asked that a charge of 90 
cents a thousand feet for “off-side wharfage 
charges” be removed entirely. They backed 
up their demands with statements that none 
of the Gulf ports make handling charges for 
lumber. The lumbermen told the commis- 
sion that the city should remove the handling 
charges, in order to attract more lumber 
shipments. The city commission was fur- 
ther informed that unless the excessive 
charges were abolished, at least three of 
the leading shippers would be forced to move 
from Jacksonville to Tampa, Fla., Mobile, 
Ala., or New Orleans, La., as these cities do 
not make similar excessive charges. A de- 
cision Was not made at this meeting, as 
further arguments will be heard at a later 


meeting. 


New Orleans, La. 


May 26.—Cypress is being bought in the 
Louisiana, Mississippi, Texas and Oklahoma 
territory, especially in the last two States. 
Shingles are said to be moving well, par- 
ticularly in the rice section of southwest 


Louisiana Lath are being bought in Texas 

and Oklahoma. Inquiries are increasing. 
Some items of red oak are reported to be 

in fair demand. Searcity is beginning to 


develop in some items of band sawn stock. 
Inquiries are being received for magnolia. 

John R. Thistlethwaite, well Known hard- 
wood manufacturer, of Opelousas, La., has 
been in Touro Infirmary here undergoing 
treatment for pleurisy. 

The Pearl River Valley Hardwood Co. is 
reported to have cut its weekly schedule 
from forty-four hours to a 2-day basis. The 
company operates mills at Canton, Miss., and 
Natalbany, La. 


Bogalusa, La. 


May 25.—The Lamar Lumber Co., hardwood 
producer, will close its plant for two or three 
weeks, beginning about May 26, in order to 
make repairs, and will operate on a 3-day a 
week shift when it is reopened. 3ecause of 
the present unfavorable market and the 
amount of stock now on the yard, only as 
much lumber as is needed to fill orders will 
be cut About 300 men are employed in the 
plant and in the woods by the Lamar Lumber 
Co. when it is running at full capacity. 

Col. and Mrs. D. T. Cushing and their daugh- 
ter, Miss Barbara, are motoring to New York 
via Washington, where another daughter, Miss 
Floyd, will join them and accompany them to 
Pawling, N. Y., to attend the commencement 
exercises at Pawling College, where their son, 
lrederick, graduates. 


Shreveport, La. 


May 25.—There was a slight increase in 
local business last week. Mills in this see- 
tion that supply the tremendous demand in 
the east Texas oil field are delivering fully 
40 percent of the lumber there by truck. 
Texas is considering putting a limit of 3-tons 
on trucks which use the highways. Rail- 
read rates are more than twice what it costs 
to deliver by truck, as trucks effect a saving 
of several dollars a thousand by delivering 
lumber right in a yard, and truck delivery 
permits the yards to carry small stocks. The 
Wholesale market is complicated very much 
by the above conditions. Competition is 
keener than was ever known before in the 
lumber business, 


Kansas City, Mo. 


_ May 26.—There was a good call for many 
items last week, particularly southern pine. 
Inquiry for every class of lumber was con- 
Siderably improved, and lumber dealers were 
a little more optimistic. Demand came prin- 
Cipally from retail yards in the South, South- 
east and East. Local yard demand was 
negligible. Industrial demand was quite 
active. Furniture and automobile body manu- 
facturers took hold in a manner that indi- 
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KLAMATH SOFT 


(Trade Name California White Pine) 


~~ ——— 


ALL ITEMS 
For YARD, 
FACTORY and 
INDUSTRIAL 
REQUIREMENTS 


Fully Equipped 
Saw Mills 
Dry Kilns 
Planing Mills 
Cut-Up Plant 
and Box 


Factotty 


Annual Capacity 
100,000,000 Feet 












BRANCH OFFICES: 


2709 Grand Central Terminal, NEW YORK CITY 
207 Investment Building, PITTSBURGH, PA. 


ESTER 


LUMBER COMPANY 


Established 19/7 
KLAMATH FALLS, ORE. 









cated their supplies were at low ebb. Rail- 1,792,205. Cutter-head. Harry S. Walthers and 
roads bought scattered lots for grain doors. Victor E. Martin, Beloit, Wis., assignors to Yates- 
. American Machine Co., same place, 
1,788,456. Circular knife for woodcutting ma- 
chines. James E. Eckersley, Aberdeen, Wash. 
1,788,574. Edger. William G. Hagmeier, West 


Some box grades were sold to local indus- 
tries, but the total was small. Building 
items in all species of lumber are in fair de- 


mand. Summer resorts around Kansas City Allis, and Ernest C. Shaw, Milwaukee, Wis., as- 
are sending in good orders for siding and signor to Allis-Chalmers Manufacturing Co., Mil- 
shingles, for repair work on summer homes waukee, 

and cottages or construction of new ones. 1,788,598. Box making machine. Louis F. Schul- 





gen, Traverse City, Mich., and George F. Schulgen, 
——— Washington, D. C. 
1,788,603. Sandpapering and rubbing machine. 
Edward L. Torrison, San Francisco, Calif. 
Patents Recently Issued 1,788,608. Process and product for gluing wood 
with starch or substances containing starch. Eugen 
The following patents of interest to Pay nat nary Abramowitsch, Hamburg, Germany. 
recently were issued from the United States Pat- 1.788.744. Saw-filer’s ‘ . 
2 P: ; ,788, . Saw-filer’s rage, Johr 4 lle, 
ent Office. Copies thereof may be obtained from nee ot Yournshin, Wash Be ohn T, Riddle 
R. E. Burnham, patent and trade-mark attorney, , _— 


1343 H Street, N. W., Washington, D. C., at the 1,788,920. Sawing machine. William Loeffler, 

rate of 20 cents each. State number of patent and Sheboygan, Wis 

name of inventor when ordering. 1,789,125, Cut-off gage for saws. Clinton G. 
1,791,406. Sawmill mounting. Lemuel R. and Wilderson, Leetonia, Ohio. 

James W. Foreman, Elizabeth City, N. C. 1,770,542. Mortising machine. Archibald K. 
1,791,438. Conveyer drier. Patrick M. Williams, MacLeod, Somerville, Mass. 

North Wilkesboro, N. C., assignor to Moore Dry 1,770,549. Surfacing machine. August Peterson, 

Kiln Co., Jacksonville, Fla. Cleveland, Ohio. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


1931 


Following are average f. o. b. mill prices of southern pine obtained on sales made during the period May 12-14, by both west and east side 
mills, as reported to the Southern Pine Lumber Exchange, New Orleans, La. 
West East West East West East West East West East West E 
Side Side Side Side Side Side Side Side Side Side Side ‘Shit 
Plooring, Standard Ceiling, Standard Rough Finish No. 1 Fencing and No. 1 Shortleaf No. 1 Longleaf 
Lengths Lengths 10-20’ Boards, 10-20’ Dimension bimenalies 
on we B&better— ess ' 
1x3 rift %x4 P ~ ix 4” 24.31 26.81 2x4” 9x4” 
B& better Bébetter 22.88 21.09 | Ingh thick 1x 6” 24.88 27.38 | 12 @ 14”. 18.08 17.10 | 12 & 14%. 19.23 18.59 
Shortl’f $57.00 $62.50 | No. 1.... 23.50 19.25 | 4° ----- 8.16 Ix 8” 23.29 26.84 6’ "4902 18 6" " 21500 18:39 
Shor $57 52.5 | Sad 6” 30.00 x } 23.29 26. ae 19.02 19.15 Ge 21.00 18.32 
Longleaf 63.50 3 a et 29.78 21.50 aaa 5 1x10” 27.66 35.60 2x6” 2x6” “ 
No. 1— No. 1..++ 20,00 20,09 | 10% <2... 33.16 _ seen Sheet | 12,& 14°. 16.69 16.97 | 13, & 14°. 17.00 1605 
Shortl'f vor SOP 42.00 55.75 | No, 1 Shiplap, 10-20’ yreeee eee & "peo my tems 
ee OS eee Boston Partition, 5&6/4 z : - » ye, a 2x8” 
ee Cees Standard Lengths thick— ix 8* 23.66 24.88 | 12 & 14’. 16.84 16.90 12 & 14’. 17.00 17.00 
2 11/16x4”— 4-8” .... 56.25 x10” ... 1... coo | 16’ ..... 7.98 35.81. § 20 oss 20.00... 
1x3 flat B&better 29.84 5&10” ... 56.55 No. 2 Fencing & 2x10” 2x10” 
grain— - - silage sole Boards, Std. — | 23.45 ce bwens 23.00 
B&better 20.30 9 16 urfaced Fini . 1x4” 12.09 13.74 | fae 23.55 oe Gunes 25.00 oom 
Me. t...« .... 2594 10-20’ Drop Siding, Stand- 1x6” & Se 23.59 eee 25.33 30.00 
No. 2.... 15.75 11.08 Inch thie ard Lengths C. M.... 13.11 14.44 | 2x12” 2x12” 

a ; ; neh thick— No. 117 12 & 14’. 27.35 25.00 12 & 14’. 34.00, 
ej gle TE ae 33.13 34.35 | 1x6” No. 2 Shiplap and Be aciens S746 26:00 3 26" «2... 42.00 44.50 
3&better ie Pe” 33.62 32.79 B&better 26.88 27.88 Boards, Std. Lgth. 

Shortl’f .... 57.00 | 8” ..... 34.42 34.40 | No. 1. 26.00 27.65 |... ortrt No. 2 Shortleaf No. 2 Longleaf 
Longleaf 65.00 68.00 +4 ee ane $3.96 Assorted patterns ix 8” ~~ 44.71 4.29 Dimension Dimension 
* iv Ve ow C . , . 
No. 1— : 5&6, , a Pe oe 28.06 1x10” 14.98 13.72 9x4” 2x4” 
Shortl’f cos SOO Fe © -- 52.43 48.10 | No 4 26.45 24.43 | Longleaf— 12 & 14’. 14.72 15.42 12 & 14’. 17.00 16.25 
Longleaf 49.11 5&10" 63.50 655.55 Se ght . a lx 8” 15.05 14.75 . Ss 15.45 14.93 . AAA 18.50 21.00 
No, 2... «ooo 20:28 112” ..... 68.75 68.00 Car Siding, Lining 1x10” 14.50 17.25 | 2x6” 2x6” 
ne” Mas c— and Roofing 12 & 14’. 12.34 13.52 | 12 & 14’. 13.00 14.92 
5 call Inch thick— B&better— . No. 2 Boards, 1x12” i. Mia bs 12.52 13.50 | 16’ ..... 15.25 16.00 
= a eee 38.75 .... Ae, Ore SOOO wane Standard Le x8” 2x8” 
B&better 2g 01 28.85 ae aE . cee 627.00 3 Sarre Ss shortl’f eae oe 12 & 14’. 13.66 12.69 12 & 14 wen nae 
No. 1.... 24.77 26.89 ae '... 27.00 | No. 2— Short iy + ge re BS.08 35.00 5 80 i.e 14.00 16.25 
No. 2.... «... 14.35 | 10" 2777" tess 81.32 | 1x4”, Longleaf 36.59 38.25 | 3216° 2x10” 
3” 5 4 5-2 P re 2 P 5 7 2 % 5.5 
Same 500 | ge ruster tan [G8 TES ISN Te MS os TR 
B&better, Casing & Base, 10-20’ 5-30’ %x1%e”, 4’ 2x12” , 2x12" — 
1%, 1% & ae B&better, ag aa No. . 2.32 1.94 12 & 14’, 15.20 15.81 12 & 14’. 16.83 
a wean watts 63.50 1x4 & 6” 38.21 34.56 1x4”, 9’ No. 2.... 1.34 eee oe ‘<rues 18.82 24.00 er 20.17 














WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, 


No. 1 Hemlock Boards, sls— 


Wis., prices: 


8’ 10,12&14" 16’ 
ae eel nee ee ees $21.00 $22.00 $23.00 
BEGET  & @asncd eae ara alae 24.50 25.50 27.00 
SS aera ry errs 26.50 28.00 
NT? Baca awsa cade wee 28.00 29.00 30.50 
ee ME SERS ee 279.00 30.00 31.50 

For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 
No. 1 Hemlock Dimension, S1S1E— 

8’ 10” 12’ 14’ 16’ 
2x 4” ...$25.50 25.50 $25.50 $25.50 $26.50 
2x 6” 23.50 24.50 24.50 24.50 26.50 
2x 8” 24.50 25.50 25.50 25.50 26.50 
2x10” 24.50 27.50 28.50 28.50 27.50 
2x12” 24.50 28.50 28.50 28.50 28.50 


Por No. 2 dimension, deduct $2.50 from price 
of No. 1. 


ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 





Inch - 4” 6” ‘4 10” 12” 
D&btr., 6-16’.$42.00 $46.00 $46.00 $67.00 $82.00 
No. 1 & 

btr.,* 6-16’. 41.00 45.00 45.00 62.00 77.00 
No. 1, 6-16’.. 40.00 44.00 43.00 2 § 
No, 2, 8-16’.. 40.50 38.50 38.50 38.50 46.00 
No. 3, 8-20’ 31.50 33.00 33.00 34.00 35.00 
No, 4, 4-20’ 27.60 29.00 29.50 29.50 29.50 
5&6/4, 6-17— 4”&wdr. 6&8” 10” 13° 
Gr asceouevns $66.00 rr 00 $71.00 $81.00 
NO. ADE... .ccce 60.00 62.00 65.00 75.00 
WO Beccevisceds 58.00 60.00 63.00 73.00 


For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, 
add $9; 8-inch, ang $6; 10- “‘r ‘add $8; 12-inch, 
add $6; No. 3, 4-, $- and 16-inch, add $7.50; 
12-inch, add $8; No’ 4, $4. 

$Furnished when available. 

*Contains 40 to 50 percent Dé&better. 

Specified lengths—In Dé&better, No. 1 and 
better and No. 1, add for 16-foot, $5; for other 
lengths, including 18- and 20-foot x $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, $1. 
Bevel siding, %%-inch, odd iengths, 3- to 20- 

foot, but not over 20 percent shorter than 


4-Inch..$28.00 E, 4-inch.......$18.00 
6-inch.. 31.00 6-inch....... 21.00 


Lath, spruce and pine, 4-foot; No. 1, $7.45; No. 
2, $6.46. 








DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., May 26.—F. o. 
on actual sales of fir, May 22, 23 and 25, di- 
rect only, straight and mixed cars, reported 
by West Coast mills to the Davis Statistical 
Bureau, were as follows: 


Vertical Grain Flooring 


b. mill prices 


B B&btr ¢ D 
ne $28.50 $28.50 were ee 
SY aaa ea a oes 29.00 ° 
See cs awewe 29.75 

Flat Grain Flooring 
 -xeetacare 16.2 13.75 
ce cvas seme 20. 5 17.50 
Mixea Grain Plooring 
DS” svsonawns ui er $11.50 
Ceiling 
54x4” 16.25 14.00 
De” sicacweud ‘ 17.25 16.50 
Drop Siding, 1x6” 
DOs <a heals eers 18.75 15.75 
cae caweresa ne 17.00 15.25 enue 
a. pienecones ee 11.50 
Pinish, xin ‘pried Surfaced 
1x6” 1x8” 1x12” 
re ere pr $30.25 $35.00 $49.50 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
kK 2 giwanea $11.50 $11. 50 $12.50 $15.50 
No a 7.00 6.75 7.50 8.50 
SS areenenee 6.50 4.00 4.00 
Dimension 
No. 1, 2” thick— 
2°. 14°  =16’ 18’ 20% 22&24° 26-32" 
4.$11.75 $12.00 $13.00 $13.25 $13.50 . 
6”. 11.25 11.00 12.50 12.75 12.75 $14.7§ 5 $15.00 
8”. 11.50 11.75 12.75 13.25 13.00 15.50 16.50 
10”. 11.75 12.00 12.75 13.25 13.50 16.50 15.00 
12”. 12.75 12.25 13.50 14.00 13.50 15.00 15.00 
2x4”, 8’ $11.50; 10’, $12.25; 2x6”, 10’, $11.00 
fandom 2x4” 2x6” 2x8” 2210” 3x13” 
a eer a $5.50 $5.00 ve 50 $6.75 
mK. Bewace 4.2 5.50 ° ‘ Ye 
No. 1 Common Timbers 
3x3 to 4x12” to 20’, surfaced.......... $14.50 
Suh te 29839" te 40, FOUR. ccccccvcvese 12.50 
5x5 to 12x12” to 40’, surfaced.......... 14.00 
Pir Lath 
ey 2 DRE, GE von ccc eccesencsercates 2.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
Sr J. sabtadasseseesbawns biwhds oeauad $21.00 
re ook i ica wees eae os awh nate Ries 27.00 











INLAND 


[Special telegram 


EMPIRE PINES 


to AMERICAN LUMBERMAN] 
Portland, Ore., May 27.—Following f. o. b. 

mill prices on actual were 

the Western Pine Manufacturers’ 


sales reported to 


Association 


by members during the three days ended 
Wednesday May 27. Averages include both 


direct and wholesale sales 
mixed car orders. 


and are based on 
Quotations follow: 


Pondosa Pine 


INCH SELECTS AND COMMON, S2S— 
6” 16” 12” 
C selects AL..... $40.75 $41.65 $52.75 $75.31 
D selects AL..... 26.89 28.45 33.43 60.36 
No. 1 common AL is ‘ akied 
No. 2 common AL 23.66 21.03 20.80 25.94 
No. 3 common AL 14.27 15.22 15.44 16.20 


SuHop, 5/4 anp 6/4, S2S— 


No. 1...$26.60 (No. 2...$17.24 No. 3...$13.25 
SELECTS S28, 5/4 AND 6/4, 4” AND WIDER— 

C select AL....$48.67 D select AL....$42.82 
Me acankerecnkaman «bees 25.03 


Idaho White Pine 
INCH SELECTS AND COMMON, S2S— 


6” 8” 10” 12” 

C selects Al..... Prine err alana 
D selects AL..... $40. 21 $43.71 $52.03 $84.36 
No. 1 common AL 38.75 39.00 45.25 70.75 
No. 2 common AL 30.91 30.88 30.93 38.61 
No. 3 common AL 18.27 19.59 19.85 25.88 
Sok ee ere $30.75 
No. 4 Common, 826, RW Rls... ccc.ccce 13.00 

Larch and Fir 

No. 1 dimension, 2x6” 16’..............$14.2: 
No. 3 dimension, S2S, RL, 1x8”......... 9.75 
Vert. gr. flooring, C&btr., 4” RbL....... 30.36 
Drop siding or rustic, C&better, 6” RL, 19.0 





WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., May 25.—The following are 
prices for mixed carlots prevailing today: 


Finish— Factory stock— 


ad ais se «838. 00 @ 26.00 

ey alt + O83 "26.00 @ 28.00 

age o/4 .+- 26.00@ 28.00 

Bevel siding— 8/4 28.50 @ 29.50 

%x4” .......$20.00 10&12/4 33. ar 
2x6", Flat gr. 23.00 Lath 


"Vert. gr. 26.00 ae tek 13. eo@1te 
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May 30, 1931 


RED CEDAR SHINGLES 


Seattle, Wash., May 23.—Eastern rices per 
thousand (shingles packed by the square are 
approximately 5 cents over straight car prices) 
f. o. b. mills are as follows: 


First Grades, Standard Stock, Straight Cars 


wm stare, 6/3 ..ccccccccccescosers $1.25 @1.36 
en alenre ie cosa ogh icici aan ie lari saa or 1.40@1.55 
XXXXX, 5/2 cc ceceesccvcevsveces 2.00@2.15 
BurekaS ..-eeeeceec creer eeeeeseee: 2 20@2.35 
Perfections eee coer ececccsesesesess 2 90@3.15 
Royals, 24”, A grade..........++.+- 5.75 @7.00 
Dimensions, 5/2, 16”........+.++00. 2.05 @2.25 


First Grades, Standard Stock, Mixed Cars 


Mixed with Mixed with 
cedar lumber fir lumber 


Extra stars, 6/2 ...... $1.30@1.40 $1.20@1.30 
Metee CMETE ceciéicveves 1.55 @1.70 1.40@1.55 
SEEEE, BFE ceccocces 2.10@2.25 2.05@2.20 
ee re 2.50 @ 2.65 

Perfections ......-...4. 3.15 @3.40 3.10@3.35 
Royals, 24”, A grade... 6.75@7.00 

Dimension, 5/2, 16”.... 2.35@2.60 2.50 


Pirst Grades, Rite-Grade Inspected Stock 


hee, GOR BIG. 65s ccrrercdscevoen $1.35 @1.45 
Extra clears: 

15% premium clears..........e. 1.85@ 2.00 

50% premium clears .......ee0- 1.65 @1.80 
Wee. CO7E DOFTMOUN) 6 ccs nos cces 2.00@ 2.15 
Eurekas (75% vertical grain)...... 3.00 
TE <.6 athens wake e ceneeune 2.85@3.10 
ROyAlS .ncccccccccccccccccsccccoes -75 
Second Grades, Standard Stock, Straight Cars 
Cotes GE, GIR sccscccccessese $0.90@1.00 
es ee, eee -90@1.00 
Fe eee 1.10@1.20 
ae rer re 1.75 @2.00 
ee Po ee eee ene 4.75 @5.75 


Second Grades, Standard Stock, Mixed Cars 


Mixed with Mixed with 
cedar lumber fir lumber 


Common stars, 6/2....$0.90@1.00 $0.90@1.00 
0@1.00 1.00 


Common stars, 5/2.... .9 
Common clears ....... 1.15@1.25 1.256@1.35 
No. 2 perfections...... 1.85@ 2.10 1.45@1.70 





PHILADELPHIA PRICES 


Philadelphia, Pa., May 25.—Following 
prices prevailing today in this market: 


LONGLEAF YELLOW PINE FLOORING, 1x3-inch— 

B&better, $40.00; No. 1 common, $37.00; No. 
2 droppings, $27.90. 

LONGLEAF YELLOW PINE TIMBERS, 

Rough, merchantable grade, water delivery— 

6&8-inch 10-inch 12-inch 14-inch 16-inch 
$36.00 $42.00 $54.00 $65.00 $76.00 

GEORGIA AIR DRIED ROOFERS— 

— and grooved, %-inch, 6-inch width, 

KILN DRIED YELLOW PINE ROOFERS— 

— and grooved, standard, 6-inch width, 
24.00. 

NorTH CAROLINA PINE RovuGH Box, No. 1— 

10-inch, $26.00. 12-inch. $27.00. 

NorTH CAROLINA PINE FINISH, 


are 


Nea $40.00 

NoRTH CAROLINA PINE STEPPING, 

Beenter,, ESOT. kccccccscceesécese $59.00 

anaes CAROLINA PINE DIMENSION, No. 2 & bet- 
er— 


S48, %-inch scant, 2x3-inch, 9-foot, $20.00: 
ae 16-foot, $21.00. Rough, 2x10-inch, 
ou, 


APPALACHIAN WOODS 


Cincinnati, Ohio, May 25.—Average whole- 
Sale prices, carloads, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods: 

PLAIN WHITE OAK— 





4/4 5&6/4 8/4 
 darheaen $85@100 $100@115 


FAS $105@120 
No. 1 com.&sel. 45@ 50 60@ 65 70@ 75 
No, 2 com..... 30 33 38@ 40 
No. 3 com..... 20 22 24@ 26 26@ 28 
Sd. wormy - 388@ 40 55@ 57 60@ 62 
PLAIN Rep OAK— 
) eee 65@ 80 75@ 85 90@100 
No. 1 com.&sel. 45@ 48 52@ 55 58@ 62 
No. 2 com..... 28@ 30 36@ 38 38@ 40 
No. 3 com..... 20@ 22 27@ 30 28@ 36 
SHESTNUT— 
Smear eas 70@ 75 85@ 90 95@100 
No. 1 com..... 43@ 46 54@ 59 60@ 65 
No. 3 com..... 20@ 21 20@ 21 20@ 21 
*. -——— & 8@ 
No. 2 com... 2 31 32 35 36 33 
No. 1 & btr. sd. ° ° 
WOPMEF ccc 31@ 35 33@ 36 38@ 40 
PoPpLaR— 
Panel & No. 1, 
_ 18” & wdr...130@135 140@145 150@155 
| Pens 85@100 105@115 120@130 
Saps & sel 60@ 75 80@ 90 95@105 
{ eee 48@ 562 55@ 60 60@ 65 
mG; BA .ccces 33@ 36 40@ 43 45@ 48 
i Ge a 24@ 26 28@ 30 29@ 31 
MaPLe— 
ae 70@ 75 75@ 78 78@ 80 
No. 1 com.&sel. 45@ 50 52@ 55 57@ 60 
No. 2 com..... 33@ 36 38@ 41 39@ 42 





AMERICAN LUMBERMAN 
WESTERN RED CEDAR 


Seattle, Wash., May 23.—Prices for red 
cedar siding in mixed cars, new bundling, 8 to 
18 foot, f. o. b. mill, are: 


Bevel Siding, 14-inch 


Clea oe ” bad - ad 
ee ere $25.00 $22.00 $17.00 
SO TSE ae 29.00 24.00 20.00 
eee eee 29.00 24.00 20.00 

Clear Bungalow Siding 

%-inch %-inc 

SR ca co aid uiataa plies ae eee $43.00 $32.00 
EE ilies uo isn ls a se 53.00 43.00 
DPE sissies kewaneeenbaetacea 62.0 ae 

Finish, B&better 

$28, S48 

or Rough 

MN wie sada aeulis Dae k Gn Ses aa ee eens 50.00 
EER SERIES SOLS RR SOM 55.00 
MET nos ac avie SW OUT OA bs wae Rae ewe ae 70.00 
a SRN Ga a Se, Ey eee PINS Eee A eed a 85.00 
NT iv. dna a We aay Waa oe ee eal etal 90.00 
BE aint wisn oa aii abe ae Vike waa tara ranean 95.00 
BT nag aa ahi wee Ap ore ew AS aA a pw hia ae 100.00 
eg | Ar eee ee See 105.00 

Clear Ceiling or Flooring, One Side V or B 
i ee Di owass cnes et keneeesesasaen’ $35.00 
ee ee es a eens a ee etakises dees as 40.00 
Discounts on Mouldings 

Made from 1x3” and under........c.cccces 55% 
ee SO: QU GL on ccs ccbacwenncess 45% 


count 


ee ee 





BE Lkscccnsgcennd ean eekee wes se bawed 5 
ig” SELAbnsleuad seen Tease oaaeee meats 38 
OAK FLOORING 
Following are carlot quotations, Chicago 


basis, on oak flooring: 


8x2%" 3$x1%” %x2” %x1%” 
0 $86.0 


Clear qtd. wht..$103.00 $96.0 0 $63.00 
Clear qtd. red... 76.00 71.00 66.00 61.00 
Select qtd. wht. 73.00 61.00 650.00 47.00 
Select qtd. red.. 62.00 55.00 650.00 48.00 
Clear pln. wht.. 80.00 60.00 58.00 46.00 
Clear pln. red... 68.00 60.00 56.00 50.00 
Select pln. wht. 55.00 50.00 40.00 39.00 
Select pln. red.. 54.00 51.00 40.00 39.00 
mk. S Welw s ewes 36.00 34.00 26.00 25.00 
ea” ee 36.00 35.00 26.00 25.00 
No. 2 mixed.... 24.00 23.00 13.00 12.00 

1%x2” %x1%” 
CRORE GEE. Web cccvccciccsrtcceses $92.50 $91.50 
Ce ee, Sv cccnnsececanvesees 89.50 89.50 
Ee eh Brn 71.50 68.50 
J gy ye eer -. 71.50 68.50 
Ge We cc ensecancneweus 66.50 66.50 
a ge ee See 61.50 61.50 
Se WE occeeekenensenens 58.50 57.50 
errr rere ee . 55.50 55.50 
Pre, B PE DOR cccccccctscsoeses 35.50 33.50 
Ne. 1 red..cce ional been wale ieee 35.50 33.50 
= errs oow see 17.50 


New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, $3; 
for %-inch, $1.50; for %-inch, $2. 


CROSS TIES 


St. Louis, Mo., May 26.—The following cross 
tie prices prevail f. o. b. St. Louis: 





Untreated 
White Southern 


Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face....$1.15 95 
No. 4, 7x8”, 8’, 8-inch face.... 1.05 .85 
No. 3, 6x8”, 8’, 8-inch face.... .95 75 
No. 2, 6x7”, 8’, T-inch face.... .85 .65 
No. 1, 6x6”, 8’, 6-inch face.... 75 55 
Red oak and heart cypress ties, 10 cents 
less than white oak; tupelo and gum cross 


ties, 15 cents less than white oak; sap cypress, 
20 cents less than white oak. 


Switch Bridge 

Ties Plank 

od Se en ea $35.00 $33.00 
Se Oe kednaeewheeeseseaeewe 32.00 30.00 





WEST COAST LOGS 


ee Wash., May 23.—List prices of 
ogs: 
Fir: No. 1, $20; No. 2, $15; No. 3, $10. 


Cedar: Rafts of shingle logs only $11@12; 
lumber logs $23@24. 


on™ No. 2, $12@12.50; No. 3, 10@ 


Note: Sales are being made on prices ar- 


ranged individually. 
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NORTHERN HARDWOODS 


Following are prices of northern hardwoods, 
f. o. b., Wausau, Wis.: 


AsH— 
FAS Sel. No.1 No.2 No.3 
4/4 ...$ 65.00 $ 55.00 $ 46.00 $ 30.00 $ 22.00 
5/4 ... 76.00 65.00 658.00 385.00 22.00 
6/4 ... 90.00 75.00 60.00 35.00 22.00 
8/4 ... 100.00 85.00 70.00 40.00 22.00 
BrircH— ' 
4/4. 80.00 60.00 38.00 26.00 18.00 
5/4 - 85.00 65.00 45.00 33.00 19.00 
6/4 90.00 70.00 62.00 35.00 19.00 
8/4 95.00 75.00 65.00 40.00 21.00 
10/4 100.00 90.00 80.00 606.00 need 
12/4 105.0 95.00 85.00 665.00 he 
16/4 160.00 145.00 130.00 men oeen 
5/8 - 70.00 655.00 80.00 23.00 ‘ 
3/4 ... 72.00 68.00 34.00 23.00 ° 
Thin 4/4 72.00 58.00 34.00 area aii 
Price of No. 2 and better, 1x4 inch and 


wider, 4- and 6-foot lengths, $30. 

For select red, add $15. 

Rough birch, 6- to 16-foot, 1x4 inch, two 
face clear, $70; one and two face clear, $55; 
1x5-inch, two face clear, $85; one and two face 
clear, $65. 


Sorr 
4/4 ... 60.00 50.00 38.00 25.00 18.00 
5/4 ... 65.00 65.00 43.00 30.00 19.00 
6/4 .. 77.00 67.00 55.00 35.00 19.00 
8/4 ... 82.00 72.00 62.00 39.00 19.00 
Sort ELm— 
FAS No. 1&Sel No.2 No.3 
4/4 60.00 40.00 25.00 22.00 
5/4 70.00 50.00 28.00 24.00 
6/4 1 75.06 55.00 28.00 23.00 
8/4 - 80.00 60.00 36.00 23.00 
10/4 90.00 70.00 40.00 ier 
12/4 ... 100.00 80.00 46.00 oe 
Rock EtmM— 
KF Sel. No.1 No.2 No. 3 
4/4 80.00 cola 55.00 27.00 19.00 
5/4 85.00 60.00 30.00 20.00 
6/4 90.00 mee 65.00 30.00 *20.00 
8/4 95.00 75.00 88.00 %25.00 
10/4 ... 105.00 earn 85.00 62.0 iia 
12/4 ... 115.00 cael 95.00 67.00 *30.00 
*Bridge plank, add $4 to No. 3 price. 
Basswoop— 
4/4... 65.00 55.00 42.00 24.00 20.00 
5/4 68.00 58.00 48.00 26.00 22.00 
6/4 72.00 62.00 50.00 30.00 23.00 
8/4 75.00 65.00 655.00 34.00 24.00 
10/4 ... 90.00 80.00 65.00 465.00 mich 
12/4 - 100.00 90.00 75.00 655.00 idea 


Keystock, 4/4, $72; or on grades, FAS, $80; 
No. 1, $60; 5/4, $75; or on grades, FAS, $85; 
No. 1, $65. 

One and two face clear, 6- to 16-foot, 1x4- 
inch or 1x4-5-inch, $65; 1x5-inch, $70. 


Rep OakK— 
4/4... 85.00 65.00 50.00 32.00 14.00 
5/4 ... 90.00 70.00 60.00 38.00 18.00 
6/4 ... 105.00 85.00 70.00 40.00 18.00 
8/4 ... 110.00 90.00 75.00 45.00 18.00 
HARD MAPLE— 
4/4... 67.00 57.00 45.00 34.00 14.00 
5/4 80.00 60.00 48.00 36.00 18.00 
6/4 85.00 65.00 50.00 36.00 18.00 
8/4 90.00 70.00 60.00 36.00 18.00 
10/4 110.00 90.00 75.00 60.00 bulb 
12/4 125.00 105.00 90.00 52.00 
16/4 170.00 150.00 130.00 eae 
HarRD MaPLE RouGH FLoorine Stock— 
No. 1 No.2 No. 8A 
com. com, com. 
Se itstsdeeceeewsiatae $43.00 $33.00 $23.00 
|, See Sa cosesscce GU 35.00 25.00 
 -auidhbipenewendanadele eee 35.00 25.00 
BEECH— No. 2 and better 
ee pawadewn iia ebiane Gwin aie mene DE - $38.00 
Dee kesnssengeseens dicahin'ay’t: lence ia Gavaseouiianda 47.00 
Uy el. No. 1 No. 2 No. 3 
ee $70.00 $60.00 $50.00 $35.00 $22.00 


Additions for special widths of No. 1 and 
better in all hardwoods, standarg lengths, are: 
8-inch and wider, $12; 10-inch and wider, $30; 
12-inch and wider, $35. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the Maple Flooring Manufacturers 
Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 


May 23: 
First Third 
ole ait incase $60.27 $30.50 


END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 





Second 


a§x2%” $50.22 





FAS No. 1 & sel. 

CE eertencaneagreaweves $110.00 $ 85.00 
SS ere 115.0 90.00 
Bee Bawa dddeneneoetesue ex 120.00 95.00 
RRR ee eee 125.00 100.00 
| eer are 150.00 125.00 
BE skbiatiesedncweme : 160.00 136.00 
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Following were sales prices of southern hardwoods received during the week ended May 19, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 : K2 
FIGURED Rep GuM— MIXED OAK— . 4 cont 
Qtd. No. Bd. WOPMY. cecccsccccss ceocvces er mere Ce re 10 50 : thou 
l&sel.. 51.00 ae ancl ‘enn ota Neha SCRE Sees PopLaR— "1 are 
Qtd. FAS...102.06 cee its KECSREVERESE LCRESE SESS : Pin. FAS... 69.25 i 20s eth eueeeEGe la ieeoee ’ smal 
Rep GuM— oe Saps ce wea teens ae 51.25 ee Bs 
Qtd. FAS... 71.00@ 77.50 75.50  _=§=»-_——_—euanevssuvess 75.00 DRM Khe eeSbREOSA dbtea wee eens 61.75 vale oni hoe ty 
No. l&sel. 39.50@ 45.50 47.25@ 50.00 48.00@ 54.00 53.00@ 60.00 Saps&€sel., BR (eG cnkiweindy  aicisWie mesh sie see eT Te quie 
Pin. FAS... 66.75@ 78.25 73.75 82.00 76.00@ 93.50 No. 1 com. dette su E aS” cei kaa eae wew ! ata eae d wie q stoc 
No. l&sel. 39.50@ 43.50 44.50@ 47.25 48.25@ 54.75 53.00 No. 2-A.. Se «6 Te BEBO nk ticciavnnes savin ecas ara adva 
™ : No. 2-B.. 25.50 24.75 ee a j nme 
Sap GumM— ee No 3 oF 00 
Qtd. FAS... 51.75 $7.75 17.75@ 50.00 i ‘iil Seg Coreen re ee te ee eee amp 
~ No. 1&sel. 33.75@ 35.00 34.50 = = weccvececece 33.25@ 42.75 AsH— 
Pin. FAS, 13” Pe Cs: Sete RKehED SAKaREEEAD A OER Rae 58.25 NI 
aa. Lee #  fiinccivagte AbeADeeeReae. Teekenee kawes Oe See or) 8 0 —“(“‘“‘—‘“it«‘C MR ~~ RR eee Coas 
FAS ..... 34.00@ 38.50@ 43.50 47.50 weer e eens Sorr MArpLE— { ligh 
lo &sel. 27.754 31.00@ 36.25 32.00@ 32.50 35.75 JAG 41 97 / Coas 
No, 1 oe 2.09 fT ae 8 §= «Cs eS Seeke ema aetes: dames | 
No. 2 com, 23.50@ GS-39 === etercerereree ereecerevere OE eee ae =~ cao ee ee in s 
Crating . 21.250 ea weeees ST NORE 88 «Sse Sas gv eigtum'grarers  —meeG Weactineres 41.50 repo 
BLACK GUM— Dk Bh 666s Btbxeserenee Sakeetnraedeak <eelseoteeces 24.50@ 28.50 7 
Qtd 0 Se ee ee ee ee ee eo 4 3.00 HicKory— 
No, 1&sel 3 nee 39.00 PO Aven aacedutaeea, Metetenvecen adv amuenormas 67.50 K 
Pin. FAS... .. reee 39,00 ceeeee cee ewer ecere Re eee —almibe aaa aW ere“ anbiaiice haters . 47.50 
No. 1&sel weeee 29.00 a es Rye - furt 
. ee Sorr ELmM— lath 
—=—_—  .. i Girgth) Wisedikbkede .cikoheswinss $7.50 15.25 finis 
Pin. FAS... 37.00 Corer eee eeee se eeeeeerees seeeverscecs DOME . Gcacn i cdeags sehbinmecaitcc SouNee aeons 34.25 a 
No. 1&sel. 26.70 (eee cece e eee teeter eee teen eee eees Pa or ork a win kee date eianecie Ree . vabaeie cee 23.25 oem 
WHITE OAK— CoTTronwoop— N 
Qtd. FAS...117.00@119.75 113.25@128.25 ... perane aioe nets PnlL&wd. *s 
PEO. SEMOL. cccvssvcesess 78.50 $0.50 sees ee eees MT re ere ee. son 
Pin. FAS 67.00@ 83.75 87.25@ 93.00 94.75 94.75 @105.00 30x bds. 2 ia lath 
No. 1&sel. 42 VG Sy RR ee ee oe eee 52.504 72.00 13-17". oe eae ee ene. ee Saad ost iret ee I 
No. 1 com. 22 504 Se +e eehoeneeee Rev eEDRECKGC OS ZenWee ee eee” Box bds., H 
No. 3 fig. 26.50 ae a ae ey cnet eer re eo OE tI ee ee lt A j 
Rep OAaK— YY fer SS 7g ee epee 5 Tere. Tee PT eT eee ee 
Qtd. FAS . es i MDa ae No. 1&sel... 29.75 Se i“(ié‘“‘“‘iséS Ce soe ini oe g 
No. 1&sel 8S ere . eee rT ee WILLOow— : 
Pin FAS . 60.00@ 67.00 71.00 PO ae ee Eta we eee: FAS 52.95 
No. 1&sel. 40.00@ 43.75 47.50 cs Sata ead sali Bee pe eee 
No. 1 com. 40.75 eee ee, ea _ MAGNOLIA— : 
io 2 20 50 Qf TF ae stands 45.25 46.25@ 49.50 46.25 18.25 
PEcAN— No. 1&sel... 35.25 37.50 36.00 $8.25 FI 
‘FAS 417.00@ ek. Uvtewre avuewewanmaes oe de he. Penvte 
No. 1 com ee q ; ; 32.004 HACK BERRY— woot 
No. 2 con . aa 3 . ; 22.004 acc n o-  *tppecmmsway aseickacialan kc sigisha) koa ae a M 
t,ar\ 
and 
wort 


NEW YORK, May 26.—Idaho and Pondosa 


P . oO] 

we $ pine prices were reported a little steadier than to r 

is 22 S ar et = orts they were a week ago, and some wholesalers | Ww 

reported business ‘fair.’ son 

plan 

. . ° bat ‘ dest 
For Editorial Review of Current Market Conditions See Page 25. For Review of Market KANSAS CITY, MO., May 26.—Western pine 

Conditions in Chicago District See Page 53 business is light. A few scattered lots were 

. P sold to nearby yards. There was a little rail- 

NORTHERN PINE low prices. With furniture expositions now road business also. use 

on, or soon to be held, the manufacturers in — 

BUFFALO, N. ¥. May 26.—The northern that line are disposed to await the outcome. SOUTHERN PINE ot 

pine market shows little activity, and buyers D : 

are inclined to hold off or to look for lower CYPRESS BALTIMORE, MD., May 25 While m. 


25.— volume 








prices. Some unsettlement seems likely on < of business in longleaf is reduced, this divi- | J 
“dapap . ,ALTIMORE, MD., May 25.—Cypress stock : - “4 nds N 
account of the lower range of Idaho pine a A “ ye ag ee Bec yd ve he - me sion of the trade is notably out for stability Ce, 
prices, but northern pine mills feel that the 1 — axa - ! ; a . ‘ ie - 4 and firmness. North Carolina pine prices re- N 
° : ate yrices ais i “ , "Ne zed, sas ry > s 
market is already low enough, based on cost ped ; : ee Se er flect keen competition. Volume of business be 
of operations Both retailers and industrial here is some feeling of disappointment over 


is small, and mills able to do so are curtail- 








concerns have very small stocks. the failure of the demand to expand. ing their production still further. 

CINCINNATI, OHIO, May 25.—More buying a oe e . . ) 
EASTERN SPRUCE of cypress finish and factory lumber is re- CIM INNATI, OHIO, May 25.- Gradual —_ a 
acl aca -— — ; Ba ported. Prices are rather soft and generally teeth seggpet Nas residential building, with — ~ 
BOSTON, M \SS., May 26 Demand for unsatisfactory. Mills are still willing to make repair work and remodcling is giving a little { Upy 
eastern spruce frames and_ the base price concessions. Wholesalers here claim they are snap to the southern pine market. There has wit! 
have kept about even during the current being undersold by mills in the South. been some improvement in demand for uppers, J P 
month, but business is well below normal. but buying is mostly of dimension and com- t $15 
Retailers are confining their purchases of - mon building lumber. Some items in 14- and | Si 
random lengths to modest current needs, and HEMLOCK 16-foot lengths continue rather scarce, and ber 
prices remain weak. Boards are dull despite these are higher, but prices in general remain an 
their cheapness Lath are scarce, and hence NEW YORK, May 26.—A comparison of soft. ' Hoy 
quite firm, although buying is light. prices today with those of last fall shows : ’ ne 
few changes, although demand now is better NEW YORK, May 26.—Prices are a little Co 
HARDWOODS than it was then. There are ample stocks of less favorable than they were a week ago, and . 

hemlock, and some dealers report a steady call business perhaps a shade better. Incoming 
BALTIMORE, MD., May 25 Contuenh of. for small assortments by regular customers, shipments have not been heavy of late. e 
ferings remain in excess of the requirements erred ea r vet 
of consumers, so quotations are held down by BOSTON, MASS., May 26.—Business in hem- BOSTON, MASS., May 26.—Not enough (Lt 
intense competition Troubles that have come lock is very quiet, although prices are the southern pine is moving out of retail yards , 

over prominent mill concerns have served to lowest in years. Most retail yard stocks to encourage dealers to buy at all freely. 

cloud the situation. Some demand comes are quite light. Sales of eastern and north- Prices certainly are no firmer. 2easonably 
from abroad, with the returns relatively fair. ern boards are few. Western hemlock is satisfactory 8-inch air dried roofers are ~. 
a at ile urgently offered c. i. f. at $14 and even $14.50 offered around $22, 3&better partition at a 
CINCINNATI, OHIO, May 25.—The market off Atlantic differentials, page 11%. $38@ 40.26, and some really desirable B&bet- Co 
continues spotty, with prices irregular. Hand- ter rift longleaf 1x4-inch flooring at $76 EB. 
to-mouth buying of oak and poplar by furni- WESTERN PINES ——————— . 
ture factories was a feature last week. Di- KANSAS CITY, MO., May 26.—Last week's ma 
mension stock demand is making some gains. BUFFALO, N. Y., May 26.—Idaho pine mills southern pine shipments were heavy, and ( 
More export inquiry is reported for oak, ash, have reduced their prices from $1 to $3 dur- held up well. Most of the sales have been ber 
poplar and chestnut. ing the last week, after holding to a firm to retail yards in Texas and Oklahoma, but | Pu 
—————_—_—_ price policy for a long time. These prices are are not confined to oil field districts. There the 
BUFFALO, N. Y., May 26 Hardwood trade reported to be more in line with those in the was a decided improvement in sales to east- anc 
is slow, and only immediate needs are being California pines than before the reduction of ern yards. Southern pine is in good demand To 
covered by buyers in most cases. Inquiries the last week. Prices of the latter woods are by industries, too. Body and furniture manu- ; : E 
ire coming in fairly well, but competition is unchanged, though’ unsettled. Demand is facturers bought in good quantity. Crating wa 
strong, and it seems to be necessary to take rather light. lumber was in fair demand, ; at 
tur 
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DOUGLAS FIR 





though prices are holding up well. 


BALTIMORE, 


advantage over other species, and a fair vol- 
Assortments of fir here 





well in the face of rather 


SHINGLES AND LATH 


KANSAS CITY, MO., May 26.—There was a 


Repair work has mostly been 


rail and cargo of late, but wholesalers’ 


AMERICAN LUMBERMAN 


stocks are not voluminous, and the market is 
holding at recently advanced prices. Shingles 
are plentiful in all leading grades, and prices 
holding fairly well. Fluctuations, if any, have 
been in narrow range. 


BOXBOARDS 


BOSTON, MASS., May 26.—Box and shook 
mills that have boxboards due them on con- 
tract are taking deliveries behind schedule, 
though most contracts were from 25 percent 
to 50 percent below the average in the 
amount of stock called for. There is enough 
surplus of unsold box lumber pressing for a 
market to make any early improvement in 
prices unlikely. Box makers report their 
trade discouragingly slow. 


CLAPBOARDS 


BOSTON, MASS., May 26.—Clapboards are 
moving out of New England retail yards in 
very restricted volume. There are compara- 
tively few and _ unimportant replacement 
orders. Wholesale distributors find a grain 
of encouragement in the fact that yard stocks 
are extremely light. Very light supplies of 
eastern spruce and native white pine clap- 
boards keep quotations about steady, but 
some lots of West Coast clapboards can be 
had pretty cheaply. 





BUSINESS CHANGES, INCORPORATIONS, ETC. 











New Mills and Equipment 


Turner-Day-Wool- 


states that the 


Casualties 


Brookhaven — Lincoln } 
loss by fire in supply house including 





logging camp north 





Enterprise—The 


been damaged by fire 
loss of about $3,000: 


— 


Florence—Sparrow 


WEST VIRGINIA. Parkersburg—Planing mill of 


BRITISH NORTH 
NEWFOUNDLAND. 


RETIREES 


New Ventures 


Campbell Lumber 


Angeles—Penberthy 


Hardwood Floor 


Or Re ST 


Atkinson has started 


Chicago—Metropolitan Woodworking 
woodworking and novelty 


INDIANA. Lowell—Nick Mager & Son are open- 
ing a new lumber and supply yard on Cedar Lake, 

MASSACHUSETTS. Taunton—Sanders Lumber 
Co, opening a new paint and varnish department 
at the yard; 59 Weir St. 

MICHIGAN. Houghton Lake—Hazen M. Ran- 
dall has started a retail lumber business. 

MINNESOTA. Glencoe—Glencoe Lumber & Coal 
Co. has started a retail lumber business, 

MISSISSIPPI tipley—Hickson Bros. are re- 
ported to establish a stave mill at this point. 

NEBRASKA. Oshkosh—Platte Valley Lumber 
Co, opening lumber yard and hardware store in 
June. Marley Brown, formerly at Sterling, Colo., 
sole owner. 

NORTH CAROLINA. Wilmington—L. A. Long 
is reported to establish a juniper shingle mill on 
the Carolina Beach Road. 

OREGON, Astoria—W. B. Hollenbeck has en- 
gaged in the logging business under name of Hol- 
lenbeck & Lindberg. 

Cottage Grove—Cottage Grove Lumber Co. has 
started a sawmill. 

Merrill—Merrill Lumber Co, has started a retail 
lumber business. 

Molalla—Ora Slyter & Son have engaged in the 
sawmill business 

Portland—City Construction & Mfg. Co. engaging 
in the woodworking business at 28 Front St. 

Portland—Klickitat Fir Lumber Co. has been 
formed by D. S. and F. G. Norris. 

Sandy—Bruns-Jonsrud are engaging in the plan- 
ing mill business. 

TENNESSEE. Hartsville — Livingston Lumber 
Co. recently began business. 

Knoxville—Knoxville Lumber & Mfg. Co. has 
opened a new branch at Luttrell St. and Southern 
Railway. 

TEXAS. Gladewater—Peoples Lumber & Supply 
Co. has started a retail lumber business. 

Dumas—Lone Wolf Lumber Co. opening new 
yard, 

Troup—Mid-Texas Lumber Co. has started a lum- 
ber yard. 

WASHINGTON. Everett—Everlast Products Co. 
has started a shingle manufacturing plant. 

Rochester—C. L. DeCraene has engaged in the 
lumber yard and building supply business. 


Business Changes 


COLORADO Buena Vista Sindlinger & Niles 
succeeded by Sindlinger Lumber & Supply Co 

Englewood—J. E. Abbott & Co, changing name 
to The Abbott Lumber Co. 

Trinidad—Southern Colorado Lumber Co, taken 
over by Union Lumber Co. 

CONNECTICUT. New Britain Frost & Davis 
Lumber Co., of New York City, owning a control- 
ling interest in the Hardware City Lumber Co., 
New Britain, has decided to discontinue the busi- 
ness Hugh S. McKenna, manager of the discon- 
tinued vard and secretary of the Lumber Dealers 
Association of Connecticut, has joined the New 
Britain Lumber Co. as manager of sales. 

KANSAS. Elgin—Elgin Lumber & Hardware Co. 
changing name to Rippetoe Lumber Co 

Jetmore—C * Tsely Lumber Co. sold to Rock 
Island Lumber & Coal Co. of Wichita. 

Purcell—Frank H. Boger sold to Burgner-Bow- 
man-Matthews Lumber Co 

Wichita—Z. ©. Brock Lumber Co. sold to T. M. 
Deal Lumber Co. 

MICHIGAN. Iron River—Twin City Fuel & Lum- 
ber Co. taken over by Cloverland Supply Co. 

NEBRASKA. York—J. F. Grosshans Grain & 
Lumber Co, succeeded by Cornbelt Lumber Co. 

NEW JERSEY. Little Falls—Robert C. Van 
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Ness (Inc.) reorganized as Chas. O. Holmberg & 
Sons. 

Rahway—Miller & Hoff Lumber Co. succeeded by 
Miller Matthias Lumber Co, 

NEW YORK, New York—National Sash, Door 
& Glass Co, succeeded by National Lumber & Mill- 
work Co. 

NORTH CAROLINA. James City—Munger & 
3ennett (Inc.) succeeded by Clarence Kirven. 

OHIO. Cadiz—E, M. Long & Sons succeeded by 
E. M. Long Corporation, Frank B. Spiker and as- 
sociates, props; incorporated; capital, $50,000. 

OREGON. Molalla—John Kerr has leased his 
sawmill in the Wildcat district near here to Clyde 
Eby and Oliver Orem. 

TENNESSEE. Kingsport—The entire stock and 
equipment of Poarch Bros. Lumber Co. has been 
purchased by Kingsport Lumber & Supply Co, 
which will increase facilities and add to building 
material lines carried. 

WASHINGTON. Auburn — Phillips - Heiserman 
Mill & Lumber Co. has purchased the sawmill of 
Herman Schultz. 

Camas—Camas Lumber & Fuel Co. has pur- 
chased the sawmill equipment of T. Fantini and 
A. M. McDonald. 

Centralia—Fred Beal is reported to have pur- 
chased the tie mill belonging to C. Nelson and 
others. 

Hartford—W. L. Plourd is reported to have pur- 
chased the logging equipment of Walter Lamont. 

Olympia—Henry Howell and Roy Hartman are 
reported to have sold their tie mill to C. C. Dunlop 
and H. H. Strock. 

WISCONSIN. Milwaukee—M. Hilty Lumber Co. 
changing name to Hiity-Forster Lumber Co. 

Sheboygan Prange - Geussenhainer Co.; Otto 
Geussenhainer sold interest. 


Incorporations 


ARIZONA. Phoenix—Dolan Box Co., incorpor- 
ated 

ILLINOIS. Chicago—Blume Bros. Coal & Sup- 
ply Co., incorporated. 

Harvey—Harvey Lumber & Supply Co., incorpor- 
ated; capital, $10,000. 

Rockford—North Town Fuel Co., incorporated; 
retail fuel and lumber business. 

INDIANA. Hammond—tLandeck Millwork Co., 
incorporated: capital, 40 shares, $190 par; Elmer 
H, Landeck interested. 

IOWA, Bettendorf—Bettendorf Lumber & Sup- 
ply Co. renews articles of corporation for another 
20-year period with capital of $125,000. 

KENTUCKY. Hickman—Hickman Lumber & 
Concrete Co., incorporated; capital, $10,000. 

MICHIGAN. Hamtramck—Hamtramek Lumber 
& Supply Co., changing authorized capital to 20,000 
shares, no par. 

MISSOURI. Cuba—Cuba Oak Flooring Co., in- 
corporated; capital, $16,000. 

NEW JERSEY. Bayonne—Woodward Lumber & 
Coal Co., incorporated; capital, $25,000. 

Bergenfield—Bergenfield Lumber & Supply Co., 
incorporated. 

Elizabeth—Union Millwork & Supply Co., incor- 
porated to manufacture millwork. 

Long Branch—Preferred Materials Co., incor- 
porated. 

OREGON. Bates—Pacific Pine Lumber Co., in- 
corporated. 

Portland—Tideport Logging Co. increasing cap- 
ital from 8,500 shares to 10,000 shares of no par 
value stock, 

PENNSYLVANIA Williamsport — Barclay, in- 
corporated; capital, $10,000; lumber, etc.; Geo, S. 
Barclay, et al. 

WASHINGTON. Seattle—Puget Sound Associated 
Mills, incorporated; capital, $50,000; C. H. Krien- 
baum interested. 

Seattle—Sulco Products Co., incorporated; cap- 
ital, $50,000; Karl P. Heideman, interested; lumber 
and wood products. 

Seattle — LumbDersearch, incorporated; capital, 
$10,000: Wm. F. Devin interested; assembling and 
disseminating information in regard to _ forest 
products. 

Vancouver—Central Wood Products, incorpor- 
ated: capital, $50,000. 





Hymeneal 


AUS-NEWBEGIN. The engagement of 
Lawrence Seymour Aus and Miss Noreen Alice 
Newbegin, both of Tacoma, Wash., was an- 
nounced May 16 by Mr. and Mrs. George 
Dennes Newbegin, parents of the bride-to-be. 
Mr. Newbegin is assistant manager of the 
Casecace Timber Co. and the family is one 
of the most prominent in Pacific Northwest 
lumber circles. Mr. Aus is also in the lum- 
ber business. The wedding has been set for 
July 11. 


FISHER-MOWERS. The wedding of L. 
Donald Fisher and Miss Martha Mowers of 
Tacoma, Wash., was solemnized May 16 at 
the Christ Episcopal Church of Tacoma. Mr. 
Fisher is purchasing agent for the North- 
west Chair Co. The ceremony was performed 
by Rev. Sidney T. James and was followed 
by a reception at the Mowers home near the 
Tacoma Country Club. The young couple 
left on a wedding triv to Canada and will be 
away three weeks, after which they will 
make their home in Tacoma. The bride is 
the daughter of the late Dr. Saxe W. Mow- 
ers and a graduate of the Erskine school in 
Boston. Mr. Fisher is the son of Mr. and 
Mrs. Louis H. Fisher and a graduate of the 
University of Washington. 
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State Financial Aid to Forestry 


Forty-seven States and territories are now 
extending financial’ support to State forestry, 
most of them having State foresters and par- 
ticipating in fire control, extension, reforesta- 
tion or other related activities, according to the 
Forest Service. State forestry appropriations 
for the last year aggregated $7,297,935. Of 
this total, $2,555,329 was appropriated by 38 
States for fire protection in co-operation with 
private land owners and the Federal Govern- 
ment. A total of $1,106,711 was expended by 
40 States for tree planting stock and for re- 
forestation. More than $2,308,000 was appro- 
priated for purchase, maintenance and improve- 
ment of State forest lands. Other appropria- 
tions were used to fight pests and tree diseases 
and for education, research and extension work. 
State forestry appropriations for the last two 
years have increased at the rate of more than 
$2,000,000 over those for 1927 and 1928. 





Continuity of Business and Employ- 
ment to Be Considered 


The Chamber of Commerce of the United 
States announces that attention will be focused 
upon specific aspects of the general problem 
of stabilization at the meeting of the executive 
committee of the comfnittee on continuity of 
business and employment, scheduled to be held 
at naticnal chamber headquarters here in June. 

For the more expeditious handling of various 
phases of the subject, the work of the commit- 
tee has been allotted to subcommittees. Sea- 
sonal employment will be considered by Henry 
S. Dennison, president of the Dennison Manu- 
facturing Co., Framingham, Mass., and John 
H. Fahey, of Boston. Leroy A. Lincoln, vice- 
president of the Metropolitan Life Insurance 
Co., New York, will head the subcommittee on 
unemployment insurance. 

Members of the executive committee are: 

Henry I. Harriman, chairman, chairman of 
the board, New England Power Association, 
Boston; Stuart W. Cramer, president Cramer- 
ton Mills (Inc.), Cramerton, N. C.; Walter J. 
Kohler, president, Kohler Co., Kohler, Wis.; 
Robert E. Tally, president United Verde Cop- 
per Co., New York; Arthur H. Young, secre- 
tary, Industrial Relations Counselors, New 
York, and Henry S. Dennison, 


Others not mentioned above who have been 
added to the general committee are: 

W. M. Ritter, president, W. M. Ritter Lum- 
ber Co., Columbus, Ohio; Willis H. Booth, vice 
president, Guaranty Trust Co., New York; 
Morris F. Leeds, president, Leeds & Northrup 
Co., Philadelphia; P. W. Litchfield, president, 
Goodyear Tire & Rubber Co., Arkon, Ohio, and 
Paul Shoup, president, Southern Pacific Co., 
San Francisco. 

One of the preliminary steps under considera- 
tion by the committee is to ascertain what agen- 
cies are carrying on activities in this field with 
a view to bringing about greater co-ordination 
of effort. 





Series of Articles on Correct 
Construction 

The National Committee on Wood Utiliza- 
tion is sending out for general publication a 
series of short articles, which ultimately will 
reach fifty in number, setting forth the funda- 
mentals of correct construction for obtaining 
well built frame houses. The series of articles 
will follow closely Government reports and 
recommendations, particularly the bulletin 
“Light Frame llouse Construction,” issued 
jointly by the Federal Board for Vocational 
Education and the National Committee on 
Wood Utilization. 

These articles are intended primarily for 
publication on building pages of Sunday news- 
papers. “The House Needs a Strong, Well- 


Laid Sill” is the caption over the article sent 
out for publication last Sunday. 

This article stresses the importance of the 
sill in house construction and outlines its pur- 
poses in language that the ordinary reader in- 
terested in checking construction details can 
readily understand. The reader is told how 
a sill should be laid in both masonry foundation 
and pier construction. 





Report on Census of Manufactures 


The bureau of the census this week made 
public its complete report covering the census 
of manufactures for the calendar year 1929, 
showing the total value of products reported 
as $70,137,459,352 for the United States as a 
whole. This report is a summary of prelimi- 
nary reports for the different States issued 
from time to time recently. 

Of the total, $38,173,395,693, or somewhat 
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more than one-half, represents the output of 
six States—New York, $9,979,958,958; Penn- 
sylvania, $7,387,856,808 ; Illinois, $6,232,438,498- 
Ohio, $5,999,123,993; Michigan, $4,636,361,417; 
New Jersey, $3,937,656,019. These six States 
and six others—Massachusetts, California, In- 
diana, Wisconsin, Missouri and Connecticut, to- 
gether contributed $52,734,523,561, or about 
three-fourths of the total value of manufactured 
products. 

The value of products for the entire country 
in 1927, the last preceding census year, was 
$62,718,347,289, a slight increase over 1925, 
when the total was $62,713,713,730. In 1923, 
the total value reported was $60,555,998,200, 
compared with $43,653,282,833 in 1921, when 
the country was in the throes of the first post- 
war depression. 

The average number of wage earners em- 
ployed in 1929 by manufacturers submitting 
these reports was 8,807,536, compared with 8.- 
349,755 in 1927, 8,384,261 in 1925, 8,778,156 in 
1923 and 6,946,570 in 1921. 

Wages paid in 1929 aggregated $11,649,536,- 
855, against $10,848,802,532 in 1927, $10,729, 
968,927 in 1925, $11,009,297,726 in 1923 and 
$8,202,324,339 in 1921. 














JOHN McCOLLUM, of Rice Lake, Wis., one 
of the pioneers of the old logging days in 
northern Wisconsin, died at his home there 
on May 19, at the age of 94. Mr. McCollum 
went to Barron County to engage in lum- 
her operations 63 years ago. In 1867 he 
went to work for Knapp, Stout & Co. and 
was in charge of that firm’s logging crews 
for over thirty years. Later he was for 
twenty years in charge of logging for the 
old Rice Lake Lumber Co. Three children, 
John, of Superior; Bert, of Minneapolis, and 
Mrs. Ella Lynch, of Detroit, survive him. 


MRS. HENRY KIRK, of Cedar Rapids, 
Iowa, died at her home there on May 15 
after a long illness. Private funeral services 
were held at the home, 1803 Ridgewood Ter- 
race, on Tuesday, May 19, Dr. Robert Little 
officiating. Burial in Oak Hill Cemetery, 
Cedar Rapids. Mrs. Kirk is survived by her 
husband and two sons: Douglas Kirk, of 
Cedar Rapids, and John Kirk, of New York 
City. 


CHARLES G. PLAIN, for many years 
woods-foreman for Daniel Shaw Lumber Co., 
of Eau Claire, Wis., died suddenly on May 24 
of heart trouble. He was 78 years old. He 
was one of the last few old timers of the 
white pine lumber industry who ran camps 
on the Chippewa and Flambeau rivers. Mr. 
Plain left Menominee in 1869, then a boy of 
16 vears, to work for the Shaw Lumber Co., 
at Eau Claire, Wis. In 1902, when the pine 
was almost all cut around Eau Claire, he 
left the Shaw company to run camps in 
northern Minnesota. In later years he farmed 
at Solon Springs, Wis., until the death of his 
wife in 1924. Since that time he had lived 
with his son, Roy Plain, who is with the 
Giesen Lumber Co., at Superior, Wis. 





D. C. CULLEN, proprietor of the Cullen 
Lumber Co., of Fargo, N. D., a lineyard firm, 
died recently at his Fargo home as the result 
of a stroke of paralysis last fall. He was 
65 yvears old. Mr. Cullen was born at White- 
water, Wis., in 1866, and early in life became 
a railroad man at Two Harbors, Minn. In 
1885 he moved to North Dakota, where he 
opened a lumber yard at Auselm. The busi- 
ness later was expanded and at the time of 
his death Mr. Cullen operated yards at Har- 
low, Fargo, Baker and Brinsmade. In 1895 
Mr. Cullen married Agnes Kaspari of Lake 
City, Minn. He is survived by his widow, six 
daughters and two sons. He was affiliated 
with the Catholic Church and was a member 
of the Knights of Columbus. 


JOHN CHARSHEE, who had been a well 
known figure for a number of years in Bal- 
timore lumber trade circles, died on May 18 
at his home in that city. Mr. Charshee, a 
native of Havre de Grace, Md., went to Bal- 
timore many years agoand became connected 
with the Tunis Lumber Co., having to do 
chiefly with the accounting department. 
When the Tunis company went out of busi- 
ness he formed a partnership with his 
brother, the late Thomas A. Charshee, under 
the name of Thomas A. Charshee & Co., Bal- 








timore. 
difficulties with John Charshee retiring and 
Thomas A. Charshee continuing as a cor- 
poration until the time of his death, some 


The firm in course of time got into 


years ago. John Charshee was 68 years old 
and is survived by his wife. 


MARY POTTER MACK, wife of W. B. 
Mack, pioneer Grays Harbor lumberman, died 
at her home in Aberdeen, Wash., May 22. 
Mrs. Mack had lived on the Harbor for 41 
years, going there shortly after her marriage 
to Mr. Mack in 1890. She was a member of 
the Pioneers’ Association, a past president 
of the St. Andrews guild of the Trinity Epis- 
copal Church and the first president of the 
Red Cross, handling the work during the 
war. Mr. Mack was for many years identi- 
fied with the S. E. Slade Lumber Co., Aber- 
deen, and is now with the Eastern Terminal 
Lumber Co., of Wilmington, Del. Mrs. Mack 
want back to Aberdeen from Wilmington 
some months ago on account of ill health 
and since September had been confined to her 
home. 


GUSTAVE A. ANDERSON, for 26 years a 
lumber inspector for the Pacific Lumber In- 
spection Bureau, died at his home in Ho- 
quiam, Wash., May 17, at the age of 73. Mr. 
Anderson was born in Sweden and had lived 
on Grays Harbor since 1905. He is survived 
by his wife, a daughter and two sons: Dr. 
A. E. Anderson and Albert E. Anderson of 
Hoquiam. 


CHARLES F. KELLOGG, treasurer of the 
Kellogg Bros. Lumber Co., Wisconsin Rapids, 
Wis., and one of the most widely known lum- 
bermen of that State, died on Tuesday, May 
26, according to advices received by the 
AMERICAN LUMBERMAN shortly before going 
to press. Funeral services were to be held 
on Friday at 3 o’clock. Fuller details have 
not yet been received. Mr. Kellogg’s death 
follows by only a few months that of his 
brother, William F., who was his partner in 
the retail lumber business since 1894, most of 
that time at Wisconsin Rapids. Both were 
active in the work of the Wisconsin Retail 
Lumbermen’s Association, and both served as 
president of that organization. Charles Kel- 
logg was present at the last annual meeting 
in February and made one of his usual con- 
structive and interesting addresses. He was 
a director of the association and served on 
various committees. A nephew, James Kel- 
logg was associated with him in business. 





Wood Decking Instead of Con- 
crete to Be Used 


New Or.eans, La., May 19.—Through the 
activity of W. H. Scales, National Lumber 
Manufacturers’ Association, plans for the five 
public markets to be erected in New Orleans 
shortly have been altered to provide for wood 
decking in place of concrete. The architects 
were shown the advantages to be derived 
through the use of the material, including 
suitability and economy. 
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| TRANSPORTATION 


Week's Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
May 16, 1931, totaled 747,732 cars, 283 cars 
more than for the week ended May 9, 1931. 
The loadings were as follows: Forest prod- 
ucts, 33,874 cars, a gain of 1,138 cars over 
the week immediately before; grain and grain 
products, 36,491 cars; livestock, 21,238 cars; 
coal, 111,388 cars; coke, 6,549 cars; ore, 11,875 
ears: miscellaneous, 302,071 cars; and less 
than carload, 224,246 cars, 














File Exceptions to Report 


WASHINGTON, D. C., May 25.—Counsel for 
complainants in Docket No. 23462—Anson- 
Gilkey & Hurd Co., et al. vs. Great Northern 
Railway Co., et al.—have filed with the In- 
terstate Commerce Commission a series of 
vigorous exceptions to the proposed report 
of Examiner Alfred G. Hagerty and his 
recommendation that the complaint be dis- 
missed and the complainants denied any 
relief from alleged unreasonable and unduly 
prejudicial rates and practices. 

Counsel contend that Mr. Hagerty erred in 
proposing a report “only partly and inade- 
quately stating the facts developed of record 
and calculated to support the conclusions of 
the examiner.” 

They likewise contend that Mr. Hagerty 
erred in failing to enter a comprehensive re- 
port, fairly stating a correct understanding 
of the complainants’ evidence and finding 
and concluding thereon: 

(a) That complainants encounter active 
competition from Pacific coast manufacturers 
of sash, doors and millwork. 

(b) That the same carriers transport the 
traffic of complainants and their competi- 
tors. 

(c) That unjust preference and undue 
prejudice in the assailed rates have been 
proven. 

(d) That unjust preference and undue 
prejudice likewise are proven with respect 
to the carload mixture rules and charges. 

(e) That the rates on millwork from com- 
plainants’ factories are relatively unreason- 
able as compared with the rates paid by their 
Pacific coast competitors. 

(f) That the rates on all building wood- 
work from complainants’ factory points to 
grainerd, Minn.; Minot, N. D.; Rapid City, 
S. D.; Denver, Colo.; Little Rock, Ark., and 
Dallas and Amarillo, Tex., particularly are 
shown to be unreasonable. 

Counsel also declare that the examiner 
erred in stating so-called “findings of ulti- 
mate fact” in various particulars. 


Protection of Wood Against 
Termites and Rot 


:ffective protection of wood against attacks 
of termites and decay is one of the most urgent 
needs of the lumber industry, and of lumber 
users. Such protection not only would prevent 
incalculable losses, but would vastly extend 
the use of lumber for purposes now forbidden 
or inadvisable because of likelihood of decay 
or termite attacks. 

In a booklet entitled “Protection for Wood 
Against Rot and Wood Eating Insects,” E. L. 
Bruce Co., of Memphis, Tenn., well known 
manufacturer of flooring and lumber, are 
described “Bruce Preservatives” (formerly 
termed “Tri-Treats”) 5-A, 5-B and 5-C, 
which have been developed especially to pro- 
tect wood against insects and decay. 

Of Bruce preservatives, which have been de- 
veloped by Bruce Chemical Corporation Labo- 
ratories, a division of E. L. Bruce Co., it is 
said they—impregnate the wood; immunize it 
to rot (fungi, decay); prevent destruction by 
insects (termites, wood eating insects) ; 
lengthen its life; contain toxic materials of 
recognized high toxicity; are non-toxic to hu- 
mans; do not chemically react with wood; are 
applied inexpensively by unusual methods; are 
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applied to rough, finished, or dimension lum- 
ber; do not affect glued joints. 

Of the wood treated with Bruce preserva- 
tives, it is said it—is practically odorless; is 
unchanged in color (certain formulations 
only); is processed in a few hours; has same 
moisture content after as before treatment; 
requires no drying after processing; is ready 
for immediate usage; is handled as_ unpre- 
served wood; may be painted (certain formu- 
lations only); may be glued (certain formula- 
tions only); is neither distorted nor checked 
during nor after processing; is not impaired 
in strength. 

Bruce preservatives are applied by a process 
which consists first of heating the lumber 
without changing its moisture content and then 
immediately submerging it in the tank of pre- 
servatives. The treatment is effected rapidly 
at relatively low cost and the preserved mate- 
rial is immediately usable. Lumber dealers and 
others can obtain the franchise for installing 
preserving plants and securing protection in 
their exclusive territories. The booklet and 
additional information will be sent by E. L. 
Bruce Co., Memphis, Tenn., on request. 





Constructing New Kiln at Plant 


TRENTON, Ga., May 25.—The Baker Lumber 
Co., with headquarters in Birmingham, Ala., is 
erecting a new, high powered kiln at its plant 
here. Although a comparatively small kiln, it 
will have an unusually large holding and drying 
capacity because the edge-to-edge method of 
flat piling lumber without “flues” will be used. 
Elimination of “flues” in truckloads of lumber 
increases the holding capacity approximately 50 
percent. The kiln building is of wood con- 
struction, designed by engineers of the Moore 
Dry Kiln Co., Jacksonville, Fla. The new kiln 
will be equipped with the patented Moore re- 
versible cross-circulation fan system. 

The Baker Lumber Co. has just recently 
moved its mill from Parrish, Ala., to Trenton, 
where it has a large supply of dense yellow pine 
timber. L. A. Baker is president of the com- 
pany. 





(Continued from Page 47) 

be kept before the public through advertising. 
The wunadvertised article. is soon forgotten. 
Dozens of articles, which a few years ago were 
bought by everyone, are not now even on the 
market since their names do not appear in 
advertisements. “We can get nowhere fighting 
among ourselves,” said the speaker. “It is 
ideas and not prices; it is the finished product 
and not the nails in the house that we must 
sell.” 

E. E. Woods, secretary of the Southwestern 
Lumbermen’s Association, of Kansas City, said 
that “the country is passing through a period of 
correction rather than depression,” and that 
considering everything the retail lumber busi- 
ness is good and must improve. One of the 
important policies to be adopted to bring about 
improvement is consolidation of plants and the 
reduction of overhead. Plants throughout the 
country have greatly depreciated during the last 
eighteen months. There has been a decided 
slump in physical values, but the people must 
continue to build homes and spend money for 
comforts and conveniences. There is a notable 
trend from the city back to the farm, a health- 
ful indication and this will call for more build- 
ings. 

Frank Dyke, of Fort Smith, urged the mem- 
bership to get behind definite projects and espe- 
cially to look out for legislation detrimental to 
the interests of the industry. 

The convention unanimously decided to hold 
the next annual meeting in Little Rock about 
the middle of May, 1932. A business meeting 
will probably be held in Hot Springs some time 
during the fall. Secretary Biggs announced that 
a conference of those interested in the cement 
industry would be held in Little Rock soon. 














[ How to Figure Costs for Advertising ] 
In Classified Department 


PO WE icnerccssncscseas ....30 cents a line 
For two consecutive weeks......55 cents a line 
For three consecutive weeks..... 75 cents a line | 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 
For twenty-six consecutive weeks. .$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 








Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 
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WANTED MAN FOR OFFICE WORK 


At yard and factory of company engaged in strictly 
industrial work pertaining to mining industry. 
Must be experienced in pricing material from 
working orders and able to keep cost records. 
Knowledge of estimating, detailing and billing es- 
sential. Reply in own handwriting, stating age, 
experience and salary expected. Location—Western 
Pennsylvania. 
Address ‘‘W. 159,” care American Lumberman. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





WANTED AT ONCE 
Experienced retail yard manager, Protestant, 
southern Illinois town 3,000 population. State ex- 
perience fully, salary wanted and send references 
first letter. 
Address “A. 3,” care American Lumberman. 





Salesmen 


SALESMAN WANTED 


A West Coast Lumber Manufacturer and Whole- 
saler of 20 years continuous and successful opera- 
tions, catering to the railroad, carbuilding, indus- 
trial and retail-yard trade, wishes to secure a 
representative for Chicago and contiguous territory. 
Such representative must have energy, understand- 
ing and real ability. Prefer an individual, but 
would consider an established firm. Give full and 
complete information and references, and indicate 
basis preferred in first letter. 
Address “L. 165,’ care American Lumberman, 








WANT INDUSTRIAL SALESMEN 


For Chicago, New York. Pacific Coast wholesaler 
who will give real co-operation, wants active sales- 
men, sell Fir, Spruce, Hemlock, Cedar and West- 
ern Pines, exclusive territory, commission or profit 
sharing basis. 

Address “‘K, 160," care American Lumberman. 





WANTS SUPPLIED 
Large number of wants supplied each week through 
the classified section. We do it for others, why 
not for you? AMERICAN LUMBERMAN, 431 8. 


Dearborn 8t., Chicago. 
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Salesmen — 


WANTED—SALESMAN FOR wIsc. TERRITORY 


By old, established, middle Western wholesaler of 
Western Forest Products, with excellent reputation. 
Must be sober, hard worker, and a producer, with 
at least five years recent experience in calling on 


trade throughout Wisconsin. Commission or profit- 
sharing basis Drawing account to right man. 
Give references and tell about yourself fully in 


first letter. 


Address ‘‘A, 12," care American Lumberman., 





WTD. EXP. RELIABLE HDWD. SALESMEN 


By large Southern Manufacturer to sell on com- 
mission in Cc. F. A. and Eastern territory. Give 
references with application and advise territory 
you travel, 


Address “W. 156," care American Lumberman. 





CYPRESS SALESMEN 


If you can sell bandsawn tidewater red cypress and 


need a connection who can generally meet legiti- 
mate competition write us giving full particulars 
self, territory and present representation, 


Address *“‘W. 157,” care American Lumberman. 





SIDE LINE MEN 
HIATT EXPERT PIECE PRICER 
SIMPLEX PRICE BOOK to Ibr. 
ll, big demand, 


To sell the 
POCKET 
chants. Easy to se 


and 
mer- 
liberal commissions, 





L. W. HOLLY & SONS CO., Des Moines, Iowa. 
WANTED—REPRESENTATIVE 
To call on contractors and _ builders. Have a 
money making proposition for a_ hustler. No 
money to invest Every builder a prospect. 
G. B. MARTIN, Dresden Rd., Zanesville, Ohio. 





Employment 











—e ae ~ 
WANTED POSITION AS MANAGER 

In yard where ability is needed. Will consider 

issistant position in sales, estimating or account- 

ing 11 years varied retail experience, Present 

and past employers consider me thoroughly ex- 

pert in all phases of the business. Age 31, mar- 


ried, best of references 


Address “A. 5,’’ care American Lumberman. 





SASH & DOOR ESTIMATOR & SALESMAN 
Age 36: married; 18 years experience as 
Familiar with Cost Book A References 

Address “A. 18," care American Lumberman. 


salesman. 





ESTIMATOR AND SALESMAN 
Thoroughly experienced estimating 
woodwork from plans Age 32 

Address “A. 19," care Am 


architectural 


erican Lumberman 





CLASSIFIED ADS PRODUCE RESULTS 


That's why people who want something or 
have anything to sell use the clearing house 
section. Advertise in the WANT AND FOR 
SALE Department to get it or sell it. Read 
the Classified advertisements every week. 





WANTED POSITION AS SALESMAN 


Practical lumberman Traveled Ohio and Indiana 
for fifteen years Well acquainted with both yard 
and industrial trade in Northern, Southern, West- 
ern woods also hardwood jest of references. 
Address 4. 20," care American Lumberman. 





ESTIMATOR, DETAILER & BILLER 


Wants position, 10 
age millwork Cost 
A” and detailing 
CHAS, W 


years’ experience, 28 
Bureau graduate 
and billing tefere 
SURAN, Box 32, Enid, 


years of 
300k 
nces Ad- 
Okla, 


Cost 


adress 





POSITION AS MANAGER OR YARD FOREMAN 
The best of references 


Address “‘A 17," care American Lumberman. 





A-1 CIRCULAR SAWYER & FILER WANTS JOB 


8 years’ experience on right and left hand portable 
sawmills, sawing 25 varieties of timber. I can do 
my own dismounting, setting up etc. Will go 
anywhere. A-1 references, 

Address “S. 154,” care American Lumberman. 


Employment 
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EXPERIENCED RETAIL LUMBERMAN 
Available to take 
or large city 
western state. 
married, 

Address 


complete 
yard. 18 
Capable 


of several yards 
experience in a 
gest of references; 


charge 
years’ 
buyer. 


“M. 156." care American Lumberman, 





SALES MANAGER PONDOSA PINE 
Eighteen years’ experience, sales and manufactur- 
ing, including box shooks and cut stocks, ac- 
quainted with trade all consuming districts includ- 
ing Southwest. Will take any position with pros- 
pects prompt advancement. 

Address “W. 150."" care American Lumberman. 


BOOKKEEPER-STENO.-GENERAL OFFICE MAN 
34—About 8 years mfg. experience—books, 
payrolls, costs, correspondence, collections, 
inventories, office management. Available at once. 
Any locality. Consider moderate salary. Excellent 
references, 
Address “W. 





lumber 
credits, 


160," care American Lumberman. 





DO YOU KNOW 


The Classified Ads in 

the AMERICAN LUMBERMAN 

are the best for selling 

second-hand Machinery? 
Our readers are buyers who 

watch for the ads in the 
Wanted and For Sale depart- 

ment, 
YOU WILL FIND 

BARGAINS ADVERTISED 


HERE 
EVERY WDBEK. 





Retail Lumber Yards 


WTD. TO PURCHASE RETAIL LUMBER YARD 


In town not smaller than five thousand population, 











Kansas, Oklahoma, Missouri, or Iowa, 
Address “W. 56,” care American Lumberman. 
CAN PAY CASH FOR GOOD YARD 


Desirable residence 
Address “‘L. 151,” care 


town in corn belt. 
American Lumberman. 





WOULD LIKE TO INVEST $100,000.00 
In retail 
Address “L, 


lumber business. 
161,"" care American Lumberman. 





Lumber and Dimension 





WANTED—ONE CARLOAD No. 1 GRADE 


Genuine Hickory Axles, about equal quantities 
each size as follows: 

31%e"x4i% "x6" 

3% "x4 % "x6" 

47x56" 


Address “A. 8,” care American Lumberman, 





FOR SALE 











Business Opportunities 


HARDWOOD FLOORING MILL 


Modern plant, dry kilns and 
lachian district near large 
exceptional investment for 

Address “S. 151,’’ care 





trim dept. in Appa- 
city markets, offers 
experienced operator. 
American Lumberman. 





GOOD LUMBER MILL IN CANADA FOR SALE 


Best location for shipping by car or cargo. Un- 
limited timber supply for many years. For par- 
ticulars write G. W. BEACH, Trustee, Brunette 


Lumber Co., Ltd., New Westminster, B. C. 





WANTED POSITION 


By first-class circular sawyer and filer. Good 
hammerer. 
Address “W. 152,"" care American Lumberman. 


} 


FOR RENT—ONE HUNDRED & SIXTY ACRES 
No frost. Near Ft. Fla. 


Myers, None but com- 
petent considered. Write GEO. L, POYSER, 1609 
Ss. Olive, West Palm 3each, F'la. 














Lumber and Dimension 


PALIT 








LDPDPPD LD DPD PD PS PND 


HARD MAPLE DIMENSION STOCK 


Any size and quality; specializing in straight- 
grained stock for Bending purposes, also selected 
white wood for special work. Solicit your lumber 
enquiries. 
CANADIAN HARDWOODS LIMITED 
Casselman, Ont., Canada 





A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 





CUTTING ORDERS WANTED FOR 
200,000 feet of fine Hard Maple, 60,000 feet of 
fine large hickory. 

Address “A, 10,’ care 


and 


American Lumberman. 





45,000° AIR DRIED WHITE ASH 
Second growth handle quality. 1%” squares or 
14%.” rounds any length up to 9’. Located Ashta- 
bula Co. Ohio. Priced for quick action. Address 
H. L. GILL, 303 W. Ill. St., Urbana, III. 


SURPLUS WHITE ASH 
About 100,000 ft. 1”, 1%”, 1%” and 2” Ohio white 
ash. Would grade about 50% FAS, balance No, 1 
common & selects, air dried, ready to ship. Must 
move at only $48 per M. Here’s a buy! Answer 
quick. YOHO & HOOKER LUMBER COMPANY, 
Youngstown, Ohio, 


Retail Lumber Yards 
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SASH, DOOR & MILLWK. FACTORY & LBR. YD. 


Located in Chicago territory. Old, well established 
business. Owner desires to retire. After initial 
payment terms can be arranged for balance. A 


good opportunity to step into 
Address ‘‘A. 14,” care 


a growing business. 
American Lumberman. 





FOR SALE—RETAIL LUMBER YARD 


In good Illinois industrial city, well located, with 
new improvements; good annual sales. 
Address ‘“‘A, 2,’’ care American Lumberman. 





CENTRAL INDIANA COUNTRY YARD 


For Sale. Small city, good farming community, 
good sheds. Small investment required. 
Address “A. * care American Lumberman, 





NORTH CENTRAL ILL. YARD 


City of 12,000 pop. $200,000 yearly volume. Good 
sheds. Ideal Home Town. 
Address “A. 6,” care American Lumberman 





BUYER AND SELLER TOGETHER 
ARE BROUGHT TOGETHER 


When you want a new stock of lumber 
or shingles, new or second-hand machin- 
ery, engines, boilers, electrical machinery, 
locomotives, cars, rails, business opportu- 
nity, timber and timber lands, or any- 
thing used in the lumber industry, you 
can get it at small cost by advertising 
in the “Wanted Columns” of the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 





FOR SALE 
Owing to old age will sell good retail lumber yard, 
near St. Louis. Complete stocks and good con- 
tracts. 
Address ‘A. 9,’’ 


care American Lumberman. 





FOR SALE—LUMBER COAL & FEED BUSINESS 


In small Wisconsin town. 


Address “‘M. 155,”’ care American Lumberman. 





FOR SALE RETAIL LUMBER YARD 


Near Milwaukee, Wis., in excellent farming and 
resort section. Good annual sales. Has always 
made fine return on investment. 

Address “W. 8,”" care American Lumberman. 





GOOD RETAIL LUMBER YARD 


Hardware and store; Oklahoma town of 
6,000; close to Good farming and industrial 
trade 

Address “A, 21,”’ 


implement 
Tulsa. 
Lumberman 


eare American 
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